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These quotations from retailers’ letters show that they 
are thinking about the remodeling campaign, and furnish 
some useful -hints for making it still more effective 


HE big idea now for the retail lumberman is to get 
the remodeling “bug” into the heads of present 
owners. 

This is largely a matter of following the leader. Let 
one home owner build on a sun room or sleeping porch 
and the whole neighborhood begins to plan on doing 
the same thing. 

A nice front porch on one house will start a whole 
string of new porches; a new roof will start a stam- 
pede for shingles; a new coat of paint will make a 
whole block look shabby, and cause owners whose 
houses need painting to get busy. 

Keep the idea of remodeling before the public, for 
that is our salvation for the next several months. 


—H. A. Lawrence, King Lawrence Lumber 
Co., Wichita, Kan. 


HE photographic examples of remodeling, with 

cutouts showing the improvements, which you are 
printing from week to week, form one of the best 
pieces of practical salesmanship that have appeared in 
the American Lumberman. 


—H. T. Barry, secretary Hawkeye Lumber 
& Coal Co., Cedar Rapids, Iowa. 


F lumber dealers are going to benefit by a remodel- 
ing campaign, they must first put something into it. 
They must spend some money for advertising. They 
must get the whole community thinking about re- 
modeling. 

Then they must spend some time and some more 
money in direct sales work with prospects and con- 
tractors. The results will be worth the effort. 

But nothing will result from leaning back in the old 
arm chair and waiting for contractors to push the cam- 
paign alone. 

In remodeling, the matter of credits is important. 
The laws of various States differ greatly in protecting 
the material man. 

It behooves the dealer to protect himself and also his 
contractor, who usually knows even less about legal 
matters. 


In general, and regardless of whom the material is 
billed to, it is advisable to know exactly in what name 
the title to the property stands, and the amount and 
nature of encumbrance thereon. 

Sometimes there is very little equity behind an al- 
teration, particularly if the work is done on the order 
of some one other than the actual legal owner. 

In pushing a remodeling campaign, it is very easy to 
get a distorted relation between sales and collections. 

Remember that the loss of a $100 account means that 
we must make a $1,000 sale before we are again even. 

Truck drivers, yard men, office clerks and all other 
employees should be urged and encouraged to enter 
into this sales campaign for converting old houses into 
attractive homes. 

Let every dealer give thought to the potential new 
business within reach through making his organiza- 
tion a 100 percent sales getter. 


—C. A. Brant, president A. A. Brant Lumber 
Co., Lakewood, N. J. 


OUR remodeling campaign appears good from 
every angle. 

Especially should it appeal to the home owner, in 
that he gets so much in appearance and convenience 
for the comparatively small outlay. Incidentally it 
might be added that the average farm house built 
twenty-five or more years ago is usually of a design on 
which greater improvement can be shown by remodel- 
ing, for the expenditure, than would be the case on 
more recently built bungalows in cities and towns. 


—B. Frank Martin, Lenoir, N. C. 


OUR campaign for remodeling old houses is cer- 
tainly a commendable one and just what is 
needed. From a community standpoint, taking into 
consideration general beautification and the elimina- 
tion of plainness in some of the old time structures, the 

plan should be pushed along. 
—F. F. Morsches, manager S. J. Peabody 

Lumber Co., Columbia City, Ind. 


Remodeling “Tips” Direct From the Firing Line 
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Mixed Cers 


Finish, Flooring, Ceiling, Siding 
etc. in mixed cars with Window 
and Door Frames, Mouldings 
and Millwork. 











We hold this business, because we give buyers the 
benefit of buying in big quantities when we handle 
You know that when you sell in big 
quantities, it costs you less per unit to sell, and less 
to handle. So with us. Let us figure on your orders. 


their orders. 


IFk— 
You’re a Big Buyer 


we want you to know that we make a specialty of 
handling large orders. We supply regularly a great 
many sash and door, planing mill, factory, carload, 
yard and industrial buyers, wholesalers, etc. 


Just now we have a few special offerings in 
Fir, Spruce, Hemlock and Western Pine 
factory lumber in clear and shop grades. 
Perhaps we have just what you want. 


SuLLIvAN LumsBer Co. 


DISTRIBUTORS PACIFIC COAST LUMBER 


Northwestern Bank Building, 





PORTLAND, OREGON 
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Every piece of Ever- 
lasting flooring is as 


scientifically kiln-dried 


as the wood used in 


the finest furniture. 
Manufactured hy 
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Specials: 


LOWER MICHIGAN 
DRY BEECH 


400 M ft. 6/4No. 2 
Com. & Better. 
200 M ft. 4/4 No. 2 
Com. & Better. 


LOWER MICHIGAN 
HARD MAPLE 
4, 5, 6 & 8/4 No. 1 
Com. & Better. 
UPPER MICHIGAN 
BIRCH 
4, 5,6 & 8/4 Selects 

& Better. 
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LUMBER & SALT COMPANY 


The Sign to Follow 
for Maple Flooring 


Dealers who have handled 
Wolverine Brand Maple 
Flooring and Wolverine 
Brand Birch Flooring have 
found these mighty satis- 
factory floorings to sell. Wol- 
verine comes to the yard in 
first class condition and it de- 
livers satisfaction when sold. 
Since 1906 Wolverine Brand 
Flooring has been one of the 
largest selling floorings on 
the market. 


Stock it—you’'ll find it 
a profit maker. 


MICHIGAN 
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Mill Construction Wins Strong Commendation 


6 | T IS INTERESTING to note that the heavy wood floor joists, mill construction for industrial buildings where solidity and slow 
posts, beams and girders, although badly charred, held up burning are paramount considerations. In this case, according to 
the burned floors in spite of their sagging on account of the adjusters’ report, the fact that the beams did not fail under the 

being loaded down with machinery.” attack of fire saved fifty thousand dollars’ worth of machinery 

The above is quoted from report of the insurance adjusters which otherwise would have been precipitated into the basement. 

following a fire which gutted a Milwaukee (Wis.) laundry plant, as Exactly what would have happened to steel beams subjected to the 
related elsewhere in this issue. Other paragraphs in the report same degree of heat is of course, as regards this particular case, 
express amazement at the fact that the wood beams, although badly more or less problematical, although anyone who has ever observed 
burned, continued to hold up the two floors with their heavy load the effects of a bad fire upon steel beams and girders can form his 
of se venty- eight laundry machines together with other equipment own conclusions. 


and supplies. The third floor had the additional weight of the It is interesting to notice, also, that a lumber company of the 
destroyed roof which fell in upon it. same city is making the most of the splendid showing made by mil! 


The entire story, with the photograph reproduced in connection, construction by placing the facts and conclusions before the public 
forms the strongest possible demonstration of the superiority of through appropriate advertising. 
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Getting the Customer’s Viewpoint 


VERY WISE ADVERTISER RECOGNIZES the danger of 
E getting into a rut, and is constantly seeking fresh viewpoints 
and new ideas that can be woven into his copy. Most men 
engaged in the preparation of advertising copy, whether for them- 
selves or others, are particularly desirous of getting the customer’s 
estimate as to the desirability of the goods or service offered; for 
no matter how striking, interesting or attractive an advertisement 
may be, if it fails to influence the reader favorably toward the 
commodity offered, it has failed in its mission. 

How to find out what the ultimate consumer or user is thinking 
about the goods or other proposition advertised or to be advertised 
is a problem that has been solved in various ways. Some large 
national advertisers make a house-to-house canvass of a selected 
territory in order to test out their potential market before launch- 
ing an extensive publicity campaign. Others resort to the ques- 
tionnaire method or other means of feeling the pulse of the buying 
public. 

All such elaborate machinery of course is neither practicable 
or desirable for the retail lumberman. Yet in his more restricted 
sphere, it is as important to him as it is to the national adver- 
tiser whose annual appropriation may run into six or seven figures, 
to know his market and to get the viewpoint of the man to whom 


Eastern Association’s Good Work 


GOOD ILLUSTRATION OF CONSTRUCTIVE, business. 
A building effort by a retail lumber association in behalf of jts 
members is afforded by the current activities of the North- 
eastern Lumbermen’s Association in promoting the organization of 
new building and loan associations. 

A news story elsewhere in this issue tells how local lumbermen, 
aided by the above association, have taken the initiative in the 
formation, within the last month or thereabouts, of two new building 
and loan associations. The lumber association is directing its en- 
deavors in this field along systematic lines, having done active 
work in building and loan promotion in twelve towns in its territory 
this year. Indications are that it will be successful in getting build- 
ing and loan associations started in communities other than those 
above referred to. 

The value to any community, and particularly to the lumbermen 
doing business there, of a flourishing “building and loan” has been 
so thoroughly proved that no association or group of lumbermen 
need hesitate to aid in planting these institutions in localities where 
they are now lacking. 

The building and loan association is an ally, not a competitor, of 
the bank. Though a community be supplied with well managed 
banks, it still needs a “building and loan.” The functions of the 








important lumber meetings 
from the Atlantic to the Pacific 


personally covered this week by staff representatives of the American Lumberman. 


National Retail Lumber Dealers’ Assn. (Annual), Atlantic City, N. J.. .40, 41, 42, 43 
West Coast Lumbermen’s Assn. (Special), Aberdeen, Wash....... . . .48, 49, 50 
Southern Logging Assn. (Annual), New Orleans, La..... . errs 52, 53, 54, 55 
Pacific Logging Congress (Annual), Portland, Ore., and Longview, Wash.. . 
Appalachian Logging Congress (Annual), Asheville, N. C. 
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he is trying to sell his wares. As original and interesting a way 
of accomplishing that purpose as has come to the attention of the 
AMERICAN, LUMBERMAN in some time, is being put into operation 
by a New York State retailer, as related in some detail on page 
44 of this issue. 

This dealer is offering monthly prizes for the best essays, ad- 
vertising copy or verses submitted, a different subject being as- 
signed for each month of the year. The subjects evidently are 
selected with a view to seasonable interest, that for the present 
month being “The Economy of Storm Doors, Sash and Weather 
Strip.” The remodeling proposition is scheduled for discussion 
later, under the title “Transforming Old Buildings.” Other subjects 
of special interest on which competitive contributions are invited 
include: “Why Build Now?” and “Why Own Your Own Home?” 
The advantages of hardwood floors, the importance of keeping 
buildings well painted, and other aspects of home building, home 
maintenance and community betterment, also are covered in the 
printed list of subjects. 

As the contest has no more than fairly got under way, it is too 
early to appraise the results, but it would appear that the intrinsic 
value of the prizes offered, together with the general interest of 
the subjects assigned, ought to bring out a good number of con- 
tributions each month and provide a great deal of suggestive ad- 
vertising material, written from the customer’s standpoint, which 
should help to solve the problem of producing interesting adver- 
tisements with a timely sales appeal. Moreover, the contest in 
itself should have considerable publicity value, and tend to bring 
the lumber dealer conducting it into closer touch with the people of 
his community. 


two institutions are distinct. The “building and loan” receives the 
savings of persons ambitious to acquire homes, and also, to a lim- 
ited extent, of persons who subscribe to the shares of the associa- 
tion as an investment. This money can be used only for loaning 
out on good security for the building of homes. Unlike a bank, it 
can not invest the savings entrusted to it in any other way than in 
helping to provide folks with homes. The funds entrusted to it, 
while awaiting investment in that way, naturally are kept on deposit 
in a commercial bank, which thereby benefits, to that extent at 
least, from the thrift habits inculeated by the association. Then, 
too, the wage earners, and even the children, who have been taught 
by the building and loan to save, often become substantial customers 
of the banks. So there really is no ground for the feeling of 
rivalry that is sometimes feared may result from the organization 
of a building and loan association, and that sometimes is in evidence 
for a time, until its functions and place in the community have 
become clearly understood. 

Thanks to a movement which had its inception in another retail 
lumbermen’s association—the Southwestern—some years ago, 
eventuating in the formation of the American Savings, Building & 
Loan Institute, there promises soon to be available for lumbermen 
and others interested in forming new building and loan associations, 
practical aid through the new building and loan text book now— 
or soon to be—on the press; the organization of local chapters of 
the institute and extension work through correspondence courses, 
lectures and counsel, all of which should tend still further to accel- 
erate the phenomenal recent growth of the building and loan move- 
ment in this country, a consummation devoutly to be wished by 
lumbermen and all others interested in encouraging home building. 
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Taking “Soundings” on New Standards 


HE GOOD SHIP “AMERICAN LUMBER STANDARDS,” 
launched July 1 last, in the opinion of its pilots apparently 
has proceeded far enough on its voyage to make it desirable 

to take soundings—or perhaps observations would be a better term— 
to see if it is on the right course, with smooth sailing ahead. 

A check-up of the sort proposed, in order to get a line on the way 
in which the new standards are being observed, would seem to 
be a wise and timely step. No new system involving such material 
modifications of long practiced measurements and consequent 
changes in the technique of production as are embraced in the 
advance step recently taken, can be expected to function perfectly 
at the outset, and it is but the part of prudence to ascertain as 
early as possible the weak spots in the actual working of the new 
standards, if such spots exist. 

To that end the division of simplified practice of the Department 
of Commerce, as related in a Washington news story appear- 
ing on another page, has mailed 3,000 questionnaires, returnable 
before Nov. 15, to that number of lumber manufacturers, wholesal- 


ers and retailers, geographically selected, with a view to obtaining 
a real cross-section of opinion regarding the manufacture and dis- 
tribution of lumber in accordance with the American Lumber Stand- 
ards. 

The news story states that the National Lumber Manufacturers’ 
Association is advising manufacturers, if they prefer not to sign 
the company name, to indicate the State or States in which they 
operate. Exact figures are not required, such data as naturally 
would be readily available to the well informed lumber executive 
without special research, being sufficient for the purpose. Under 
these conditions the questionnaires no doubt will be filled out and 
returned promptly. The points on which information is desired will 
be found in the Washington item referred to. 

The results of the investigation will be made available for the use 
of the Central Committee on Lumber Standards for its information 
and guidance. These results will serve as a marker showing how 
far and how fast we have traveled under the new standards, and 
form a new starting point for further progress toward the goal of 
100 percent observance. Report of the findings will be awaited with 


keen interest by all branches of the industry. 














Shipments and Orders Increase 
[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 23.—Reports re- 
ceived today by the National Lumber Manufac 
turers’ Association from 370 of the larger com 
mercial softwood lumber mills show an inerease 
in shipments and new business for the week 
ended Oct. 18 compared with the week before. 
Production showed a slight decrease. Compared 
with the corresponding period last year, there 
is a decrease in production of approximately 
18,000,000 feet, or 7 percent. 

The unfilled orders of 252 Southern Pine As 
sociation and West Coast Lumbermen’s Asso 
ciation mills at the end of last week amounted 
to 546,598,343 feet, as against 557,052,999 feet 
for 252 mills the previous week. The 130 South 
ern Pine Association mills in this group showed 
unfilled orders of 227,235,480 feet at the end 
of last week, and 223,960,515 feet for 130 mills 
the preceding week. For 122 West Coast Lum- 
bermen’s Association mills, the unfilled orders 
were 319,362,863 feet, as against 333,092,484 
feet for 122 mills a week earlier. 

Of the 370 comparable reporting mills, last 
week’s shipments were 103 percent and orders 
97 percent of actual production. For the South- 
ern Pine Association mills by themselves these 
percentages were 109 and 113, respectively; and 
for the West Coast Lumbermen’s Association 
group, 100 and 86 percent. Of the foregoing 
mills, 349 have a determined normal production 
for the week of 218,051,942 feet, according to 
which actual production was 99 percent, ship 
ments 101 percent, and orders 96 percent of 
normal production. 

The following tabulation compares last week’s 
figures with those of 359 mills the week before 
(revised), and 391 mills the corresponding week 
of 1923: Production—226,214,156 feet, against 
227,221,746 feet the week before, and 244,215, 
248 feet last year. Shipments—282,190,021 feet, 
against 218,729,937 feet the week before, and 
230,852,181 feet last year. Orders—220,087, 
827 feet, against 208,826,250 feet the week be 
fore, and 220,004,480 feet last year. 

A comparison of the national lumber move 
ment for the first forty-two weeks of this year 
and the same period of 1923 follows: Produe- 
tion 9,830,680,678 feet, against 10,354,593,451 
feet; 1924 decrease, 503,912,753 feet. Ship 
ments—9,739,645,10%S feet, against 10,296,934, 


976 feet; decrease, 557,289,868 feet. Orders 
9,416,532,936 feet, against 9,793,141,555 feet; 


decr¢ ase, 376,608,619 feet. 

The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they were 
hot comparable in respect to orders with those 
of other mills, consequently, the former are not 
represented in any of the foregoing figures. 
Seventeen of these mills reported a cut of 19, 
120,000 feet last week; shipments, 14,635,000 
Teet, and orders, 12,500,000 feet. The reported 


cut represents 40 percent of the total of the 
California pine region. 

The West Coast Lumbermen’s Association 
wires that new business for the 122 mills re 
porting for the week ended Oct. 18 was 14 per- 
cent below production and shipments. Of all 
new business taken during the week 46 percent 
was for future water delivery, amounting to 
40,678,836 feet, of which 33,222,836 feet was 
for domestic cargo delivery, and 7,456,000 feet 
export. New business by rail amounted to 1,389 
cars. Forty-seven percent of the week’s lumber 
shipments moved by water, amounting to 48,- 
030,808 feet, of which 38,959,183 feet moved 
coastwise and intercoastal, and 9,071,625 feet 
overseas. Rail shipments totaled 1,618 cars, 





Appalachian Logging 
Congress 

Note: Owing to delay in telegraphic 
transmission and consequent omission of 
a story covering the first day’s session of 
the annual meeting of the Appalachian 
Logging Congress at the Battery Park 
Hotel, Asheville, N. C., Oct. 23-25, a full 
report of the convention will appear in the 
Nov. I issue of the AMERICAN LUMBER- 
MAN.—EDITOR. 











and local deliveries were 5,768,866 feet. Un- 
filled domestic cargo orders totaled 129,531,201 
feet; unfilled export orders, 87,411,662 feet, 
and unfilled rail trade orders, 3,414 ears. 

The Southern Pine Association reports that 
for the 130 mills reporting for the week, ship 
ments were 8.56 percent above production, cur- 
rent orders 13.21 percent above production, and 
1.28 percent above shipments. Of the 92 mills 
reporting running time, 70 were on full time, 
four were shut down and the rest operated one 
to five days. 

The Western Pine Manufacturers’ Associa- 
tion reports good gains in production and new 
business, and little change in shipments. 
pared with the preceding week, identical mills 
show an increase in new business, 16 percent in 
shipments and 3 percent in production. 

The California Redwood Association reports 
a falling off in all three factors. 

The North Carolina Pine Association reports 
marked increases in all three factors, with thir 
teen more mills reporting this week than for 
last week. 

The Northern Hemlock & Hardwood Manufae 
turers’ Association (in its softwood production 
reports noticeable decreases in production and 
new business; shipments fell off slightly. 

The Northern Pine Manufacturers’ Associa 
tion reports good gains in production and new 
business, and a slight decline in shipments. 


Com- 


Two Beaumont Pioneers Die 
[Special telegram to AMERICAN LUMBERMAN] 
BEAUMONT, TEX., Oct. 22—John C. Ward, 

aged 73, and John E. Jirou, aged 74, brothers- 
in-law, and lifelong friends, both pioneer lum- 
bermen of this city, were found dead within 
half an hour of each other at their respective 
homes on Park and Pine streets Monday after- 
noon, Oct. 20. Mr. Ward was the founder of 
one of the first lumber concerns in Beaumont, 
and later operated the Black mill in Orange 
County, afterward merged with Long Manufae- 
turing Co.’s properties. Mr. Ward became a 
director of the latter company in 1877 and the 
name was changed to Beaumont Lumber Co., 
under which it was operated unti! purchased 
by the Kirby Lumber Co. Mr. Ward then 
joined with J. S. and W. M. Rice in establish 
ing the Big Pine Mill at Ward, La., which plant 
operated until the supply of timber was cut out. 
When oil was struck in the Beaumont region im 
1901, Mr. Ward organized the Keith-Ward Oil 
Co., with $1,000,000 capital, which paid a 33 
percent dividend the first year and was then 
liquidated. Mr. Ward was the founder of the 
Beaumont Ice, Light & Refrigerating Co., whieh 
was for years the only puhiic service corpora- 
tion of the city. At the time of his death he 
was president of the Texas Ice Co., and direc- 
tor in several banks and other corporations 
here. He is survived by his widow and ten 
children, one brother and two sisters. 

Mr. Jirou was a native of Beaumont and 
was first a cowboy and then a lumberman. He 
retired from the lumber business in 1872 and 
entered the general merchandise business, re- 
tiring from that in 1992. Since then he had 
spent his time in looking after his extensive 
realty holdings in this section. He leaves two 
children, H. P. Jirou and Mrs. W. W. Wat- 
son, both of Beaumont. 

Funeral services for the two pioneers were 
held at separate hours, Mr. Jirou being buried 
under Episcopal ritual and Mr. Ward with 
full Masonie ritual. Both were interred in fam- 
ily plots in Magnolia Cemetery. 


Southern Pine Mill Prices 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 25.—Following are 
f. o. b. mill prices, Oct. 16-18, of southern pine: 


Sap Flooring Common Boards, S2S 


Edge grain or S4S 
1x3” B&better ..$75.54 ] . aan 
Flat grain 1) 98 
1x4” B&better .. 40.13 17.09 
1x4” No. 2 com.. 18.16 15.50 
ix6” No. 2 com.. 20.49 22.26 





1x6” No. 3 com.. 14.52 | ongleaf Timbers, S4S, 


Dimension, 2x4”, 16’ 20’ and Under 
CS eee 25.62 8” and under....*23.00 
INGe 2 wadewus coe 4.08 12” .*34.50 





*Figures for Oct. 1-18 
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Spoke and Handle Manufacture 


We are in touch with a very fine tract of white 
oak and hickory, and would appreciate any infor 
mation you can give us as to the spoke and handle 
business We hould Jike to know about the 
machinery needed to start on a small seale and 


where to sell our output. We prefer local sales and 


would like to get in touch with @ party interested 
in operating this machinery INquiny No. 1.406 

| Handle manufacturing is a somewhat spe 
cialized business, handle manufacturers com 


monly buying their turning squares cut to the 
dimensions specified. Ordinarily the 
euts his hardwood lumber into the dimensions 
specified by the handle manufacturer and Jooks 
to him for an outlet. The name of the inquire) 
wil] be supplied to interested readers upon 
quest.—EDITOK. | 


miilimisan 


System for Small Factory and Yard 


Can you recommend some simple system of book 


keeping suitable for a small manufacturing retail 
lumber mill that can hardly afford a firstelas 
bookkeeper 7—INQuUIRY No. 7,407. 

[This inguiry comes from Ohio. In response 


booklets 
have appeared in 
have been supplied. 


contuining reprints of articles that 
the AMERICAN LUMBERMA 
These articles deal either 


with retail accounting exclusively or with ae 
counting for manufacturing on a Jarge seule. 


Kvidently the inquirer requires a system suited 
to manufacturing on a small seale for the retail 
trade. Any readers who can give information 
about such a system of bookkeeping are invited 
to do so. The name of the inquirer will be given 
upon request.— DITOR. | 


Dunnage Allowance for Poles 


Perhaps some of the 
of your paper help us 
lowing is Consolidated 
30, Section 2 of 
carlond 


you or subscribers 
this riddle ol 
Classification No. 3, Rule 
the Interstate Commerce Commis 
shipments : 


many 


can solve 


sion on 


“Dunnage \n allowance of the actual weight, 
but not more than 500 pounds per car, will be 
made for racks, stakes, standards, strips, braces 


or supports, used by shippers on flat or gondola 
cars When such material is required for safe trans 
portation in the loading of lumber; provided, that 
in no case shall less than the established minimum 
earload weight be charged ; and also, provided, that 
{weight of] the racks, stakes, standards, strips, 
braces Or supports is more than 500 pounds per 
ear the excess will be eharged at the rate applicable 
to the lading of the car, No allowance will be 
made on forest products other than lumber, includ- 
ing sawn timber when so loaded.” 

We ship several hundred ears of chestnut tele 
phone poles a year and we claim that we are en 
titled to the dunnage allowance, We have filled out 
claims and have had them returned to us, also have 
had the following decision from the Southern 
Weighing and Inspection Lureau, of which I. G. 
Markey is manager. Ie claims that poles are not 
lumber, but we find that we are compelled to pay 
a rate the same as on lumber. We also find that 
the different forest products which are classified 
and carry the lumber rate include poles, still, you 
will note that this ruling reads, ‘‘No allowance will 
be made on forest products other than lumber, in 
cluding sawn timber.” We wish to know whether 
poles or any manufactured article taken from the 
forest should not be classified as lumber where 
they mention sawn timber and take a lumber rate 
and classification. Verhaps you could enlighten us 
1 little on this subject. 

J think it might be uw very good thing to take up 


with the general shippers of forest products and 
find if our contentions are right and if they are 


it will save thousands of dollars 
which they are losing now to the 
QuiryY No. 1,402, 

[This inquiry is made by a New York lumber 
coneern. It would seem to be logical that forest 
products taking the same rate as lumber should 
be entitled to the same dunnage allowance that 
is permitted for lumber shipped on flat and gon- 
dola cars. In the tariff of one road examined 
the provision regarding dunnage appears to ex- 
elude all shipments except sawed lumber. In 
another, however, it is made perfeetly clear that 
the allowance of 500 pounds a ear applies to all 
shipments of lumber and articles taking lumber 


to the shippers, 
railroads,-—IN 


rates. Not onks so, but it includes 


lumber sand 


specifically 
“extra lengt! articles tuking Jumbe 
1 used, a de 


heing al 


rates’? when two or more curs are 
duction of 500 pounds for each ear 
lowed, 
Readers are invited to give their experience 
und opinions regarding this rule for the benefit 
d will be supplied 


whose 


of the 
Upon request. 


INGuired 9 
priror. | 


Mage 


Outstanding Labor-Saving Machine 

We are desirous of obtaining photographs illus 
trating what vou consider to be the most outstand 
ing labor saving machine introduced in recent years 
in the field of your publication. If possible, the 
photographs should show the machine or device in 
actual operation, Im addition, we should like some 
to its importance to the industry, how 
saving features.—INQUIRY 


comment a 
it operates and its Jabor 
No 1.40% 

|'This 


tising agency. 


inquiry is made by a Michigan adver 
> js somewhat 
elastic and indefinite. The inquirer has been in 
formed regarding a few inventions and attention 
has been direeted especially to the prizes offered 


The term ‘‘recent? 


by the National Lumber Manufacturers’ Asso 
ciition for waste prevention devices in the in 
dustry. 


The question asked is sufficiently interesting 


fi 
| 
i 
i 


The ‘‘Lake Gunni’’ and part of its cargo of shingles from the west Coast, at Houston, Tex. Be 


this 
month 


QJUnning month 


each 








two cargoes of shingles mstead of one 





Portable Log Barking Machine 


I am informed that there are several machines 
for taking the bark off pulpwood. I want to uge 
such a machine in the woods. Therefore, it should be 
light, portable, easily set up, and operated by gaso 
line power. I have: been informed that such 4 
machine costs $250. If you ean give me the 


names of manufacturers of such machines, I wish 
you would do so.—INQuIRY NO. 1,396 
[This inquiry comes from Virginia. In re 


sponse the names of several concerns manufac 
turing barking machines have been supplied. The 
AMERICAN LUMBERMAN has no knowledge of the 
existence of a portable bark machine. The 
name of the inquirer will be supplied to readers 
upon request.—IEDITOR. | 


Shrinkage of Hardwoods in Drying 

Ifuve you anything on file showing the experi 
ence of different hardwood lumber manufacturers 
with shrinkage or have you any book on the sub 
ject? We have been trying to find out what is a 
fair percentage to allow for the difference between 
lumber scale at the mill and the dry 
lumber scale at the time of shipment. Some manu 
facturers claim a shrinkage of 4 percent is ade 
quate, while others have different ideas if 
manufacturer knows his mill absolutely 
accurate the difference could be ascertained — by 


the yvreen 


scale is 





) 


will enter the port of Houston 





to excite the attention of readers generally and 
it is, therefore, published in the hope that Jum 
bermen will express their opinions regarding 
the outstanding invention in the lumber indus 
try, say in the last ten or twenty years. 

In general, of course, it is realized that mueh 
of the real advancement in the lumber industry 
has been brought about by minor improvements 
in equipment already in use. The wide variety 
of conditions under, which lumber manufactur- 
ing is carried on, permits, if it does not re- 
quire, the use of all types of machinery, from 
the most crude to the most specialized and effi 
DITOR. | 


Machine to Make Sawdust from Slabs 

We have a prospect of developing a market for 
sawdust nearby. Please advise us if there is a 
machine made that will turn slabs and other mill 
refuse into sawdust.—INQuIRY No. 1,404. 

[This inquiry comes from Virginia. The 
names of manufacturers of machinery for chip- 
ping, shredding and grinding wood have been 
supplied. However, as the inquirer evidently 
wants a machine that will produce sawdust, the 
inquiry is published for the benefit of readers 
who can give information on that point. The 
name of the inquirer will be supplied upon re 
quest.—EDITor. | 


cient. 


taking an inventory of stock on hand; but, if possi 
ble, we would like to get something showing th: 
experience of others. 

We would also like to get 
run on log scale based on 
manufacture—band sawing and circular sawing 
Ifave you anything on this, showing how much 
more lumber than the log scale should be secured? 
We understand the overrun on a band mill is in the 
neighborhood of 12 to 16 percent, depending upon 
the class of logs being cut.—INQuIRY No. 1,405. 

{This inquiry comes from Virginia. Shrink 
age of the different woods has been determined 
by tests and in Betts’ book ‘‘ Timber: Its 
Strength, Seasoning and Grading,’’ the results 
ure summarized in comprehensive tables. 

The amount of overrun varies with the log 
scale used, with the size of logs manufactured 
and with the machinery and methods used. It 
is said that when circular saws were in use in 
the mills of Minneapolis the overrun ranged 
from 9.2 percent in 1881 to 13.2 percent in 155%. 
In 1889 the first year that band saws were ex 
tensively used, the overrun was 18.4 percent, 
while in 1890 it was 19 percent. The subject of 
overrun in all of its ramifications is discussed 
in Chapman’s book ‘‘ Forest Mensuration.’’ 

Readers of the 
invited to comment on the foregoing inquiry. 
EpITor. | 
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| REVIEW OF CURRENT LUMBER TRADE CONDITIONS | 








General Business Conditions 

Despite present political uneertainties, 
everything points to a slow but steady im- 
provement in industry. The latest survey of 
wages, hours and employment of twenty-three 
leading manufacturing industries, covering 
August, shows a definite upward trend in the 
number employed and in the average hours 
of work per wage earner. Later fragmentary 
statistics indicate that this upward tendency 
has continued even more strongly during Sep- 
tember, and thus far during October. The 
rapid curtailment of industrial and business 
operations in the spring, together with the 
cautious hand to mouth buying for immediate 
needs throughout the summer, has apparently 
decreased inventories to that point where 
public needs for consumption are producing 
better conditions. The most important factor 
ig the remarkable turn of fortune that has 
come this year to the wheat belt. The pur 
chasing power of « great section of this country 
has consequently been tremendously increased, 
and a heavy volume of traffic has been assured 
to the railroads. The stimulating effect of 
this development should be felt in every 
branch of industry. A second factor of major 
importance is the excellent building prospects 
for fall and winter. The present outlook in 
the construction industry is reported from 
many leading centers to be for even greater 
activity than during Jast winter, when build 
ing was on a higher level for that season than 
ever before. <A third favorable factor is the 
present big volume of materials and sup- 
plies being purchased by the railroads. Heavy 
railroad buying has for some time been the 
conspicuous feature of the steel market. Or- 
ders for freight cars in September totaled 
more than 27,000, double the number of any 
month since last March. At the current rate, 
October gives promise of an even heavier 
volume of railroad purchases of rails and cars. 


Southern Hardwood Market Features 


The market for southern hardwoods remains 
fairly active, though the general tendency on 
the part of consumers seems to be to hold off 
buying until after the Presidential election. 
It is notable that there has been an increasing 
number of inquiries going the rounds during 
the last fortnight, indicating that a consider 
ably better volume of business can be ex- 
pected immediately following Nov. 4—pro 
vided the result of the election proves satis 
factory to business interests. The item in big 
gest current demand for domestic consumption 
appears to be common 


quartered red 
This wood in all 


gum. 
yrades, in faet, enjoys a 
KAS red gum is 
probably the strongest item on the southern 
hardwood list today. Sap gum for furniture 
and oak for flooring purposes also are active 
and priees are well maintained in most terri 
tories. The hardwood market as a whole, 
however, cun hardly be characterized as other 
than weak, the natural result of the decline in 
business activity noticed during the last sev 


strong call and is searee, 


eral weeks, while production has been well 
maintained, and weather has been favorable 
for drving. Stoeks at most mills appear to 
be about normal and the log reserve is of goo 
size, 

The brightest spot in the hardwood market 
continues to be the export situation. There 
$a heavy demand from England and other 
Nuropean countries, and fair prices on this 
business are being realized. A good many 
inquiries from overseas sources are in circula- 
‘ion, and exporters do not believe that the 
present strength of the foreign market is 
merely temporary. 

Reports from the Appalachian producing 
‘erritory state that although a considerable 
olume of lumber is being shipped, buying is 
somewhat spasmodic, many bargain hunters 
coming into the market under the impression 





that the market is slipping. As a matter of 
fact, prices have been doing a little see-saw- 
ing lately, but manufacturers say that the 
fundamental situation is too strong to war- 
rant the belief that there will be an early 
material decline in values. 

The Douglas Fir Situation 

The Douglas fir market remains relatively 
quiet, with a continued weakening tendency. 
Production at 122 mills reporting to the West 
Coast Lumbermen’s Association for the week 
ended Oct. 18, remains about the same as dur 
ing the previous week, with shipments attain 
ing 100 pereent and new business 86 percent 
of output. 

Exports were considerably off compared with 
the preceding fortnight, totaling only 7,456,000 
feet of the 40,678,836 feet, or 46 percent of 
the total of new business booked, which repre 
sented the orders for water shipment. Calls 
for domestic cargo deliveries meanwhile in- 
creased perceptibly, apparently due largely to 





Statistics on production. orders and 
shipments appear on page 62 





the revival of the California market. Reports 
from Los Angeles state that 70 vessels laden 
with 79,000,000 feet of lumber arrived at the 
Port of Los Angeles during the first half of 
October, which ‘‘established a record for the 
last ten months and signified a definite revival 
of house construction and of the lumber busi 
ness in southern California.’’ Prices in the 
California market are steady and many inquir 
ies from this market are in circulation among 
the Northwestern mills. Demand from the At 
lantic seaboard, however, is very dull, and re 
quires still some time before any real improve 
ment in this market ean be expected. 

Rail trade has been rather quiet for some 
time, and this is the impression of the west 
Coast manufacturers and distributers that the 
eastern and middlewestern retailers are ‘‘ play- 
ing safe until after the National election.’’ 
With this over, however, they expect a revival, 
and comparatively good business during the 
rest of the fall season. Some railroad business 
continues to be placed, but much of this, too, 
is evidently being held back awaiting develop 
ments Nov. 4. There are meanwhile many in 
quiries for railroad and car material and a 
good volume of this trade is expected during 
November and December. This current and 
railroad business serves to main- 
faim prices on 


prospective 
a good many Douglas fir items 
in the upper grades, Dimension and common 
ure soft, many mills offering concessions. The 
larger manufacturers, however, do not yet 
seem disposed to shade their prices much, not 
having any stocks on hand, and not finding it 
necessary to sacrifice for financial reasons. The 
Houglas fir price situation is rather mixed; the 
rices accepted depend almost entirely on the 
condition of stocks and the mill’s individual 
need for money. 


Southern Pine Market Active 

Activity and strength feature the southern 
pine market. Domestie demand has shown 
improvement, and there is an insistent de 
mand for mixed cars of yard and shed stock. 
The railroads and ear builders have been 
placing some sizable orders, und an inereased 
volume of exports has served to swell busi- 
ness to very satisfactory proportions. Orders 
hooked by the 130 mills reporting to the South- 
ern Pine Association during the week ended 
Oct. 17 totaled 96 percent of normal, which 
was 13 percent above production and 4 per- 
cent above shipments. This is by far the best 
showing made during the nine weeks since 
Aug. 15. Inquiries meanwhile are numerous, 
and all indications point to continued activity 
throughout the rest of the fall. 


The southern States are going ahead with 
their building programs and continue to be 
large consumers. Buying in the eotton dis- 
triets east of the Mississippi River is reported 
to be heavy, not only for direct consumption 
but also for replenishment purposes. Advices 
from Texas, however, say that demand from 
the cotton sections is comparatively slow and 
disappointing. Better buying has been noted 
in the East, and also in the middle West, 
where it appears that farmers are beginning 
to do a good deal of late fall repair work, 
but the northern territory, especially that part 
of it seryed by Chicago, remains very quiet. 
Manufacturers are not making strenuous ef- 
forts to sell, as their stocks are in no eases 
heavy and are usually more or less badly 
broken. F'rices consequently are strong, and 
less resistance to present levels is being shown 
by buyers who, to the contrary, often are 
willing to pay premiums in order to get 
prompt shipment. Prompt, in fact immediate, 
shipment is the big faetor in the placing of 
practically all orders. The strongest items on 
the southern pine list probably are 1x6- and 
Ix8-inch No. 2 common, which have a big eall 
and are very low in supply. Dimension, espe- 
cially No. 1 longleaf, also is strengthening. 
While dimension stocks are still good, ship- 
ments are heavy and production is declining, 
so that manufacturers expect higher prices 
presently. B&better flooring is also reported 
to be very strong. 

Railroad and ear material has a brisk move- 
ment at good prices. This is a big faetor in 
the strengthening of upper grades. Stocks 
of this material are low everywhere, and order 
files are sizable, some mills being booked 
ahead for.as long a period as sixty days. De- 
mand for decking is especially good, and this 
searce item. There has been a very 
marked improvement lately in the call for 
framing and sills, which has resuited in a 
cutting down of the production of boards and 
dimension. 


iS a 


Export demand, especially from South 
America but also from Europe, shows a fur- 
ther increase. Export prime is active, and 
saps have more eall than at any other time 
for years. These items have stiffened in 
price. Sufficient orders for sawn timbers seem 
to be available to take care of all the pro- 
duction as fast as the mills care to cut. The 
market situation has caused some mills to 
increase their operations but, in general, out- 
put remains on about the same level. The 
continued dry weather has enabled many 
small mills to eontinue to operate steadily. 
The rainy season is close at hand, however, 
and will probably result in a vast decrease in 
stocks and greater difficulty in plaeing orders 


than is now experienced, 
No New Cypress Development 


No reportable change has oecurred either 
in the volume or character of eypress demand, 
which continues spotty, being good in some 
i While con 
cerns headquartered in New Orleans report 
that demand is satisfactory and that prices 
rule unchanged and firm, those at Jaeksonville, 
Kla., state that orders are lighter than for 
some time, leading to downward revisions on 
factory, select, box, clear heart and ‘fA’? 
finish. Still these Jatter have no actual com- 
plaints to make regarding the market. They 
say that demand from Florida continues good, 
building there holding up well. In addition 
to this there is considerable railroad business 
being placed, which has proved an invaluable 
aid. Cypress production in the - Louisiana 
territory continues at about normal, but heavy 
rains are reported from some sections in Flo- 
rida, the resultant high water having slowed 
down the cut. Mill stocks everywhere are in 
good assortment and shipments are prompt. 


sections and poor in others. 
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House Remodeling Example No. 9 


AKING homes out of houses is the highest calling of the 

retail lumberman. Such a piece of remodeling handi- 
work as the illustration shows should be a source of real satis- 
faction to the lumberman who sold the bill of material which 
provided a cheerful home for the wife and family of a small 
farmer, completely transforming a bare little farm house which 
was little more than a place to eat, sleep and for shelter. 

This remodeled home is a shining example of what may be 


Cut out, in 
outline, this 
picture, 
which shows 
the part that 
was added in 
remodeling ; 
lay it on 

the large 
picture, and 
move it about 
until in 
position 


easily accomplished at very small expense compared with the 
advantages gained. 

In this case, a pleasant dining room was added, also a mod- 
ern bath room, the kitchen and dining room being all in one 
in the old structure. 

The porch adds beauty and convenience, and as the roof of 
the porch and the addition are all one, the cost is considerably 
reduced by the simple construction. 
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What’s Wrong With American Homes? 


In a thought compelling article contributed 
to the October issue of The Delineator by Mrs. 
John D. Sherman, the gifted president of the 
General Federation of Women’s Clubs, entitled 
‘“‘Ts Something Wrong With Our Homes?’’ the 
author summarizes the factors which in her 
cpinion are causing the deterioration of the 
American home, as follows: 

1. American homes are far too few in number 
because of our national lack of thrift. 

2. We lack a sense of home responsibility. 

3. Too much miscalled independence in the 
family circle is undermining our homes. 

4. American homes lack simplicity. 

5. Their mechanics are inexcusably inefficient. 

6. American 


homes are not as attractive as 


jects. ‘“‘Don’t put the whole responsibility on me.” 

“Let’s buy a car!” ery the children. “A ear 
will be more fun !¥ 

Not only in the matter of acquiring a home, but 
in its entire equipment and operation, is responsi- 
bility too often avoided. The family bring to their 
home the polite, detached and slightly supercilious 
attitude of boarders, because they have no more 
real share in the work of running the home than 
boarders would have. 


The aim of a true home is a simple one. Briefly 
expressed, it is to afford a fitting environment in 
which a family may live in health and comfort and 
beauty and the pursuit of high ideals. Parents 
who give their children a home which fulfils this 
aim are making them a gift for which no splendor 
could be a substitute, just as parents who forget 
this aim in striving to give their children more 
material things are doing them a wrong for which 
no elaboration of living can be a compensation. 


The fifth defect of the American home lies in 
its mere mechanics, which occupy so much time 
that there is none left to give to the soul of 
home. There is a crying need for more efficiency 
in our households. In the busy life of the present 
era, it is more necessary than ever before to have 
houses planned with convenience constantly in 
mind, providing all possible devices for time-saving 
and for lessening household drudgery. 

Ninety-two percent of the home women of the 
United States do their own work. Doing hard 
work toward a noble end is a worthy thing; but 
wasting hard work toward no end at all is sheer 
folly. Efficiency is just as important in homes 
as it is in offices or factories—perhaps even more 
so. How to bring this about in the every-day 
home that must be run on a minimum of expendi- 
ture is one of the enterprises that is now engaging 
the attention of “Better Homes in America,” of 
the General Federation of Women’s Clubs, and of 
a number of kindred organizations. 








hearty support 








frourk large retail associations have thus far officially 
endorsed the present house remodeling campaign, origi- 

nated and sponsored by the AMERICAN LUMBERMAN. 

The associations that have taken this action to date are: 


Northwestern Lumbermen’s Association 
Southwestern Lumbermen’s Association 
Illinois Lumber Merchants’ Association 
New Jersey Lumbermen’s Association 


The boards of directors of the first three associations have 
adopted resolutions formally expressing their hearty approval 
and endorsement of the campaign, while the New Jersey asso- 
ciation at its recent fall meeting went on record as strongly 
favoring the campaign and urging members to give it their 














they should be 
affections. 


to hold chief place in the family 


American families of today seem to have for- 
gotten the meaning of thrift, says Mrs. Sherman, 
in the downright sense in which that honest Anglo- 
Saxon word was formerly used. If we had more 
thrift, the open and absolute and unashamed thrift 
that was current in the day of our grandparents, 
we should have more homes. Our forebears were 
not afraid to voice their sound desire to have some- 
thing to show for the money they spent; but we 
conceal that same timid longing as if it were a 
shameful thing. Our grandmothers, energetic and 
canny souls, would turn over in their graves at the 
thought of paying out annually for rent the sum 
expended every month for the same purpose by 
many a family in the United States. “All that 
money going out and nothing to show for it!” they 
would make instant objection. 
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“It’s cheaper to rent than to pay taxes!” is the 
plaint of the women of today. It almost seems 
4 waste of time and effort to explode so obvious a 
fallacy. Every woman who stops to think must 
realize that rent paying is one of the highest forms 
of taxation known. It is that unique form of 
taxation in which a family is forced to pay taxes 
on what it doesn’t’ own. 

We come now to the second great defect of the 
American home; a sense of slackened responsibility 
on the part of every one concerned. “Shall we 
buy a home or rent an apartment?” says father. 


“I don’t want to be the one to say,’’ mother ob- 





= the roof fixed. 
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Let Us Remodel 
Your Home 


Before winter sets in you will want a 
new window or door or stairway, or 
possibly some hardwood floors laid, or 





We would be pleased to quote you an 
estimate on any remodeling or repair- 
ing job you might want done on your 


home this fall. 


Investigate our 
elsewhere. 


The Seneca Lumber & 
Millwork Co. 


‘‘Home Builders,’ Fostoria, Ohio 


prices before buying 





Timely ‘‘ad’’ of one of many retailers who are 


LOW boost ing house Te mode ling 


The last great defect in the American home that 
I wish to mention here is its lack of attractiveness. 
The home must be a place of greater charm than 
it is today if it is to hold its own against all the 
rival allurements that present themselves to the 
various members of the family circle. Seauty and 
comfort are just as important as efficiency in any 
concentrated movement toward better homes in 
the United States. Each one of us all, man or 
woman or child, wants a home that can be the 
fitting object of his pride, a worthy contribution 
to his community, to his State and to his nation. 
Each one of us all wants a home that he ean re- 
turn to with eagerness and leave with regret, a 
refuge of sheer comfort, a concentration of beauty 
into a little space. 
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Wanted Horse “‘Not Much Good’ 


The following is a verbatim copy of a letter 
from the files of Wheeler & Dusenbury, lumber 
manufacturers at Endeavor, Pa.: 

Will you please let me know if yourns got a 
hors for seel whish is not mush gogd anye more 
for you in the woods. I wold bewilling to pah 
all the hors is avord I hat last week a big lose, 
Iny yung mare hors die gink if you have not one 
right now, majbe you have one later on; i hope i 
hear from you and i wich you could help me out, 
den i can not buy so a hei priessed horsed den i 
find out thei die so soon as the other ones. 
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Minnesota Retailer Thinks Farmer Needs Less Pity and More Pep— 
A Few Contagious Examples of Building Would Start Demand for More 


One rainy day we parked Eloise out in 
front of the IF’. I. Crane Lumber Co.’s office 
in Austin, Minn., and dashed inside. We've 
become good at dashing through rain this 
summer. The well known practice still pro- 
duces the equally celebrated perfection, and 
rain-dashing has been our daily portion. In 
fact rain, in our part of this footstool, has 
long ceased to be news. “If a dog bites a 
man,” said the old newspaper man, “that 
isn’t news. But if a man bites a dog, that 
is news.” So, following this principle, we 
record as news the fact that one of our fel- 
low townsmen having gone away for his 
summer vacation came home because he 
found the weather too hot and dry for com- 
fort. We forget where he went. Maybe 
it was to the Sahara. No place we have 
visited in the Mississippi Valley this sum- 
mer has lacked for rain. If ever there was 
a time when the weather man boosted the 
sale of machine sheds and such shelter, this 
season has been that time. Hay and straw 
stacked outside already look like a fine grade 
of compost, and Ol’ Man Rust has made ex- 
posed binders and mowers look like 30 cents. 
We’d say the time was at hand when a little 
selling push would put a good many much 
needed sheds on to Corn Belt farms. 
They’ve always needed such structures, but 
the need has never been rubbed in more 
thoroughly than during this season. 


Wanted—-A Building Germ! 

Ralph P. Crane told us that business in 
these parts has been about average for three 
or four years; nothing to get excited about, 
and nothing to be depressed over. 

“Of course there’s a contagion about 
building,” he remarked, “and we don’t ex- 
pect a huge sale of new buildings until the 
fever strikes pretty hard. But it’s always 
at work to a greater or less extent. One 
man starts, and that sets his neighbors to 
thinking about their own needed improve- 
ments. Sometimes all these people need is 
just to have their attention called to the 
matter in this way. It’s hard to think of a 
building of the generally needed kind that 
may not easily sell several more. For the 
last few years the building germs got 
headed off by a combination of circum- 
stances that may or may not have been 
sound in reason. People haven’t always felt 
prosperous even when they were having 
quite average or better than average pros- 
perity. They did just what they felt had to 
be done and let it go at that. So we have 
been drilling along at a fair rate, and, as 
I said before, we’ve had average business. 
This year they got started again at a pace 
that is better than average, so our business 
has been increasing satisfactorily. Austin 
always builds a good many houses, for the 
city is growing pretty steadily; and this 
year there have been an unusual number of 
larger buildings. They tell me that about 
130 houses have been put up this year, and 
I suppose that figure is about correct. With 
the contagion beginning to work, there 
ought to be a big year’s building in 1925. 

“There’s a process of elimination going 
on that had to come and that has already 


had its effect. Anyone who has had experi- 
ence in the business world knows that too 
many mercantile concerns were started in 
the easy years after the war. It seems to 
work that way. Say there is a current mar- 
ket for all sorts of things, with people 
spending freely. The temptation is strong 
to start some kind of store to help supply 
this big demand and to get some easy profits. 
These newcomers in the mercantile field 
forget to look to the future, or perhaps they 
don’t know how to estimate the things they 
are up against. They are not the only ones 
fooled, for established merchants expand 
their plants and put in new equipment that 
will be profitable only if the tide of buying 
stays up at the peak or goes still higher. 
We saw this going on in a thousand ways 


WHY THE FARMER COMPLAINS 
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lrom the Des Moines Register. - 

Cartoonist Jay N. Darling’s idea of the farm 
situation. A political idea, but one that ap- 
peals to a rather important number of mid- 
western farmers. However, it is likely that 
more farm readers of the Register agree 
that the contrast in the situation of the 
farmer and his two companions is ac- 
curate than would agree about what should 
be done. Some would put the farmer in the 
middle of the party, some would throw the 
umbrella away. But at least the cartoon 
is evidence that Mr. Crane is right in say- 
ing that the press and the politicians are 
busily calling the farmer’s attention to 
his supposed unfortunate situation 


during the temporarily flush times. New 
banks are organized to finance all these 
ventures. We haven’t had any bank fail- 
ures or special bank troubles in this section, 
but further northwest there have been bank 
failures almost by wholesale. These fail- 
ures don’t mean simply that there were too 
many banks. There were too many banks 
because there were too many butchers and 
bakers and candlestick makers. 


“When the country is thoroughly over its 
post-war jag, the number of mercantile con- 
cerns will be in proportion to the steady and 
continuing needs of the public. When that 
comes about the cost of living will be in bet- 
ter alignment. I think there are too many 
lumber yards for the good of the business. 
Back in the East, they tell me, there are 
fewer yards in proportion to population and 
in proportion to the bulk of sales. It takes 
a good deal of capital to run a modern lum- 
ber yard. Stock is more varied than it used 
to be, and the service required and offered 
is rather expensive. So if you have more 
plants than are needed, each one will have 
less business. That’s plain enough. And 
with insufficient business to justify the in- 
vestment it’s equally plain that some of 
them are not going to make money.” 

Business Man Is Hired Hand 

Some people might say that another alter- 
native is requiring the public to pay higher 
prices. But we rise to ask at what time 
and place have prices been raised when mer- 
chants were fighting for business. This 
matter of winnowing out the less tenacious 
merchants goes on most of the time. It 
sometimes seems like a brutal process, just 
as many of nature’s ways seem brutal. A 
man may have ever so good will and ever 
so high ideals of service. He may be a fine 
neighbor and an admirable man. Seeing 
him lose out in business hurts. We’d like 
to see everybody do well and be happy. But 
there ,is a limit to the volume of possible 
business, though we don’t always reach that 
limit; and it is bound to go to the men who 
can handle it in a manner most satisfactory 
to the customers. In a sense we are the 
hired hands of the public, and like all of 
us the public wants its work done as cheap- 
ly, quality considered, as possible. When 
there is a rush of work you feel compelled 
to hire extra men, even though they are not 
very good workers; but when work slacks 
off you let out the less able and willing 
workers. That’s about what the public does 
with its surplus merchants. 

We hope there’ll never be a time when a 
young man of ambition and latent ability 
will not be able to enter the lumber busi- 
ness, if he wants to, and work up to the 
ownership or management of a yard. We 
don’t want the closed-shop principle applied 
in the mercantile field, with artificial re- 
straints making it possible for the inefficient 
merchant to ride along on the neck of the 
public. They say it’s been tried in places 
by means of sub rosa agreements; but so 
far as we know these agreements have never 
worked very long at a time, nor in a man- 
ner satisfactory to the persons making 
them. We don’t want a union of retail 
merchants setting prices and saying who 
shall or shall not enter the business. The 
old method of trial and error, allowing 4 
man to enter the business and make good 
or drop out, seems to have worked better 
than anything else that has been proposed. 

Mr. Crane had some things to say about 
farmers and farming. Because this is 4 
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political year in which the desires and trou- 
bles of the farmers are being brought to 
the front by parties and candidates, every 
person has an interest in if not an opinion 
about this big subject. As might be ex- 
pected of a man who thinks merchants 
ought to stand or fall by their ability to win 
trade and satisfy customers, Mr. Crane 
thinks farmers ought to abide by the same 
process. We gathered from his remarks 
that he does not have much confidence in 
legislative farm relief or much belief that 
it is really needed. He thinks that farm- 
ers, in the middle West at least, are get- 
ting into a chronic state of self pity, if not 
into a chronic state of something bordering 
on panic. He told of visiting a farmer to 
see if the man couldn’t and wouldn’t take 
up an old account of a few hundred dollars 
that had been running three or four years. 
This farmer told him that times had been 
awful and he didn’t see how he was going 
to carry on at all. He couldn’t get any 
money, and if times didn’t change he was 
facing sure ruin. At the same time Mr. 
Crane had noticed a field of cattle ready for 
market, a bunch that would bring well up 
toward five figures. To the best of Mr. 
Crane’s knowledge this one asset would put 
the man well into the clear, pay all his debts 
and give him a reasonable amount of work- 
ing capital with which to carry on farming. 


Too Much Coddled 


“Farmers are not wholly to blame for the 
state of mind they’re in,’ Mr. Crane said. 
“They have been coddled by politicians and 
called ‘poor farmer’ for so long that they 
have come to believe themselves in a spe- 
cially bad fix. Of course they remember 
the period of easy money following the war, 
when the least efficient was mzking big 
profits. They liked it, just as merchants 
liked it, and they’d like to have it again. 
As a matter of fact the inventory loss on 
stocks, that merchants had to take in the 
deflation period, was much more severe than 
the losses that farmers suffered. But no 
one has suggested a Federal loan for retail 
lumbermen or a remittance of their taxes. 
The speculation in land values struck here 
more or less, and the resulting inflation that 
put heavy mortgages on a number of farms 
has had its effect. But that’s pretty well 
over. Speculators who bought on shoe- 
strings in the hope of getting suddenly rich 
are for the most part washed out. Land is 
generally in strong hands. This year we’ve 
had the best grain and hay crops of years. 
Farmers around Austin have not been hard 
hit. This is a dairy country, and the milk 
checks coming in every month have provided 
steady and rather satisfactory incomes. 
Farmers can always get their bread and 
butter, even in the worst of times; and our 
farmers have been doing better than that 
right along. If a lumber yard hits a slump 
it isn’t long until the overhead has eaten 
the dealer up.” 

As Sir Roger de Coverley used to remark 
when he couldn’t see his way through a ‘con- 
troversy, there is much to be said on both 
sides. Farmers can present statistics show- 
ing that they have been deflated to a flatter 
figure than other business men have been. 
We’re not wise enough to see clearly 
through this difference of opinion. But 
doubtless Mr. Crane has truth on his side 
when he says that farmers have brooded 
over their troubles until they are past see- 
Ing the real possibilities and advantages in 
their situation. They’d be more than hu- 


Farmers 


man if they were not affected by political 
and newspaper talk. We’ll have a chance 
very soon after these liens get into print to 
make a rough estimate of the number who 
are influenced by these things to the point 
of being willing to make a drastic political 
effort to change them. The Realm is not 
a political rostrum; but we are interested 
in farming both because it is a great and 
basic industry and because its prosperity 
has a very direct relation to the prosperity 
of lumber retailing. Our own casual ob- 
servations lead us to believe that farming is 
making a recovery without much artificial 
help. Perhaps the election will clear the 
air and will help the depressed country men, 





What will you do? 
Build a machinery shed now? 


Spend more for replacements? 


Some of your farm tools are in such 
condition that if you leave them in the 
field you'll soon need to replace them 
with new ones. But with good care they 
will last several years longer. The life 
of farm implements is at least doubled 
by a good shed. Figure up the cost of 
all your machinery, and you'll see that 
cutting the replacement cost in_ half 
would make a very welcome addition 
to net cash income. 


Another advantage is that seeding or 
harvesting goes with a zip when your 
machines are in good shape. Some- 
‘thing is always going wrong with the 
machines that have been left out in the 
field all winter. But an implement shed 
keeps farm tools in tip-top shape. No 
hurrying off to town for repair parts. 
Every hour counts in the busy season. 

This is a good time to build an im- 
plement shed. In a few days you can 
have it up, and your machinery gath- 
ered into it. You'll find that the cost 
is only a fraction of the savings it will 
bring you. Drop in and let us talk it 
over. 


The Home Lumber Yard 





A suggestion for an implement shed ad 


such as really are depressed, to recover their 
poise and start over again. 
East Thinks Minnesota Wild 

Mr. Crane’s opinions, since he lives in or 
near the district that is supposed to be most 
up in arms over this subject, bear much 
weight. It may be that much of the opinion 
about the disaffected farmer is the product 
of. very dim and uncertain eastern knowl- 
edge. Mr. Crane was considerably amused 
over the misinformation about the country 
west of Buffalo held by a good many east- 
erners. He is a young man, a graduate of 
Cornell University; and he recalled some of 
the peculiar opinions his fraternity and uni- 
versity friends held about Minnesota. 

“They asked me all about the Indians,” 
he said. “They took it for granted that we 
shot Indians rather regularly from the back 
porch, and I think some of them considered 
a hunting trip after buffalo and such game, 
except that they couldn’t bring themselves 
to the point of getting so far from civiliza- 
tion as Minnesota. You may think I’m 
stretching things a little, but I did run 
across plenty of men who had no better 
idea of the middle West than that. The 
idea of hostile Indians seemed especially to 
persist. There was quite a fad for target 


shooting in the university at that time. 
There’s some rather rugged country near 
the town, and students used to walk out into 
those rocky valleys and shoot at marks. 
One day a fellow brought a new twenty-two 
into my room at the fraternity house; and 
since I was from wild and woolly Minne- 
sota and of course was familiar with fire- 
arms from my infancy, he handed me the 
gun and asked me what I thought of it. 
There were several fellows lounging around, 
as there always are in student rooms. I 
took the little rifle and walked to the win- 
dow. Down below in the back yard was a 
clothes line with some towels drying on it. 
Everybody crowded to the windows. I 
threw the gun carelessly to my shoulder, 
fired and by pure accident cut the clothes 
line. Then without comment I ejected the 
shell, handed back the gun and sat down at 
my desk. Maybe you think I didn’t get a 
reputation as a dead shot! Those boys 
couldn’t believe their eyes; and in a day or 
two I was known through the university as 
a man who never missed with a rifle. Prob- 
ably it settled and confirmed a lot of eastern 
student opinion about the wild and desper- 
ate character of Minnesota. I took good 
care not to be got into a shooting match 
after that. I’m not much of a shot with 
any kind of gun, and my reputation was 
good enough as it was.” 


Better Understanding Desirable 


We, too, have found some mistaken ideas 
in the East, and even in the middle East, 
about the Mississippi Valley. Probably it’s 
disappearing. More and more people motor 
across country, and they can’t well keep all 
their illusions after driving through the 
prairie country. The movies of a few years 
ago did much to keep alive notions of this 
country that belong in as remote an era 
as the muzzle-loading rifle. The middle 
West doesn’t need to worry about its false 
reputation for Indian fighting and buffalo 
hunting. Probably it enjoys finding a few 
remnants of these notions in the minds of 
the untraveled and uninformed. But this 
country of ours is pretty big, and it has to 
fix up policies of government that fit the 
whole of it as well as may be. Ours is sup- 
posed to be a government of consent and of 
majorities, and if these things are to work 
they must be based upon an understanding 
that is considerably more than sectional. 
Your mid-westerner, living anywhere from 
Pittsburgh to the Rockies, has quite as much 
passionate attachment to his community and 
State as has your New Englander or your 
Californian. Perhaps he boasts of it quite 
as much. The old American game of brag 
is usually an innocent pastime and well un- 
derstood. But the middle West would like 
to be better understood without any brag- 
ging. It contains millions of people busily 
engaged in farming and manufacturing, in 
home building and education. It has a 
great food product that it must sell. It 
must buy more goods than it can manufac- 
ture for itself. It depends upon the rest 
of the country quite as much as the rest of 
the country depends upon it. Your mid- 
westerner is traveling as he can find the 
time and money to do it. He’s learning 
what he can of the far East and the far 
West, of the North and the South. He’d 
like to have his fellow Americans know him 
as a neighbor. If all of us can get together 
for mutual information and for general 
neighborliness, maybe we can abate some 
of the old serious misunderstandings. 
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| ATLANTIC City, N. J., 
Oct. 21.—When Presi- 
dent John KE. Lloyd, of 

| Philadelphia, called to 

| order the eighth annual 
convention of the Na- 
tional Retail Lumber 





F. L. LOWRIE, 
Detroit, Mich. ; 
Klected President 





Dealers’ Association 
here today he faced the 
largest and most repre 
sentative gathering that 
ever has assembled at 
an annual meeting of that organization. While 
eastern dealers predominated, there were deal- 
ers from North, South and West, and Canada 
also sent a delegation. Probably the dealer who 
traveled the greatest distance to attend the 
convention was John Dower, of Tacoma, Wash., 
who crossed the continent in order to mingle 
with the lumbermen on this occasion. The con- 
vention opened with an invocation by Rev. Hin- 
son V. Howlett, pastor of the First Baptist 
Church of Atlantie City. 

Addresses of weleome were delivered by Ed- 
ward WH. Hamilton, president New Jersey 
Lumbermen’s Association; W. L. Henrich, 
president of the Northeastern Retail Lumber- 
men’s Association; and Wilson I. Lear, presi- 
dent of the Pennsylvania Lumbermen’s Associa 
tion. ach expressed the sincere pleasure felt by 
the eastern dealers in having the opportunity to 
act as hosts of the National here on ‘‘the play- 
ground of America.’’?’ Mr. Lear said the asso- 
ciation has taken its place as the fourth in a 
quartet of great national organizations working 
for the advancement of the lumber industry, 
each in its particular sphere, naming as in the 
order of their importance the National Lumber 
Manufacturers’ Association, the National Hard- 
wood Lumber Association, the National-Amer- 
ican Wholesale Lumber Association and the 
National Retail Lumber Dealers’ Association. 





President John i. Lloyd prefaced his annual 
address by an expression of appreciation of the 
honor bestowed und the confidence expressed by 
the dealers in electing him for four suecessive 
years as president, and said that he would now 
address them for the last time in his official 
capacity us president. While he had prepared 
a written address he said he had decided not 
to read it, but to say a few things to the dealers 
that he thought of tremendous importance to 
them and to the welfare of the country. First, 
he thought every dealer should support associa- 
tion work—first, his local, then his State or re 
gional, and then the national association. Where 
you find a successful, prosperous dealer and a 
prosperous town, you are very apt to find associa- 
tion workers. He thought the dealers ought to 
look after their own interests primarily, but 
should codperate with other branches of the 
industry through the various associations. 

Ile said there is a mistaken idea that the asso- 
ciation should not take part in polities, but there 
is a grave menace facing the country that can be 
met only by business men going to the polls. 
Business men who fail to exercise their right of 
suffrage have no right to complain at the out- 
come of elections. 

Mr. Lloyd urged members to set so high a 
standard for their association that any re- 
tailer who was not a member would be re- 
garded with suspicion. It is only through 
uublic confidence gained by unselfish service 
to public needs that retailers can continue to 
prosper, so that the member who serves the 
publie best is the greatest asset to his asso- 
ciation, he asserted. But the retailer also 
owes a second duty to those engaged in the 
same line of endeavor, and it was necessary 
for them all to get together to discuss their 
common problems, because as business organi- 


zations become stronger, trade abuses will be- 
come fewer. He urged retail lumbermen to be 
leaders in the business life of the country, so 
that they might have the respect of all the 
people, as well as the respect of each other. 

In referring to the national political situa- 
tion, he said that while in the past trade asso- 
ciations have endeavored to keep away from 
political questions, retailers had a duty to per- 
form, second to none, in seeing that Federal, 
State and city governments function properly. 
He warned against apathy in voting, because 
it might result in the balance of power get- 
ting into the hands of radicals. He asserted 
there was little difference today between right 
thinking Democrats and right thinking, Re- 
publicans, and suggested that if they were 
united in a Conservative party, there would 
be little doubt as to the outcome of the pres- 
ent election. It is time, he declared, that busi- 
ness men are aroused to a necessity of united 
auction. 

President Lloyd suggested that, in order to 
see that Congress and official Washington are 
properly informed on all phases of the lum- 
ber industry, the association should have at 
Washington a president, paid a salary com- 
mensurate with his duties, who could keep the 
Chamber of Commerce of the United States 


and the Government informed with regard to 
practical business questions affecting the re- 
tail lumber industry. 

‘““The chance of a lifetime lies before us,’’ 
Lloyd 


said President in concluding his ad- 

















Cc. L. SCHWARTZ, L. P. LEWIN, 

Naperville, Ill.; 
Elected a 

Vice President 


Cincinnati, Ohio ; 
Presented Nominating 
Committee Report 


dress, ‘‘to organize the business in such a 
way that future generations will be guided by 
the principles of business conduet and man- 
agement which we shall formulate.’’ He be- 
lieved that with some such organization as he 
had outlined, the retail lumber industry would 
take a place second to none in the country, 
for it had only seratched the surface of its 
field of usefulness. 

Treasurer John Clamy, of Chicago, reported 
receipts of $37,960.88 and disbursements of 
$37,136.16, showing excess of receipts over ex- 
penses for the last year of $824.72. 

The resolutions committee was announced as 
follows: Chairman, A. M. Melone, Minneapolis; 
J. F. Goodman, Tulsa, Okla.; H. D. Knoop, 
New Orleans; Fred H. Ludwig, Reading, Pa. 

This convention was characterized by a dis- 
tinct departure from the usual program by the 
elimination of set addresses and by the dis- 
cussion from the floor of vital problems of 
every day interest to the retailer. 

Discuss Effects of Excess Moisture 

Edgar Cummings, of Cincinnati, opened the 
discussion on ‘‘To what extent is the market- 
ability of southern pine lumber affected when 





| National Retailers Discuss Merchandis 


blackened or mildewed in transit as a result of 
being shipped green or wet?’’ He said the 
grading rules do not specify what percentage 
of moisture is permitted in either air dried or 
kiln dried lumber. It was contended that stain 
does not injure the strength or quality of lum- 
ber, but actually it hurts the trade, because 
lumber is sold on appearance as much as any- 
thing else. The discussion was participated in 
by L. P. Lewin, Cincinnati; J. F. Goodman, 
Kansas City, Mo.; Hawley Wilbur, Milwaukee, 
Wis.; J. D. Loizeaux, Plainfield, N. J.; Thos. R. 
Marshall, Philadelphia; (Guy Gray, Cleveland; 
D. S. Hatch, Pittsburgh; W. H. Schneider, Can- 
ton, Ohio; E. E. Lorimer, Zanesville, Ohio; Ed- 
ward Hamilton, Newark, N. J.; Jno. J. Frey, 
Louisville, Ky.; O. R. Waterstradt, Louisville, 
Ky.; H. H. Richards of West Haven, Conn., and 
H. J. Myers, Bethlehem, Pa. Many examples 
were cited of where lumber had been received 
from the mills wet and stained, but where in- 
spection was demanded the inspectors would not 
make an allowance for stain on the ground that 
the lumber was stained before being kiln dried. 
Some dealers met the situation by specifying 
on their orders ‘‘lumber must be dry and 
bright.’?’ One dealer who operates a millwork 
plant specifies when ordering finish that it 
must be kiln dried to not more than 6 percent 
moisture content, at the mill. This will assure 
not more than 10 to 12 percent moisture on 
arrival, and the lumber is ready to use. Others 
thought the requirement of moisture content 
lower than 15 percent unnecessary. Guy Gray 
believed that if dealers were careful to avail 
themselves of the provisions of the American 
Lumber Standards when ordering, they would 
be protected, as these standards require that 
the lumber must be commercially dry, which 
is defined to mean dry enough for the purpose 
for which it was intended. 


To Take Stand on Stain and Mildew 


The discussion proved that this is a very live 
subject, and one that is giving the dealers much 
concern. It was suggested that the require- 
ments that lumber on which claims are made 
must be unloaded and held for inspection would 
work a hardship through utilizing so much yard 
or shed space, and if this requirement in the 
lumber standards proved excessively burden 
some the dealers should take some action to 
have these requirements changed or modified. 

The discussion ended with a recommendation 
that the resolutions committee prepare and 
present to a later session a resolution recom- 
mending changes in grading rules or in trade 
practice that would insure the dealer getting 
bright and dry lumber when so ordered, or 
given a satisfactory adjustment of claims for 
stained or mildewed lumber. 


Retail Conditions Discussed 


‘“Retail Lumber Conditions and the Outlook 
in the Months Ahead’’ was the topic of the 
discussion that elosed the first session, Gen- 
erally conditions with the retailers have been 
good in all States, judging by verbal reports 
from delegates who had been requested by 
Secretary Pfund in advance to make a eare- 
ful survey. The outlook for spring in most 
causes was described as bright. The pessimist 
was the rare exception. Labor conditions are 
good and the price of labor stable in most 
communities throughout the country. It was 
noteworthy that the average pay of carpen- 
ters and painters is about $1 an hour, and the 
price paid bricklayers and plasterers about 
$1.50 an hour. Collections at the present time 
on the average are fair. 

The lumbermen had been asked to report on 
five different phases of the situation, as fol- 
lows: 

(a) Condition of fall business. 

(b) Outlook for spring. 

(ce) Tendency of labor prices. 

(d) Is there a seareity of labor, particu- 
larly in the building trades? 

(e) How are collections? 
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ing, Collections and Economical Operation 


W. J. Riley, of Hartford, reporting for Con- 
necticut, said that business in Hartford and 
surrounding territory was good, and that 
building showed a 50 percent gain over last 
year. In Hartford proper, he said, there had 
been less apartment building and more of 
one-, two- and three-family houses. He de- 
scribed labor conditions as stable, and col- 
lections 10 percent better than 1923, 

H. H. Richards, of West Haven, Conn., said 
business is picking up, but the outlook is 
nothing to brag of. There is no seareity of 
labor, he said, and collections are no better 
than the average. 

J. A. Mahlstedt, of New Rochelle, N. Y., 
said the fall had been good, but he expected a 
slight slowing up now. ‘‘The outlook for 
spring is exceptionally bright,’’ he said. 
‘‘Many homes and apartments have already 
been contracted for.’? Mr, Mahlstedt said 
that labor prices could not go higher, that 
Westchester County was a ‘‘hotbed of union 
ism,’’? and none of the trades get less than 
$1 an hour. He said collections were good. 

Theodore Kellogg, of Utiea, N. Y., said busi- 
ness was fair during the spring and summer, 
but had slowed up with the coming of fall. 
He said there was no shortage of labor, and 
wages were stable. 

J. D. Loizeaux, of Plainfield, N. J., said 
fall trade had been good, but it was too early 
to talk about spring. He said apprentices are 
few all over New Jersey. Collections ‘‘had 
not been so favorable’’ and there was a ten 
dency to longer credits. 

Edward Hamilton, of Paterson, president 
of the New Jersey Lumbermen’s Association, 
said the fall had been very good throughout 
his State, but business had begun to slow up 
in the larger towns. 

W. H. Williams, of Pittsburgh, said business 
had improved in the last month, but the year 
is running 15 to 20 percent behind 1925, which 
was normal. He ealled the outlook ‘‘fair.’’ 

‘(There are no apprentices in the Pittsburgh 
district,’’ asserted Mr. Williams. ‘‘ Labor is 
stationary. We use union help entirely and 
wages are perhaps the highest in the country: 
$1.37% an hour for carpenters; $1.25 for 
bricklayers; $1.25 for painters; $1 for hod- 
carriers; 50 to 70 cents for laborers.’’ Mr. 
Williams said his plant was operated on an 
open shop basis, but maintained the union 
scale on wages. 

Conditions in Philadelphia were reported as 
better than a month ago. 

Classes for Apprentices a Success 

8. S. King, of Dayton, Ohio, said the build- 
ing outlook is bright, and there is no sign of a 
slump in the lumber business. Mr. King 
aroused much interest when he said that trade 
classes for apprentices had been opened in the 
publie schools in Dayton, and were prospering 
despite the bitter opposition of organized labor. 

Archibald Klumph, of Cleveland, said the 
city was suffering from a ‘‘housing surplus 
age’? and that more building was going on 
that was good for business generally, because 
of the methods being employed to raise money 
for building projects. He said the building 
program this year aggregates $100,000,000. 

Fred H. Ludwig, of Reading, Pa., said busi- 
ness had been good for the fall, and the out 
look was bright. He said there was a scarcity 
of bricklayers and few apprentices in the build 
ing trades. 

W. A. Robinson, of Shreveport, declared that 

the outlook in Shreveport and vicinity was not 
very good, because of the drouth, which had 
been the worst since 1896. ‘‘Colleetions have 
been slow and lahor is at a standstill,’’ he con- 
cluded. 
M. L. Rhodes, of New Orleans, said business 
18 picking up and labor plentiful and cheap. 
He said carpenters get 50 cents an hour, and 
common labor 20 to 25 cents. 


W. Thornton Estes, of Birmingham, Ala., as- » 


serted that lumber is moving satisfactorily, and 
that due to a good cotton crop the outlook for 


spring ‘‘was never better.’? ‘Things are all 
right with Alabama,’’ he shouted. 

J. F. Goodman of Tulsa, Okla., said business 
had been picking up since early fall, but col- 
lections were ‘‘rotten.’’ Mr. Goodman de- 
clared that labor now is satisfied, but ‘‘when 
business gets good again the lumbermen can 
look for a great deal of trouble from labor.’’ 


Credit Bureau Improves Collections 


Thomas R. Brown, of Louisville, Ky., said 
1923 was his city’s banner year, but 1924 would 
not equal its record. He asserted that the lum- 
bermen had established a building material 
credit bureau, and in consequence collections 
had heen much improved. ‘‘ We are looking for 
a good winter and a good spring,’’ Mr. Brown 
concluded. 

O. D. Haskett, of Indianapolis, said there was 
no scarcity of labor in Indiana, that business 
had been good, and that he could see nothing 
to prevent a continuance of prosperity in the 
spring. 

At this point, President Lloyd interrupted 
the discussion to remark that many of the deal 
ers spoke in terms of volume, but none was 
telling whether he was making any money. 
‘*Volume means nothing,’’ declared Mr. Lloyd, 
‘funless we are getting our profit out of it. 
Profit is the thing we must consider.’’ 

H. Kk. Beekwith, of Chetek, Wis., said collee 
tions were good and labor stable, but he could 
““see no very great prospects for spring.’’ 
Hawley Wilbur said the farmers of southern 
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Wisconsin have money, but they are not spend 
ing it for building. 

Albert M. Melone reported for the Northwest. 
He declared the hundred bank failures 
that had given a black eye to his section were 
due to Jand speculation and poor crops. He 
described prospects as ‘‘none too rosy.’’ He 
said there had been a 25 percent shrinkage in 
the lumber business as compared to 1922. He 
said labor in Minneapolis and St. Paul, Minn., is 
stable, wages being held in check by the Mas 
ter Builders’ Association. 

John Dower, of Tacoma, said Washington 
from a lumber viewpoint is two States, one 
lying east and the other west of the Cascades. 
He declared that the ‘‘western half had been 
greatly prosperous. More homes have been 
built in Tacoma this year than in any year of 
the city’s history.’??’ He said in the eastern 
half the apple crop had been a failure, and this 
had been reflected in the lumber business. 

KF. J. Robinson, of Detroit, said the Michigan 
metropolis was an ‘open shop’’ town, but ear- 
penters were paid $1.25 an hour. He declared 
there was no shortage of labor, and eredits ran 
from 110 to 120 days. 


seven 





Kalamazoo, Mich., re- 
ported that housing 
construction had made 
up for a shortage in in- 
dustrial building. 
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Horace Boultbee, of 
Toronto, was asked to 
report for Canada. He 
declared there had been 
a slump in midsummer. 

He told of a question- 
naire sent to all retailers in Ontario, which 
showed a slump in business for 1924 of from 
15 to 20 percent below 1923. ‘‘ Retailers are 
buying only what stock they can see their way 
clear to get rid of a short distance ahead,’’ he 
added. 

Ben Miller, of Davenport, Lowa, called busi- 
ness ‘‘surprisingly good,’’? and remarked: 
‘*Our collections are good because we work 
through a eredit bureau.’’ 

Reports from New England, by delegates 
from Boston and Providence, were that business 
was fair and the spring trade problematical. 
zabor is stable throughout the northeastern 
section of the country. 


WEDNESDAY MORNING 


[Special telegram to AMERICAN LUMBERMAN] 





ATLANTIC City, Oct. 22.—More than 600 
had registered when the National Retail 
Lumber Dealers’ Association got down to 


business at 10 o’clock Wednesday morning. 
President John KE. Lloyd commented, in open- 
ing the session, that the attendance was far 
larger than at any other previous convention. 
He said the Jersey convention, judging by all 
he had heard, would mark a turning point to 
greater accomplishments by the retail lumber 
dealers of the United States. Mr. Lloyd start- 
ed the ball rolling without delay, remarking 
that the association would endeavor to crowd 
an enormous lot of business into a short space 
of time. 


Creating New Retail Demand 


J. F. Goodman, of Kansas City, spoke on the 
general topie ‘‘ Increase of Retail Sales by the 
Creation of New Business.’’ He had been 
chosen to broach the question of building and 
loan associations and second mortgages. Mr. 
Goodman said: 


I think a good deal of our troubles come 
through our being the last men to whom the 
builders go. We have not taken to ourselves 
in the proper manner the task of handling 
finances. In this country, the builders and 
loan associations are responsible on an average 
for a thousand homes a day. There are eleven 
thousand such associations in this country 
with a membership of seven million. They 
have four billion dollars in assets—assets have 
doubled in the last four and a half years. The 
increase has been brought about largely by 
the Building & Loan Institute, organized to 
help those already in the associations and to 
encourage others to join. Among other things 
it has published a book to use in colleges where 
building and loan association work is taught 
as a branch of economics. Dealers in the 
Southwest have spent $30,000 in building and 
loan propaganda, and they have been tremen- 
dously successful in building homes that could 
not have been financed in any other way. Our 
obligation to the public as retail lumbermen is 
not to let a man build a larger house than he 
can afford. We do not want to embarrass our 
customers; we want to help them; and we can 
not help them by making them undertake some- 
thing they will find troublesome in caring for. 


Boost Building and Loan 


Edward Cummings, of Cincinnati, said that 
anybody who wants to start a building and 
loan association in Ohio finds the machinery 
ready for him. He added that all States 
should have laws that are similarly elastic. 

Wm. Ryan, of Toledo, declared that in his 
section the building and loan associations are 
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on a firm footing, getting money at 5 percent 
and lending it at 6 percent. 

J. M. Barry, of Portland, Conn., said that 
Ohio, Pennsylvania and New Jersey were 
about the only States in which the building 
and Joun idea had been sold to the extent it 
He said an association started five 
years ago in Portland had four thousand mem 
bers, and that many homes had been built that 
otherwise would have been impossible. He 
fixed investment in the association at $100, 
000, and from his observations there was noth 
ing better for the retailer than to get back of 
the local building and loan movement. 


deserved. 


Help Associations to Upbuild City 
Ki. M. Oettinger, of the Octtinger Lumber- 
, gave his home town a 
big boost. He said in Greensboro there is an 
annual celebration of building and loan day. 
He added, ‘‘We lumbermen originated the 
idea and we get behind it. On building and 
loan day we do nothing but get out and sell 
stock and we sect an example by taking some 
ourselves.’’ Mr. Oettinger said the building 
and loan had done more than any other agency 
to upbuild Greensboro. Mr. Oettinger gave 
an idea for securing a list of prospective 
home owners, for which he was liberally ap- 
plauded by the members of the association. 
He said his firm regarded the renter as the 
prospect and, believing this, had inserted 
“featch’’? advertising by which it had ob 
tained a good list of names. He declared the 
idea was to get an index of the kind of home 
the prospective owner might desire, and then 


Co., Greensboro, &. C., 


to go to work to sell it. He said the idea’ 


had created a good impression with the rent 
ers. 
Calling ‘‘Ready-made’’ Bluff 

John F. Kreilick, of Kalamazoo, Mich., de 
¢lared the lumber dealer should tie up more 
closely with the building and loan associa- 
tion. He said an association in Kalamazoo 
had recently reorganized, and he reealled that 
goon afterward the question came up as_ to 
the cost of Jumber in a ‘‘ready built’? house, 
and that in one that was to be erected. 
**Someone called the bluff,’?? said Mr. Krei 
lick, and it was shown the lumber in the house 
to be built cost $200 less than in the one made 
to order, Loans are now being made at the 
rate of 40 percent on ready built houses, and 
674%; percent on those bought locally,’’? he 
concluded, 

S. 8. King, of Dayton, Ohio, aseribed a large 
share of that city’s progress to the building 
and Joan movement. He asserted that Dayton 
has a larger percentage of home owners than 
any other city in the country. He deelared 
building and loan associations are paying 6 
pereent on deposits. ‘‘There is at least one 
lumberman on the board of every building and 
loan association in our community,’’? he con 
eluded, 


Tell Benefits of B. & L. Movement 


J. D. Loizeaux, of Plainfield, N. J., boasted 
that New Jersey was one of the foremost 
States of the Union in the building and loan 
movement. ‘‘We grade the house to the buy- 
er’s ability to pay,’’ Mr. Loizeaux affirmed. 
“We don’t want anybody to get in over his 
head. We believe there is no better invest- 
ment than to put $250 in a building and loan 
association every month.’’ 

Mr. King arose again to say that there is a 
company in Dayton that will buy second mort- 
gages to the extent of 50 percent of the value 
of the property. 

Adolph Pfund, the seeretary, broke in to 
say that it was the place of the retail lum- 
bermen to fix things so as to enable the pros- 
pective home owner to go through with his 
project. 

Mr. Sloan, of Mansfield, Ohio, said four 
building and loan associations were thriving 
in his town, and that several second mortgage 
companies also were thriving and helping to 
finance building. 

Wm. J. Riley spoke for Hartford, Conn., the 
‘eading insurance city of the world,’’ which 
has no building and loan associations. He 
said the average man who built a home worth 


about $5,000, paid $1,100 for financing because 
of the various sources he has to utilize im get- 
ting the money, 

O. R. Waterstraat pictured Louisville as a 
city in which building and loan assog¢iations 
are doing good work. 


Comment on Second Mortgage Plans 


J. A. Mahistedt, of New Rochelle, said the 
Mortgage Purchasing Corporation had been 
organized in New Rochelle with a capital of 
$1,000,000, He said preferred stock auggregat 
ing $200,000 had been sold and the money had 
been used to good advantape. He admitted, 
however, that the company had not been as 
big a success as had been expected, and that 
building and loun associations had done much 
better work, 

D. C. Smith, of Minneapolis, declared there 
had been no building and loan associations in 
his city, and second mortgage companies were 
necessary. ‘‘We have been working ten or 
fifteen years on the second mortgage plan,’’ 
he explained. ‘*There have been no losses. 
Only recently a building and loan association 
has been reorganized.’’ He told also of the 
Lumbermen’s Finance Corporation of Minne- 
apolis, with a capital of $500,000, which han- 
dies only first mortgages. 

Mr. Bennett, of Tonawanda, N. Y., said his 
firm had been in the mortgage game for 
twenty years. He declared it was a dangerous 
proposition if the lumberman did not know the 
resale value. 

At the conclusion of the discussions, the fol 
lowing resolution was adopted: 
business 
home 


Resolved, That the creation of new 
and the increase in the 


number of 
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Director 
owners has been brought about to a greater 
extent by the establishment and support of the 
building and loan association than by any other 
agency. 

A Believer in Creative Advertising 

The question of advertising brought out a 
snappy response, and a dozen or more dele 
gates took part in the discussion. B.C. Muel 
ler, of Davenport, Iowa, opened the debate 
with a declaration that he was a firm believer 
in good advertising. He said he was 100 per 
cent sold on the idea that advertising of the 
right kind had a tendency to decrease costs. 
“The Jumber business in Davenport has been 
uniformly good, because all the retailers had 
been doing good, clean, creative advertising. 
We are continuing a campaign now on the 
basis of ‘Build a foundation and do the build 
ing all winter.’ We are trying to make the 
retail lumbermen the source of supply for all 
materials, and the source of information for 
the prospective home owner.’’ He declared 
that when the lumberman shows the customer 
how to build, he takes a lot of the mysteries 
out of the proposition of home owning. 

When J. F. Goodman asked to hear from 
someone who did not believe in advertising 
there was no response. 


Magazine ‘‘Puts Over’’ Firm’s Service 

Mrs. Margaret Pierce, of the J. A. Mahl. 
stedt Lumber & Coal Co., New Rochelle, N. Y,, 
took the floor as the only woman who ever 
addressed a convention of the national asso 
ciation, She was given a hearty round of ap- 
plause. She said her firm, of which she is ad. 
vertising manager, employed all the usual] 
forms of advertising. The two schemes which 
had been most effective, she said, were the 
service department and a firm publication 
called ‘‘ Hearth and Hall.’’ She said: 

We feel that the service department is put 
over by the magazine. You may have the finest 
plan in the world, but if your prospect doesn’t 
know what you have you are wasting time and 
money. We have found the magazine the 
means of reaching prospects who would not 
otherwise come to us. There are too many 
people who feel that everything has a string 
to it. We feel that the magazine issued once 
a month with an attractive cover appeals to 
the women. We know it does. They call us 
up by telephone. They come to see us. It 
makes them think. We find the magazine more 
generally read than any other class of adver- 
tising we use. We have had “Hearth and Hall,” 
for three years, and business has increased 12 
to 30 percent. 

Remodeling Is Today’s Main Issue 

W. W. Wood, of Birmingham, said the home 
owner is the best prospect for another home. 
He declared remodeling to be one of the main 
issues of the day for the retail lumberman, 

Fred 8. Pyfer, of Laneaster, Pa., took issue 
with those who argued that advertising should 
he considered an expense. He said the lum 
berman should not make the public pay for 
the cost of his advertising. ‘‘At the end of 
the year you should set aside a certain per 
centuge of earnings for advertising,’’ he con 
tended. 

R. G. Myers, of Bethlehem, Pa., said he had 
found advertising in local publications issued 
hy schools, colleges and churches very profit- 
able, and added: ‘‘It gives the lumberman 
the opportunity to get into movements in his 
own territory and to give the personal touch 
to his efforts to get business.’’ 

C.F. Williams, of Medina, Pa., said he is a 
believer in newspaper advertising. 

Mr. Heath, of the Heath Lumber Co., Tren- 
ton, N. J., defended the Own Your Home Show 
as the best means he had found to create new 
business, 

A. J. Hager, of the Hager Lumber Co., Lan 
sing, Mich., said that any man who attended 
the national convention of retailers showed 
himself to be a believer in advertising. ‘The 
fellow who stays at home does not believe in 
advertising, ’?’ 

Harry Gordon, of Davenport, Towa, said 
advertising undertaken by his firm had more 
than paid for itself by inereasing business 40 
percent, 


Wants Competitors to Advertise 

H. B. Blauvelt, of The Hackensack Coal & 
Lumber Co., Hackensack, N. J., said he would 
like to see advertising charged to selling ex: 
pense. Mr. Blauvelt complained that his firm 
had taken on nationally advertised products, 
helped to advertise them in the Hackensack 
territory, to have the manufacturer later on 
sell to a competitor. ‘‘We are going to be 
careful in the future,’’ Mr. Blauvelt said. 
““We are not going to advertise nationally 
known products unless we are assured of be 
ing the only distributers of such products in 
our territory. If we are not going to get pro 
tection from the manufacturers, we had much 
rather spend our time and money putting over 
our own name, and that’s what we are doing 
now.’’ Mr. Blauvelt said the lumber indus 
try was very fortunate in having some very 
fine trade journals. He declared the publica 


tions were doing a big thing for the retailer, 


and it was the duty of the lumberman to sup 
port the trade journals and his duty to him 
self to read them, ‘‘I would like to see our 
competitors advertise,’’? Mr. Blauvelt con 
cluded. ‘Jf our competitors advertised, we 
could all get more business.’’ 

Mr. Oettinger told of a campaign to adver 
tise wood products to be undertaken by the 
sash and door association, and the millwork 
institute. 
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Cashes in on National Advertised Goods 

F. A. Gillingham, of Philadelphia, said the 
Gillingham Lumber Co. had been in business 
since 1895, and had never advertised until a 
few years ago, when the firm had taken on a 
nationally known product. ‘‘We are cashing 
in big on the national advertising,’’ said Mr. 
Gillingham. ‘*‘We have a mailing list of 
twelve hundred, and every month they get a 
line from us on the product.’’ 

J. F. Goodman said he handled a good many 
nationally known produets, but always put his 
firm ’s trade mark on them in addition to that 
of the manufacturer. 

Luther C. Ogden, of Cape May, N. J., said 
he did not specialize in any product, and used 
no name but his own in putting a sale over. 
‘‘T train my customers to trust me, and they 
know whatever I sell them is going to be the 
best,’’ he declared. 

M. L. Rhodes, of New Orleans, La., said the 
national advertiser will not stop at selling 
the competitor of a retailer, but will go right 
on and sell the customer of a retailer who is 
buying his goods. ‘‘That’s what you’ve got 
to watch,’’ Mr. Rhodes said. 

D. S. Montgomery, of Milwaukee, Wis., said 
his city had benefited greatly by Own Your 
Home expositions which were 100 percent 
home talent. At the conclusion of the discus- 
sion of advertising the following resolution 
was unanimously adopted: 

Resolved, That lumber dealer advertising creates 
business and does not increase the cost of building 
to the public. 

Ask About ‘‘Hundred Percent Distribution’’ 

Harry K. Beckwith, of Chetek, Wis., opened 
the discussion of 100 pereent distribution. 

W. W. Wood said the retail Jumberman 
should sell all the materials for the home. 
‘‘We should take the consumer into our con- 
fidence,’’ he advised. ‘‘ Merchandising is see- 
ing and planning the needs of your commu- 
nity.’? Mr. Rhodes said that 100 percent dis 
tribution was the most important question be- 
fore the retail lumbermen of America today. 
He said the National Retail Lumber Dealers’ 
Association had made ‘‘One Hundred Percent 
Distribution’’ its slogan, and asked what was 
being done in this direction. 

Mr. Rhodes read a telegram from the New 
Orleans Retail Lumber Dealers’ Association, 
which read as follows: ‘‘ Local association re- 
quests that you bring to the attention of the 
National association the practice of mills and 
wholesalers selling direct to the consumer. Ask 
that the National association take action to 
discourage such practice.’’ Mr. Rhodes 
the proper way to do business is to market 
lumber in the regular channels from manufac 
turer to consumer. ‘‘ How are we going to get 
a fair deal for consumers when we can’t get 
a fair deal for ourselves?’’ he asked. 

At this point the convention adjourned for 
lunch and during the recess the delegates and 
their wives and sweethearts posed for a group 
picture on the board walk. 

WEDNESDAY AFTERNOON 

Pressed for time, with its program nearly two 
behind schedule, the National Retail 
Lumber Dealers’ Association this afternoon 
crowded an enormous amount of work into less 
than three hours, when adjournment came in 
order to let the delegates prepare for the ban 
quet. President Lloyd had caught up with busi 
ness and paved the way for clear sailing at the 
final session tomorrow. 

Handling ‘‘Substitute’’ Materials 

T 


J. F. Goodman resumed the discussion of 100 
percent distribution by declaring that the ques- 
tion of substitute materials was not one for the 
retail lambermen to consider. ‘‘If a substitute 


said 


hours 


is just as good as something else, we should 
add it to our stock,’’ he said. 
Osear Lampland, of Minneapolis, Minn., 


favored 
material 
man, 

Mr. Brosius, of Wilmington, Del., said cir- 
cumstances altered cases, and the question of 
What a lumberman should carry in 
pended on the locality. 

H. EK. Beckwith, of Chetek, Wis., declared 


including everything in the building 
line in the stock of the retail lumber 


stock de 


the manufacturer in all cases should sell through 
the dealer and not go direct to the consumer. 

At the conelusion of this debate, the follow- 
ing resolution was adopted: 

Resolved, That the retail lumber and building 
material dealer is the logieal distributer of all 
materials required in building construction. 

Secretary-Manager Reports Progress 

Adolph Pfund next presented his report as 
secretary-manager of the association. Mr. 
Pfund said he had queried thirty-two towns on 
the question of 100 percent distribution, and 
he had received encouraging replies from near- 
ly every one. ‘‘ We like to feel that you are the 
distributers of the producers,’’ said Mr. Pfund. 
‘*T wish to add that there is some hope in this 
direction. Fundamentally we believe the best 
way to sell lumber is through your yards. We 
feel that we have gone forward, and that the 
producers feel that you are the real distribu- 
ters.?? 

Mr. Pfund said that the standard cost sys 
tem of the National was making enormous 
headway. He had installed the system in yards 
in twenty States, and there had been five hun- 
dred installations in the short space of eight- 
een months. He praised the efficiency of the 
association’s business service letters. ‘‘We 
gather the faets throughout the country and 
give definite information,’’? Mr. Pfund said: 

Reaffirm Loyalty to Constitution 

Mr. Pfund ealled attention to a resolution 
affirming faith in the Constitution which was 
adopted at the convention last year, and asked 
that the lumbermen reaffirm their former ae 
tion. In consequence, the following resolution 
was adopted by a rising vote: 

We reaffirm our Joyal support of, and allegianee 
to, the Constitution of the United States; we re 
iterate our unshaken confidence in the Supreme 
Court of the United States, third great branch 
of our government, staunch upholder of the Con- 


stitution, discreet check upon the action of Cong- 
ress, 

We deplore any attempt, be it an aet of Congress 
or by Constitutional Amendment, to limit or de- 
stroy the power of the Supreme Court to declare 
acts of Congress unconstitutional. 

That copies of this resolution be sent to the 
senators and congressmen in Washington. 

Maintain Stand for 13/16 Inch Board 

Mr. Pfund also brought up the question of 
standardization. He recalled the efforts of the 
lumber industry to put through standardization 
on its own account, and of the subsequent fight 
with the aid of the Federal Government. Mr. 
Pfund presented these two resolutions, which 
were adopted: 

If the lumber standardization movement is to 
receive a continuation of the support of the lumber 
dealers, and the confidence of the public, it must 
be based on a fully defensible single standard ; 
Therefore be it 

Resolved, That we reaffirm the position taken 
unanimously by twenty-six retail lumber associa 
tions, including the National Retail Lumber Deal 


ers’ Association, at the December, 1923, Washing 
ton general standardization conferences, that {3 
inch is the minimum thickness fully defensible as 


a single standard for surfaced boards and finish ; 
be it further 

Resolved, That our representatives at the next 
lumber standardization general confercnee are here 
by instructed to stand for revision of the American 
Lumber Standards so as to make inch the single 
standard of thickness for boards and finish, and 


be it further 

Resolved, That our representatives at future 
standardization general conferences stand for a 
single standard of thickness for surfaced dimen 


sion if and when the local building code situation 
makes such action feasible. 


Ask Short Lengths Be Separated 
The following resolution, presented by Mr. 
Pfund, also was adopted: 

Resolved, That conservation of timber and the 
most economical retail distribution and use of lum 
ber, r quire that lengths shorter than S-foot shall 
be marketed separately and not included in random 


length shipments, except by special contract; and 
be it further 
Resolved, That our representatives at the next 


conference be in 
American 
stating that 
marketed sep 
length ship 


lumber standardization general 
structed to stand for inclusion in the 
Lumber Standards of a paragraph 
lengths Shorter than S-foot shall be 
arately, and not ineluded in random 
ments except by special agreement. 


Directors Prepare Code of Ethics 


Mr. Pfund told of the demand from many 
lumbermen for a national code of ethies, and 
said the board of directors had decided to cover 


the question in a new bylaw ‘‘to affeet ad- 
herence to honorable methods by members in 
their business dealings.’’ The new bylaw fol 
lows: 

SECTION 1: Any member guilty of violating the 
bylaws of this association, or guilty of conduct 
detrimental to the best interests of this association, 
shall be censured, or suspended, or expelled from 
membership; provided, however, that no member 
shall be censured, suspended or expelled from mem 
bership without that he is first given a_ hearing 
before the board of directors ef this association. 

SECTION 2: All hearings of any member before 
the board of directors shall be held only upon 
written notice to the member in question, given 
at least ten days prior to a hearing. 

SEcTION 3: It shall be the duty of the secretary 
to bring to the attention of the board of directors 
of the association any violation of the bylaws, 
or of any acts of members detrimental to the best 
interests of the association. 

Mr. Pfund coneluded by thanking the presi 
dent, the board, and the membership for their 
cooperation in making the last year the most 
successful in the history of the National Retail 
association. 

John: Dower, of Taeoma, Wash., moved the 
adoption of the new bylaw. 

Frank Carnahan, transportation manager of 
the association, in presenting his report, said 
the lumber dealers have little to fear as far as 
transportation is concerned. He went into the 
question of rates in many loealities, and was ap- 
plauded for the victories he had won in Wash- 
ington in behalf of the retailers. 

Invites Retailers to Meet at Tacoma 

3usiness of the association was sidetracked 
in order to let Mr. Dower speak. He recalled 
conditions of twenty-five years ago, when the 
mill that cut 50,000 feet of lumber a day was 
almost a monstrosity. He said many mills now 
cut 1,000,000 feet a day and think nothing of 
it. Mr. Dower said he had been delegated by 
the Tacoma Lumbermen’s Club to invite the 
National Retail association to hold its next an 
nual convention in the ‘‘ Lumber Capital.’’ He 
assured the retailers that a visit to the mills 
of the Northwest would be an education to any 
man who has not make the trip. 

Mr. Lloyd announced that the Northeastern 
Retail Lumbermen’s Association was planning 
to take its next annual excursion to the west 
Coast this winter, and that there was no reason 
why lumbermen from all over the East should 
not join the party and make it a real delegation 

Credits and Collections Discussed 

Here the delegates plunged into a discussion 
of ‘‘Credits and Collections.’?’ Mr. Lampland, 
in opening the discussion, said he had always be 
lieved in 2 percent cash and sixty days net, but 
had been surprised to see credit extending to 
one hundred and twenty days in the East. He 
told the convention that he thought such condi 
tious must be due to mismanagement. Else, he 
said, banks were too easy, or competition was 
overweighing good judgment. He said in Min 
neapolis there was a system of collecting inter 
est on all accounts going over sixty days, and 
it had proved effective. 

Thornton Estes, of Birmingham, Ala., said 
there was a disposition in the South to extend 
credits, but the city had a very strict bureau 
that was doing much good. 

A. M. Melone, of Minneapolis, Minn., and 
Fred Robinson, of Detroit, Mich., spoke against 
extending long credits. 

Mr. Vanderveer, of the Loizeaux Lumber Co., 
Plainfield, N. J., asked whether daily invoices 
vere issued on accounts over forty-five days old, 
and thereby started the 
tangent. 

S. 5S. 


discussion on a& new 
King, of 
supply companies in his city were giving 5 per- 
cent discount on bills paid by the tenth of eacl 
month. He said if the lumberman tried this, 
the discount would eat up all the profit. 

Others who took part in the discussion were 
John Comerford, Detroit, Mich.; A. J. Hager, 
Lansing, Mich.; Hawley Wilbur, Milwaukee, 
Wis., and Secretary Pfund. 

W. B. Stayer, of Pittsburgh, Pa., told of con- 
ditions in his district, lumber unit 
has its own paid secretary. He said the secre- 
taries looked up records of property ownership, 


(Concluded on Page 71.) 


Dayton, Ohio, said building 
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News and Business Ideas for Retailers 


Blotters Carry Building Message 
Many lumber dealers find bletters attractively 
printed with their names and carrying their 
business messages a good medium of 


g general 
publicity. 


The Acushnet Saw Mills Co., New 
Bedford, Mass., which concern maintains a retail 
lumber department, has kindly sent us samples 
of blotters which they place in banks, postoffice, 
and other public places and also mail to their 
lists of prospective home builders. These blot 
ters are printed in black and red on white stock, 
with a cut of an attractive home on one end, and 
convey such messages as 

Build for tomorrow—-not for today. Our lumber 
makes a home an institution. 

Consider the bird and his mate 
own nest. 

Let us help you select lumber that will make 
permanent your home nest. 

Against all kinds of weather, our lumber stands 
the test. 


they build their 


Opposes Changing Lien Law 


Los ANGELES, CALIF., Qct. 18.—How local 
lumbermen regard the California mechanics’ 
lien law, and what they think about the present 
attempts to change it, may be gaged from the 
following statement by David Woodhead, pres- 
ident Woodhead Lumber Co., of this city: 

I think California has probably the best lien law 
of any State. I am free to say that, as far as 
I am concerned, if the California lien law was 


us to protect himself against possible liens. It 
would be far better for the building department to 
do that than for the contractor to have this duty 
imposed upon him. It would not only save many 
claims, but it would save money for poor people 
who can not afford the loss. 


A Novel Advertising Contest 

Contests of various sorts are frequently used 
by lumber dealers, with good results in the 
way of creating interest in home owning and 
other subjects allied with the lumber industry. 
One of the most interesting contests of this 
sort that has come to the attention of the 
AMERICAN LUMBERMAN recently is that now be- 
ing conducted by the Streever Lumber Co., Ball- 
ston Spa, N. Y., which had its inception at the 
County fair recently held there. 

This contest contemplates the bestowal of 
prizes, in the form of goods handled by the 
company, to the total value of $240, for best es- 
says, advertising copy, poems etc., written on a 
list of topics, one for each month, which subjects 
were printed on numbered cards, also contain- 
ing rules for the contest, which were distributed 
at the fair. The list of subjects and prizes are 
as follows: 

October—“The Economy of Storm Doors, Sash 
and Weather Strip.’ For the best brief essay or 
copy for advertisement: 1st price, a storm door 
with latch and butts; 2d prize, storm sash. 


November—“How and Where to Make Useful 
Additional Rooms from Unused Space by Wall 


Young Men and Lumber Business 


Commenting upon the letters from leading 
lumbermen of the country published under the 
head of ‘*Training For Success in the Lumber 
Business’? in the AMERICAN LUMBERMAN of 
Sept. 27 and Oct. 18, J. H. Reiter, field secretary 
of the Pennsylvania Lumbermen’s Association, 
sends the following interesting communication: 

Nearly everyone was interested, no doubt, in 
your articles on “Training For Success in the Lum- 
ber Business.’ As a result, you likely will receive 
other opinions; consequently, I take the liberty 
of adding mine, which is the opinion of one who 
has been observing and studying the lumber busi- 
ness for the last three years, and has been a part 
of the industry, though not engaged in actual lum- 
bering. 

There is an opportunity in the lumber business 
for a young man. It is au easy way of making ¢ 
comfortable living. You may laugh at that, but 
when you compare it with other lines which can 
be adopted by a young man, you will discover that, 
in the final analysis, the operation of a retail yard 
can be successful if the manager is shrewd in 
buying and selling, and if the manager does every 
thing he can to cut down his operating costs. He 
has no huge factory to keep running. His goods 
are not perishable, in the same sense as produce. 
Iie has few labor troubles. He does not have the 
tremendous number of charge accounts that bother 
the retail store manager. 

A certain lumberman from a small town near 
Philadelphia grumbled one day about his business. 
“Tell me, Mr. P—, don’t you live very comfortably, 














These two photographs show how the South Bend Lumber Co., South Bend, Ind., has successfully created the ‘‘home’’ atmosphere in its sales 


and display rooms. 


The folding doors seen in the picture at left open into the room shown at right. Note the effective display of mill- 


work and built-in conveniences exhibited in the two rooms, including French windows, folding doors, breakfast set, ironing board, book- 
case, corner cupboard, medicine cabinet with mirror door, and mantel. 





abolished tomorrow, if I could find some one to 
whom we could sell our business, he could have 
it, because I know what it means to be without 
that protection. 

On the other hand, there is a little injustice 
that is sometimes very tragic indeed in its effects 
on some people on account of their ignorance of 
the law and its provisions, and the people who 
suffer from that lack of knowledge are usually the 
ones that can least afford to carry the burden. 

I know some poor people have come in our of- 
fice, when we have taken advantage of the lien 
law and they have had to pay a bill twice, and 
it has been pretty hard to collect the full amount 
of the claim; and in many instances I did not feel 
very well satisfied with myself in the amount that 
we did collect. 

It has occurred to me that when the bill is pre- 
sented to the next legislature quite a number of 
legislators will be inclined to correct that part of 
our law. The danger lies in the fact that if it is 
touched at all, they will be offering all kinds of 
changes and modifications, with the result that 
there will be many jokers that will lessen its 
efficiency. It is of the greatest importance that 
we should try to keep the law as it is, without 
any modification whatever. 

What can we do then in regard to amending the 
law in regard to the owner not being put on notice? 
We might apply to the councils of the various 
cities, or the mayors, and ask them to instruet the 
building department of the city that whenever a 
permit is given by them, a copy of the law should 
be sent -to the owner, calling his attention to its 
provisions and the importance of studying it so 


Boarding.” For best essay: Ist prize, 500 feet 
wall bourd; 2d prize, 1 gallon paint. 


December—‘What the Iuture Holds for Ballston 
Spa.’ For best essay: Ist prize, 30 feet exten- 
sion ladder; 2d prize, 5 gallons roof coating. 


January—“Why Varnished Floors Are Better 
Than Carpeted Floors.” For best advertisement of 
100 words or less: Ist prize, 1 gallon best floor 
varnish; 2d prize, % gallon; 3d, 1 quart. 


February—“The Many Uses of a Step Ladder, by 
a Housewife.” For best brief essay or advertise- 
ment: 1st prize, step ladder, any size desired ; 
2d prize, 5-foot step ladder. 

March—‘Why Build Now?” Best essay, about 
500 words: Ist prize, 500 feet shiplap, or equiva 
lent value in Jumber; 2d prize, 100-pound keg of 
wire nails. 

April—“‘Ts It an EHapense or an Investment to 
Keep Buildings Well Painted?” First prize, 50 
pounds white lead; 2d prize, 1 gallon house paint. 

May—‘Short Poem to Promote the Sale of Any 
or All Building Materials.” First prize, ironing 
board cabinet; 2d prize, 100 feet 4-inch or 3-ineh 
drain tile. 

June—‘Transforming Old Buildings by Using 
Building Materials.’ For best essay: 1st prize, 
any oak or pine front door from our stock, open: 
2d prize, one square stained shingles, or cash 
value of same. 


July—“Why Own Your Own Home?” Best es- ° 


say: 1st prize, medicine cabinet with bevel plate 
mirror; 2d prize, 100 square feet metal ceiling. 


August—“Why Are Higher Priced Roofings Less 
Expensive Than Cheaper Roofing?” For best short 
essay or advertising copy: 1st prize, one square 
extra clear red cedar shingles; 2d prize, one square 
galvanized corrugated roofing. 


don’t you have a nice home, a fine automobile or 
two and a fairly satisfactory steady business?” 
“Yes, I guess so.” “As a young man in your 
town, you could have entered many lines of busi- 
ness—was there any line of business in that town 
which would have given you as big a return as you 
have made from the lumber business?’ “No, I 
can’t think of any.’ This same conversation can 
be duplicated many times over throughout the 
United States. I do not mean to say that the 
lumber business is an easy business. No business 
is, but in comparison with other lines of work, it is 
comparatively simple and yields a good return. 

No system of training can be laid down as 4 
preparatory course to lumbermen. There are fif- 
teen men on the board of directors of the Pennsyl- 
vania Lumbermen’s Association. These men create 
a total volume of sales of approximately $10,000,- 
000 a year. In glancing over the list, only one of 
them, to my knowledge, is a college graduate, and 
that man took an extension college course at night. 
It seems that only two of these fifteen inherited a 
lumber business. Because of their native ability, 
they have become successful lumbermen. Only two 
of them have had a logging or manufacturing ¢x- 
perience. We may therefore conclude that train- 
ing for the lumber business is not as necessary a8 
native ability. 

“True education is the ability to fit one’s self 
to any change in environment.” If a young man 
does not possess native ability, he should not aspire 
to becoming his own boss in the lumber industry. 
It therefore behooves the lumberman to watch the 
young men of his community, and to select that 
young man who has the ability to get into mils- 
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chief and extricate himself and with it all main 
tain the good opinion of his neighborhood. That 
young man will make a success in any line of 
pusiness. <A high school training, a college train 
ing, a tew years hard work in logging camps, or 
a few years working in a yard does no harm, but 
good; yet to a man of native ability, these things 
are not All of these things will likely 
help him. 

In summary, too mueh emphasis is plaeed today 
upon telling the young man what he should do in 
order to become a success, and too little emphasis 


necessary. 


on determining what ability a young man has 
and placing him according to his ability. The 


fault in our colleges today is, that they love the 
lure of expansion rather than the lure of. selee- 
tion. There are many misfits in this world today 
pecause the advisers of a young man did not take 
true cognizance of his inherent ability. There- 
fore it can be concluded that there is an exeellent 
opportunity for a young man of ability in the lum- 
ber business, but no particular line of training is 
necessary or essential although it may be desirable. 

This discussion reminds me of a man by the name 
of Malone, in Lancaster, who was refused a job 
of church sexton because he could not read and 
write. He found a job on a railroad construction 
gang and shortly after became a railroad contractor 
himself. In later years, when he was a_ very 
wealthy man, he was wont to remark that if he 
had been able to read and write, he would have 
been a church sexton. 


Retail Firm Enlarges Facilities 


SACRAMENTO, CALIF., Oct. 18.—The Dolan 
Building Materials Co. (Ine.) has moved into 
its new plant, covering the entire block, P to Q, 
Thirtieth to Thirty-first streets. 

Two years ago the coneern entered the re- 
tail lumber field as a branch of the Dolan 
Wrecking Co., of San Francisco. George J. 
Fuller, manager, after wrecking a number of 
buildings here, surveyed the possibilities of the 
territory, saw big opportunities for retailing 


new lumber in the outlying districts and 
planned the reorganization which has made 


the company an independent concern and put 
it in its new home. The wrecking business, 
which gradually became a side line, is now 
being abandoned and the company is closing 
up its old yard at Twenty-fifth and R streets. 

The office building and display rooms of the 
new plant is a frame structure of two stories, 
with a stucco finish. The building is 80 by 
8) feet in dimensions and connects in the rear 
with sheds for finished stock 90 by 320 feet. 

The ground floor of the main building is 
given over to the display of fixtures and various 
building supplies. A special feature, and one 
which Mr. Fuller regards as a new departure 
in display rooms is a mezzanine floor devoted 
entirely to sash and door material. 

The finished lumber sheds have an interior 
driveway running the full length of the strue- 


ture, which permits loading in inclement 
weather without damage to stock. The bins 


are built to carry lumber standing up, making 
for convenience in handling. The sheds have 
a capacity of a quarter million feet of lumber. 

A freight belt line railway runs along Thirty- 
first street and a spur track is now being con- 
structed to run through the center of the Dolan 
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This appropriately decorated display of the Ellefson Lumber Co., Madison, Wis., attracted much 


favorable comment at a recent fall festival. 
rations were shipped down from the north woods expressly for the purpose. 
doors of various styles and types formed an attractive background. 


The small balsam and pine trees used for deco- 
Seventeen 
Bundles of wood shin- 


gles supported the counters, on which were placed samples and literature. The exhibit also 


included a medicine cabinet, built-in ironing board and other millwork. 


Through this exhibit, 


a mailing list of several hundred desirable prospects was secured, by use of coupons which the 


wisttors were invited to fill out. 


The coupons were numbered, the holder of the winning num- 


ber being awarded a combination storm and sereen door 





yards. This is an important factor, because 
of the special type of business Mr. Fuller has 
built up. 

‘We have hardly felt the summer slack period 
in Sacramento,’’ he said, ‘‘ because we have 


Repairs 








There will be but few more 
warm days this fall in which 
to make those needed repairs 
before winter 

Look over your roof and see 
if it needs re-shingling. We 
carry only the | 
best grades, 
which will stand up under the = 
weather 






There may also be some repairs necded on your F= 
barn and other buildings, or you may be contem- 
plating the erection of a garage, chicken hours or 
hog house before winter. 


Phone us your order, and we will deliver any 
kind of lumber or building material at once. We E 
have a complete stock on hand at all times 


Wilbur Lumber Co. 


Telephone 4 Grayslake, Il. 
This seasonable and well displayed advertise- 
ment of an Illinois retailer is well calculated 
to hasten 





action on possibly long contem- 


plated re pair work 











‘‘We have noticed from time to time in the American Lumberman photographs showing outdoor 
advertising of various lumber concerns, from some of which illustrations we got ideas and 


decided to try out our own,’’ 


writes the Aubrey Lumber Co., West Brownsville, Pa. 


The 


result is shown by above photo, which shows one of the Aubrey company’s signs recently 
erected on the National Pike, three miles west of West Brownsville. 


made a consistent campaign for 
trade. And with such a wide 
work in, we have been able to stir up a steady 
demand, which constantly grows better. In 
advertising, we have found the classified ¢ol- 
umns a good business getter.’ 

Practically all of the company’s stock comes 
from northern California and Oregon mills. 
While the retailing of lumber constitutes the 
bulk of the business, the coneern furnishes al- 
most every item of material that goes into the 
construction of homes. 

(2a EZAaAAS 
Questionable Crop Forecasts 

This little story is not one of either infor- 
mation or inspiration. It merely originated in 
a retail lumber office and is repeated because it 
shows how broad a view one may be misled 
into assuming from a point of very low visibility. 
The lumberman and a traveling lumber sales- 
man were discussing crop prospects and a gov- 
ernment forecast on the total yield of cotton 
for the year. The forecast was rather bearish 
in effect on the market, as it estimated a heavy 
production for the aggregate of the cotton 
belt. But some localities were hit by a com- 
bination of precarious disasters that often be- 
set the path of the cotton farmer with the 
result that his disposition is affected something 
like sweet milk after a thunder storm. 

The salesman had traveled all over the cotton 
States and the lumberman had been in some 
other counties besides his own, and both were 
inclined to agree with the department’s state- 
ment of probable yield. A farmer customer of 
the yard was present and much interested in 
the subject. His version of the cotton crop 
situation was correct so far as his horizon had 
permitted a survey. And that horizon extended 
from the one-yard town to his river farm six 
miles away. He interspersed the conversation 
with caustic criticisms of governmental meddling 
in reports of acreage and condition of crops to 
depress the prices of farm products in the in 
terest of Wall Street speculators. The old 
fellow had fought floods in the spring, drouth 
in the summer, and grasshoppers and_ boll 
weevils all thru their open and from 
the discouraging effeets that these pests and 
obstacles had left, he felt a disappointment 
that could not be softened by the prospect of a 
bumper crop elsewhere to deflate prices. His 


the country 
territory to 


season, 


viewpoint was expressed in this manner: ‘* The 
guvmint says there will be over thirteen 
million bales of cotton raised this year. That 
is all guesswork by fellers settin’ up in Wash- 


ington who don’t know nuthin’ about it. If 
there is thirteen million bales made I don’t see 
where they’re goin’ to git it. There ain’t none 


between here and the river.’’ 
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A Lumber Store That Helped Improve by Improving 


The little old dilapidated building with the 
sign ‘Panhandle Lumber Co.’? perched on the 
lower edge of its porch roof, as pictured in this 
story, looks like a neglected landmark in a 
deserted village. A landmark it was for many 
years but not entirely neglected. For thirty 
three years it was an active participant in the 
pioneer achievements of latter days that tamed 
the last wild ranges of the southwestern plains; 
and then in 1922 its final duty was to pose in 
grim resignation before a camera that was to 
preserve its memory. 
Next day it was 
scrapped to clear the 
ground for a_ hand 
some lumber store and 
office building that 
typifies the modern 
era in lumber mer 
chandising. 

It was built in 1889 
when the present cit 
of Amarillo was a 
small cow town in the 
heart of the Pan 
handle country of 
Texas. Many a load 
of Jumber hus been 
freighted from this 
yard by 
build ranch 
and corrals 200 miles 
away out over the 
prairies covering the 
thirty-odd counties of 
rich wheat and cotton 
farms now forming an 
unnamed empire, of 
which the little cow 
town is the flourish 
ing metropolis. In a 
few more years there 
will perhaps 
only one significant 
landmark — that had 
any connection in a 
business way with the 
little prairie lumber yard: and that is Boot Hill 
Cemetery, where cow punchers disqualified as 
sharpshooters were put to rest in pine boxes 
that were made of plain Jumber. An ocensional 
stray coyote from Palo Duro canyon serenading 
the sleeping cemetery, and a domesticated herd 
of buffalos on the famous Goodnight raneh are 
surviving acts in the drama of Panhandle his 
tory. 

The new home of the Panhandle Lumber Co. 
still serves the same trade but instead of ship 
ping lumber out in freight wagons from the 
home yard, it is distributed through twenty- 
three branch stores covering the country. What 
overland traffie goes directly from the city 
warehouses is done with motor trucks over paved 
highways. The new office building is not the 
direct suecessor of the little wooden corner, 


wagons to 


houses 





remain 





The old and the new. 


This cozy reception room is an appropriate place 





as the retail and general office were housed for 
many years in a 2-story brick still standing on 
the Opposite side of the yard, that was con 
sidered quite u model lumber home a few years 
ago. 
Solving Prosperity Problem 

The present building is «a satisfactory 
achievement in meeting conditions that con- 
front many other lumber operations in rapidly 
developing cities over the country, and that is 





fies the conception of welcome cheer that makes beautiful homes worth while 


the problem of the maximum value in real esta e 
that should be occupied. The puzzle is this: 
When property that originally cost only a few 
hundred dollars gets up into the hundred thou 
sand dollar class because of its favorable loen 
tion, nobody will be foolish enough to come 
in and pay such price for a lumber yard site 
when they can get plenty of room very well 
situated on trackage for less than a fourth that 
investment; then does it look like good judg 
ment to continue to oeceupy it just because it is 
already owned and paid for? This company 
made a compromise of the situation by buying 
w reserve site out in an industrial district for a 
roomy yard, where part of its lumber is now 
stored, and building a downtown store and 
general office on the best corner of its present 
location, with the expectation of disposing of 


pad 


to demonstrate good plan service. It intensi plate 


the larger part of the ground at its enhanced 
value, or improving it for rental investment ip 
«a short while. The big double building costing 
$50,000 is not all used by the company now, and 
«a substantial income is derived from surplus 
office room and a store that will not be needed 
perhaps for some years. But plenty of con 
venient room is provided for all departments 
of the line-yard management on the second 
floor, while the retail office and sales rooms 
occupy the main lower part. 

As will be seen from 
the front and side ele 
vation shown, the 
building presents an 
attractive exterior. It 
is finished in tapestry 
brick of a brownish 
tone that reflects colo: 
without glare, and the 
light border trim of 
both base and coping 
suggests a pleasing 
style of, ornament in 
plain line and_ plain 
shading that will 
make the building re 
tain its vigor and 
freshness as perpetu 
ally modern instead 
of conventional. The 
stairway door is in 
the middle of the 
building between the 
two separate store 
fronts, and a_ small 
lobby inside has ac 
cess through a door 
connecting at the right 
with the sales and. re 
tail offices, which oe 
cupy the near side 
This door has a beve 
mirror. that 
serves to demonstrate 
that ornate fixture as 
an essential utility in 
the modern home. The wide window near the 
front is the one that is shown in the interion 
view as part of the ladies’ rest and plan service 
room. This inviting room is handsomely 
finished and fitted with decorations and furni 
ture suggestive of good taste and complete: 
ness. Jtrench doors open between it and the 
main lobby and the single door to the rear 
opens into the local manager’s private offic 
A cozy fireplace with gas logs adds a cheerful 
welcome at times when the temperature is an) 
thing but subtropical, as is often the case in 
the high altitude of the north plains. However, 
the building is steam heated throughout. 

The retail and sales offices are located where 
the cluster of windows are shown with eanopied 
shades on the outside just beyond the reception 
room. Daylight and plenty of it makes des! 





ber store erected on the same spot in 1922 





The little wooden building that was a model country yard office in 1889 was scrapped to make room for the modern city /um- 
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work agreeable. The estimating and _ book- 
keeping departments occupy a space enclosed 
as a large alcove, with a wainscoted railing 
projecting outward into the main store a few 
feet to provide a three-sided counter space for 
billing clerks and cashier. Straight on back 
down the main room a wide door opexrs into 
the lumber yard and one gate to the right at 
the end of the building is the only yard en- 
trance. This brings every load right by the 
yard opening of the office to be O. K.’d as it 
goes out. Here also the hardware and paint and 
wall paper orders are made up, as these three 
lines fill the shelf space of the store as well 
as a roomy balcony that is built across the 
back. 

About one-third of the front of the store 
is taken up in displays and samples of mill- 
work and built-in features, one large unit of 
which is an elaborate kitchen cabinet with sink 
and drain boards correctly placed under a 
dummy window in the center, and with every 
convenience provided in bins and drawers for 
food, utensils and linen. It is built from stock 
lumber and finished up in white enamel and 
trimmed with sample hardware from the nearby 
shelves and show cases. There are also dis 
played smaller units of cabinet designs in both 


wood and steel factory made products. Changes 
in display settings are sometimes made and 
breakfast rooms feature the arrangement. The 
front window to the left of the entrance door 
is the main show window, but is built without 
a high backing in order to permit a full view 
of the interior. The window at the right makes 
the rest room a permanent display as a model 
living room, and its drapery treatment and soft 
lighted effects make it one of the most attrac- 
tive and appropriate views that could be de- 
signed for a lumber store. 

A word as to the practical policy of develop 
ment maintained by the Panhandle Lumber Co. 
will serve to mark a distinetive difference in 
the methods actually practiced and those 
sometimes merely proclaimed for advertising 
effect. Its slogan expresses something definitely 
constructive as applying to the territory from 
which it draws its name: ‘‘Our aim is to im- 
prove the Panhandle.’’ <A quick realizing 
policy would have been to sell its valuable real 
estate for automobile stores, at the profit ae 
crued from environments, and retire altogether 
to the location reserved for a future warehouse 
yard, and fifteen years ago this would have 
heen a reasonable thing to do. 3ut the im- 
portance of immediate and constant contact 


with the prospective buying public has now be- 
come so predominating an influence in the gen- 
eral competitive struggle of lumber against a 
thousand other things that absorb wage earn- 
ings that should be directed toward home finance- 
ing, that it is now, and will become more so, 
the most logical thing for lumber stores having 
a foothold on prominent traffic corners, to re- 
tain such locations against all temptations to 
cash in and retreat. This store, located almost 
in the heart of the business district, will un- 
doubtedly sell enough more homes in its present 
location in the next twenty-five years that no 
one else would sell, to more than justify the 
decision to help improve by improving. 

The local official personnel of the manage 
ment of the Panhandle Lumber Co. consists 
of John E. Hill, president and general man- 
ager, and EK. H. Petty, secretary, and manager 
of the local yard. A. C. Houston, well-known 
capitalist and line-yard operator of Wichita, 
Kan., is one of the principal owners, and the 
Panhandle company was originally promoted as 
a branch line of the Wichita office. The com 
pany has been closely identified with every 
progressive movement that has been a factor 
in the wonderful development of its home eity 
and outlying territory. 


Tips and Topics for the Wide Awake Lumber Merchant 


Demonstrating in the Sales Room 

A very clever method of demonstrating how 
the different patterns of siding look in actual 
use on a building, and their appearance when 
painted in different colors, was devised by I. H. 
Kelly, yard foreman for the T. H. Morrow Lum 
ber Co., Dallas, Texas. This consists of a de 
tachable roof about three feet square, supported 
by a light frame work and provided with a cou 
ple of hooks for attaching interchangeable sec 
tions of sidewall, as shown in the ilustration, 
which jis from a photo 
graph taken by an 
AMERICAN LUMBERMAN 
‘‘tip scout.’ 

One of the two views 


At the rear end of the yard there is a work 
shed with a ecarpenter’s bench and universal 
wood working machine belted to a motor, where 
the yard crew puts in odd time, when not rushed 
with deliveries, in ripping and dressing small 
stock and salvaging the defective pieces of lumn- 
ber that have a persistent tendency to accumu- 
late even in the best run grades of yard stock. 
The little roof and siding demonstrator is only 
one of several novel sales helps of home made 
origin turned out by the yard’s own foree and 
equipment. 





shows a sample of siding 














detached, and another 





with it in place. This is 
a very practical idea in 
demonstrating construe- 
tion and finish of both 
walls and roofs. Vari- 
ous kinds of roofing ma- 
terial may be shown in 
this way just as they 
appear in a ‘*close up’? 
without the inconvenient 
necessity of taking a 
prospective customer up 
a ladder to the top of a 
house. It is also much 
less trouble than carry 
ing the Jadder about 
over the neighborhood and picking out the dif 
ferent types of roofs and explaining to the occu 
pants of the houses what the expedition is for, 
to say nothing of satisfying their curiosity and 
getting assent to the ascent. In this way any 
number of combinations can readily be shown 
in a few minutes, and it helps the customer de- 
cide whether he—or more likely ‘‘she’’—will 
use wooden, slate, or composition roofing, 
whether bevel or novelty siding, shingles or stue- 
co, for the walls; and what colors to paint to 
yet complete harmony with roof and trim and 
with the surroundings. The company sells paint, 
and by this means it can assure the customer of 
getting the exact shade desired, as the colors on 
the lumber to be used show the effect much bet 
ter than small paddles of clear soft wood made 
up in a factory laboratory. 

The fixture ocupies small space, and a dozen 
sections of walls and roofs can be fitted into an 
odd nook about the size required for two bun- 
dies of windows. Mr. Morrow, the owner of the 
yard, describes Mr. Kelly as a ‘‘high class con- 
struction man, cabinet maker and millman, who 
is being developed farther as an all around lum- 
berman by taking turns at keeping the books 
and meeting prospective customers.’? 





Novel fixture for demonstrating different 
walls and roofs and combinations of both 











patterns and finishes for 


Figuring Methods Expose Character 

Paper is cheap, but even that does not excuse 
careless waste. Moreover, the extravagant use 
of so small an item as scratch paper may de 
note an inelination to be careless and indifferent 
in many small things that together amount to 
The following story, whether 
lustrates the point and how it may 
prove a stumbling block in exhibiting character. 
It is said that a certain lumberman wanting to 


considerable loss. 
true or not, 


test the qualifications of applicants for employ- 
ment had all of them figure and make extensions 
on a number of Kach was 
a serateh tablet to figure on and when 
through the paper used was curefuly inspected. 
It was found that some used fully twice as much 
of their figuring data be- 


lumber involees. 


handed 


as others, and instead g 
ing placed in any semblance of order it was seat- 
tered and scrawled thoughtlessly all over the 
sheets showing utter lack of system or thought 
of economy in little things. Such applicants 
were not given any serious consideration, while 
those whose scratch sheets indicated a sense of 
methodical order in covering a page with figures 
were placed in line for employment, preference 
being given the ones whose figuring memoranda 


demonstrated a natural tendency to condense and 
conserve space and material as well as to follow 
method and neatness in minor details. 


(gana 2 a0888m: 


Constructive Cost Marking 

When retail yards change hands there is al 
ways more or less confusion likely to arise from 
errors in reading unfamiliar cost marks. This 
is especially troublesome where line yards are 
expanding by the purchase of other yards or 
taking over merchandise from stocks that are 
being liquidated. It is no unusual occurrence 
that a single stock may include left over items 
from three or four precedessors, each lot being 
identified by diversity in cost and price marks 
on the packages and tags. 

Hlow this confusion may be eliminated and 
inventory details speeded up is shown in the 
case of one company operating more than fifty 
yards adopting a uniform cost marking system 
for all sundry merchandise. It came about when 
a new manager took charge ut one of the yards 
with a precarious history. This yard had ae 
cumulated by purchase and consolidation about 
half a dozen assorted lots of builders’ hardware, 
paint, odd millwork, and miscellaneous side 
lines, each of which was tattooed after a system 
of hieroglyphics requiring a memory expert to 
decipher. ‘Translating this mysterious crypto 
graphy into plain figures always required sev 
eral hours extra time in extending the inventory, 
and made the traveling auditor miss his in- 
tended train and lose a day’s time getting to the 
next yard. The new manager noticed in check- 
ing back over several inventories that a good 
many articles had been priced at different figures 
in the different inventories. He wrote a letter 
to the home office suggesting that a uniform 
cost mark would put a stop to this perplexity, 
and proposed a cost marking code based on let- 
ters in the name of the company itself as being 
one that new men could easily familiarize them 
selves with. The suggestion was immediately 
put into effect, with instructions to all yards to 
erase old marks and put the new one on all 
goods. This step towards simplification proved 
its advantage at once and the wonder was that 
it had not been thought of long before. A good 
idea in making a cost mark is to build it from 
the name of the company, its trade mark, or 
slogan, if any of these furnish enough odd 
letters for the ten digits. Otherwise take 
word or two that forms a motto with a con 
structive meaning. Its repetition over many 
times recalling the figures of the cost mark fixes 
in the mind some simple precept that becomes 
a subconscious reminder of 2 duty, or principle 
or a goal to be reached. 
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West Coast Men Adopt Rules to Conform to Standards— 


ABERDEEN, WASH., Oct. 18.—-Notable progress 
toward standardization, along the lines Jaid 
down by the Central Committee on Lumber 
Standards, distinguished yesterday’s meeting 
of the West Coast Lumbermen’s Association, 
at the Hotel Morck, in this city. 

To that end, the meeting adopted a report of 
the West Coast grading rules committee, pro- 
posing new rules for cedar, spruce, hemlock and 
structural fir, and also approved proposed guar- 
anteed weights for fir under American Lumber 
Standards. 

Impelled by an address by the lumber stand 
ards adviser of the National Lumber Manufac- 
turers’ Association, the fir men engaged in a 
somewhat lengthy debate on two typical West 
Coast problems. One of them was the action 
of the Hoquiam meeting June 27, authorizing 
the printing of Rail 2 sizes in American Lum- 
ber Standards grading rules, and the other 
was the problem of surfacing green or dry and 
at the same time conforming to the new stand- 
ards. The action taken at Hoquiam on Rail 2 
sizes was rescinded, and similar action was 
taken eliminating the 4 percent provision for 
shrinkage affecting common grades of boards 
and dimension up to and including 2x12 inch, 
also adopted at the Hoquiam meeting. 

An expression of the growing sentiment for 
standardization, and an evidence that the new 
sizes eventually were going over strong, was 
made emphatie by the president of the asso- 
ciation, who announced that his own operation, 
drnest Dolge (Inc.), of Tacoma, would go on 
the new standards Nov, 1. 

Furthermore, the meeting adopted the recom- 
mendations of the planing mill conference at 
Portland, Ore., Sept. 26, and approved an of- 
ficial West Coast association gage for Amer 
ican Lumber Standards, for distribution among 
its members. 

The meeting, at length resolving itself into 
a conference of sales managers, listened to 
an illuminating address on the value of adver- 
tising, particularly through the medium of the 
trade newspaper, delivered by Edgar Gott- 
schamer, assistant lumber agent of the American 
Car & Foundry Co., with headquarters in Seat- 
tle; and it heard a timely and instructive paper 
on ‘* Western Red Cedar,’’ as the most valuable 
of west Coast woods, by George H. Elfbrandt, 
of Schafer Bros. Lumber & Door Co., Monte- 
sano, Wash. The session was brought to a close 
after a spirited interchange of views by the 
sales managers present on the best methods of 
extending their markets conserving their stocks, 
and otherwise making good on their jobs. 

The next meeting of the association will be 
held in Tacoma, Nov. 7. 


Outlines Advantages of Standardization 


In his opening remarks, President Dolge out- 
lined the advantages awaiting the fir manufac- 
turers provided they were quick enough to grasp 
the opportunity afforded by the standardization 
program. He expressed the wish that every 
member of the association might be able to take 
a ‘‘regional view,’’ saying that the fir men 
had many points to gain by adopting the new 
sizes. ‘One thing is certain,’’ he said, ‘‘we 
are going to make more and more lumber all 
the time. We have the alternative of consum- 
ing one another through a policy of unloading 
ourselves within the present limits of our field, 
or we can broaden out and extend our markets. 
If we can so adjust ourselves that+fir sizes will 
be identical with those of other manufacturers, 
no matter where, as afforded by standardization, 
then in my judgment we will have performed 
a wonderful stroke of salesmanship.’’ Mr. 
Dolge pointed out the danger of having two 
sizes in the grading rules, saying, ‘‘If you want 
the American standards, don’t sell a hybrid.’’ 

Tells of Progress in Standardization 
Mr. Dolge introduced Arthur T. Upson, of 


Washington, D. C., lumber standards adviser 
of the National Lumber Manufacturers’ Asso- 


ciation, who outlined the ‘‘Progress in Stand- 
ardization,’’ saying that new standards amount 
to a specification, and unless enforced are value- 
less, but if put into effect would need to be 
enforced uniformly. For uny commodity there 


necessurily would be a gradual working-in of 


the new and a working out of the old. ‘‘It is 
a big problem on the West Coast,’? said Mr. 
Upson, ‘‘but the fact remains that in work 
ing out that problem, you here have a greater 
advantage than has any other section, includ- 
ing the advantage to the individual manufae 
turer and the advantage of profitable merchan- 
dising. A wide variation of prices does not 
necessarily mean competition—it may mean 
variations in quality. The American Lumber 
Standards have been put together by men who 
represent the best brains of the industry. They 
are not perfect, but they do represent the best 
thought on this subjec No other view can 
be taken than that they merit careful consider- 
ation.’’?’ Mr. Upson traced his investigations 
successively through the territory of the North 
Carolina Pine Association, Georgia-Florida as- 
sociation, Southern Pine Association, Northern 
Hlemlock & Hardwood association, California 
pine association, Western white pine associa 
tion, and the California Redwood Associa- 
tion, each one of which was taking steps toward 
the adoption of standardization. Mills were 
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swinging into line every day, and the progress 
was such that non-association operations would 
be forced to the new standards. Mr. Upson con- 
tinued: 

An evidence of what is transpiring is afforded 
by events right here in this territory. Your presi- 
dent has just announced that his mill will go to 
the new standards Noy. 1. I think that is a very 
great step forward, and I have no doubt it will be 
followed by other operators. Every one who takes 
this step will be backed by the Central Committee 
on Lumber Standards, and that backing, I take 
it, is enough for anybody. The operators who 
take this advanced stand will make a lot of money 
by so doing. They are going to get the jump on 
those who do not. 


Telegram Stirs Proceedings 


At this point Mr. Dolge read the following 
telegram: 
WASHINGTON, D. C., Oct. 14. 
ERNEST DOLGE, 
President West Coast Lumbermen’s Association. 
The Central Committee on Lumber Standards 
approves recommendation green dressing fir lum- 
ber in letter Oct. 9 from National Lumber Manu- 
facturers’ Association. Confirming letter follows. 
Specifying green dressing not required by Amer- 
ican Lumber Standards. 
Harry G. UHL, Executive Secretary. 


The reading of the foregoing telegram gave 
a quick and somewhat dramatic turn to the 


proceedings. In particular it brought George 
Gerlinger, of the Willamette Valley Lumber 
Co., Dallas, Ore., to his feet. As is well known, 
Mr. Gerlinger is a member of the Central Com- 
mittee, and along with other fir manufacturers 
has given close study and a great deal of his 
time to the intricate problems of standardiza- 
tion. In the debate that followed, Mr. Ger- 
Jinger showed wide knowledge, and an easy 
mastery of the various points involved. The 
debate turned on paragraphs 26 and 27 of the 
general grading instructions adopted at Hoquiam 
June 27, as follows: 

26. Standard dressed sizes apply at commercially 
shipping dry condition. ‘Commercial — shipping- 
dry” lumber is defined as lumber partially dried in 
order to reduce freight, or in condition which will 
permit of close piling during the ordinary shipping 
period without deterioration from stain or decay, 
Shipping period is defined as the time reasonably 
necessary for delivery to destination. 

27. Common grades of boards and dimension up 
to and including 2x12-inch may be surfaced green 
or dry. If surfaced green, shall be aceepted by 
purchaser, if, upon receipt of shipment, the sizes 
are within 4 percent of standard size. Dimension. 
2x4 and wider, timbers, and all lumber thicker than 
2 inches, if ordered surfaced, are surfaced green 
to standard size. 

Commercially Dry Lumber 


‘“When you deal with ‘commercially dry’ 
lumber, you are dealing with moisture content,’’ 
said Mr. Gerlinger. ‘What is ‘commercially 
dry’ lumber? We should not bring anything 
in here that is not in the whole program. With 
this 4 percent provision, we are practically 
guaranteeing a full volume of surface and width. 
I think we are inviting trouble when we add 
a percentage to size at destination.’’ A. C. 
Dixon, of the Booth-Kelly Lumber Co., Eugene, 
Ore., declared that the intention was to allow 
sufficient tolerance for shrinkage. KE. A. Poy- 
neer, of the Ferry-Baker Lumber Co., Everett, 
Wash., said that when lumber was _ shipped 
green it should be of sufficient size that when 
dry it should be of the right size. Views were 
expressed by Earl Houston, sales manager of 
the Long-Bell Lumber Co., Longview, Wash.; 
R. W. Hunt, district sales manager Weyer- 
heuser Sales Co., Everett; Mr. Elfbrandt, 
Schafer Bros., Montesano; J. Farrar Woodard, 
Walter A. Woodard Co., Cottage Grove, Ore.; 
Ralph H. Burnside, Willapa Lumber Co., Port- 
land; Sales Manager Laws, of the Union Lum- 
ber Co., Union Mills, Wash.; and Thorpe Bab- 
cock, Northwestern Lumber Co., Hoquiam, 
Wash. 


Recommendation for Change 


A tendency to delay action by putting the 
question over for a subsequent meeting caused 
President Dolge and others to insist that a 
prompt decision was advisable. The meeting 
voted to refer the entire question to a com- 
mittee consisting of Mr. Gerlinger, Mr. Dixon, 
Alvin Schwager (Nettleton Lumber Co.), 
Hubert Schafer (Schafer Bros.), Mr. Wood 
ard, and Mr. Hunt. This committee later re 
ported a recommendation that section 27 read 
as follows: 

Dimension, 2x4 and wider, timbers, and all lum- 
ber thicker than 2 inches, if ordered surfaced, are 
surfaced green to standard size. 

The change included merely the striking out 
of the doubtful statements in the paragraph as 
originally adopted at Hoquiam. The report of 
the committee was adopted. 

Revised grading rules, in conformity with 
American Lumber Standards, for cedar, spruce, 
hemlock, and proposed structural grades for 
fir, were submitted by Mr. Poyneer, chairman 
of the grading rules committee. The report 
was adopted as submitted with respect to spruce 
and fir; as to cedar, the nomenclature was 
changed to conform to standard, so that thie 
grades will be known as A, B, C and DP, in- 
stead of Clear, A, B and C; as to hemlock, the 
only change made was to provide that ‘‘ bark 
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ills Swinging Into 


pockets are interchange able with pitch pockets, 
except that one more bark , poe ket be allowed 
on all grades except finish.’ 


Proposed Guaranteed Weights Adopted 

Proposed guaranteed weights for American 
standard sizes, as submitted by R. W. Martin, 
were adopted as follows: 


American Lumber 


Present Standards 
Thick- 

Pattern Leger Width 

v. G. 3/16 2% 


Pres- Pro- 

posed OX. 
Width Wts. Wts. Std. 
2% 2000 2000 


Thick- ent 
ness 
O5 / 








Flooring 3/16 . BY, 3% 2000 2000 
13/16 5% 5% 2000 2000 
17/16 244 a 234 2200 2200 
17/16 38% 17/16 3% 2200 2200 
KF. G. 13/16 2% 25/32 2% 2000 2000 
Flooring 13/16 3% 25/32 314 2000 2000 
¥, 5% 25/32 5% 2000 2000 
Ceiling 2% 23 
5/16 3% 5/16 3% 900 8900 
5% 5A 
2% 2% 
7/16 3% W/16 3% 
Hy 54 1200 1200 
2yY 2% 
9/16 3% 9/16 3% 1400 1400 
5% oY 
24 2% 
11/16 3% 11/16 3% 2000 2000 
5Y% 5% 
Finish 3% 
% 4% 25/32 %” off 2500 2600 
5% 
1% 
% 9% 25/32 %” off 2500 2600 
1 
344 
17/16 4% 17/16 %” off 2700 2700 
5% 
1% 
17/16 9% 17/16 %” off 2700 2700 
lf, 1s %” off 2700 2700 
1}; 1}; Uv," off 2700 2700 
1% 15% %” off 2700 2600 
1% 1% Y%,” off 2700 2700 
D & M. 9/16 9/16 38% 1600 1600 
Drop Sdg. 9/16 9/16 5% 1600 1600 
and 9/16 9/16 T% 1600 1600 
Rustic A % 3% 2000 2000 
% M4 5, 2000 2000 
vy 4 7% 2000 2000 
Shiplap % 25/32 %” off 2500 2600 2700 
D. & M. 
Face % 25/32 %” off 2500 2600 2700 
soards 
% 25/32 %” off 2500 2600 2700 
% Ve" off 25/32 1%” off 2500 2600 2700 
Proposed 
Proposed Extra 
Dimension Present Standard Standard 
2x3-4-6-8 2600 2600 2800 
2x10-12 2700 2700 2900 
2x14 to 2x20 2800 2800 3000 
3x3-4x4-6 2800 3000 
3x8 to 4x12 3000 3100 


Planing Mill Recommendations Adopted 

Recommendations of the planing mill fore- 
men’s conference at Portland, Sept. 26, were 
outlined and elaborated by Clay Philbrick, of 
the Philbrick Cutterhead Co., Seattle, and 
finally adopted as follows: 

(1) That West Coast Lumbermen’s Association, 
in car material standardization, advocate a prac- 


tical standard tongue in the place of special 
— now shown on car material specifications. 


(2) That like matching shall apply in inch and 
ni and-a-quarter flooring produced at west Coast 
ml 

(3) That the pattern of ;-inch ceiling be run 
With a shiplap joint. 

(4) That y,-inch ceiling be 
groove \%-inch up from the 

(5) That at the next standardization conference 
West Coast Lumbermen’s Association representa- 
tives advocate j}-inch as the standard thickness 
for partition instead of %-inch as now embodied 
In the standardization program, 

(6) That West Coast Lumbermen’s Association 
adopt as standard the Southern Pine Association’s 
patterns for No. 115 and No. 117 siding. 

(7) That West Coast Lumbermen’s Association 
confer with the Southern Pine Association with a 
view to working No. 116 siding so as to allow a 

-inch shoulder below the V and above the tongue 
and groove, thus eliminating fall down on account 
of feather ‘edge. 

(8) That West Coast Lumbermen's Association 
adopt as standard a: flat bearing for the tongue 
to hold the groove edge down in inch and thinner 
tongue and groove stock. The purpose of this 
recommendation is to eliminate squeaky flooring. 


The morning session closed with the adop- 
tion of a resolution rescinding the action of 
the Hoquiam meeting June 27, authorizing 


run with tongue and 


bottom. 


Line—Will Surface Green to Sizes 


printing Rail 2 sizes in American Lumber 


Standards grading rules. 


Discusses Car Material Problems 

Easily the feature of 
at which ‘*Car Material 
for consideration, was an address by Edgar 
Gottschamer, assistant lumber agent of the 
American Car & Foundry Co., with headquarters 
in Seattle. Mr. Gottschamer dealt with the 
subject in the sales manager’s relation to the 
mill, saying that insofar as the customer was 
concerned the sales manager was in reality the 
mill itself. He said, in part: 

A sales manager should be a thoroughly experi- 
enced lumberman, preferably one who has advanced 
by easy possessing the necessary practical 
training, as well as the theoretical. ‘The lumber 
sales manager must possess some of the salesman’s 
adornments, such as “pep,” honesty, politeness, 
personal appearance, ability, method of approach, 
a quick thinker, and above all a happy disposition 
to take care of him during the ‘low-priced period.” 


the afternoon session, 
Problems’’ came up 


stages, 


His salary is paid him by his company, and to 
them he owes allegiance. The company he works 


with can not expect to employ and hold a good 


first class sales manager on a basis that may be 
agree able to a poor one. There are no real bar- 
gains in this world of high class material. But 


ihe sales manager is not to speak unkindly of an 
other company or sales manager, for the industry 
should be one complete fraternity, advocating the 
various uses their lumber can be put to. 
The sales manager must be an advertiser. 
First—He must advertise himself by keeping 


4 

















GEORGE GERLINGER, 
Dallas, Ore.; Seattle, Wash. ; 
Appointed to Committee on Commercially Dry 
Lumber 


ALVIN SCHWAGER, 


in close personal contact with his near-by custom 
ers and the trade in general, whom he serves or 
wishes to serve. Nothing takes the place of a 
visit. Also he must advertise himself by having 
a goodly supply of business cards. 


Scecond——The sales manager must advertise both 


hims If and his company. His name, above all 
others, should appear on the stationery 

Third (and not) least)—-The sales manager 
should advertise his product by printers’ ink. Ad- 


vertising should be truthful. 


Orders should be read carefully and thoroughly 


understood before accepting and signing them. 
Acknowledgments should be sent in each case, 
showing what the mill has been instructed to 
produce and ship, and an extra copy should be 


sent to the purchaser to be signed and returned, 
which makes a binding contract. In other words, 
you sign the customer’s order, and the Customer 
signs your acknowledgment. 

At this point Mr. Gottschamer related an ex- 
perience in which a mill had neglected to send 
his concern a copy of an order as transmitted 
to the superintendent, with the result that 9 
fect 6 inches was transposed into 6 feet 9 inches, 
with unpleasant results to the mill. *Orr 2 
memorandum had been sent to our office, we 
almost certainly would have caught the error, 
and saved both trouble and said the 
speaker. He continued: 

The sales manager should spend a generous part 
of his time, if possible, out in his plant, and so 
far as practicable see that his customers are re- 
ceiving the grades, quality ete., that they pur 
chased before shipment is made When a customer 
reports or rejects material not in keeping with his 


loss,’? 
” , 


order, the sales manager should take up the causes 
of complaint with the parties in charge and seek to 
avoid turther complaint. 

Generally speaking, a weekly semimonthly or 
at least a monthly meeting should be held at each 
plant with the sales manager and all heads of 
the various departments for discussion of numerous 
problems and how they may be overcome. Except 
for religious, educational, charitable and lodge 
activities, a sales manager should be independent 
of civic jobs so far as possible. His position is 
so big that he can only specialize on his work as 
sales manager, and give all his time and attention 
to it. There are three elements in his mission: 
The first is price; the second is grade and work- 
manship, and the third is delivery. But I would 
ask you to remember that satisfaction to the cus- 
tomer is the lasting impression you should seek to 
obtain—for the quality remains, and the service 
is remembered long after the price is forgotten. 


Another notable contribution to the record 
during the afternoon was a brief; incisive talk 
by George H. Elfbrandt, sales manager of 
Schafer Bros. Lumber & Door Co., on ‘‘ West- 
ern Red Cedar.’’ He said: 


Tells of Better Uses for Cedar 


Cedar, the most valuable of all of our west Coast 
woods, has been sadly neglected in the way of mar- 
keting. Cedar lumber used in the construction of 
bridges, docks, or for any use that is subject to 
weather exposure, will outlast any other west 
Coast wood, three to one. Cedar flooring will out- 
last a fir floor, although it is a softer wood. 

The Japanese have found a way to put a finish 
on cedar so that it has the appearance of ma- 
hogany, and most of the so called mahogany fur- 
niture imported from Japan is nothing but our 
west Coast cedar. Japan realizes, and has for 
some time, the value of cedar, and has bought 
heavily of both lumber and logs. 

I believe that cedar logs suvuld be handled the 
same as fir logs and graded and sold in grades of 
Nos. 1, 2 and 3. It seems to me a shame to put 
a nice clear cedar log into shingles, a log with a 
value of from $30 to $35 to be cut up for shingles 
with a log value of from $15 to $20 a thousand. 
Nevertheless it is done every day. I have seen 
straight, log-run rafts of cedar, beautiful cedar, 
cut into 6/2 *A* shingles—the lowest grade of 


shingles made. Again, I have seen small, knotty 
top logs that produced very little shingles, cut 
up in blocks for shingles and most of the blocks 


wound up in the sawdust burner. 
had been sawed into lumber it would have made a 
good grade of common, with very little waste. The 
millman as well as the logger has always looked 
upon cedar logs as a shingle produet only, much 
to the detriment of the shingle industry and cedar 
lumber product as well. 

I would like very much to see a market on 
cedar lumber worked up, as it would go a long way 
toward helping the red eedar shingle industry. 

There are many uses to which cedar lumber 
can be put. I think that it should be universally 
used for foundations such as post, sills and joists 
for every building. Usually, the first thing that 
gives way in a building is the foundation, and by 
the use of cedar a good deal could be accomplished 
in this respect. For all outside work subject to 
weather exposure, such as porches ete., the use of 
cedar should be introduced. There are several 
counties in this State that specify the use of cedar 
for all caps and piling used in construction of 
bridges. A good market could very easily be 
worked up on cedar dimension boards and shiplap. 
There is already a well established market on 
clear cedar being used for bevel siding, interior 
finish, and so on. 

My opinion is 
pushed to the 


If the same log 


that the sale of 
detriment of cedar. 


Sales Managers Discuss Problems 

Half a score of questions occupied the at- 
tention of the sales managers during the re- 
mainder of the afternoon. There was a dis- 
cussion of costs and sales, and their fluetua- 
tions with the market. The sales managers 
voted approval of the new condensed monthly 
stock report, report on weekly average returns, 
monthly average returns and monthly costs. 

President Dolge personally conducted a study 
of distribution in markets wherein the use of 


fir has been 


west Coast woods is possible of great expan- 
sion, illustrating his remarks through charts. 


In particular, he presented the outline of a 
plan for market extension east of the Missis- 
sippi. Another topic calling for expert opinion 
related to the practicability of reducing the 
percentage of No. 2 clear and better short 
finished uppers by increasing the quantity of 


No. 3 long. On this point, C. V. Gregg, sales 
manager of the Silver Falls Timber Co., Silver- 
ton, Ore., delivered a cryptic utterance by say- 
ing that ‘‘the most important thing about 
shorts is to avoid getting them.’’ Mr. Gregg 


gave a lucid explanation of his own methods 
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in that direction. C.. W. Cunningham, of 
Hoquiam, presented his argument through the 
aid of ingenious charts, showing the precise 
cost of reducing certain Jengths and at the 
same time raising the grade, marking the point 
at which there either was no profit or positive 
‘‘The whole thing,’’ he 
said, ‘‘hinges on codperation between the 
planing mill department and the sales depart- 
ment. You’ve got to watch it. But we believe 
that with any intelligent trimming at all you 
can Increase the value of your product.’? 

Other topics were: ‘Transits, their ad- 
vantages and disadvantages’’; ‘‘ Tow do west 
Coast sales managers instruct their eastern 
salesmen concerning the merits, properties and 
uses of west Coast woods??? ‘* Which is prefer- 
selling through salaried salesmen, or 

through wholesalers and commission 
men??? Tuking part in the discussions were 
John H. Dunlap, of the Snow Lumber & 
Shingle Co., Littell, Wash.; B. Hawley, sales 
manager Puget Sound Sawmills & Shingle Co., 
Bellingham, Wash.; and S. P. Johns, sales 
manager of the Snoqualmie Falls Lumber Co., 
Snoqualmie Falls, Wash. Mr. Johns, in the 
course of his remarks, stated his conviction that 
fir was ‘‘the most versatile lumber’? in the 
world. 

Mr. Laws asked, ‘‘Is it possible to get the 
railroads to abolish the transit privilege??? Mr. 
Dolge referred the query to IHerbert N. Proeb- 
stel, traffic manager of the West Coast Lum- 
bermen’s Association, with the suggestion that 
there be a report on the subject at some sub 


loss in the process. 


able, 


selling 


sequent meeting. 
CONVENTION NOTES 

Among the sales managers taking an ad 
vanced thinking part in the convention were 
H. M. Hallenbeck, of the Puget Mill Co., Seat 
tle, and Allen C. Hemphill, of the Oregon-Amer 
ican Lumber Co., Vernonia and Portland. 

C. H. Kinne, of the Central Warehouse Lum 
ber Co., and Lou R. Fifer, of the L. R. Fifer 
Lumber Co., both of Seattle, were present by 
invitation, and listened with evident interest to 
the discussion of transits and the relation of 
the wholesaler to the marketing of west Coast 
lumber. 

KF. W. Smith, Coast representative of the 
Wallace-Ballord Lumber Co., with headquarters 
in Seattle, sat at lunch with Robert B. Allen, 
secretary-manager of the West Coast Lumber- 
men’s Association. 

“Going to be a hard winter,’ remarked Frank. 
“Wild geese were flying for three hours over my 
house the other night. It’s early for them. Bet- 
ter get in your coal. Likely to be snow before 
Christmas.” } 

“Yes,” said Bob. “It will be an early winter, 
and a hard one. I haven’t the same dope as you, 
but it’s just as good, coming from the medicine 
man of the Muckleshoots, who you know can spill 
Chinook as well as Pilchuck Julia.” 

“How come?” asked Frank. 

“That’s just what I said to the Indian,” an- 
swered Bob—only I used my best Chinook. ‘Pe 
kahta,’ literally, ‘Ilow do you get that way?’ 

“The Siwash had said, as you say, that it’s 
‘going to be a hard winter. When I asked, ‘Why? 
he added, ‘Boston mamook hiyu piahstick.’ 

“Wine,” said Frank, ‘but what’s it all about?” 

“The Indian said, ‘It's going to be a hard win- 
ter; white man got heap big woodpile,’” con- 
cluded Bob. 

T. W. Tebb, of the Pacific Lumber Agency, 
Aberdeen, remained at the convention during 
most of the afternoon, but left by early train 
for Portland in order to be present at his son’s 
premiere as football star in the Oregon Agri- 
cultural College game Saturday. Mr. Tebb has 
well defined views on politics, which he thinks 
dovetail into the lumber situation. He be- 
lieves there will be a fine impulse to business 
Nov. 4, on which date he predicts the election 
of Coolidge by an immense popular vote and 
a big majority in the electoral college. 

The Republican nominees are going in strong, 
including Col. Hartley in this State, said Mr. 
Tebb. As to lumber, we alr.ady have the signs 
of great improvement. The railroads are buying 
heavily: they are in the market for large quan- 
tities of car material, in addition to orders already 
placed by several of the lines. More business of 
that kind has been placed during the last few 
weeks than in the preeeding several months; and 
when we have that condition, it invariably means 
good times in the lumber business. Another angle 
reflecting prospective good times is the undoubted 
fact that things are getting straightened out in 


Europe. When the German loan is oversubscribed 
in twelve minutes; when crops are good at pricis 
remunerative to the farmer, and when business con- 
ditions generally are sound, it is safe to conclude 
that we are facing at Jeast two years of prosperity 
in the lumber business. 

A. L. Davenport, Mr. Tebb’s partner in the 
Pacific Lumber Agency, also took unusual in- 
terest in the convention. Likewise, he shares 
Mr. Tebb’s conclusions as to prosperity. Mr. 
Davenport has just returned from a trip of 
several weeks, during which he visited eastern 
centers, including New York. While the 
metropolis appears to have caught up with 
building requirements, and bankers are reluc- 
tant to loan for speculative building, the situ- 
ation has many encouraging features. In 
Buffalo considerable building is going on, and 





DGAR GOTTSCHAMER, assistant 
Jumber agent of the American Car & 
Foundry Co., having headquarters in Seat- 
tle, Wash., is original in his methods. 
When he talked on “Salesmanship” to 
the West Coast Lumbermen’s Associa- 
tion at Aberdeen last Friday, he clev- 
erly jaid his foundation by calling on each 
of the trade newspaper men present to 
arise and be introduced, at the same time 
making a happy reference to the craft. 
Mr. Gottschamer then told the sales man- 
agers that each of them ought to be an 
advertiser, both verbally and through the 
liberal use of printers’ ink; and clinched 
his argument by holding up in view of 
the audience a copy of the AMERICAN 
LUMBERMAN of Oct. 11, with a full page 
display of the Clear Lake Lumber Co. “On 
this page,” said Mr. Gottschamer, “is the 
reproduction of a fir tree, a cedar tree, and 
what i take to be a hemlock; and under- 
neath I find this ideal printing: The 
names of the officers of the company, the 
sales manager,assistant sales manager, and 
the names and addresses of all the sales 
representatives of that well known oper- 
ation. By means of that sdvertisement, 
a prospective customer knows exactly the 
man he wishes to see. I recall also that 
the Weyerhaeuser advertising in the 
AMERICAN LUMBERMAN and other publi- 
cations has followed a similar plan of 
publicity. The point I wish to emphasize 
is this: The sales manager stands be- 
tween the buying public and production. 
He marks the channel of blessing or de- 
spair. It is correct advertising to set 
forth in such detail the selling represen- 
tatives of a manufacturing concern.” 
Mr. Gottschamer quoted with evident 
approval the humorous dictum of a New 
York concern that had found bootlegging 
to be “the most risquiest” occupation; 
and lumber manufacture “the next most 
risquiest.” 











there is similar activity in Cleveland. Mr. 
Davenport stopped in Iowa, visiting Cedar 
Rapids and Dubuque, and he found conditions 
encouraging in that State, as well as in Minne. 
sota, the Dakotas and Montana. ‘‘In my 
opinion,’’? he says, ‘‘the Pacific Northwest js 
the best part of the map, for everything in this 
country is in fine shape.’’ 

Mr. Davenport went to church while he was 
away from Aberdeen. It was at Vassar, where 
his daughter is attending college. ‘‘It was 
Sunday morning,’’ he relates, ‘fand I had the 
distinction of being attended by 1,100 girls. 
I know I enjoyed the sermon, although I am 
not now able to tell exactly what it was about. 
Yes, there were about 1,100 girls—and I was 
the only man.’? 


Northeastern Boosts ““B and L” 


RocuestTer, N. Y., Oct. 20.—Marked progress 
has been made during the last month by the 
Northeastern Retail Lumbermen’s Association 
in its program of assisting its members on the 
home financing problem. 

For some time the lumbermen of Plattsburgh, 
N. Y., especially A. Mason & Sons and Finch, 
Pruyn & Co., have been desiring to promote the 
organization of a building and loan association. 
On the evening of Oct. 7, a meeting of the 
directors of the chamber of commerce, and other 
leading citizens, including city officials, was held 
at the chamber of commerce rooms to consider 
what might be done to consider practical means 
for the promotion of home ownership in Platts 
burgh. -The meeting was called to order by 
President Fitzpatrick, of the chamber of com 
merce, who stated the object of the gathering, 
and then called upon George FE. Palmer, execu 
tive secretary of the New York State League 
of Savings & Loan Associations. Mr. Palmer, 
in his usual clear and forceful manner, stated 
the place of the building and loan association 
in the community, its relation to the banking 
institutions, and methods of organization. 

Mr. Palmer was followed by Paul S. Collier 
secretary-manager of the Northeastern associa 
tion. Mr. Collier emphasized the fact that the 
Northeastern association and the chamber of 
commerce have one object in common, the pro 
motion of the best interests of the city, and of 
every other community in this territory. He 
showed that only as the community as a whole 
is prosperous, only as the average citizen en 
joys the opportunity to own his home, can the 
community as a whole, as well as every business 
man in it, enjoy the greatest measure of pros 
perity. Mr. Collier then went on to outline 
the experience of other communities with the 
building and loan association and showed what 
it has done to promote home ownership. 

A live discussion followed, which was ac 
tively participated in by John Guibord, of the 
Merchants’ National Bank; George Mason, of 
A. Mason & Sons, and others. It was decided 
to appoint a committee on the drafting of a 
charter and another committee on organization 
On this committee were appointed H. A. Mason, 
of A. Mason & Sons, and E. R. Carroll, of Finch, 
Pruyn & Co. The plan is to secure immediately 
a charter from the State banking department, 
the application for which will be signed by 
fifteen of the leading citizens of Plattsburgh 
After the charter is secured, the new organiza- 
tion will be open for business and subscriptions 
for shares invited. 

On the evening of Sept. 30, a meeting was 
held in Westfield, N. Y., to consider the organ- 
ization of a building and loan association there. 
Active in this movement is W. IX. Mosier, of the 
Westfield Lumber & Coal Co., who is codperat 
ing with other leading citizens of the town, 
to get an association under headway. 

Some preliminary work had been done be- 
fore this meeting, which was addressed by Mr 
Palmer. He pointed out the many advantages 
of a building loan association, the simplicity 
of its organization, and gave practical pointers 
on methods of procedure. The result was that 


an enthusiastic discussion by everyone present 
took place; a resolution was adopted favoring 
the project and plans were made to secure 4 
charter and get ready to do business. 
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Pacific Logging Congress Scores Record Attendance 


{Special telegram to AMERICAN LUMBERMAN] 

PORTLAND, ORE., Oct. 22.—When President 
Dave B. Stewart, logging superintendent of the 
Crossett Western Lumber Co., rapped for order 
at the fifteenth annual session of the Pacific 
Logging Congress in the Multnomah Hotel 
yesterday morning, he faced the largest attend- 
ance of any similar meeting since the organiza- 
tion was formed. Loggers were present from 
operations all over the Pacific coast, including 
British Columbia; there was a liberal repre- 
sentation of Forest Service officials, machinery 
men and experts from the protective agencies; 
and the schools made a more conspicuous show 
ing than ever before with a delegation of a hun 
dred students from the forestry department 
of the Oregon Agricultural College, Corvallis, 
under Dean G, W. Peavy, in attendance. 

President Stewart went directly to the busi 
ness Of the session, by introducing George L. 
3aker, mayor of Portland, who in a brief speech 
of welcome referred to the time when, as the 
city’s executive, he had taken a determined 
stand against I.W.W.ism. ‘‘If you want rad 
icalism,’’ he declared, ‘fyou can have it. But 
don’t permit lethargy to go unnoticed. It will 
be only a short time until the people of America 
will again speak at the polls. So be prepared 
to do your stuff. Portland is an American city, 
committed to fair play, and in that spirit I wel 
come you here, trusting that your stay will be 
pleasant and profitable.’’ 

The report of John T. Dougall, secretary, 
showed that the affairs of the Pacifie Logging 
Congress were in satisfactory condition. 

Decay in Relation to Cruising 

A notable address, arousing deep 
among timber cruisers and loggers, was deliv 
ered by J. S. Boyce, of Portland, pathologist 
of the Department of Agriculture, on ‘‘ Decay 
in Douglas Fir in Relation to Cruising.’’ Tle 
showed that four species of wood destroying 
fungi are responsible for all but a very small 
part of decay-ring-scale fungus, velvet-top 
fungus, quinine fungus, and rose-colored forms. 
Speaking of ring-seale, he said: 


interest 


“Conk-rot is responsible for by far the greatest 
amount of cull in Douglas fir In a total of 169 
trees, with a volume of 203,920 feet board measure, 
there was a total cull from decay of 45 percent, of 
which 39 percent was conk-rot Our studies on 
defect in Douglas fir are being greatly extended 
Measurements have been taken on thirty-eight 
stands of felled timber in different-aged stands, on 
the west slope of the Cascades in Oregon and 
Washington. When these figures become available, 
they will afford exaet information not only on the 
loss from decay, but from breakage in falling and 
all other defects over a wide range of conditions,’ 

Mr. Boyee’s paper was supplemented by slides 
showing different growths of fungi. His state 
ment that stump rot could be detected through 
the presence of fungi growing near the base 
of an infected tree, was regarded as especially 
valuable information. 


Lumbermen Must Grow Timber 
Thornton T. Munger, director Pacific North- 
west experiment station, read a paper on ‘*The 
New Government Experiment Station in the 
Northwest and What We Hope To Do With It.’’ 
He traced a resemblance between the evolution 
of agriculture and forestry, saying: 


“IT venture no one in this room questions that 
the timber business in this country eventually 
must change from the purely exploitation basis to 
the timber farming basis. No one nowadays be 
lieves that our timber resources are inexhaustible, 
or that this country, with its increasing population 
and enormous industrial development, can prosper 
long on the localized and diminishing supply of 
virgin timber. We have got to grow a second crop, 
and continuous crops. The lumber industry will 
take on the added function of timber growing. We 
Will ge away from cutting and moving on, and 
Will think in terms of continuous production, just 
4s the farmer thinks of his 160 acres as yielding 
Its crops continuously. As our work progresses at 
the Federal experiment station, we favor an ad- 
visory council of lumbermen and timbermen who 
Will meet at least annually. We hope to have 
more and more cold facts and reliable conclusions 
about the business of growing timber, and we want 
the lumbermen of the Northwest to have imme- 
diate access to these results. 


The morning session closed with discussions 
on slash disposal for fire prevention, log grad- 





Nore: A complete report of the annual 
proceedings of the Pacific Logging Con- 
gress will appear in the Nov. I issue of 
the AMERICAN LUMBERMAN.—EDITOR. 











ing before bucking, and oil vs. wood for don- 
key engines. Among the speakers were E. C. 
McGregor, L. T. Murray, R. W. Vinnedge and 
L. T. Kniskern. 


Criticizes Confiscatory Taxation 


At the afternoon session the leading ad- 
dress was made by J. J. Donovan, of Belling- 
ham, Wash., vice-president and manager of 
the Bloedel Donovan Lumber Mills, who de- 
livered a characteristically able address on 
‘Chips and Bark.’’ In the course of his re- 
marks he touched on the folly of confiseatory 
taxation, which in Oregon and Washington is 
forcing timber owners and millmen to harvest 
their crop at once, rather than lose it to the 
tax collector. 

He made a complimentary reference to Pro 
fessor Stafford, of the University of Oregon, 
for his researches in wood utilization, saying, 
‘“We take off our hats to the eollege men in 
general, and to Mr. Stafford in partieular.’’ 
Mr. Donovan likewise referred to the work of 
Dr. Benson, at the University of Washington. 
‘“‘T have reason to think we’re at the dawn 
of a new era,’’ he said. ‘‘It may be that in a 
few vears the waste piles at the sawmills will 
earn more than the main production.’’ 


Logging Methods Are Discussed 


W. A. Erwin led a diseussion on yarding 
with skylines and skidders, as against high 
leads and ground logging. A wide range of 
opinion was the result of the argument, each 
speaker giving views from his own experience 
as modified by locality. F. R. Olin, of the 
Hammond Lumber Co., Mill City, Ore., por- 
trayed the advantages of the steel-spar skid- 
der. J. H. Meister, of the Shevlin-Hixon 
operation, Bend, Ore., took the platform to 
explain the workings of the same type of ma- 
chine. B. H. MeGillieuddy, of the Mason 
County Logging Co., Bordeaux, Wash., advo- 
eated the combination skyline and ineline, 
contending that sometimes an extension of 
logging road was advisable in order to reach 
a stand of large old growth trees. 

The afternoon discussion coneluded with 
short talks on eauses of fire in logging opera- 
tions, the statement being made that the 
cigarette is responsible for a heavy percent- 
age of loss from fire. 

A motion picture, ‘‘The Story of a Wire 
Rope,’’ John A. Roebling Sons Co., with Bob 
Jensen as lecturer, closed the session. 

Will Visit Logging Operations 

The congress will go to Longview, Wash., 
Friday afternoon for a banquet at the hotel 
Monticello. J. J. Donovan will be toastmaster 
and the leading place on the program has 
been assigned to Col. Roland H. Hartley, Re 
publican nominee for governor of Washing 
ton. Saturday the congress will visit Ryden- 
wood, the logging city of the Long-Bell Lum 
ber Co. 





Hardwood Development Planned 

[Special telegram to AMERICAN LUMBERMAN] 

WHITESBURG, Ky., Oct. 23.—It was announced 
here today that immediate development of the 
timber lands recently purchased by the W. C. 
Selcher Land & Mortgage Co., of Ft. Worth, 
Tex., would be undertaken by the Small Log 
Lumber Co., which has just been organized by 
L. W. Fields, of this city. The timber and coal 
Jands included in the purchase of the Texas 
company, comprise several thousands of acres 
in the Kings Creek and Lime Fork seetions of 
Letcher County. 


Foresters Hold Sectional Convention 


INDIANAPOLIS, IND., Oct. 20.—Reforestation 
of waste and eroded Jands and other forestry 
problems of this State were discussed at a meet- 
ing of foresters from the north central States, 
held under the auspices of the forestry divi- 
sion of the State conservation department, at 
Clifty Falls Park near Madison, Oct. 16 to 18. 
The meeting was known as the sectional con- 
vention of the United States Society of For- 
esters and was attended by foresters from Ohio, 
Kentucky, Illinois, Michigan, Wisconsin, and 
Indiana. 

The main program of the convention was held 
at the Clifty Falls Inn Thursday evening. 
Following the address of weleome by William 
A. Guthrie, chairman of the conservation com- 
mission, several of the visitors spoke of the 
forestry problems of their individual States. 
Indiana’s problem was presented by Mr. Lieber, 
who pointed out that that State has more than 
a million acres of idle lands in the Ohio valley 
that should be producing timber instead of weeds 
and briars. Lack of funds has handicapped the 
work of the commission, but it is now striving to 
secure legislation authorizing the purchase cf 
these lands and their conversion into forests. 

State Forester Deam stated that the Indiana 
forestry law of 1921 has resulted in more 
than 9,000 acres being classified for this pur 
pose. He also submitted a plan for either pur- 
chasing or leasing the land to plant to forests. 
This plan, in case the land is leased, is for the 
State to plant trees at a cost of about $50 an 
acre; the owner to have a long period in which 


to reimburse the State in addition to paying 
a low interest rate. Mr. Deam also urged 
the establishment of an organization within the 
townships to fight forest fires. The State for 
ester under this plan would be chief fire warden 
and each township would have a warden ap- 
pointed by the county commissioners and serving 
at a salary of $10 a year, paid by the town- 
ship. The owner of the woods damaged or 
destroyed would be paid in full for his loss by 
the one starting the fire. In event the incen 
diary could not pay, then Mr. Deam recom 
mends that penal punishment, to be determined 
by legislation, be imposed. 

Friday morning the visitors motored to the 
State forest reserve at Henryville, where Indi- 
ana has about 4,000 acres devoted to experi 
ments in growing hardwoods, and here a pienic 
lunch was enjoyed at noon. In the evening 
the convention was addressed by Raphael Zon, 
director of the Lake States Forest Experi- 
ment Station at St. Paul, Minn., and author of 
‘“ Forest Resources of the World.’’ Prof. Burr 
N. Prentiss, head of the school of forestry of 
Purdue University, presided at all meetings. 


Change in Overloaded Car Rule 


St. Louis, Mo., Oct. 21.—A change in the rule 
covering disposition of overloaded cars of lum 
ber at points in Southwestern Freight Bureau 
territory has been docketed for consideration by 
line members of the bureau. 

Under the proposed change the maximum load 
limit will be increased as follows: 


Increase maximum Joad limit as follows: Rates 
shown herein apply on all weights to the load 
limit stenciled on the car; in case load limit is 
not stenciled on the ear, up to 110 pereent of the 
marked capacity of the car plus 1,000 pounds in 
instances where stakes are used for the usual al 
lowance to be in addition to the 1,000 pounds 


The present basis follows: 


Rates shown herein apply on all weights to the 
stenciled load limit of the car; in case no stenciled 
load limit is shown up to 110 pereent of the 
marked capacity of the car. In case car is loaded 
in excess of the above limits its contents will be 
transferred into a car of suitable capacity, wher 
ever practicable ; if such car is not available, two 
cars will be used, weight of the entire shipment to 
be divided as nearly equal as possible, the two cars 
to be billed at the actual weight, subject to the 
prescribed minimum weight on cach car. A charge 
of $6.30 will in all cases be made to cover cost 
of transfer and other services incident thereto. 
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Southern Loggers Consider Fire Prevention, 


[Special telegram to AMERICAN LUMBERMAN J 

NEW OrLEANS, La., Oct. 23.—This afternoon 
the Southern Logging Association is closing its 
fourteenth annual—the most successful conven 
tion in its history—-with approximately a hun- 
dred practical logging men in attendance, the 
sessions heing held in the St. Charles Motel. 
Fire preventive measures, cutting for quality, 
and management of men have been featured in 
the discussions, with the usual close attention 
to logging economies and new equipment. In 
resolutions adopted today the logging superin 
tendents pledged their best efforts to fire pre 
vention work and agreed to call meetings of 
their men to secure full cooperation. 

President Osear Marsan, this city, intro 
duced Rev. C. C. Wier, of Alexandria, La., who 
delivered the invocation. 

President Mursan’s address was brief and to 
the point in clearing the program of any semb 
lance of formality. He welcomed the gathering 
as one of industrial craftsmen codperating in 
an informal manner in exchanging ideas and 
experiences that have proved of practical bene 
fit in important phases of Jogging operations. 
He urged every one to feel free to enter into 
the diseussions and ask for information as well 
as offer suggestions on any topic in which they 
had any general interest, emphasizing the im 
portance of studying new methods of meeting 
problems that are becoming of more importance 
every day because of changing conditions in the 
lumber industry. 

You men represent a very important depart 
ment of the Jumber industry, he said, and you have 
to be resourceful to take care of your problems 
from day to day. During the last several months 
the major portion of the South has suffered from 
the worst drouth in years, and this brings up the 
problem of forest fires and how to prevent them. 
It is a very important subject and I know of sev- 
eral of our members who did not attend our meeting 
in order to remain at their posts in case of forest 
fire trouble, which occurs so quickly during such 
a dry period as we have experienced recently. 

With the continuous depletion of timber the ques 
tion of reforestation becomes more important each 
year. Give this subjeet your careful consideration, 
as it is only a question of a short time when we 
will be compelled to do so by laws that will surely 
be enacted at some future date. 

Loggers of today are also confronted with the 
problem of securing timber that was not) consid 
ered merchantable timber in the past. You are 
today logging timber that has been cut over, or is 
in locations that were at one time considered too 
expensive to operate on account of various condi 
tions. To overcome this problem, different types 
of equipment have been introduced in order to log 
this timber as economically as possible. In some 
cases where considerable railroad building was 
required machines for grading work and_ track 
building were employed, and in other cases gasoline 
skidding equipment of light portable construction 
has been used. No doubt several of our members 
have had this experience since our last meeting 
and suitable provision has been made in our pro 
grain for these subjects, and I hope we will have 
the benefit of these experiences in discussing this 
problem, which is one of the future that must be 
considered now. 

We are engaged in the same class of work, our 
meetings are very informal, and consequently we 
get closer to one another than any other organiza 
tion of our type. Gentlemen, let us have a full 
discussion of all questions and continue the splen 
did work that has been accomplished by the South 
ern Logging Association. 


Secretary-treasurer’s Report 


A summary of Seeretary-treasurer Boyd’s re 
port showed that ten new members have heen 
added since the last meeting and there have 
been several resignations on account of timber 
supply becoming exhausted. Fighty-nine paid 
dues for the last year, and total cash receipts of 
$994.57 less expenditures of $785.08 leave a 
eash balance on hand of $209.49. 

In the absence of C. L. Skatvold, chairman 
of the committee appointed last year to study 
and report on tree-cutting, John M. MeCurry of 
the Dierks Lumber & Coal Co., and ranking 
member of the committee described that com 
pany’s log-cutting system, in part, as follows: 

What was, at one time, a log cutting prob- 
lem, has in our case been reduced to a program. 
We have stabilized to the extent that our 
routine at present requires three-length cutting 
almost exclusively for B&better, the percent- 
ages running 65 percent 16-foot, 15 percent 14- 
foot and 10 percent 12-foot. The remaining 10 


percent is divided equall between TS- and 20- 
foot lengths, to take care of especially adapted 
timbers for the longer lengths. 

The primary purpose in cutting logs is to 
utilize the raw material to the very best ad- 
vantage; that is, to cut it to yield the greatest 
number of feet of merchantable lumber, grade, 
of course, being respected. 

With the three predominating lengths al- 
ways uppermost in the mind of the log cutter, 
and the prade properly impressed upon him, 
there is enough variation to take care of the 
situation without any handicap or waste. 

In our logging department we can tell each 
night the percentage of lengths cut for that 
day We can, by referring to these daily re- 
ports, and comparing daily reports of logs 
hauled, arrive at the percentage of lengths 
in the woods. 3y this method, if an order 
should be issued, calling for a heavy cut of a 
different length. or a reversal of the usual 
lengths, we would know just where we stood. 


Allotment of Tasks 


The question of keeping skilled men or to 
preserve your organization that is familinr with 
your plans and ideas, requires much thought 
and diplomacy. The men who cut logs for a 
living are a transient class, very suspicious 
and they easily become possessed with the idea 
that the timber is better, and working condi- 
tions more favorable, at some other point; that 
they are being discriminated against as to 
timber, location ete. To overcome this, we 
guard against every semblance of favoritism, 
or ground for complaint. 

Upon entering into a section of timber we 
wade not into the thickest nor the scantiest, 
of it first, but we take it largely by forties, 





OSCAR MARSAN J. M. VERNON 


New Orleans, La. 
Emphasizes Study of 
New Methods 


Fayette, Ala. 
Opened Discussion on 
Logging 


then it is divided into, say, eight strips across. 
These strips are numbered and the cutters do 
their own drawing under the direction of the 
inspector. 

This system, we find, keeps down a lot of 
petty jealousy and camp friction. 3y this pro- 
gram of fairness to all, and working conditions 
that are favorable and supplying each cutter 
with his total scale each day, we have a mini- 
mum of labor troubles and manage to keep 
the organization of log cutters intact. 


Discussion on Logging 


J. M. Vernon, W. P. Brown & Sons, Fayette, 
Ala., opened the discussion on logging.  Ilis com 
pany like others has had trouble keeping woods and 
mill scales from getting too far apart. Finally 
has decided to keep a man right after the saws. 
This scaler also watches the cutting. Ifis experi 
ence is that the log cutters take very little interest 
in cutting what the mill wants. 

EK. H. STEVENS, Goodyear Yellow Pine Co., Pic- 


ayune, Miss.: Cuts all logs tree length and the 
mills cut to their bills. Cuts pine up to bud, but 
with hardwood doesn't go into tops. On some 


operations, where specific lengths are wanted, pays 
& cents a log when tree cuts two logs and 12 cents 
a tree where it cuts three logs, average cost being 
40 cents on 2-log cuts and 45 cents on 3-log cuts. 
Hardwood costs average $1 a thousand. Gets 
18-inch pine stumps and 24-inch hardwood stumps. 
Imposes no penalty for breaking logs and has lit- 
tle trouble from that source. 

J. M. Woops, Wier Longleaf Lumber Co., Wier- 
gate, Tex.: Cuts long logs and bas little trouble. 
Lengths range 36, 38, 40 and up to 60 feet. Cost 
averages 41 cents a thousand. Seales behind saws 
and lets every man know what he has done that 
night. Average cost for the last eight months has 


run about 60 cents, 
labor. 

Hays Hinson, Finkbine Lumber Co., Stillman, 
Miss.: Has trouble in getting right percentage of 
lengths wanted by the mill. Finds it takes mighty 
good judgment to get out lengths us wanted, as 
the cutters have a habit of cutting long logs into 
short lengths and cutting logs long that should be 
cut into short lengths. Gets what he can out of 
the top. Logs run 386, 38 and 40 feet and for 
special bills are cut 28, 30 and 62 Leet. sump 
butts to avoid rotten butts. Furnishes everything. 
Average cost has been 7O cents a thousand this 
year. 

Paut DurHaM, Southern Pine Lumber Co., Di- 
boll, Tex.: Has trouble with scale, over-run, the 
woods scale running 400,000 to 500,000 monthly 
ahead of mill seale. Figures there should be 10 
percont variation between the two, but doesn’t get 
it. Has hired saw boss to watch the cut, but re 
ported no improvement for the irst month. Pays 
60 cents a thousand for long pine logs, TO cents 
for short pine logs and $1.10 for hardwood. Aver 
age cost for pine and hardwood during last. six 
months has ranged from 90 cents to $1.05. Gets a 
12-inch pine stump. 


Reports no trouble in keeping 


CLYDE VANDERCOOK, Long-Bell Lumber Co,, 
Quitman, Miss.; Is operating in badly scattered 
and widely varying timber stands. Variation of 
woods and mill scale gave a lot of trouble until 
a graduated price scale was arrang¢d that enables 
every cutter to make a good day’s wage no matter 
in what kind of timber he works. Pays 45 cents a 
thousand in good timber and 75 cents in old field 
stuff. Fixes the price ahead of the saws and talks 
it over with the men. Finds the arrangement satis 
factory and now gets the over-run at the mill 
end. Average cost this year has been 65 cents for 
pine and 75 cents for hardwood. Has scaler and 
liler for every ten saws. Uses Doyle-Seribner scale 
and scales with caliper. Vays for plugs and jump 
butts. Gets 12-inch pine stump, no standard stump 
for hardwoods. Tells the men every night what 
they've made, Tries to get them together daily for 
a fiveminute talk; explains the big difference it 
makes to the mill whether the logs are properly 
cut or poorly cut. Has a merit system, the record 
being kept by the saw boss. Willful carelessness 
draws a demerit and twenty-five demerits draw a 
discharge from the entire operation. Credits are 
allowed for good work voluntarily done outside the 
regular line, such as putting out fires, helping in 
track repair ete. Finds the personal touch, per- 
sonal acquaintance and the cultivation of friend- 
ships valuable to the organization. Has practically 
no labor turnover now. 


J. M. CaMPppeLL, Choctaw Lumber Co., Broken 
tow, Okla.: Ilas put on competent inspectors, who 
get copies of the mill orders and see that the logs 
are cut in the lengths needed. These inspectors 
show the men what is wanted. Seales in woods 
and reports to men every night. Uses Doyle scale 
and caliper. Last month the mill scale over-ran 
the track seale. Doesn't want any man to be 
“afraid of his job.’ He should have a head of 
his own and be able to use his own judgment. 
Average cost varies with operations and timber 
stands, ranging from 65 cents in some instances 
to $1.25 in others. (Company has operations in 
Arkansas and Oklahoma.) 

ALFRED SEARS, Joseph Rathborne Lumber Co. 
Ponchatoula, La.:; Is cutting cypress principally, 
with some gum. Pays 45 cents a tree for cypress 
and 30 cents for gum. Sawyers pay their own 
filer. Seales at mill. 

Vani LaNpry, The Lutcher & Moore Lumber Co., 
Luteher, La.: Is working in cut-over timber, ina 
country where there is practically no water at 
present. Pays 40 cents for butting and topping 
down logs. 

J. M. Vernon, W. P. Brown & Sons, Fayette 
Ala.: Cuts by contract. Used to pay in advance 
of the skidder and had trouble making woods and 
mill seale balance. Now has sealer following the 
saws and is getting better results. Cost for last 
year averaged $1.08 on Alabama operation, $1. on 
Arkansas operation and 75 cents on Mississippt 
operation, which is cutting long logs up to 40 feet 

F. A. Munierr, Long-Bell Lumber (€o., Quit 
man, Miss.: Asked how many operations have 
tricd the employment of competent men to mark 
trees so as te prevent miscuts. 

Mr. VERNON’S company has an extra man for 
that purpose, adding, ‘He is the busiest man we 
have,” 

S. J. Winton, Finkbine Lumber Co., D'Lo, Miss. : 
Didn't think it would be profitable on his opera- 
tion, but has been considering it. Gets an over 
run at the mill. 

ID. (. GLeaAson, Sumter Lumber Co., Electric 
Mills, Miss.: Has two such inspeetors on the 
job and finds it pays. Most of his cutting is con- 
tract work. Average cost is 60 cents. 

J. D. McNair, Kaul Gnmber Co., Tuscaloosa, 
Ala.: Pays cutter 5 cents and foreman 11% cents a 
log up to 24 feet. For 24 feet and over, pays two 
logs for one. Furnishes everything but charges for 
broken saws and split trees. Average cost is 70 
cents a thousand. 

W. W. Wore, J. J. White Lumber Co., Columbia, 
Miss.: Gets copy of every order taken by mill. 
Pays 8 cents a log and has a saw foreman who 
marks on every tree how it shall be cut. Every 


log in woods is measured and marked before the 
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utting for Quality and Labor Management 


cut and checked behind the saws. Pays filer, 
checker and saw foreman, Average cost is 72 cents. 

BE. J. Murpnuy, Marathon Lumber Co., Laurel, 
Miss.: Operates in virgin timber, logs run from 12 
to 66 feet. Pays 8% cents a log. Furnishes woods 
poss, filer and checker. Doesn’t jump-butt. Gets 
s- to 10-inch stumps. Won’t have a saw gang 
that don’t keep stumps down. Cost averages 63 
cents, log scale. 


Committee Appointments 


President Marsan announced appointment of 
the following committees: 

Nominations—-I. K. Corkern, T. M. 
CPVS, 

tesolutions—J. M. Vernon, Chas. FE. Going, G. W. 
Blackledge, J. M. Campbell, J. M. MeMurray. 

TUESDAY AFTERNOON 

Logging cut-over cypress swamps for hard- 
wood timber was the first subject taken up dur 
ing Tuesday afternoon’s session. 

When cypress stumpage was cheap it was the 
eustom to cut high from the ground and get 
the bulk of the trees out without so much care 
about a considerable portion of waste. Now 
it is necessary to cut low and also to find a way 
to get at the scattering trees that were often 
left on account of being difficult to fall and skid, 
and also it is found profitable to cut tupelo gum 
that was previously passed by. How to glean 
cut-over cypress lands to keep a mill in opera- 
tion long after the virgin stand is exhausted 
was described in an interesting talk by Val. 
E. Landry, of The Lutcher & Moore Cypress 
Lumber Co., Lutcher, La. 

Mr. Landry said that his company had found 
by a careful survey that there was a sufficient 
quantity of good timber left to warrant the 
undertaking, but it was confronted with a diffi- 
culty in having no spar trees left on which to 
place overhead rigging, and this prohibited log 
ging economically with the old style methods. 
The company decided that it would require a 
skidder that could move quickly from one point 
to another by its own power and earry a per 
manent steel spar properly rigged for overhead 
work. Accordingly an order was placed with 
the Clyde Iron Works, of Duluth, Minn., for 
two skidders designed along these lines, and 
these machines are giving results far beyond first 
expectations. One of the machines in operation 
since June has averaged 225 logs a day, and it 
is expected that its eapacity will be increased 
to 300 logs daily when the crews become more 
efficient. The average time consumed in mov- 
ing and making a new set is about 20 minutes, 
whereas under the old style it required from 
t to 6 hours. 

In addition to the two skidders the company 
uses a Decker type loader which handles all the 
logs from both machines, averaging about 60,- 
900 feet a day, which is all the mill requires. 
The log average is about six to the thousand, or 
166 feet a log. All the tupelo gum, all the re 
maining cypress and all the cypress stumps 4 
feet long or over, and which are sound, are taken. 
A new Clyde track laying machine has been in- 
stalled, which the speaker declared was one of 
the best investments the company ever made. 
No logging job, he said, was complete without 
one, as it successfully eliminates track laying 
troubles and that with only common labor. Con- 
tinuing he said: 

We are taking up about 30 miles of old track 
and laying the same steel at our new operations. 
The track laver crew of 14 men goes out 24 miles 
and by 2 o’clock the men have taken up 110 rails 
and return to the front by evening prepared to lay 
track the next morning. Our track-building in the 
Swamp is much harder than it is on high rolling 
country, and I would like to have you all see the 
conditions and judge for yourselves. We work in 
water from 6 to 18 inches deep most of the time, 
which makes track laying a hard proposition. 

In constructing our spurs we corduroy a right 
of way for them by using small saplings from 12 
to 15 feet long, and then we lay two or three poles 
length wise an each side of the top of the road bed 
and lay our rails on top of these so called stringers ; 
this raises our track from 12 to 18 inches from the 
a which prevents the water from covering it. 
We lay our spurs 1,300 feet apart, which makes the 
skidding distance 650 feet on each side of the track. 
a skidders move 150 feet at each set and pull 75 
et on each side of the trolley cable. Fallers are 
paid <»y cents a tree and $1 a stump for cypress 
Stumps 5 feet or over in diameter. 

It is a little too early to give you definite costs 


Flacke, J. D. 


on our present operations covering, say, a six 
months’ or year average at this time; but from 
figures which I have so far obtained the cost will 
be and can be based as follows: 
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$1,500 a mile or 
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We expect to do considerably better than this 
as we progress. invite you all to come up and 
look our proposition over, as I am sure it will be 
interesting to all of you, since there is no other 
operation just like this anywhere else to my knowi- 
edge. 





Forest Fire Prevention 


After a brief discussion some advanced ideas 
on forest fire protection were presented in an 
address by Henry EF. Hardtner, of the Urania 
Lumber Co., Urania, La., who for many years 
has devoted considerable time and attention 
to this problem. The address was confined to 
a diseussion of fire prevention on _ privately 
owned lands and was, for the most part, 2 de- 
scription of the fire prevention methods which 
have been successfully applied on the holdings 
of the Urania Lumber Co. 

The first step in fire prevention, Mr. Hardt- 
ner declared, is for the owner of timber land 
to wake up to the fact that his property is valu- 
able and take adequate steps to insure its pro- 
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tection. ‘‘When the Jand owner appreciates 
the value of his land enough to want to protect 
it the victory is half won, for the people will 
gladly assist any man in protecting property 
that he tells the public is valuable.’’? Mr. 
Hardtner deplored the fact that the land owner 
will pay 20 cents an acre for taxes on denuded 
lands but will not add 14% cents an acre each 
year for fire prevention. 

The next step, he said, is to instruct every em- 
ployee or person in any way connected with your 
business to do all in their power to prevent fires, 
and then select good, honest, competent farmers 
who reside in different sections in the midst of your 
lands to act as coéperative wardens. Explaining 
how this system has been tried out by the Urania 
Lumber Co, and found extremely practicable, Mr. 
Hardtner stated: Seven wardens have charge of 
70,000 acres and they have orders to help each 
other and to employ men whenever necessary ; and 
to put out a fire whatever the cost. Under this 
system a fire need never burn over 40 acres, where 
formerly thousands of acres would burn over from 
the same fire, After three years of such protection 
we have a full crop of timber growing on every acre 
and we are not in constant dread of the fire menace, 
as we know we are protected. 

‘“Black Jack,’?? a serubby hardwood which 
springs up on cut-over lands, was declared by 
the speaker to be valuable as an aid to refor- 
estation. ‘* ‘Black Jack’ and other seemingly 
scrub thickets,’’ he said, ‘fare often an asset 
rather than a liability. They keep the ground 
moist, keep down heavy sedge grass, are wind 
breaks and prevent rapid fires. Pines will grow 





in their midst and soon overtop them; so no one 
need be uneasy about ‘Black Jack’ taking the 
country.’’ 

Mr. Hardtner believes that fire fighting is 
not a hopeless task, for when the people know 
the land owner is really in earnest in his desire 
to prevent forest fires they will be quick to offer 
their influence and support. He cited several 
instances of how the vigilance of his fire fight- 
ing organization had kept destructive fires with- 
in narrow limits and greatly minimized the 
amount of damage. 

He also stands ready to endorse the fire tower 
and the telephone as effective aids in combat- 
ting the forest fire menace. ‘‘ When fire towers 
were first suggested by the United States For- 
est Service, and telephones in connection, I 
doubted the effectiveness of the plan and gave 
no eneouragement,’’ Mr. Hardtner averred. ‘‘I 
am now convineed that it is the safe and sure 
method for forest fire protection and manage- 
ment, and also the cheapest.’’ 

Discussion on fire prevention was opened by 
J. M. Campbell, Choctaw Lumber Co., Broken 
Bow, Okla., who reported that his people are 
‘“doing everything we can to prevent fires, but 
everybody’s got to help.’’ The company burns 
oil in logging locomotives and all men have in- 
structions to stop whatever they may be doing 
and help put out fires as soon as discovered. 
The governor of Arkansas has named a com- 
mittee to study the problem and report on the 
regulations needed, to the State legislature. 
No legislation has been attempted in Oklahoma 
yet, but lumbermen hope to get it. 

Mr. Vandereook said his operation has no 
regular fire-fighting system as yet, but every- 
body is instrueted to put fires out and to use 
precautions against their start and spread. Al 
locomotive stacks and fireboxes are screened. 

W. S. Satcher, of Slagle, Tex., also has no 
regular system, but engines are sereened and a 
water tank is earried for fire-fighting purposes. 
The instructions are to get busy immediately 
and put out fires whenever and wherever 
started. 

T. B. Tolar, Frost-Johnson Lumber Co., 
Montrose, La., has issued similar instructions. 
His company has had quite a lot of fires, while 
an adjoining operation was burned over, with 
loss of a full year’s cut. Engines are screened 
and the company tries to maintain careful 
guard against carelessness. 

Tells of Superintendents’ Responsibilities 

State Forester V. H. Sonderegger of Louisi- 
ana, estimated that something like 10 percent 
of the State’s timbered area would have been 
burned over by the year’s end if the present 
drouth continues. All of the forest division’s 
men have been fighting fires—‘‘and getting one 
where two get away.’’ Lack of water has 
handicapped the defensive work. 

You superintendents, he added, have a heavy re- 
sponsibility. which doesn’t end with the issuance of 
instructions to vour men. It’s up to vou to follow 
through and see that your instructions are obeyed. 
Your companies’ responsibility doesn’t end with the 
installation of spark arresters and screens on loco- 
motives and skidders as required by Louisiana law. 
Sometimes the installations are faulty, sometimes 
repairs are needed. Don’t wait for reports from 
our inspectors to make renairs, but do it at once. 
It’s your responsibility. He cited several instances 
where costly fires had resulted from defective 
sereens or spark arresters. You Louisiana super- 
intendents know, he continued, that the forestry 
division stands ready to coéperate with you in 
every way possible. We'll meet you more than half 
way. I believe the same thing is true in Texas. 
But it’s up to you men on the job to see that 
proper precaution against fire is observed by every 
man under you, and your equipment properly safe- 
guarded not just at inspection time, but all the 
time, 

Mr. VANDERCOOK: This talk ought to soak in. 
Let’s talk it ever with our men when we get back. 

By a rising vote, the eonvention promised, 
to a man, to do that very thing. Mr. Sonder 
egger suggested that the agreement be cast into 
the form of a resolution, so that copies could 
be sent to the State conservation departments. 

One of the logging superintendents told of a 
fire started this summer on his oneration, from 
a defective sereen. Discovered fifteen minutes 
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after its start, a vigorous fight was made to 
bring it under control, but before that could be 
accomplished, 1800 logs, totaling about 40,000 
feet, were destroyed. He atttributed the loss 
to the fifteen minutes’ head-start given the fire 
by the delay in its discovery. 

Secretary Boyd suggested that the loss does 
not end with the log value of the logs destroyed. 
It means that much less work for the mill and 
the mill crew, that much less lumber to be 
carried by the railroads, marketed by the re 
tailers and built into houses by carpenters. 
Figuring all these factors in, the total loss 
runs into a far greater sum than most people 
realize. 

Logging Under Conservation Contracts 

To remedy the serious situation confronting 
the nation as a whole growing out of the de- 
pletion of the native timber supply, it is very 
plainly evident that the only course open is 
that new timber must be grown to take its 
place. This much is a universal conclusion 
according to State Forester Page S. Bunker, 
of Alabama, who addressed the convention on 
the subject of ‘‘ Logging to Conform with State 
Conservation Contracts.’?’ To grow timber on 
a commercial scale that will be profitable to 
owners of the present timber ureas under 
State and Government coodperation will de- 
pend upon equitable measures in the way of 
deferred taxation to allow the timber to de- 
velop without an overhead expense burden 
until it is of sufficient maturity to market at 
a price that will bring enough over the inter- 
est cost of carrying to cover the accumulated 
tax. Further Mr. Bunker said: 

The deferred tax proposal implies an agreement 
between the State and Jandowner that the land 
will be devoted to the growing of timber during 
the period over which the payment of timber taxes 
is deferred. Certain States have enacted laws 
legalizing such agreements. An agreement or con- 
tract of this character naturally must provide that 
the growing of timber on such Jands be = con 
ducted in a way that will contribute most to the 
timber supply; in other words, that certain care 
be exercised to allow the timber to make the best 
growth, and that any unnecessary harm or injury 
to the young growth be avoided. In short, com 
mon sense treatment of the area with view to 
maintaining its timber productivity must be ex- 
pected. To sceure these objeets certain rules are 
prescribed with reference to logging on lands 
under contract Such rules may be ineluded = in 
the text of the formal contract itself or they 
may be stated separately, being specifically re 
ferred to in the contract. It is obvious that rules 
of this nature, in the beginning at least, must 
allow considerable latitude, stating general prin- 
ciples to be observed rather than prescribing spe- 
cific details. They should be determined upon only 
through the agreement of all the interested parties 

The speaker then gave a deseription of the 
form and operation of the contraet as de- 
termined upon recently in) Alabama, which 
covers all the conditions which at the present 
stage of timber conservation seem to be neces- 
sary to consider as tending to encourage to 
the fullest possible extent the protection and 
development of trees now under marketable 
size. The rules of the contract apply to desig: 
nation of lands as auxiliary State forests, and 
prescribe regulations governing removal of 
timber from such lands during the life of the 
contraet; approximate size of timber that 
may be eut, and under what restrictions of 
such nature as will protect the remaining por- 
tion; method of determining earned taxes, 
and other administrative details that are ex- 
pected to promote agreeable conditions at the 
time when the timber lands may become a 
source of continuous and dependable supply 
for the public. It was pointed out that all 
contingencies of the contract are subject to 
a liberal construction that leaves the situa- 
tion largely one of mutual confidence and co- 
operation between the State and private in- 
terests accepting the benefits of such a course, 
From this viewpoint it is expected that par- 
ties at interest may be able to work in har- 
mony and adjust any future conditions that 
may not already have been fully determined. 


Insect Enemies of Southern Pine 


Beetles, borers and sawyers, all destructive 
insects that cause a loss of $130,000,000 an- 
nually to forests and forest products, and 
methods of prevention, were deseribed in a 
lengthy: paper. by Dr. R. A. St. George, ento- 


mologist engaged in investigation work in the 
United States Department of Agriculture. 
Dr. St. George described in particular the 
southern pine beetle, which is a tiny, brownish 
black beetle, somewhat smaller than a grain 
of rice, and plies his destructive activities 
in the southern States nearly the entire year. 
This is the most destructive enemy to the 
pines of all from Pennsylvania to 
Texas. Investigations and reports show that 
during the Jast three years this beetle has 
been exceedingly active, but fortunately its 
spread has just lately subsided. 

Other members of the insect horde destroy- 
ing much valuable timber in the South are 
the barkbeetles that work principally on trees 
in cut-over areas left for reseeding, and on sap 
lings left for reforestation. Damage under 
such circumstances has sometimes been so 
rapid and enormous as to cause owners of such 
lands to contemplate giving up the policy of 
reforestation, The pinhole and wormhole 
borers form two groups that confine their 
activities mainly to trees that have been in- 
jured by storms, fire sears, or felled for lum- 
ber. The southern pine sawyer differs con- 
siderably from other beetles in size, habits 
and methods of development. It is from one 
to one and one-half inches long and of a mot- 
tled gray or brown color. It deposits its eggs 
in the bark of the tree, from which destrue- 
tive grubs hatch, and the injury is caused by 
the grub only. 

The presence of bark is absolutely necessary 
for infestation by most of the wood boring 
grubs, and when green logs have been Jeft in 
the woods for a short time after being felled, 
or bark is left on the edges of freshly sawed 
lumber during the process of insect activity, 
the wood will be attractive to these borers. 

Methods of prevention all suggest serupu- 
Jous care in removing waste and slash, and 
cutting and utilizing for fuel or purposely 
burning infeeted parts of trees during the fall, 
making sure that the bark of main trunks is 
burned. For the protection of green logs 
against the borers it is obvious that quick 
removal is necessary. Where they can not 
be taken to the mill at onee for sawing, they 
should be pulled to the highest ground avail 
able, away from low moist spots or water. 
Sunshine is the surest preventative and all 
steps possible in order to expose the logs to 
direct sunlight will be helpful. 

Following Dr. St. George’s talk came a mov- 
ing picture showing the insect pests at work, 
with the expert methods of extermination. 
Thereafter a film displayed by the courtesy of 
the John A. Roebling Sons Co. depicted the 
various processes in the manufacture of wire 
rope. 

Secretary Boyd announced that on Wednes 
day night a local moving picture theater would 
put on in addition to its regular program and 
for the loggers’ enjoyment and entertainment, 
the Louisiana conservation department’s film 
showing the conservation methods practiced in 
connection with the various Louisiana indus 
tries. 


species 


WEDNESDAY MORNING 
[Special telegram to AMERICAN LUMBERMAN] 
New OrveEAns, La., Oct. 22.—At the Wed 
nesday morning session the logging discussion 
was continued. The subject taken up first had 
to do with teamwork between sales and woods 
department. 


CLARENCE VANDERCOOK, ‘Long-Bell Lumber Co., 
Quitman, Miss.: Sends the office semi-monthly a 
log forecast showing character of timber two weeks 
ahead, The sales manager, lumber dock foreman 
and mill superintendent visit woods monthly to 
keep familiar with the kind of timber in sight. 
When working into choice timber the office is noti 
fied thirty days ahead. 

J. M. Vernon, W. P. Brown & Sons Lumber Co., 
Fayette, Ala.: Keeps the office informed about 
the kind of timber he is going into. 

S. J. Hinron, Finkbine Lumber Co., Finkbine, 
Miss.: Goes to office and looks over orders for 
next thirty days; tries to cut timber to fit orders. 
Keeps sales manager posted about kind of timber 
ahead. Believes men in the woods should be 
familiar with orders and tries to cut logs into 
lengths that will make the highest prieed lumber. 

Mr. BRENKLER, Chicago Mill & Lumber Co., 
Helena, Ark.: Has hardwood operation with lit- 
tle variation in class of logs. Sales department has 
lumber department cut logs to fit sales. 


G. F. Grace, Grace-Steele Co., Steele, Ala.: Gets 
mill stock sheets from office monthly; cuts with a 
view to keeping mill stocks filled. 


Mr. Borp: Wow many think it advisable to 
make trees for quality ahead of saws? 

Ten superintendents favored the plan. 

Mr. Boyp: <A problem of the mill is to find a 
market for low grades in competition with the 
outputs of portables and small mills. The greater 
percentage of high grade lumber manufactured, the 
better the average mill price will be. Cutting for 
quality is one of the three chief features of our 
program this year, the other two being fire pro 
tection and prevention, and “watching the bugs,” 

Mr. DurRwAM, Southern Pine Lumber Co., Tex. : 
Described his precaution against fire. Has specia) 
man to patrol and put out incipient fires. Singes 
off tops of felled trees after cutting, reducing in 
flammable materials. Burns off slash with “‘little 
fires’ carefully watched. 


Cypress Logging from Swamps 


A paper on cypress logging from swamps, 
in the absence of its author, Alfred Sears, 
of Joseph Rathbone Lumber Co., Ponchatoula, 
La., was read by Secretary Boyd. The opera 
tions have been developed to an efficient rou 
tine and the methods of handling all the dif 
ferent parts of tackle are standardized and 
timed to jibe in a kind of sequence very much 
like handling the rigging of an ocean liner. 
very man of the crew has certain things to 
do and any detail of setting or moving, once 
started, passes right along without a hitch 
until completed by the particular ones in 
charge of that specific operation, by which 
time duties assigned to other squads of the 
crew are in like manner quickly made ready 
for a final order to start the steam levers. 

Mr. Sears did not present any innovations 
in new types of equipment but his elabora 
tion of methods perfeeted by long practice in 
manual details demonstrated that the human 
element is still a decisive factor in efficiency. 
In cutting for right-of-way considerable em 
phasis is laid on getting spar trees that are 
located at right distances and directions from 
track, and the right-of-way is accordingly 
laid out to conform to conditions as made by 
the timber itself in its haphazard method of 
growth. The rule is to have center of track 
12 or 14 feet from spar tree. 

In the spring, about the middle of April, 
crews start running the lines for the year’s 
deadening which is continued until it is fig 
ured that enough has been marked off for a 
year’s pulling. Then right-of-ways are cut 16 
to 18 feet wide, stumps as low and evenly as 
water will permit, and then poles are laid both 
ways. When refuse from the mill is ,avail 
able, dunnage is put crosswise, using poles to 
hold up rail and ties between poles to gage 
track. A flat ear is used for handling steel 
and ties, the combination load being effected 
by having 6x8’s bolted on the sides of car 
bed so that rails can be laid on floor and ties 
are laid across the 6x8’s. This permits han 
dling either ties or rails at any time without 
one being in the way of the other. After 
steel is laid refuse is brought from mill in 
cars 30 feet long, 7 feet high, with doors 
hung from bottom like an inverted V. This 
is unloaded with hooks and six men unload a 
ear in 10 minutes. It is then handled with 
forks and tamped under ties with a tamper 
made of 2x6, with end worked down paddle 
shape. 

Cypress logs are cut in lengths from 12 to 
34 feet, gum from 12 to 20 feet, each crew 
using a different brand ax so that logs going 
to mill not cut in proper lengths will show 
whose work it is. 

After this discussion Mr. Grace described his 
ditching machine, pulled by a Fordson tractor. 
He gets a 10 to 12-inch ditch, or 18-inch with 
a locomotive; throws dirt up to rail, in-manned 
by three men, and does as much work as forty 
men with shovels. He grubs or blows stumps, 
but the ditcher cuts roots. He goes into places 
where a road machine could not work. He con- 
siders the ditcher a great thing. 

Charles E. Brown, Parker Lumber & Box Co., 
Everett, Wash., was introduced and made a hit 
with a semi-humorous talk about west Coast 
operations. ‘‘Out there,’’ he said, ‘‘we pull 


our timber to the mill, God knows how, sell it 
as cheap as we can and lose as much money 4s 
A Japanese buyer told me: 


we can, Tis nice 
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you can sell lumber so cheap—we’re saving 
ours.’ All I know about logging is that we get 
a requisition for locomotive and equipment and 
pay the bill.’’ He congratulated the southern 
loggers on their meeting. ‘‘If I had known 
you had anything like this I would have sent 
my men here to get in on it.’’ 

Cc. H. ALLEY, W. G. Mitchell Co., Shortleaf, Ala 
Told of operating a Northwest machine on heavy 
gradework. Uses it for 6- to 8-inch grades. Has 
pallasted entire main line, eliminating track trou- 
ble. Cuts cost about one-third, does its own grub- 
bing, taking out 38-inch stumps; think it has paid 
for itself. Doesn't consider it practical for light 
grades, however. 

Mr. CARR, Eastman, Gardiner & Co., Laurel, 
Miss.: Operates a Bucyrus steam shovel, crawling 
type, in building main line and temporary main line 
spurs. Handles dirt for about half what it cost 
the old way. Works four men on machine and six 
men to dress track. Makes 8-inch cuts, 6- to T-ineh 
fills. He blows stumps. Not feasible on light 
grades, however. Finds regular road grading ma 
‘thine more economical on spurs. 

Ss. J. Hinton, Finkbine Lumber Co., Finkbine, 
Miss.: Operates a 87-ton grader. Has found it 
very satisfactory and profitable during this dry 
season. Handles 1,000 yards a day under normal 
ondition. Ilas made fills up to 9 inches, in gumbo 
and rock territory, 


Track Grading with Power Machines 


The advantages of graded roadbed and its 
economy of construction with the use of gaso- 
line power machines were featured in a paper 
by Hugh McPhail, of the Carbur Logging Co., 
Carbur, Fla., that was read by the secretary, 
as Mr. MePhail could not be present. This 
company logs a monthly output of 11,000,000 
feet of pine and cypress, its operations cover- 
ing timber lands of the Brooks-Scanlon Cor- 
poration, Itastport, Fla., and the Burton- 
Swartz Cypress Co. of Florida, Perry, Fla. 

Since May, 1923, two Northwest drag line 
machines having 70-horse power gasoline en 
gines have been in use and under all kinds of 
conditions have given excellent satisfaction. 
In addition to these two, a Pawling-Harnisch- 
feger machine with 50-horse power engine is 
used, and these three are able, in spite ot the 
most adverse conditions, to keep ahead on the 
track grade. Work goes right on the same 
every day whether the water is one or three 
and one-half feet deep. Mr. McPhail gave 
some details of road building operations as 
follows: 

In many causes we take up track and then 
later relay it. When we took up our poling and 
cribbing track we had nothing there when we 
wanted to relay it aud had to rebuild the poling. 
With the grade it is there when we go back. Un 
der present conditions these machines are turning 
out around 250 cubic yards of grade a day at a 
cost of 10 cents. Under favorable conditions they 
would be getting 600 cubic yards at a cost of 5 or 
6 cents. The Northwest machines are using around 
45 gallons of gasoline and 4 to 5 gallons of oil a 
day, and the Pawling & Harnischfeger machine 
uses 18 to 20 gallons of gasoline a day and 5 
gallons of oil a week. Ten men make up the operat 
ing crews for the three machines. We do not kecp 
tab on the work as compared with hand labor, but 
we do keep an accurate yardage cost for each 
machine. We keep an ample supply of extra parts 
on hand and this saves any loss of time in making 
replacements. Work is mapped out to save long 
moves, We consider these machines valuable 
equipment and know that they have saved us a 
good deal of expense in our logging work, both in 
pine and cypress timber. 

Details of operating expense and amount of 
work performed by each machine during dif- 
ferent periods of seasons since put in use 
were then viven, showing that during favor- 
able working conditions the machines had put 
up grade for several months at a cost of 6 
cents a cubic yard. The speaker concluded 
with the statement that his company was very 
much pleased with results it had gotten out of 
the equipment. 


WEDNESDAY AFTERNOON 


The secretary read a letter from Hall- Kel- 
logg & Co., foresters for the Shevlin-Hixon Co., 
Bend, Ore., describing fire prevention practice 
on cutover lands which has greatly reduced 
damage and aided reforestation by protecting 
young growth. 

Replying to a question, J. M. Campbell, 
Broken Bow, Okla., said his fuel cost for oil 
burning locomotives and skidders averages 
about half what coal would cost and removes 
danger of fire from sparks. 

Dr. Morton A. Aldrich, of the College of 


Commerce, Tulane University, spoke interest- 
ingly on foremen’s meetings. 


J. M. VERNON, W. P. Brown & Sons Lumber Co., 
Fayette, Ala., opened,the discussion: Holds fore- 
men’s meetings regularly every two weeks. Plan 
and discuss the work ahead so that the men can 
work to each other’s advantage. Men take lively 
interest in the meetings and they prove very help- 
ful. Find plenty to talk about. Keeps minutes of 
the meetings. 

G. W. BLACKLIDGE, Denkmann Co., Northfield, 
Miss. : Heartily favors foremen’s meetings. Operates 
a logging camp in a “white lightning” territory. Il 
licit booze business is one of his chief troubles. 
Department heads are with him in fighting the 
traffie and with their coéperation fully 75 percent 
of the employees are aiding to keep the camp on 
a high moral standing. This was cited as one of 
the ways in which foremen’s meetings are helpful. 

Working in Storm-Blown Timber 

CLARENCE VANDERCOOK, Long-Bell Lumber Co., 
Quitman, Miss.: Related his experionee in logging 
storm-blown timber. Last January a storm felled 
6,000,000 feet, four miles from the railroad. Track 
construction and logging crews were immediately 
organized, Because of timber conditions cutting 
prices were fixed at 40 percent and skidding costs 
30 percent over normal. Track was completed by 
May 15 and all down timber skidded by May 27. 
Got 12-inch stumps and damage was limited prae- 
tically to storm-blown trees, amounting to about 
20 percent of the estimated cut. 

May 27 another storm swept 6,000,000 feet of 
pine and 2,000,000 feet of hardwood 15 miles from 
the railroad, in a difficult country. Plans for pond- 


ing the timber, for cutting and peeling logs, and 
for putting in portable mills were considered and 
tailroad crew was organized with a 

Down 
damage, 
July 17 it 


discarded, 
view to building one mile of track weekly. 
timber was closely watched for insect 

June 1 small sawyer worms appeared. 

















Cc. Pp. MYER, J. D. KEYS, 
Wiergate, Tex, Riderwood, Ala. ; 
Spoke on Better Citizen Of the Nominating 
ship Committee 


was decided to burn over the storm area lightly 
with due precautions. The tops were dry enough 
to burn. Examination on July 2% showed the fire 
had practically destroyed insects without damage 
to timber. Logs experimentally peeled showed more 
damage from sun checks than had been done by 
worms. Got the track to the storm area on Oct. 10 
and expects to have all logs in the pond within 
sixty days. 

Mr. Carr reported good results from the installa- 
tion of a tie mill to work unmerchantable timber 
into ties. Gets good ties, lasting two to four years, 
Considerably cheaper than hewn ties. Also gets 
some box-board lumber, which helps to pay tie cut- 
ting costs. 

Mr. CAMPBELL puts in tie cutters after loggers ; 
cuts to five commercial grades; finds it profitable. 
Some tracts have been worked and reworked for 
ties over a 10-year period. 

Mr. GLEASON said company’s practice is to sell 
the tie stumpage and buy the cull ties for its own 
use. Has been doing well also with conversion of 
small merchantable timber into piling. 

Mr. Ketty, Lyon Lumber Co., Garyville, La.: 
Sells tie timber on cut-over areas by forties, get- 
ting from $100 to $175 cash in advance per forty. 


Election of Officers 
The nominations committee here reported the 
following ticket: 


President—E. H. Stevens, Goodyear Yellow Pine 
Co., Picayune, Miss. 

First vice president—J. M. 
Sons, Fayette, Ala. 

Second vice president—C., 
Lumber Co., Quitman, Miss. 

Secretary-treasurer—James Boyd, New Orleans, 
La. 

State vice presidents: Alabama—E. H. Alley, 
Mitchell Lumber Co., Shortleaf, Ala; Arkansas— 


Vernon, Brown & 


Vandercook, Long-Bell 





J. M. MeCury, Dierks Lumber & Coal Co., Dierks, 
Ark. ; Florida—E. H. Gupton, Drake Lumber Co., 
West Palm Beach ; Louisiana—Curtis Hines, Long- 
Bell Lumber Co., Woodworth; Mississippi—D. C. 
Gleason, Sumter Lumber Co., Electric Mills; Okla- 
homa—J. M. Campbell, Choctaw Lumber Co., 
broken Bow; Tennessee—A. M. Horton, Stimson 
Interests, Memphis; Texas—T. M. Flaike, Temple 
Lumber Co., Hemphill; Virginia—P. R. Camp, 
Camp Manufacturing Co., Franklin. 

Mr. Carr got the floor to renominate Presi- 
dent Marsan. A vote by ballot was ordered on 
the presidency which resulted as _ follows: 
Stevens 22; Marsan 18. Mr. Stevens becomes 
president for the ensuing year. The other of- 
ficers nominated by the committee were elected 
by acelamation. 

Mr. Durant, Swift Hunter Lumber Co., At 
more, Ala.: Opened the discussion on gasoline 
skidders. Uses a Tom Houston skidder with Ford- 
son tractor in places where he can not skid with 
teams. Reports team skidding cheaper, but the 
gasoline skidding outfit efficient where teams can 
not be used. Has hauled logs with it as far back 
as 1,200 feet, though normal pull is 800. Cost runs 
from $2 to $8 a thousand. Several other opera- 


tions, it developed, are trying out gasoline skidding 


equipment. 
THURSDAY SESSION 

[Speeial telegram to AMERICAN LUMBERMAN] 

NEW ORLEANS, LaA., Oct. 23.—Thursday 
morning’s session was opened with a talk on 
Fourth of July celebrations by C. P. Myer, 
general manager Wier Longleaf Lumber Co., 
of Wiergate, Tex. 

Mr. Myer began by saying that many citizens 
are strong for their rights and privileges, but 
rather weak on allegiance to the government, 
except during such emergencies as war. This 
tendency is to be noted somewhat in the laxity 
of eligible voters to perform an important duty 
at election time by going to the polls. 


Promoting Better Citizenship 


What can be done by the logging department 
of the lumber industry to promote better citizen- 
ship has been well exemplified in the policy fol 
lowed for the last two‘years by his company at 
the mill town of Wiergate. 

Mr. Myer stated further: 


The citizens of Wiergate have, during the few 
years since the mill has been in operation, cele- 
brated the Fourth of July by having a barbecue 
dinner, speaking, games, athletic stunts, dancing 
etc.,, the public always invited. Last year, just 
before the Fourth, we ealled the committees to- 
gether and suggested, for their approval, that we 
especially invite the young men and women who 
became 21 years of age during that year, also 
their parents; these young prople to be the guests 
of honor on the occasion, and presented with a 
booklet, containing the Declaration of Independ- 
ence, the Constitution of the United States, and 
the Bill of Rights, from the Constitution of Texas, 
and the etiquette of the Stars and Stripes, and 
also with a badge, with bronze pendant or medal 
in the form of the seal of the United States Gov- 
ernment. The idea was accepted and the program 
arranged accordingly. 

Good speakers were provided, and the subject of 
patriotism and good citizenship discussed with en 
thusiasm, following which was registration of 45 
honor guests and presentation of booklets and 
medals, then the barbecue dinner. In the after 
noon, there was dancing and other forms of amuse 
ments which young and old either participated in 
or viewed. About sundown our friends from ad 
joining communities, tired but happy, dispersed, 
but, before leaving, many of the older ones ex 
pressed their appreciation for the interest mani- 
fested in their boys and girls. The day was a 
success, and this year the same program was fol 
lowed, with equal if not greater success. 

The idea for such a program is that very few 
boys and girls reaching their majority have re 
cently read the Declaration of Independence, or 
studied the Constitution of the United States. 
Some few whose opportunities have been better 
than that of the majority have studied civics, but 
generally, little of the underlying principles of 
our government is taught in publie schools, 

To help promote good citizenship we have been 
having our Fourth of July program, as outlined, 
and will continue along the same lines until a 
better plan is offered, as we have found it worth 
while. 

[A full account of the Fourth of July cele 
bration referred to by Mr. Myer was published 
in the July 26 issue of the AMERICAN LUMBER 





MAN.—EDITOR. | 
After eonsiderable discussion, Mr. Wolfe 
moved that members file detailed cost state- 


ments of their logging operations with the 
secretary and that the membership be supplied 
with copies thereof. An amendment to include 
reports of character of timber, land and other 
conditions, was accepted, and the motion was 
carried. 

(Concluded on page 68) 
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Oct. 30—North Carolina Pine Association, Francis 
Marion Hotel, Charleston, S. C. Semi-annual. 

Nov. T-—Southern Pine’ Association, 
General meeting of subscribers. 


Memphis, ‘Tenn. 

Nov. 7-—West Coast Lumbermen’s Association, Tacoma, 
Wash. Special meeting. 

Nov. 7-8—California Retail Lumbermen’s Association, 
Biltmore Hotel, Los Angeles, Calif. Annual. 

Nov. 8—I#uisiuna Mill Managers’ 
Charles, La. Monthly meeting. 

Nov. 10-12—Associated Cooperage Industries of Amer- 
ica, La Salle Hotel, Chicago. Semiannual. 

Nov. 12—New York Lumber Trade Association, Wal- 
dorf Astoria Hotel, New York City. Annual, 

Nov. 12.—Southwestern Hardwood Manufacturers’ Club, 
Shreveport, La.-—-Monthly meeting. 


Lake 


Association, 


Nov. 13--Empire State Forest Products 
Hotel Utica, Utica, N. Y. Annual. 
Nov. 13—Florida Lumber & Millwork Association, 

Miami, Fla. Quarterly meeting. 

Nov. 13-14—Georgia-Florida Saw Mill Association, 
Mason Hotel, Jacksonville, Fla., and steamship 
“Cuba.’’ Annual junket to Havana, Cuba. 

Nov. 19-20-——National Conference on Utilization of Forest 
Products, Washington, D. C. 

Nov. 21-——National Lumber Manufacturers’ Association, 
Chamber of Commerce Building, Washington, D. C. 
Quarterly meeting board of directors. 

Nov. 21-22—Millwork Institute of California, San Fran- 
cisco, Calif. Quarterly meeting. 

Dec, 1-4—-Association of State Foresters, New Orleans, 
sogalusu and Urania, La. Annual, 

Dec. 2-3-——-Western Forestry & Conservation Association, 
Vancouver, B. ©. Annual conference. 

Dec. 11-12—Red Cedar Shingle Congress, Olympic Hotel, 
Seattle, Wash. Annual, 

Jan. 14-15, 1925—Retail Lumber Dealers’ Association 
of Indiana, Claypool Hotel, Indianapolis, Ind. An- 
nual, 


Jan. 15-17, 1925—Mountain States Lumber Dealers’ Asso- 
ciation, Albany Hotel, Denver, Colo. Annual. 


Jan. 20, 21, 22, 1925—Northwestern Lumbermen’s As- 
sociation, Minneapolis, Minn. Annual. MHeadquar- 
ters and building material exhibits at West Hotel. 


Jan. 21-23, 1925—Ontario Retail Lumber Dealers’ Asso- 
ciation, Royal Connaught Hotel, Hamilton, Ont. 
Annual, 

Jan. 28-29, 1925—National Lumber Exporters’ Associa- 
tion, Emerson Hotel, Baltimore, Md. Annual. 

Zan. 28-30, 1925—-Southwestern Lumbermen’s Associa- 
tion, Masonic Temple, Oklahoma City, Okla. Annual. 


Jan. 28-30, 1925—Western Retail Lumbermen’s Associa- 
— (Canada), Fort Garry Hotel, Winnipeg, Man. 
nnual, 


Jan. 29-30, 1925—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Waldo Hotel, Clarks- 
burg, W. Va. Annual. 


Feb. 3-5, 1925—American Wood Preservers’ Association, 
Congress Hotel, Chicago. Annual. 

Feb. 4-5, 1925—Canadian Lumbermen’s Association, 
Chateau Frontenac, Quebec, Que. Annual. 

Feb. 4-6, 1925—Illinois Lumber Merchants’ Association, 
Hotel Sherman, Chicago. Annual. 


Feb. 4-6, 1925—Retail Lumber Dealers’ Association of 
Pennsylvania, William Penn Hotel, Pittsburgh, Pa. 
Annual. 

Feb. 5-6, 1925—National Association of Railroad Tie 
Producers, Congress Hotel, Chicago. Annual. 

Feb. 10-12, 1925—Wisconsin Retail Lumbermen’s Asso- 
ciation, Pfister Hotel, Milwaukee, Wis. Annual. 
Feb. 11-13, 1925—Michigan Retail Lumber Dealers’ As- 
—* Pantlind Hotel, Grand Rapids, Mich. An- 

nual, 

Feb. 18-20, 1925—Western Retail Lumbermen’s Associa- 
— (U. 8.), Olympie Hotel, Seattle, Wash. An- 
nual. 

March 24-26, 1925—Southeast Missouri Retail Lumber 
Dealers’ Association, Northeast Missouri Lumber- 
men’s Association, Central Missouri Association of 
Retail Lumber Dealers and Southern Illinois Retail 
Lumber Dealers’ Association, Chase Hotel, St. Louis, 
Mo. Joint annual conventions. 


Association, 


Discuss Northwestern Annual Plans 


MINNEAPOLIS, MINN., Oct. 21.—The forth- 
coming thirty-fifth annual convention of the 
Northwestern Lumbermen’s Association, which 
is to take place at the West Hotel Jan. 20 to 
22, 1925, will be marked by the largest building 
material display in the history of the organiza- 
tion, officers of the association said today. 

The quarterly mecting of the directors of the 
Northwestern Lumbermen’s Association took 
place at the headquarters in Minneapolis Jast 
Tuesday. The officers and directors present 
were George D. Rose, president; A. M. Melone, 
vice president; William H. Badeaux, secretary ; 
John V. Dobson, treasurer; L. L. Schaaf, vice 
president for South Dakota; John Dower, vice 
president for Minnesota; C. A. Finch, vice presi- 
dent for North Dakota; F. J. Ward, vice presi- 
dent for Iowa; Ralph Crane, H. Loonan, I. R. 


Goodridge; H. C. Behrens, G. F. Streator, M.S. 
Stokely and W.S. Richardson. 

One of the features of this session was a dis- 
cussion of plans for the January convention. 
The secretary’s report showed that the associa- 
tion was in excellent financial condition. The 
reports of officers and directors of the organ- 
ization, brought from their respective localities, 
all carried the consensus that business was on 
the upswing and that next year a normal turn- 
over could be expected. 


West Virginia Dealers’ Group Meeting 

CLARKSBURG, W. VA., Oct. 20.—At a group 
meeting of members from the Monongahela Val- 
ley district at the Waldo Hotel here plans were 
discussed for the annual State convention of 
the West Virginia Lumber & Builders’ Supply 
Dealers’ Association to be held in this city 
Jan. 29-30. Franklin H. Dickey, of the Pitts- 
burgh Lumbermen’s Club, was the principal 
speaker. 

Thirty-eight dealers representing twenty-two 
companies in Fairmont, Weston, Morgantown, 
Mannington, Clarksburg, Shinnston and other 
cities in this section were present, including M. 





Getting the Business 


Louisville, Ky., Oct. 20.—Hardwood 
business continues very fair with the 
companies that really go after busi- 
ness, and who travel for it and don’t 
figure on its coming in all by itself. The 
house that is getting business is gen- 
erally the one that spends some money 
properly for advertising and follows 
this up with calls on the part of a good 
sales organization. While lumber is 
selling easier than it was, it is not sell- 
ing itself, and so far there haven’t been 
many buyers who have been breaking 
their necks in attempts to shove busi- 
ness into the hands of a concern that 
makes no effort to get it. 











D. Sprigg, of Weston, president of the State 
association, and H. Eschenbrenner, of New 
Martinsville, secretary-treasurer. 

The State convention, which is to be held here 
in January, will be the first in Clarksburg in 
six years, and it is expected to draw more than 
three hundred dealers in lumber and builders’ 
supplies. 


Autumn Meeting of Southern Piners 


New Or.EANS, La., Oct. 20.—Many matters 
of special concern to the lumber industry of 
the entire South will be considered at the 
autumn general meeting of subscribers of the 
Southern Pine Association to be held in Mem- 
phis, Tenn., on Friday, Nov. 7, call for which 
was issued by Seeretary-manager H. C. Berckes 
last Thursday. The general meeting of sub- 
seribers will be preceded on Thursday, Nov. 6, 
by meetings of the association’s board of di- 
rectors and the committees on grading, adver- 
tising, trade extension and transportation and 
the special committee on 1913 timber valuations. 

Sessions of the board of direetors and the 
meeting of subscribers will be presided over 
by E. A. Frost, of Shreveport, La., president, 
and addresses at the general meeting on Nov. 7 
will be delivered by John H. Kirby, of Houston, 
Tex., former president of the association and 
president of the Southern Tariff Association; 
Frank G. Wisner, of Laurel, Miss., president 
National Lumber Manufacturers’ Association, 
and other speakers of national prominence. 

Among the subjects to be considered at the 
sessions will be the new American Lumber 
Standards, grade-marking of southern pine, the 
association’s survey of the amount of southern 


pine timber still standing in the various States, 
transportation problems, plans for advertising 
and trade extension work and other important 
activities of the association. In the eall for the 
meetings sent out to subscribers, Secretary- 
manager Berckes states: 

At one of the sessions of the general meeting 
on Friday, Nov. 7, there will be an open and gen 
eral discussion of the new standards of sizes which 
became effective July 1, last. Some interesting 
information will also be given relative to the pres- 
ent stand of southern pine timber and the increase 
in the manufacturing field of the small mill opera- 
tor, as revealed by the now almost completed sur- 
vey we have been making during the last year. 
Other subjects of immediate interest will be in- 
cluded in the program. 

Subscribers generally are urged to attend the 
meetings of committees which will be held on Noy. 
6. Some notably interesting matters will be pre- 
sented at these committee meetings and subscrib- 
ers who can be in Memphis on the sixth, will find 
it of advantage to sit in with the committee. 


National Directors’ Quarterly 

[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Oct. 22.—The regular 
quarterly meeting of the board of directors of 
the National Lumber Manufacturers’ Associa- 
tion will be held in Washington, Friday, Nov. 
21, at 10 a. m. in the new United States Cham- 
ber of Commerce Building. 


State Foresters’ Association Annual 

New ORLEANS, LA., Oct. 21.—State Forester 
V. WH. Sonderegger, who is president of the As- 
sociation of State Foresters, is beginning prepa- 
rations for the annual meeting of that associa- 
tion, which is to be held Dee. 1, 2, 3, and 4. 
The first day will be devoted to business sessions 
at New Orleans. The association will spend 
Dee. 2 and 3 at Bogalusa, and Dec. 4 at Urania, 
studying the forestry work in progress on the 
properties of the Great Southern Lumber Co. 
at Bogalusa and the Urania Lumber Co. at 
Urania. Mr. Sonderegger hopes to have in at- 
tendance, with the State foresters, Col. W. B. 
Greeley, United States forester. 


Sash and Door Salesmen to Meet 


Detroit, Micu., Oct. 21.—In its monthly bul- 
Jetin the Michigan Association of the Traveling 
Lumber & Sash & Door Salesmen announced 
through its secretary, Lawrence O. Smith, that 
the first fall luncheon of the association will 
be held at the Tuller Hotel on Saturday, Nov. 1, 
at 1 o’clock. Mr. Smith says that this will 
be an important meeting and all are urged to at- 
tend and bring a new member. 


Arranging Plans for Annual 

New York, Oct. 21.—A meeting was held 
last Thursday in the rooms of the New York 
Lumber Trade Association to arrange for the 
annual meeting and luncheon to be held Nov. 12 
at the Waldorf Astoria. Only tentative ar- 
rangements were made, as Joseph F. Murpliy, 
association president, was at that time on the 
way across the Atlantic from England. He ar- 
rived Saturday and plans for the annual will be 
submitted to him for approval. 

The nominations committee, which will re- 
port several days in advance of the meeting, is 
composed of Russell J. Perrine, chairman; W. G. 
Reid, Conrad Pitcher, A. G. Crombie and Harry 
LaFond. 


To Outline Plans for Winter’s Work 

New York, Oct. 21.—President Dwight 
Hinckley has called a meeting of the board of 
directors of the National-American Wholesale 
Lumber Association at headquarters, New York 
City, Wednesday, Nov. 19. This is the first 
meeting of the board since the annual conven- 
tion at Cincinnati, and a number of important 
matters will be considered and plans for the 
winter’s work fully outlined. Secretary Schup- 


ner reports that the membership has increased 
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peaaaey 
substantially since the annual convention, now 
reaching 800, with the prospect of slight 
further additions during the winter. 

The directors will take action regarding the 
time and place of the next annual meeting, and 
reports covering departmental activities, mid- 
summer meetings on the north Coast ete., will 
be submitted by the various committees. 


To Devote Full Time to Association 
NEW ORLEANS, La., Oct. 21.—C. S. Reynaud, 


who has been serving for some months as secre- 
tary of the New Orleans Lumbermen’s Club, 
retired from that post last week in order to 
devote his full time to the Louisiana Retail 
Lumber Dealers’ Association, of which he is 
also secretary. The club directors have ar- 
ranged for the services of J. Walter Michel as 
supervising secretary, with W. J. Lorentz as as- 
sistant secretary and giving his entire time to 
the work. Mr. Michel served very efficiently as 
secretary-manager of the club for several years, 
resigning to take over the management of a 
large office building. He will look after the 
club’s affairs without relinquishing the new 
position, with Mr. Lorentz on duty in the club- 
rooms and looking after the details of manage- 
ment. 


PEEP ETE TTT 


Discusses Nova Scotia Conditions 


ToRONTO, ONT., Oct. 20.—The Wholesale Lum- 
ber Dealers’ Association (Inec.) held its regular 
monthly meeting on Friday, Oct. 17, at the King 
Edward Hotel, with F. H. Bigwood, of the Cana- 
dian General Lumber Co., Toronto, presiding. 
Albert H. Abbott, general secretary Canadian 
Red Cross Society and secretary-treasurer re- 
habilitation committee of the city of Toronto, 
delivered a splendid address upon ‘‘The Em 
ployment of Handicapped Ex-Service Men.’’ 

R. EE. Dickie, of Stewiacke, N. S., president 
Nova Scotia Lumbermen’s Association and a 
director Canadian Lumbermen’s Association, 
spoke of manufacturing and trade conditions in 
Nova Scotia. Mr. Dickie stated that stocks on 
hand at present were not heavier than the aver 
age. Market conditions did not look any too 
good. In the United States market, Mr. Dickie 
reported that prices had been slipping all sum- 
mer and were now very low. They were so low 
in fact that Nova Scotia producers could not 
now ship green stock and make a profit on it. 
The English market was down, and if prices 
did not advance very soon, production would be 
reduced by 50 percent or perhaps even more. 
The principal part of the cut from Nova Scotia 
generally went to the English market. Wages 
in the bush in Nova Seotia would be slightly 
lower this winter than last, being $30 to $35 a 
month as compared with $35 to $40 a month last 
year. 


Minnesota Loggers Elect Officers 


MINNEAPOLIS, MINN., Oct. 21.—L. A. Page, 
of the Page & Hill Co., Minneapolis, today is 
the new president of the Minnesota Loggers’ 
Association, following the annual meeting. C. 
P. Ellingson, Island Lake Lumber Co., North- 
ome, Minn., was elected vice president; T. M. 
Partridge, T. M. Partridge Lumber Co., Minne- 
apolis, treasurer; F. H. Gillmor, Virginia & 
Rainy Lake Co., Cusson, Minn.; Jacob Reigel, 
Deer River, Minn.; John KE. O’Connell, Deer 
River, Minn., and H. S. Gilkey, American Cedar 
Co., Minneapolis, were named directors for the 
ensuing three years. T. S. Whitten, Virginia 
& Rainy Lake Co., Virginia, Minn., was elected 
to fill out an unexpired term of T. J. Welsh, 
resigned. George McLean, International Lum- 
ber Co., International Falls, Minn., was elected 
to fill an unexpired term on the directorate of 
Mr. Ellingson, who was elevated to the vice 
presidency, 

Lumber logging operations are being retarded 
somewhat, the logging operators reported, be- 
cause the late harvest is keeping many of the 
Wwoodsmen away from the scene of operations. 

The Minnesota State board of health’s new 
regulations regarding industrial camps were 
explained to the members of the association 
and they were urged to adhere to these new 


regulations when establishing their camps this 
year. j 

G. M. Conzet, Minnesota forester, explained 
the new rules and regulations regarding State 
timber cutting, which seeks conservation. These 
regulations just have been adopted at a meet- 
ing of the State timber board with Gov. J. A. 
O. Preus. Utilization of all timber and re- 
duction of the fire hazard in the wooded areas 
caused by slashings is sought in these new re- 
quirements. The State board authorized the 
sale at public auction of forty-nine tracts of 
timber in St. Louis, Lake, Koochicing and 
Itasca counties Oct. 31. 


Box Manufacturers in Semiannual 

New YorxK, Oct. 20.—Nearly one hundred 
representatives of the wood box industry as- 
sembled at the Waldorf Astoria Hotel for the 
three-cornered meeting of the Eastern Shook 
& Wooden Box Manufacturers’ Association, the 
North Carolina Pine Box & Shook Manufactur- 
ers’ Association, and the National Association 
of Box Manufacturers, which completed its 
three-day schedule of activities in a two-day 
session Wednesday and Thursday, Oct. 15 and 
16. It was the twenty-sixth semiannual con- 
vention of the National organization. 

Standardization can and will be applied to 
the manufacture of wood boxes according to 
outstanding agreement as noted in favorable 
opinions set forth in discussing that topie as the 
leading theme of the opening session. A com- 
mittee studying the problem is scheduled to 
report again in the spring when some definite 
and final action will be taken. 

It was the first time all the associations had 
met in conjunction and it was explained that 
the purpose is henceforth to get the greatest 
good practicable out of local organization work 
and at the same time to keep more closely in 
touch with what is transpiring in the broader 
national field. To this end committees will in 
future seek a greater degree of cooperation, and 
a general interchange of information for the 
general good of all will be maintained. 

The opening address was delivered by B. F. 
Masters, chairman of the National association. 
He discussed the present-day economic situa- 
tion as related to the box-making industry, and 
was optimistic about future prospects. Follow- 
ing his address, reports were given by W. F. 
Kurz, treasurer; C. V. Hodges, secretary; M. 
W. Fleming, New England district, and EK. J. 
Allsebrooke, chairman of the committee on Jum- 
ber standardization. Mr. Allsebrooke gave a 
report on the ‘‘Status of lumber standardiza- 
tion—softwoods and hardwoods.’’ 

©. A. Stafford, chairman of the statistical 
committee in reporting on the ‘‘ Increasing 
Value of Our Charts,’’ pointed out that this 
material is being used now in compilations on 
applied costs in producing boxes. 

W. D. Burr, chairman of the committee on 
box style standardization, in his report set 
forth the progress made thus far in the stand- 
ardization of box styles and outlined three 
schemes under consideration to effect this goal. 
Mr. Burr also announced that a study of box 
costs was to be started in line with activities 
suggested by the Department of Commerce. 

C. R. Miller, chairman of the cost committee, 
announced that a cost accountant would be 
employed by the association to travel through- 
out the country and help members work out 
satisfactory methods of keeping cost accounts. 

taymond Watts, manager trade extension 
bureau, spoke on ‘‘ Broadening the Box and 
Shook Market.’’?’ We emphasized the need of 
advertising and the great value of service, 
declaring this one of the best methods of sell 
ing wood boxes. 

‘*The Possibilities of Association Advertis- 
ing’? were discussed by Prof. Hugh Agnew, of 
New York University, and director of research 
for the Periodical Publishers’ Association. His 
discussion dealt principally with advertising 
activities of other kindred associations. 

J. W. Sargent, of the Insurance Company of 
North America, declared that most of the 
insurance companies of the nation were boost- 
ing better packing in order to reduce losses 
through shipping. 


Aside from standardization, the most im- 
portant question before the box manufacturers 
was that of trade extension. One speaker called 
attention to a report of the railroads that 
losses totaling $11,500,000 are entailed annually 
to shippers on the railroads of this country*from 
improper packing. Accordingly, the box manu- 
facturers decided to carry on an extensive ad- 
vertising campaign to show that general use of 
the wood box will eliminate a big percentage 
of this loss. 


Millmen Discuss Fire Prevention 


Houston, TeEx., Oct. 21—The East Texas 
Mill Managers’ Association, at its regular 
monthly meeting last Saturday at the Houston 
Lumbermen’s Club, was given a scientific dis- 
cussion of fire prevention and fire fighting 
methods by Hugh Harleston, of the U. 8. Epper- 
son Underwriting Co., of Kansas City, Mo. 

A fire prevention program was held in view 
of the timely interest in the subject so soon 
after the big fire of the Delta Land & Timber 
Co. at Conroe several days ago. Mr. Harleston 
expressed the belief that the Conroe fire was 
caused by ‘‘static’’ and that the company was 
in no way to blame for the fire, he declared. 

Mr. Harleston told of keeping tab on the 
mill managers and superintendents and the 
condition of the premises under their charge. 
‘“Their attitude toward the insurance inspec- 
tors,’’ he said, ‘‘reflects the attitude of the 
mill employees. Where they are indifferent 
about cleanliness the men are indifferent. Rec- 
ords will indicate almost without fail when a 
fire is to occur at a plant about which unfavor 
able reports are being received.’’ 

Discussing the dangers of fire fighting, Mr. 
Harleston said it was exceedingly dangerous to 
fight an electrical fire with a stream of water 
or a fire extinguisher containing water. ‘‘ Water 
is a conductor of electricity,’’ he said, ‘‘and 
a high voltage will kill-a man holding a nozzle 
on a hose playing upon a high voltage point.’’ 

The next meeting of the mill managers will 
be held in Houston. 

Among those present at the meeting were: 

President C. P. Myer, Wiergate; Hugh Harles 
ton, U. S. Epperson Underwriting Co., Kansas City, 
Mo.; C. B. Granbury, West Lumber Co., Houston ; 
Watson Walker, Diboll; W. C. Trout, Lufkin Foun 
dry & Machine Co., Lufkin; H. B. Channing, 
Orange; J. H. Buchanas, Nacogdoches; Dallas 
Tourtellet and Jack Dionne, Houston; J. S. Bon 
ner, R. W. Wier, F. J. Hank, R. W. Eagle, George 
R. Christie, H. M. Shram, Houston; A. E. Hicker 
son, Conroe, and R. W. Foster, inspector U. 8. 
Epperson Underwriting Co., Kansas City, Mo. 


Says Auto Widens Demand for Home 

BRIARCLIFF MANor, N. Y., Oct. 20.—One of 
the principal papers presented at the annual 
meeting of the American Trade Association 
Executives, held here today, was that of O. T. 
Swan, seeretary-manager Northern Hemlock & 
Hardwood Manufacturers’ Association, Osh- 
kosh, Wis., on the subject ‘‘Putting Market 
Research Information to Work.’’ 

Mr. Swan gave a summary of what is being 
done by trade associations and other commer- 
cial as well as governmental agencies in the 
field of industrial and commercial research, and 
argued that the fullest possible use should be 
made, by associations and individual concerns, 
along the line of trade extension and the de- 
velopment of new markets, of the vast amount of 
valuable data thus gathered. 

He reinforced his points by illustrations of 
what has been done in this direction by various 
industries, and in the course of his remarks 
touched upon a frequently discussed faetor in 
the lumber trade, as follows: 

There is the competition of widely different prod 
ucts, meeting widely different uses, for their share 
of the purchasing power of various groups of con 


sumers. An example sometimes given is that of 
the money spent on automobiles which might other- 
wise have been spent on homes. An analysis of 


such cases leading to a definite conclusion may not 
always be made. For example, while the automo 
bile may directly prevent some purchasers from 
building a house and thus consuming lumber, brick, 
cement and many other products which go into 
a finished home, nevertheless the automobile has 
such an effect on industry in the long run as to 
stimulate home building. It has made possible 





58 


the wonderful growth in suburban development, 
and the remarkable increase in summer homes itt 


the northern Jake regions. The tourist becomes 


filled with new ideas and new desires on account 
of the homes which come to his attention in his 
traveds. Industry as a whole is so speedcd up that 


the total purchasing 
the possible demand 
increased. Therefore 
purchasing power 
sion that in a 
but in fact 


power must be greater and 
for every product somewhat 
studies of competition for 
sometimes develop the 
is not a competitive 
a cooperative industry 


conelu 
viven case it 


Will Speak on Standardization Work 
WASHINGTON, ID. C., Oct. 20.—Wilson Comp 
ton, secretary-manager of the National Lumber 
Manufacturers’ Association, will attend the 
meetings of the southern pine grading commit- 
tee and board of directors at the Hotel Gayoso, 
Memphis, Tenn., Nov. 6 and 7. There will be 
an open discussion of the lumber standardization 
program, and Mr. Compton will talk on the 
progress made in standardization work. Arthur 
T. Upson, who hus immediate charge of the 
standardization work for the National associa 
tion, also was invited to attend the Memphis 
meeting, but will be on the Pacific coast at the 
time it is held in connection with that work. 


eseaeanaaan: 


Activities of Coast Organizations 

SEATTLE, WASH., Oct. 18.—Lumber wholesal 
ers, retailers, manufacturers and loggers of the 
Seattle district will hold at the College Club 
next Friday the first of a series of ‘‘experi- 
mental’’ joint meetings arranged to test the 
feasibility of a long discussed plan to form a 
big general lumbermen’s club to bring together 
for social and business purposes the different 
groups. The committee appointed to arrange 
the meetings is making an energetic effort to 
bring out a representative crowd for the first 
one. 

Seattle district shingle 
wholesalers will resume their weekly group 
luncheon meetings next’ Wednesday, according 
to an announcement made by Arthur Bevan, of 
the shingle branch West Coast Lumbermen’s 
Association.” Leaders in the group will present 
at the Wednesday meeting a plan to make one 
of the meetings each month a special program 
affair with the object of increasing attendance 
and enlarging the group. Negotiations are now 
under way to obtain for the luncheon meetings 
during the fall and winter one of the private 
dining rooms in the $4,500,000 Hotel Olympic, 
which will be opened early in December. 


manufacturers and 


Activities of Memphis Club 

MrEMPHIS, TENN., Oct. 22.—Prof. J. L. High- 
saw, principal of ‘Tech High’? made an appeal 
to members of the Lumbermen’s Club of Mem- 
phis, at the meeting held at the Hotel Gayoso 
Thursday, Oct. 16, to support the movement 
looking to the raising of a fund of $1,000,000 
for the establishment here of a school of tech- 
nology that will compare favorably with those 
in other cities. 

The dinner-dance to be tendered members, 
their wives, daughters, sweethearts and friends, 
will be given the evening of Oct. 31 at the Hotel 
Gayoso, according to announcement of Frank 
3ruce, chairman of the entertainment commit- 
tee. 

Resolutions of sympathy and respect were 
unanimously adopted in connection with the 
recent death of W. R. Barksdale, sr., who was 
engaged in the hardwood lumber business here 
some years ago and who served the club for one 
term as president. 

W. J. Young, Pioneer Pole & Shaft Co., Mem- 
phis, was elected an active member. 

SPCC RREBBERBEABAAGa 

A TROPICAL American tree known as_ the 
balsa has the distinction of being the lightest 
wood. The name is the Spanish for ‘‘raft’’ 
and was applied to the tree and its wood be- 
cause the early Spanish explorers found the na- 
tives using the tree trunks as rafts. During the 
war thousands of mines in the North Sea were 
attached to floats of this wood. Because of its 
poor heat conducting properties it is coming 
into use in refrigerator plants. It has also been 
found to be an excellent substitute for cork. 
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News of Forestry Activities 


Tri-State Congress Favors Forestry Law 

ASHLAND, WIs., Oct. 20.—Many problems of 
importance to the welfare of the Lake States 
were considered, and recommendations made for 
their solution at the meeting of the Tri-State 


Development Congress held here Oct. 15 and 
16. The attendance was large and included 


prominent lumbermen, foresters, bankers, and 
other influential business men from Minnesota, 
Michigan and Wisconsin. 

Considerable attention wus given to the for 
estry problem us it relates to these three States, 
especially on the official program which in 
cluded three addresses by members of the United 
States Forest Service. The first of these was 
given by H. N. Wheeler, a lecturer for the 
service, who pointed out the particular value 
of protecting forest and cut-over land from fire. 
Aldo Leopold, attached to the Forest Products 
Laboratory at Madison, argued for a more 
economical utilization of forest products, and 
taphael Zon, director of the Lake States’ For- 
est Experiment Station at St. Paul, Minn., 
pointed out, among other things, that fire pro- 
tection for forests has developed into a science 
to such an extent that fires can even be pre- 
dicted through the law of probability. 

Another address of interest to the lumber 
industry was given by Kdgar Cochrun, secre- 
tary of the department of conservation at 
Lansing, Mich., on the subjeet ‘‘Give Nature 
a Chance,’? After stressing the willingness of 
nature to continue its work of forest produc- 
tion if it were not handicapped by a fire carrier 


the West, its close finds a high percentage of 
the company’s cut-over Jands undamaged, and 
prospects good for an even better record ip 
subsequent years. Formerly the company fol- 
lowed the practice of broadcast burning of its 
slashings in compliance with Oregon laws coy. 
ering brush disposal, but because of the great 
damage to reforestution this practice wag 
abandoned, with the approval of the State 
board of ‘forestry, and un attempt made to 
prevent all fires. 

Investigations by the Shevlin-IHixon Co,’s 
consulting foresters huve revealed some _ inter- 
esting facts as regards the forestry program, 
The burned lands, or those cut over prior to 
1923, have not yet reseeded to young trees, 
and few green trees remain standing to afford 
seed in the future. On the other hand, the 
unburned areas, representing the lands cut over 
during the last two years, are almost without 
exception well stocked with young trees from 
small seedlings up to trees of near merchantable 
size. The forest in which cutting operations are 
going on has a plentiful supply of large seed- 
lings, saplings and poles up to merchantable 
size trees. Logging either by horse or power 
machines, it is believed, has not destroyed more 
than 20 percent of the saplings and poles, if 
that much. 

Growth conditions following logging are ex- 
tremely favorable due largely to the manner in 
which this operation is conducted. The slash 
is broken up, the brush mixed with layers of 
soil along the drag ways and no large brush 
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DON’T TALK TOO MUCH— 


About your troubles if you want sympathy. 

About your children if you want them to be popular. 
About your neighbors if you want to escape slander’s flame. 
your business when you go out on a picnic. 

your success among men who have not won. 

About your clothes if you wish to appear intellectual, 
About your wit or it will cease to be funny. 








in the person of man, Mr. Cochrun told of 
the fire prevention plans that have been sue- 
cessfully adopted by Michigan. 

One of the most significant acts of the congress 
was the endorsement of the MeNary-Clarke for- 
estry law ‘fas a step in the extension of our 
national forests.’?’ The congress also went 
on record as favoring a reforestation policy for 
the three States and the pending proposed con- 
stitutional amendments of Wisconsin and Minne- 
sota having this end in view. 

Other projects that received endorsement in 
eluded: The St. Lawrence deep waterway, the 
development of steam-generated electric power 
along the shores of the Great Lakes, a highway 
development program and uniform traffic laws, 
municipal ownership and control of docks and 
water frontage, conservation of wild life, paid 
tourist camps under municipal supervision, an 
inventory of the natural resources of the three 
States, and a higher tariff on dairy products. 

The executive committee remains the same as 
last year, with G. KE. Bishop, of Marquette, 
Mich., as executive secretary, and E, A, Hamar, 
of Chassell, Mich., president. 


Forestry Program Shows Progress 


BEND, OrRE., Oct. 18.—A valuable contribu- 
tion to available knowledge on forestry methods 
has been made by the Shevlin-Hixon Co., 
through its fire protection and forestry plans 
which have been applied on the company’s ex- 
tensive operations near this city. Particularly 
notable is the progress made in this work dur- 
ing the last few years as revealed by the report 
of the company’s consulting foresters. 

Despite the fact that the past season has 
been, a severe test of fire prevention and fight- 
ing methods throughout the pine region of 


piles are left to smother the young trees. An 
experiment to determine the effect on young 
seedlings of clearing up the brush showed the 
loss on the cleared areas to be 10 percent more 
than the loss on areas where the brush was 
left untouched. Another study has disclosed 
that young trees, especially those from two to 
twelve inches in diameter, spring into greatly 
accelerated growth within four or five years 
after logging. 

In addition to its forestry practices and 
studies the company is doing much for the 
direct benefit and enjoyment of the public. 
Many trees of merchantable size are being left 
along the Dalles-California highway, on which 
the company’s lands border, and the brush 
and refuse is being cleaned up so that the view 
will be more pleasing and the fire hazard less. 


e . oe , . 
Injunction Suit’ Hearing Date Set 

PORTLAND, ORE., Oct. 18.—Information was 
received here today to the effect that the in- 
junction suit brought by the Department of 
Justice against the Western Pine Manufactur- 
ers’ Association, charging violation of the Sher- 
man antitrust law, has been set for hearing in 
Minneapolis Nov. 17. Officers of the Western 
Pine Manufacturers’ Association stated at the 
time suit was brought, several months ago, that 
the association had nothing to fear from the 
court proceedings, and that is the stand main- 
tained at this time. The hearing will call 4 
number of officers of the association and man- 
ufacturers of pine to Minneapolis. 


PRRERBBBBEEEBEAAEAEE 
EXTENSIVE coéperative studies are being con: 
ducted by the Department of Agriculture at 
Vicksburg, Miss., to determine the best methods 
of cutting cypress to prevent borer attack 
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| HOO-HOO DOINGS 


Plans to Initiate 99 Kittens 

Sr. Louis, Mo., Oct. 22.—Plans for a big 
concatenation to be held during the meeting of 
the Supreme Nine in November were discussed 
at the regular weekly luncheon meeting of 
Hoo-Hoo Club No, 6 at the City Club today. 
Frank J. More, St. Louis representative of the 
w. R. Pickering Lumber Co., who presided at 
the meeting, said that an effort would be made 
to have at least ninety-nine candidates. The 
‘ub expects to give another dinner dance early 
in the new vear. 


To Combat Antishingle Propaganda 


SPOKANE, WaASH., Oct. 18.—‘‘Lumbermen 
should protect themselves against the false argu- 
ments of patent roofing salesmen,’’ declared 
G. B. French, of the Consolidated Supply Co., 
ina report made at the luncheon of the Spokane 
Hoo-Hoo Club yesterday noon at the Davenport 
Hotel. Mr. French continued: 


The cheaper grades of roll roofings do not 
possess the fire retardant qualities of good shingles 
and certainly not the durability. Eighty-two per- 
cent of the cerdar shingles in this country are 
manufactured in the State of Washington. It is an 
industry of great importance to this State averag 
ing a return half as great as that from the entire 
average Wheat crop of the State. Lumbermen here 
should be alert to repel the fallacious propaganda 
which the cheaper patent rdéofing people are con- 
tinually spreading 








President Brown appointed a committee, con- 
sisting of Phil Boyd, Weyerhaeuser Sales Co., 
Andrew MacCuaig and Mr. French, to keep 
track of the situation and do anything necessary 
to combat the antishingle propaganda. 


Concatenations Planned 


St. Lovuts, Mo., Oct. 21.—Hoo-Hoo will have 
i place on the program of the annual meeting 
if the Western Retail Lumbermen’s Association 
Canada) at Winnipeg, Jan. 28-30, it was an- 
nounced at Woo-Hoo headquarters here today. 
The concatenation and dinner will be held at 
the Fort Garry Hotel, Winnipeg, on the second 
night of the meeting. 

A concatenation will be held at Los Angeles, 
Calif., on Nov. 8, as the final event in the two- 
day convention of the California Retail Lumber- 
men’s Association. 

LRA EEE EE 
Hoo-Hoo Discuss Degrading Problems 

Houston, Trx., Oct. 21.—Charles Mundy, 
Lock-Moore Lumber Co., of West Lake, La., 
offered a prompt suggestion when the subject of 
‘constant degrading in local retail yards’? 
‘ame up at the weekly meeting of the Houston 
Hoo-Hoo Club. 

“Get in behind the Southern Pine Associa 
tion’? Mr. Mundy ‘Cand have its 
luspectors insist upon the grade marking of all 
lumber at the mills.?? Mr. Mundy intimated 
that the situation arising out of the 
change in standards by the members of the 
Southern Pine Association was partly re- 
sponsible for the degrading in the retail yards. 
There was no comment from any other lumber- 
man present with reference to this suggestion. 

The subject of degrading was brought up by 
Tilford Jones, Jones Lumber who ex- 
pressed the belief that the best plan for remedy- 
ing the situation was to ‘educate the publie?’ 
and to create a committee of experts to settle 
disputes arising over grades. 

Fred Gerner, Lumber Co., 
the need for a code of ethics for 
comparable to the ethies of 
fession., 

R. M. Farrar, who recently returned from a 
‘our of Rurope with James M. Rockwell, treated 
ina humorous manner his experiences in some of 
the monasteries of Italy. 

R. G. Hyett, traffic manager Lumbermen’s 
Association of Texas,.told of various instances 
Where considerable amounts were saved to ship 
Pers through adjustments on rate matters. 

Others who spoke briefly were: Willard 
ot mayor of Ft. Worth; Leroy King, of 
faumont; Jack Dionne and I. B. MeFarland, 


declared, 


recent 


C6. 


Gerner Ss! ressed 
lumbermen 


any ot hey pro- 


general manager Temple Lumber Co. yards and 
president of the Houston Building & Loan As- 
sociation. 

The annual election resulted as follows: I. 
B. McFarland, president; James M. Rockwell, 
first vice president; Frank W. Murphy, second 
vice president; George C. Schnitzer, secretary; 
H. W. Deffebach, treasurer, and Henry A. 


Sauer, sergeant-at-arms. New directors: Jack 
Cooke, Jack Griffith, C. P. Gerner, William W. 


Wallace, and Charles J. 


Hoo-Hoo Heard Over Radio 


MINNEAPOLIS, MINN., Oct. 23.—Dr. Smiley 
Blanton, director of Lymanhurst hospital, 
Minneapolis, spoke on ‘‘The Laws of Mental 


Robertson. 


Health,’’ before members of the Twin Cities 
Hoo-Hoo Club and their guests at the semi- 


monthly luncheon at the Radisson Hotel today. 
Dr. Blanton’s talk was educational and in line 
with the series of luncheon talks outlined by 
the program committee. 

The purposes and the objectives of Hoo-Hoo 


were explained over the radio by the Twin 
Cities Hoo-Hoo Club last Thursday night. The 
program was sent from WCCO, Gold Meda! 


Station, Minneapolis, by the Twin Cities Hoo 
Hoo Club Orchestra and the Glee Club. Just 
before the program was broadeast, the par 
ticipants received a message from the Okla- 
homa City Hoo-Hoo Club. It read: ‘‘We have 
called a special meeting to listen in tonight, so 
knock out old man static and put her over. 
Please dedicate number to this elub and give 
Hoo-Hoo yell.’’ The entire assemblage put 
ever the Hoo-Hoo yell at the outset of the 
program and late in the evening an orchestra 
number, ‘‘ Adoring You’’ was dedicated to the 
Oklahoma City Hoo-Hoo Club. ‘‘You’ll Hear 
Us Calling Hoo-Hoo,’’ was one of the dis 
tinctive events of the program. 


New Appointments of Hoo-Hoo 

St. Louis, Mo., Oct. 21—A number of ap- 
pointments of officers of the Concatenated Or- 
der of Hoo-Hoo were announced by Henry R. 
Isherwood, secretary-treasurer, today. The ap- 
pointments as confirmed by Snark J. H. Allen 
on recommendation of members of the Supreme 
Nine are: 
Whitsitt, 


Gaines D. Amarillo, Tex., Vieegerent 


Snark Panhandle district, succeeding Tom Hayes. 
Jules Borreson, Long-Bell Lumber Co., Pine 
Bluff, Ark., Vicegerent Pine Bluff district, to suc 


ceed F. C. Abbott. 

Cc. HH. Chenoweth, 
3Zoston, Counsellor for 
Walter B. White. 

Benjamin F. Howe, New Bedford, Mass., Vier 
gerent Snark for Massachusetts, succeeding Ralph 
M. Davenport. 

H. F. Rieff, H. F. Rieff & Son Co., 
Counsellor for Arkansas. 

William B. Mack, George T. Micklk 
Portland, Ore., Vicegerent 
district. 

J. Walter Kelly, Charles R. MeCormick Co., San 
Franciseo, Vicegerent Snark for the San Francisco 
Say district, succeeding Albert Wastell 

A. FEF. Deneke, Himmelberger-Harrison 
Co., Cape Girardeau. Mo., reappointed 
Snark of the Cape District. 

J. E. Mantey, Vicegerent Snark of Tacoma, Wash 
district 


Krauss Bros. Lumber Co., 
Massachusetts, to succeed 


Little Rock, 


Lumber Co 
Snark for the Porthind 


Lumber 
Vicegerent 


Standard and Extra Standard Flooring 


SHREVEPORT, LaA., Oct. 21.——The big mills re 


port getting «a good many orders for center 
matched flooring manufactured %4-inch, and 


there seems to be a growing opposition to the 
making of cente) i The 
dealers or 13/16-inch, 
so that many of the mills are going back to the 
old style of manufacture. One big millman 
stated that he was going to bring the matter up 
at the meeting of the Southern Pine Associa 
tion to be held in Shreveport on Nov. 9. In 
short, the idea seems to he erystallizing that 
1/32-inch is too small a difference between 
‘“standard’’ and ‘‘extra standard.’’ There 
should be a difference of at least Y-inch, it is 
claimed. There is not so much comment by big 
mills on standards*for common boards, but 
small mills are having considerable trouble on 
account of the sma'l variation 


matched in 25/32-ineh. 


seem to want either 34 





LUMBER CLUBS 


Orange County Club Annual 


Los ANGELES, CALIF., Oct. 18.—The annual 
meeting of the Orange County Lumbermen’s 
Club at the Elks Hall, Anaheim, on Thursday 
of last week, was an enjoyable and well at 
tended affair. Officers were elected as follows: 

President—W. S. Spicer, Barr Lumber Co., Santa 
Ana. 

Secretary-treasurer—Stanley 











Clem. 
Directors—Mr. Kelly, Brown & Dauser Co., Ful 
lerton; Mr. Adams, Adams-Bowers Lumber Co., 
Anaheim; H. A. Lake, Garden Grove Lumber Co.. 
Garden Grove; Mr. Chapman, Chapman Lumber 
Co., Santa Ana; Mr. Wilson, Whitson Lumber Co.. 


Santa Ana. 
PASS SSE SE EE OD 


Opposed to Transportation Bill 


SHREVEPORT, La., Oct. 20.—Opposition to the 
passage of the Howell-Barkley bill, which, it 
is claimed, would eliminate public representa 
tion from tribunals set up to settle disputes be 
tween carriers and their employees, was voiced 
in a resolution adopted at last week’s meeting 
of the Shreveport Lumbermen’s Club. The 
resolution was prepared by a committee com 
posed of O. N. Cloud, Peavy-Byrnes Lumber Co. ; 
S. E. Lyons, 8. E. Lyons Lumber Co., and K. M. 
Gaienne, Doyline Lumber Co. 


Cloverland Retail Club Elects 

MANISTIQUE, MicH., Oct. 20.—The fall con 
vention of the Cloverland Retail Lumbermen’s 
Club was held Oct. 11 at the Ossewinemakee 
Hotel, this city. President A. W. Quandt, of 
Hancock, Mich., called the meeting to order at 
2:30 p. m., and the usual routine reports were 
submitted by A. L. Axelson, secretary-treasurer, 
and other officers of the elub. 

‘The Trend of the Industry’’ was the subject 
of an interesting address by Edward A. Hamar, 
manager Worcester Lumber Co., Chassell, Mich., 
who in the course of his remarks gave a compre 
hensive resume of the lumber industry. 

A paper by B. A. Morgan, Morgan Luniber 
Co., Ironwood, Mich., on ‘‘Should Retail Lum 
bermen Quote Beyond the Limits of Their In 


fluence,’? eaused considerable discussion. Wil 
liam Argall, local manager Consolidated Fuel 


& Lumber Co., of Ishpeming, Mich., thought 
the application of the Golden Rule among the 
retailers would solve this perplexing question 

I. EF. Paulson, Iron County Lumber & Fue! 
Co., Crystal Falls, Mich., presented some in 
teresting data about quoting buildings complete, 
and said it had been proved by his company 
that it was a practical and profitable way te 
do business. He cited instances where his com 
pany had used this method and successfully 
handled several jobs, which had enabled the 
concern to use up considerable odd and unsalable 
material at a profit. Several dealers related 
their experiences with similar methods, and in 
dwelling on this matter at length there de 
veloped the question of giving discounts to 
carpenters and contractors. 

The election of officers resulted as follows: 


President—-R. B. Waddell, Manistique, Mich. 


Vice president—B. A. Morgan, Ironwood, Mich 

Secretary-treasurer——A. Il, Axelson, Crystal 
Falls, Mich. 

Directors M. Farrell, Escanaba, Mich.: FE. F 


3rossard, Iron Mountain, Mich., and J. E. Wilson, 


Calumet, Mich 

It was decided to invite manufacturers to be 
come associate members of the club, with «an- 
nual dues on the same basis as active members 

Fully one hundred retailers, manufacturers 
and their ladies attended the banquet held in 
the evening at the Hotel Ossewinemakee. Com 
munity singing, vocal and instrumental selec 
tions added to the evening’s enjoyment. TH. D 
Lee, superintendent of training, Northern State 
Normal School, Marquette, Mich., spoke on the 
important subject of training the youth and 
young people of the natien in ways of right 
living and action. 
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Southern Pine Specification Changes 


New Or.LEANS, LA., Oct. 20.—In checking over 
the recommended American Lumber Standard 
sizes which were approved by the Southern Pine 
Association’s grading committee at its last 
meeting, Chief Inspector J. Kk. Jones reports 
that in the recently revised specifications for 
grades of southern pine, published by the asso- 
ciation, certain minor changes were not made 
in sizes of barn siding, common boards, S28&CM 
and grooved roofing. 

The discrepancies he mentions are found on 
page 30 under ‘‘sizes of grooved roofing’? and 
on pages 42 and 43, paragraphs 136, 138 and 
139 of the grading rules book. The discrepan 
cies are stated as follows: 

Page 30- 
be 11%. 

Page 42, paragraph 136 3Zarn siding CM 7% 
inch, 94% and 1144 wide, should be 74% inch, 9% 
and 114% respectively; and 7%, 9%, 11% over 
all, should be 714, 94% and 114% over all. 

Paragraph 138$—Common boards CM 7K, 94% 
and 11%, should be 74%, 9% and 11%4,, respec 
tively; and 7%, 9% and 11% over all, should be 
7%, 9% and 11%. 


Paragraph 139 


1x12 grooved roofing 114 inch, should 





Same correction as on page 50. 


Adds Another Year’s Timber Supply 


MINNEAPOLIS, MINN., Oct. 21.—A sawmill at 
Ft. Francis, Ont., alongside Rainy Lake and 
the Minnesota border, owned by one of the 
Shevlin companies, today had another year’s 
supply of timber added to its life, the resulf 
of a successful bid for timber sold by the On 
tario government. 

A dispatch from Ottawa, Ont., announced that 
the Shevlin-Clarke Co. (Ltd.), of Canada, was 
successful bidder in the government tender of 
timber rights valued at more than $100,000. 
The company’s mill is at Ft. Francis. The 
Shevlin-Clarke company is one of the Shevlin 
companies with headquarters in Minneapolis. 
Others are Shevlin, Carpenter & Clarke com- 
pany, Shevlin-Carpenter Co., Shevlin-Carpenter 
Lumber Co., the Shevlin Co., Shevlin-Hixon Co., 
and the Shevlin-Mathieu Lumber Co. 

The Ft. Francis mill is fed from the Quantico 
forest reserve of Ontario, a big stand of white 
Norway pine covering the areas about Rainy 
Lake, Lake of the Woods, and adjacent sections 
of Ontario. The company’s output is 75,- 
000,000 feet a year. The mill has been oper- 
ating since 1911, ten years after the company 
was organized. 

Officers of the company said the new addi 
tion to the timber rights means an additional 
year’s timber supply. 


New Mill to Be Thoroly Up-to-Date 


RAINELLE, W. Va., Oct. 20.—The Meadow 
River Lumber Co., manufacturer and whole- 
saler of hardwood lumber, of this city, is re- 
placing its sawmill destroyed by fire about 
thirty days ago with a larger and more modern 
plant. The burned mill was built in 1909 and 
was equipped with machinery furnished by the 
Filer & Stowell Co., of Milwaukee, Wis. The 
machinery for the new mill will also be furnished 
by the Filer & Stowell Co. 

Plans for the new mill were made by W. F. 
Cahoon, a contracting engineer employed by 
the Filer & Stowell Co., under the supervision 
and in accordance with the ideas of TH. L. Gray, 
assistant general manager of the Meadow River 
Lumber Co. The equipment includes three 
9-foot Filer & Stowell latest improved band 
mills with Timken roller bearings. The edgers, 
which carry 26-inch saws, will also be equipped 
with Timken roller bearings. The three ear- 
riages will be equipped with Filer & Stowell 
steam setworks. The two side carriages will 
be operated by 14-inch steam feeds and the ecen- 
ter carriage with a 12-inch feed. In addition 
to the usual 12-saw overhead automatie trim- 
mer carrying saws 24 inches in diameter, there 
will be a combination slasher and trimmer, the 
latter of the Pacific coast type carrying saws 
40 inches in diameter. The power to drive this 
mill will be furnished by a 28x48-inch Filer & 
Stowell rolling mill type Corliss engine. 


John Raine, president and general manager 
of the Meadow River Lumber Co., is interested 
in a number of other hardwood operations, and 
is well known throughout the industry. He is 
first vice president of the Hardwood Manufac- 
turers’ Institute and a former vice president of 
the Appalachian Logging Congress. 


Tell Why They Own Their Homes 


BuFFALO, N. Y., Oct. 22.—A prize contest for 
letters of not more than 150 words on ‘‘Why 
. Own My Own Home’? was carried on during 
last week by the Buffalo Courier. The paper 
comments on the results as follows: 

The first three letters published agreed that it 
is better to pay for your own home than it is to 
pay rent for a home that somebody else owns. 
This is the economic phase of the question, and 
it is, of course, an important phase. But it would 
seem that the basie reason is not to be found in 
dollars. It is to be found in the inherent desire 
of every human being to be as free and independent 
as the complexities of society will permit him to be. 


Where so-called fireproof stecl and concrete construction has so often 
failed the timbers, charred but with strength practically unimpaired, 
in the above pictured plant of the Ideal Laundry Co. at Milwaukee, 
Wis., kept the walls intact and supported the machinery laden floors 
through a disastrous fire which threatened an entire city block. 


And it is significant that in every one of the three 
letters this idea is expressed. 

Fifteen prizes were awarded in the contest, 
the first prize going to Lyman G. Horton, whose 
letter follows: 

My primary reason for owning my own home, 
and the reason which I think actuates most people 
at the start, was the fact that with the increasing 
cost of rent I believed I would be much better 
off to pay this amount on property of my own than 
to help to pay for the property of someone else. 

Other reasons which have developed are that 
I believe it stabilizes a person; one is more apt to 
take a real interest in his work and less liable to 
want to make a change often. A person begins to 
take more interest in his country, his city and his 
community. He realizes that he is a tangible part 
of it all, and will always try to work for civie bet- 
terment. In all, it makes him a better citizen. 


ie . 
Lumber and Fire Prevention 

WASHINGTON, D. C., Oct. 20.—The building 
construction committee of the National Fire 
Prevention Association will meet at 76 Williams 
Street, New York, Tuesday and Wednesday of 
this week. Dudley F. Holtman, construction 
engineer of the National Lumber Manufactur- 
ers’ Association, will be in attendance. The 
committee is charged with the development of 
specifications for small houses. The idea is to 
give the building publie and building adminis 
trative officers the most useful specifications 
that can be devised covering sound construe- 
tion at moderate cost. The committee is com 
posed of various building material interests, 
including representatives of gypsum, metal 
lath, lumber, hollow tile, brick and concrete. 

On Friday of last week Mr. Holtman at- 
tended a meeting in New York of the fire test 
committee organized by the American Engi- 
neering Standards Committee, and was able to 
head off a proposal that tests be required on 





the assumption that fire comes down. Here 
tofore tests have been based on the assump. 
tion that fire goes up. Metal lath under wood 
floor gives splendid protection in tests on the 
latter basis. A requirement that the tests in. 
clude fire traveling downward naturally would 
leave the wood floor in a rather exposed posj- 
tion. After a long discussion a specification 
was prepared that is satisfactory to the lum 
ber industry. This illustrates the importance 
of having lumber representation on all com. 
mittees of this sort. 


Mill Construction Saves Heavy Loss 


MILWAUKEE, WIs., Oct. 21.—Using the slogan 
‘¢Mill Construction Triumphs!’’ and _ follovw. 
ing it up with a statement of the fact that 
‘<JInsurance adjusters credit timber construe. 
tion with holding down loss in Ideal Laundry 
Co. fire,’? the John Schroeder Lumber Co, 
Milwaukee, is preparing to reap benefit through 
advertising the facts concerning a fire which 
recently caused a loss of $150,000 in this city, 

According to _ the 
newspaper versions of 
the blaze, the fire 
started early one morn- 
ing and swept through 
the plant to such an ex. 
tent, before it was dis- 
covered, that for some 
time the entire city 
block was threatened, 
Three adjoining houses 
were burned, one to the 
extent of $5,000 dam- 
age. 


The Ideal Laundry 
Co. plant was a brick 
building with interior 


timber construction. 

When the flames had 
been subdued the walls 
were left standing in- 
tact and not a single 
floor of the building 
had fallen although the 
fire had raged through 
the entire — structure. 
The T. E. Brennan Co., 
; insurance adjusters in 
Milwaukee since 1896, highly praises the tim- 
ber construction in its report, part of which 
follows: 

The fire presumably started on the = stairway 
leading from the first to the second floor and 
practically gutted the entire second and _ third 
floors destroying all of the machinery and contents 
on the same, 

It is interesting to note that the heavy wood 
floor joists, posts, beams and girders, although 
badly charred, held up the burned floors in spite 
of sagging on aceount of being loaded down with 
machinery ete. 

The third floor had the added weight of the 
roof debris which was entirely destroyed and fell 
in on the third floor. 

Both the contractors and ourselves were amazed 
at the beams, which, though badly burned, held 
up the two floors on which were seventy-eight 
laundry machines together with miscellaneous 
equipment and supplies. But for these beams tons 
of machinery would have toppled down to the 
first floor on which there was $50,000 worth of 
machinery which had only been damaged by water 
Had the beams given way it would have ruined 4 
large portion of the third floor machinery if not all 
of it. 

We also noted the elevator housing, braces and 
beams still held the bolts holding the steel girder 
carrying the sheaves of the elevator. 

We are satisfied that only for the beams in this 
building the damage would have been far greater! 
to the assured. 

‘The Schroeder Lumber Co. intends to com 
pare the authentic report of the Ideal fire wi'! 
the fire which totally destroyed the supposedly 
fireproof reinforced conerete building of th 
Edison company’s main plant with a loss 0! 
approximately $7,000,000 several years ago. 

‘‘Before you let the contracts for a new 
building, get all the facts on the various types 
of econstruction,’’ the Schroeder advertisi2 
will suggest. ‘‘Compare the original costs, 


the actual fire hazards and insurance rates, and 
you will decide on mill construction.’’ 
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September Building Permits Make Good Showing 


Building permits issued in 204 leading cities of the country amounted 
to $240,340,815, according to the monthly tabulation of The American 
Contractor, indicating an increase of 9 percent over the showing for 
September, 1923, but falling behind the August, 1924, total of $253,- 
377,480. This decrease, however, is accounted for by the slump in build- 
ing permits issued in Philadelphia in September, as compared with the 
preceding month, the figures being $8,665,805 and $23,047,300, respec- 











tively. Naturally this sharp drop in one city has no particular bearing 
upon the trend of building throughout the country, and taking all fae- 
tors into consideration, it may conservatively be said that the showing 
for September is better than that for the preceding month. 

The following table shows the number and valuation of permits issued 
in the 204 reporting cities during September, 1924, and for the cor- 
responding month of last year: 










































‘ on > > 992... 
i a 1924——_, on or 1923— ee 1924, = es 1923——, Sent 1924 Kyser 1923. 
: r 0 } 
Permits Valuation Permits Valuation sees Permits Valuation Permits Valuation Fermin Welusttes ae. Valuation 
Alabama— ; ichigan— Ss = Nebraska— 
Birmingham ..... 609 $1,293,797 481 $ 748,310 Zattle Creek .... 115 123,520 114 88,435 Peis ne — . : 
Hid Bay City 195 638,838 | 197 52,060 Lincoln ......... 168 406,895 133 229,000 
Arizona— 73 ; 2 Detroit wares pacdee meas 7 3,295 9,708,727 Omaha .......... 310 1,720,866 248 988,138 
oo peers << Oo a50,008 “ cine. Wee 482 Gos 828,006 North Carolina— 
ansas— " F 7 pie oe Grand Rapids ... 683 ‘ 06 442,216 Asheville ....... 97 264,411 93 187,307 
Fort Smith ...... 150 103,815 126 108,895 Jackson ......... 148 126,925 108 129,000 Charlotte ........ 88 342,735 61 370,405 
Little Rock ...... 213 222,183 216 230,665 = Kalamazoo ...... 144 93,149 126 69,521 Greensboro ...... 93 209,957 125 281,345 
California— POIMNUE 6 csicass 171 197 ,425 260 456,721 Wilmington ..... 15 185,600 20 51,550 
Alameda ........ 101 128,737 65 78,410 Pontiac ......... op bo - 47, oo Winston-Salem .. 218 337,650 175 167,405 
CONDIOR. 25s cccs 51 89,990 56 104,500 BORIBAW ..cccese 210 $58,479 22 $8, 268 North Dakota— 
Fresno ..... — 142 147,417 149 296,659 Minnesota— Fargo 34 91,797 3 188,970 
Glendale ....... 246 781,687 270 660,244 a Kanon, 907 2 + meas * a9 . bvigt : aa mee 
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Sacramento ‘ 318 429,995 Jackson ...... a 45 145,735 2 113,000 Cincinnati ...... 1,507 2,737,525 1,567 1,909,935 
San Diego . ' 619 1,324,907 Missouri— oe ceaeens 1,554 4,833,725 1,528 3,857,650 
San Francisco ... 918 DOWESER eee ag as ees ‘is mann’ Columbus ....... 653 1,488,800 641 ~—-.2,012,900 
gan Jose ........ 97 ee ee «e+ ll slr 408 866,441 349 582,579 
‘ 2 one St. Joseph ...... 75 250,330 102 98,605 sacle a 153 é , 4. 
Santa Ana ...... 118 493,206 St Loul 1.471 2 783'960 1.405 5,592,630 Hamilton .....0 112 ,900 50 58,166 
Stockton 127 $16,615 % TOUS ........ “al a a i a a Mansfield ....... 67 146, 185 65 133,025 
Colorado— New Jersey— Sandusky ....... 76 206,780 76 61,490 
Denver 888 3.002.150 755 2,011,000 Atlantic City .... 131 3,698,756 153 641,529 Springfield... ... 141 91,960 114 155,890 
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Chicago ......... 1,839 20,228,200 1,209 2, 87 4, — SVFACUSE 2. ccciae 296 749,705 319 I catenin nat dt agile a Gel baa os 
DOCATUE nce vecses 190 641,650 137 ROY co xtieusesie sts 94 171,186 60 245,918 Rhode Island— 
East St. Louis 145 329,496 150 MEMEO a plewce uncles 103 387,185 176 350,208 Providence ...... 914 1,922,100 504 1,482,900 
Evanston... « 360 4433°900 140 Watertown ...... 124 119,810 183 324,005 South Carolina— 
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Springfield 177 299,776 118 an ats 200800 _ _—e 
Indiana— a hac MOOGA ....- a » ‘ J ev ‘ J C 4 
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; : Be 35 46 W LONG IT takes 
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Dubuque a cos 208 111 586 50 is Virginia— P . 
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—o os: ge ER ig IT INTO A home “Washington eae en ae acc 
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a Seattle .... .. 1,020 1,439,970 907 1,403,825 
, Kentucky— “Mh , - ; AND IF THEY knew Seckane ... ore 2033 724 279 158.410 
ovington - 4 ee 119,150 65 126,800 . a2 # Seep 363 546. 860 519 507 G90 
Lexington ..... » 83 158,045 93 105,907 Tacoma .... . 363 546, 51s 507,65 
Iouisville . 469 3,009,235 105 1,058,536 ACTUALLY HOW much West eo 
e8 * * Charleston. «2 132,306 100 268,918 
_ Louisiana— Huntington ...... 192 470.870 146 991.751 
a — 998 987 800 245 1,280,675 THEIR FAMILIES eat Wheeling .. oF 122 874.628 132 251.220 
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isconsin— 
Maine— , i. Ek ae 5D 367,° 150 163.221 
Portland . , 115 257,930 115 387,850 AND IF THEY would Madison ..... 148 860, 168 447 336 
‘ * * * Milwaukee . R69 3,346 3,216,501 
Maryland— itt Oshkosh 124 06 89.180 
Baltimore . 2,412 3,284,400 1,612 2,689,800 FIGURE ANY interes Racine . a Szun eine 121 267.071 128 252,262 
Cumberland 50 67.285 A7 132/490 == Ss Sheboygan ...... 195 190,910 126 162,633 
B nissachusetts— ON THE LARGE capital Wyoming— 4, 898 41 58.59 
wveriy ?.... 42, 234 * * * Cheyenne ees. 35 54,899 58,590 
Boston 3 998 RAL P 
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EE CC 106 134 182,735 ~~ * « vear. The total value of motor vehicles, includ- 
N ond 23 76 360,110 F hassis. is placed at $3.163.327,874 in 1923 
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National Production, Shipments and Orders 
WASHINGTON, D. C., Oct. 20.—The following statisties were compiled by the National Lumber Manufacturers’ Association: 
Softwoods: Production Shipments Orders 
Week ended: 1924, Oct. 11; 1923, Oct. 13— 1924 1923 1924 1923 1924 1923 
Southe rn Pine Association als 71,891,159 80,643,642 75,067,335 78,614,874 78,235,275 78,150, 69¢ 
West Coast Lumbermen’s Associ: ition 103,077,192 113,084,520 90,078,502 97,376,545 87,016,778 93, 230, 704 
Western Pine Manufacturers’ Association 26 762.0°0 30,984,000 24,545,000 26,309,000 20,8-0,000 26,525,000 
California Redwood ASSOCIATION. «.. 065.666 chic ove bsp ees N08 baNleaele’® 8,455,000 10,526,000 7,475,000 §,221,000 6,621,000 9,239,000 
North Carolina Pine Association.............. en ee os 5,936,495 %,005,295 6,690,000 7,522,433 5,342,197 5,130,779 
Northern Hemlock & Hardwood M: wut veturer Association 2,553,000 1,257,000 1,819,000 1,269,000 1,006,000 1,606,000 
Northern Pine Manufacturers’ Association 6,763,900 19,037,000 9,604,100 8,394,600 7,005,0C0O S$, 267,000 
Totals, one week or ‘ Ry : 225,444,746 54,; 7 215,278,937 296, 207,452 206,026 ,250 222,1 49,179 
Forty-one weeks: 1924, Dec. 20 to Oct. 11; 1923, Dec. 31 to Oct. 13— 
Southern Pine Association....... .3,206,971,118 3; 100,004,008 3,208,562,670 3,211,221,367 3,128,795,409 3,068,138,854 
West Coast Lumbermen’s Ass s0Cii it ion . 3,807 398.368 4,126,108,021 3,966,683,979 4,316,910,965 3,840,609 .433 4, 184, 720,836 
Western Pine Manufacturers’ Association. . . 1.265,649,000 1,387,195,000 1,170,202,000 1,212,005,000 1,138,850,000 i, 132 ,666,000 
California Redwood Association..... 351,188,000 366,548,000 282,524,000 360,048,000 278,649 COO 354,748,000 
North Carolina Pine Association... : sn 05,940,236 359,761,527 305 442,238 369,198,529 26 3,490,267 296,473,368 
Northern Hemlock & Hi: urd wood Manufacturers’ Association 118,633,000 105,520,000 . 96,205,000 103 "333000 75,520,000 90,429,006 
Northern Pine Manufacturers’ Association 381,400,800 446,987,900 348,367,600 329,950,500 348,513,000 306,160,900 
Totals, forty-one weeks.... : 9,437 ,230,522 9,947,645,375 9,377,987 ,487 9,902, 667,361 9 080,427,109 9, 433,336,952 
*Californian White & Sugar Pine Mfrs.’ Assn., 41 week 820,241,000 CHRD. KAweeGesee>. 8 8 8=—«- He RSE 
Hardwoods: . 
Northern Hemlock & Hdwd. Mfrs.’ Assn., 41 wee 162,473,000 113,339,000 125,939,000 126,031,000 113,167,000 112,274,000 
*Revised figures for forty-one week not ine idle doin general totals. Represents about 69 percent of cut in region. 
d Di f Douglas Fi 
Record of Direct Sales of Douglas Fir 
SEATTLE, WASH., Oct. 18.-—Direct sales of Douglas fir from Sept. 6 to 11, inclusive: 
Sales ——- Prices ——-———— ——Sales—— —————— Prices 
V. g. flooring No eet No High Low Spread Drop siding, 6” No. Feet No. High Low Spread 
MG: Ena xine gos on hana <2 21,000 3 $55.00 $51.00 $ 4.00 NO; Zot BOCES So iisisis cece ee 73 493,000 7 $34.00 $29.00 $ 5.00 
A i ie pteke che pee sane Oe 261,000 6 18.00 41.00 7.00 DER a ig cs cus iere ep rntannrsiahena's het fetarets 16 146,000 9 31.50 23.00 $.50 
DVD, 9B; aoinoo0 51066 o000 4 va 5895 20 134,000 6 34.00 28.00 6.00 Common, No. 1 S1S 
2,8: flooring a ; —— a a ERIE SOS NSE Te 53 = -342,000 ss 18.50 13.50 5.06 
4” No, 2 and better ......... 20 171,000 : 28.00 <6. UN) 5.00 ae eee 1 45,000 \ 19.00 16.00 3-0 
No. 3 baa Sethe em ane & 5 25,000 2 23.00 20.00 2.00 f : 
6” No. 2 and better ......... 18 61,000 5 35.00 30.00 5.00 Dimension 
No. 3 Rg hh tree cmccteae, 10,000 4 33.00 27.00 6.00 ee) MRE es sre as he ee 93 290,000 6 17.50 14.50 3.00 
Steppin Lee eet Sas ee eae $3 233,000 . 19.50 15.50 4.00 
No. 2 pee) "hat ter. neat 7 10,000 3 67.00 64.00 3.00 AG SERB e aa eres conte oe 53 123,000 & 20.50 16.50 4.00 
Finish 2) ERT RENN OF 29 50,000 fj 20.50 17.00 3.50 
ES 0 | lr nek sam tee . 9 17,000 3 59.00 56.00 3.00 ds ll a 5" 5/1: SR RP 20 49,000 ‘t 23.50 18.00 5.50 
Casing and base. ‘ seas 79 11,000 3 65.00 3.00 2.00 PUtOL. on eis Reta S 6 39,000 3 25.00 20.00 5.00 
Ceiling, %x4” Lath 
No. 2 and better....... vee 49 229,000 7 28.00 22.00 6.00 Mir. |. 11 511,000 s 3.90 2.50 1.40 
PI: Bo cctecweniase coe es 6 14,000 4 21.50 19.50 2.00 SE gigs a.o Rae Rul emees 1 25,000 ] 3.50 oaKs 


Sle F lection Seehietins 


The Oak Flooring Manufacturers’ Associa 
tion has prepared the following statistics for 


the weeks ended as shown, and comparative 
periods: 

1924 Production Shipments Orders* 
(a. re 7,602,000 7,397,000 5,880,000 
Sept: Z7F ascsce 7,489,000 7,458,000 6,335,000 

1923 
Git B scacesiwe 5,498,000 5,920,000 5,985,000 

‘Thirty-four mills 

*QOrders booked for the week ended Oct 4 
were 23 percent under production, and shipments 


vere 3 percent under production. 





California Redwood Data 


SAN FRANCISCO, CALIF., Oct. 18.—The follow 
ing information is summarized from the Cali 
fornia Redwood Association’s report for the 
week ended Oct. 11: 

Member mills reported Entire 
Percent industry 
No. of of pro- (estimated) 

mills Feet duction Keet 
Production .... 15 8,455,000 100 11,000,000 
Shipments .... 15 7,475,000 88 9,700,000 

Orders— 

Received .... 15 6,621,000 ci 6 8,600,000 
On hand .... 14 24,463,000 a 34,900,000 


Detailed Distribution for Week 


Shipments Orders 


Northern California 2,883,000 2,800,000 
Southern California*® ...... 2,659,000 1,941,000 
Western} 79,000 59,000 
BERODS hscied Paleo seamewes 929,000 1,094,000 
Foreign ....... 925,000 727,000 

WOtal oss secbS0ee 1, 475, 000 6,621,000 


California White Wood 


Shipments Orders 
Northern California’ $97,000 527,000 
Southern California* 1,187,000 309,000 
fo eee ee Cee ee Pee re ee 4,000 
NNR son ancl ag pS: aba pes 35,000 55,000 
BND, cross cad Lantsix sees 2,119,000 895,000 


White wood production (15 mills) was 2,103,- 
000 feet; and orders on hand end week (14 mills), 
5,498,000 feet. 

*North and south of line running through San 
Luis Obispo and Bakersfield. 

*+Nevada, Arizona, Oregon and Washington 

+All other States and Canada. 








The West Coast Review 


SEATTLE, WASH., Oct. 18.—F or the week ended 
Oct. 11, 122 mills report as follows to the West 
Coust Lumbermen’s Association: 

.103,077,192 

90,078,502 4% 


Production 


Shipment above orders 


Orders S7,016,778 16% below production 
Shipments— 
Water delivery: 

DOMES 5 vases ees wwe es 19,111,667 

MPR ABUDR TA, 5 vs, slay eee raat. arate GUase 12,432,713 

Total water (5%) lis Fah cg lalate gaat ara ti 31,544,380 
Add, 2 Oe MSR sco Sah merle soe ere koans 53,07 0,000 
Local auto oa te am deliveries. ..... 5,464,122 

‘Lotal shipments ...< +04 ssis5.s8s0064. 90,078,502 
New business— 
Water delivery: 

DOMICEIC: sss Wik bios. Weelee eis 26,014,805 

REDON, «5.5 osela areca beg ace ecbar see 10,777,851] 

LOtal. WALEED 42% Vie svc owas vewnee ees $6,792,656 
PRA, Bi AZ: ASG 0 dia « 9) eine 8&0 6ie0 eb W8 blew 44,760,000 
Local auto and team deliveries........ 5,464,122 

DOtAl NEW DUBINGES is si<.0o5 5000s 87,016,778 
Unfilled orders— 
DOMPRSUG CAIRO. 665455400 seesaw esd cess 133,094,305 
MOSES ein cis brah o Sa Re koma emer eaehar -» 89,208,179 
PURI Oe AST os civic we cs ale pee eencnes 110,790,000 
ORE RENO Si idi'g wiht w bene Sess ace oree 333,092,484 


Car is figured at 30,000 feet. 





North Carolina Pine 


NorrouK, VA., Oct. 20.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-two mills for the week 
ended Oct. 11: 

—Percentage of — 
Production Ship- 


Production Feet Normal* Actual ments 
Actual .... 7,103,601 66 
Normal 10,710,000 ats a ee 
Shipments 8,461,162 79 11% a 
Orders: ccs 6,501,197 61 92 Tt 
*“Normal’ is based on the amount of lumber the 


mills would produce in a normal working day. 

As compared with last week, there has been an 
increase in orders of 36 percent; last week there 
were reports from 30 mills. 


National iumaliesalin 


WASHINGTON, D. C., Oct. 20.—The National 
Lumber Manufacturers’ Association has issued 
the following analysis for the period ended Oct. 
11, orders and shipments being shown as per 
centages of production: 


During During 41 
f Week Ended Wks. Ended 

Oct. 11 Oct. 11 
No. of Ship- Or Ship- Or 
Associations- mills ments ders ments ders 
Southern Vine 129 104 109 100 98 
WV GRE CGE 6. 6 5 cue es 122 S7 &4 104 10) 
Western Pines ...... 3 92 78 92 90 

COs PIMOS? x60: 16 76 61 42 8 
Calif. Redwood pec 15 SS 78 &0 rh) 
No. Carolina Pine.... 33 113 90 100 88 
No. Hemlock & H’dwd.; 15 118 T5 79 67 
Northern Pine. : & 142 104 91 91 
372 94 SY 99 = 96 

*Represents 43 percent of cut in region. 


+Includes hardwoods and softwoods. ; 
tLast week there were reports from 374 mills 


Hemlock and Hardwood 


OSHKOSH, WIs., Oct. 20.—The following is 4 
summary, for comparative purposes, of figures 
as to the hardwood and hemlock movement sup- 
plied by the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to 
twenty-five firms that ordinarily ship about 30 
pere ent of the total monthly shipments reported 
to the association by all members, and shows 
averages for August and September and weekly 





figures for October to date: 

Hemlock 
Period— Firms Cut Shipments Orders 
Monthly average P 
AMBUBE «css 3,671,000 2,373,000 1,974,000 
September "*  4'240'000 2'537,000 1,788,000 
Ot” Becccsiases 20 3,660,000 2,973,000 1,660,001 
Ot fie ccc 18 3,094,000 2:454,000 1,578,00! 
Yearly average, ST 
toudate <.55<% .. 2,933,000 2,370,000 1,857,000 

Hardwood 
Firms Cut Shipments Orders 

Monthly average 

ASUSt. cic. .. 2,791,000 2,958,000 3,735,000 
September .. 2,468,600 3,396,000 2,477, 000 
Oct. 4...e-... 20 1,585,000 3,192,000 2,678.00 
EDs el acsccts rise bcs 18 1'242'000 2,818,000 2,228,00 
Yearly average, nom hn 
CO OES sss. 3,976,000 3,089,000 2,797,9 
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American Walnut Statement 


The following is a summary of the September statement of the -American Walnut Manu- 


facturers’ Association: 


; : FAS Selects No. 1com. No.2 com. Grand total Flitch 
stock on hand first of month...... .. 3,338,700 1,962,300 4,784,400 2,629,800 13,212,100 496,900 
Manufactured or purchased during mo. 958,400 603,400 = 1,218,300 657,400 3,648,200 210,700 
HUASOSRE pial ee ca ob dice Gas oY er aap e el 4,297,100 2,565,700 6,002,700 3,287,200 16,860,300 707,600 
AOE el ia.0) oa 5, sats + cnet el aieie ete ote aby) di 993,300 483,700 1,153,700 447,400 3,255,100 177,000 
Stock on hand last of month........ 3,303,800 2,082,000 4,849,000 2,839,800 13,605,200 530,600 
NEM GLOCES: chine oct emcesns ues 1,053,000 650,000 1,756,000 1,186,500 5,389,300 743,800 
Orders received during month...... 959,200 482,900 = 1,527,400 365,000 3,496,700 164,200 
LOGS—. 4 Lumber logs : Veneer logs 
iW ee TEES OL, NOMNOIN 55 655.0 v.66 Gear deve Sek 4 XG Rw g WRT oe aR ecw eee 2,015,400 535,500 
SONU GIRO RUMNRED Share 0.5 ors ois ous wlan a © GM etule wei Niele ahem or eeeie.s 2,109,600 453,500 
OP eT me ne eee nee eee eee eee 4,125,000 969,000 
Manufactured into lumber and veneer..................000. 2,215,100 530,700 
Caius SC Ieee MOG OF MNOMU Mens Sane & 6s G's 0S ahora wierarw 4 bsuere Bare aretaeeee 1,909,900 438,300 





Southern Pine Barometer 


NEW ORLEANS, La., Oct. 20.—For the week 
ended Oct. 17, Friday, one hundred thirty mills 
report as follows to the Southern Pine Asso- 
jation : 


Percent Percent 
of pro- of ship- 


Cars} Feet duction ments 

Production .. bce OF 8, yc er acre 

Shipments ... 3,574 76,501,470 108.56  ..... 
Orders*— 

Received 3,727 79,776,435 113.21 104.28 


On hand end 
week ...20@16 227,235,480 .<és6 <sees 
*Orders on hand showed an increase of 1.46 
percent during the week ; only one hundred twenty- 
nine mills contributed to previous week’s report. 
*Based on August average load, 21,405 feet. 





Western Pine Summary 


PORTLAND, OrE., Oct. 18.—The Western Pine 
Manufacturers’ Association summarizes as fol- 


lows reports for the week ended Oct. 11, from 


thirty four member mills: 
—Percentage of— 
Pro- Ship- 
Cars Feet duction ments 
Production wee: DERE -wawewe  wesials 
Shipments* 982. 24,545,000 91.72 ° 

Orders}— 

Received 832 20,500,000 6.42 84.74 
On hand... 3,947 83,075,000 .cccx . ccvwte 


*Of these shipment 
cars, 620,000 feet. 

‘Local sales are not included as, in case of retail 
sales from mill yards, order is practically synony- 
mous with shipment. 

Bookings for the week by thirty-four identical 
mills were 90.43 percent of bookings for previous 
week, 


totals, local sales took 25 





Production and Shipments for Nine Months 

PORTLAND, ORE., Oct. 18.—Figures compiled 
by Statistician Sharp, of the Western Pine 
Manufacturers’ Association, show that  ship- 
ments of western pine during the first nine 
months of 1924 exceed any on record for a 
‘orresponding period in the history of the as- 
sociation. The amount shipped by association 
mills during the first nine months of the year 
was 1,183,644,000 feet, or 24,000,000 feet more 
than was shipped during the corresponding 
veriod of 1923. 

Production during the first nine months of 
1924 totaled 1,266,724,000 feet, or 58,000,000 
feet less than during the corresponding period 
f 1923. The only two years showing larger 
‘uts during the first nine months than 1924 
vere 1923 and 1920. 

The cut during September, 1924, was 141,- 
571,000 feet, while shipments amounted to 137,- 
580,000 feet. The shipments were 24,000,000 
feet larger than during September, 1923. The 
uly September shipments exceeding those of 
1923 were those of 1919, when a little less 
than a million feet more was shipped. Produc- 
ion during September: was 14,000,000 feet less 
‘tan during August this year, and 13,000,000 
‘eet less than during September of 1923. This 
“as the largest September cut since and in- 
‘luding the corresponding month of 1919, with 
“Me exception of that of September, 1921. 





Maple Flooring Data 


The Maple Flooring Manufacturers’ Associa 
tion has issued the following comparative sta- 
tistics for September, 1924 and 1923, based on 
the reports of the same eighteen member mills: 


September, September, —Decrease 
1924 1923 


Feet Pet. 

Production . 6,682,000 8,544,000 1,862,000 21.8 

Shipments . 8,374,000 8,055,000 319,000 *4.0 

0 err ee 7,553,000 6,750,000 803,000 *11.9 
End month— 

Orders unf’l’d. 9,237,000 14,071,000 4,834,000 34.4 


Stocks .......22,440,000 16,145,000 6,295,000 *39.0 
Average Value 25/32x2!\4 Face Clear No. 1 & Fac- 
tory f.o.b. Michigan and Wisconsin Mills 

September, September, —Decrease- 
924 1923 Amount Pet. 
$5.46 


Price $86.66 


*Increase. 
The following are percentages of stock sold 
Sept. 30: 
Maple-Beech- 


3irch Maple Maple,24” 
OEE +. eae newws Cre 63 104 
INGO ) wedeickcecqrnera 41 46 65 
Ve ClO -_,e rar . 31 34 68 
TUR o caeeearets 41 49 79 





Peculiar Origin of Conroe Mill Fire 


CoNROE, TEX., Oct. 20.—An exhaustive investi- 
gation, the result of which is summarized in a 
report to the underwriter, U.S. Epperson Under- 
writing Co., of Kansas City, Mo., covering loss at 
the plant of the Delta Land & Timber Co., at 
Conroe, Oct. 9, expresses the belief that the fire 
was caused by a spontaneous ignition of gases 
which had accumulated in the dry end of the 
kilns, and collected under the roof of the cooling 
shed. This belief is based upon the fact that 
when the kiln door was opened where the fire 
was first observed, flames flashed from the top 
of the kiln and spread almost instantly through 
the roof of the cooling shed. The shed was 
filled with trucks of dry lumber, the greater 
part of which had just come from the kilns and 
was still hot. 

This theory at least is held plausible so far 
as the spreading of the fire is concerned, but as 
to its immediate origin the matter is difficult to 
determine. That the inflammable nature of 
gases collected under the roof of the shed 
caused such quick spread of the fire as to place 
it beyond control of a very adequate fire fight 
ing equipment in the hands of a large and ecapa- 
bly drilled crew is deduced from the opinion 
of all who witnessed the conflagration. While a 
few sections of hose belonging to the city fire 
department which helped fight the flames gave 
way, those of the mill equipment stood the 
severe service without damage, save for a sec- 
tion or two burned in the fire or torn in drag- 
ging it through and around platforms. The ex- 
cellent work of the fighters is attested by the 
fact that a discharge line that got pulled loose 
from a pump in the sawmill engine room was re- 
paired in less than five minutes’ time and with- 
out having to shut off any of the other pumps 
that were in action. Every precaution seems 
to have been faithfully adhered to, and the mag- 
nitude of the fire was due to one of those 
peculiar conditions that human ingenuity some- 
times proves unable to forestall. 

Superintendent A. C. Hickerson says that 
orders for material were being placed while the 
mill was still burning and that he expects it to 
be going again within thirty days. 


IMMEDIATE DELIVERY 





Tennessee Red Cedar 


from our Chicago Warehouse 


Quick shipments of air or kiln dried Tennessee 
aromatic red cedar lumber, carlots or less, direct 
from our steam heated damp proof warehouse, 
will save you 10 to 15 days time on delivery 
over mill shipments. 


Any Quantity — Delivered Anywhere 

Make us your sure and prompt source of 
supply. Quality of all stock guaranteed. 

We will quote you attractive prices for im- 
mediate shipment, or for future delivery, as the 
lumber may be needed. 


Wire our expense for prices 


E: BARTHOLOMEW HARDWOOD Co. 


4052 Princeton Ave., CHICAGO tel. Boulevard 0636 
10-25-24 











on These 4 


Operators 


and ask them how well satisfied they are with 
their plants. Our engineers designed and 
built these mills:— 


Temple Lumber Co., 
Dierks Lbr. & Coal Co., 
Central Coal & Coke Co., 
Louisiana Sawmill Co., 


Pineland, Texas. 
Kansas City, Mo. 
Carson, La. 
Glenmora, La. 


We'll gladly give you names of other mills 
we have built if you will write for them; also 
tell you how our service will save you money. 


THRALLES HEA 


MECHANICAL SAWMILL ENGINEERS AND DESIGNERS» 
Lake Charles, La. 
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Cc— PITTSBURGH Ca 


AIDUYCUALEY ONCE ANSE 


| Babcock Lumber Co. 


PITTSBURGH, PA. 


Is 


* Manufacturers and Wholesalers o1 


Hardwoods 


White and Western Pine ; 
: West Coast Products : 
: N.C. Pine and Yellow Pine 
Spruce and Hemlock 


Eastern Tennessee 
Kentucky and 
West Virginia 











BRANCH OFFICES: 
New York City, 43 Wall St. 
Chicago, Ill., 1216 Fisher Bldg. 
Providence, R. I., 115 Adelaide Ave. 
Philadelphia, Pa., 1629 Land Title Bldg 
Detroit, Mich., Dime Savings Bank Bldg. 
Johnstown, Pa. 


MVTUPUNTNTEOATYDALASEOROONTS PERNA E LITE 


~ ALATEST I PU LL 


FOREST LUMBER CO. 


Manufacturers and Wholesalers of 


White & Yellow Pine, Spruce 
Hemlock and Hardwoods 


ae a PITTSBURGH, PA. 


Konnarock, Va. 














North Carolina Pine 


WHITE PINE, POPLAR, HEMLOCK 
and SPRUCE, LATH and SHINGLES 


Our stocks are complete and 
can give prompl service. 


_ WILLSON BROS. LUMBER CO. 


PITTSBURGH, PA. 











0 TIMBER ESTIMATORS O 


Clark & Lyford 


FOREST ENGINEERS, Ltd. 





Timber Cruising Logging Maps _‘ Timber Lands 
920-25 Vancouver Block 
VANCOUVER 


BRITISH COLUMBIA 








TIMBER ee 
‘ESTIMATORS sF.H. Day 
Lemieux Brothers & Co. 
ESTABLISHED 1906 


1028-29 Whitney Bank Bldg. NEW ORLEANS 





Phone Main 2479 








JAMES W. SEWALL 


Consulting Forester 


Old Town, tet Maine 





Largest Cruising House in America 





Resawed Fables 


is a collection of the funniest 
prosewritings of “the lumber- 
man poet.”” 

It is the everyday experi- 
ences of the lumberman, told 
with a smilc. Every lumber- 
man owes it to _ himself. 

Price postpaid, $1.00. 
) AMERICAN LUMBERMAN, Publisher 
431 So. Dearborn St., CHICAGO 














Speaks on Logging in Alaska Forests 


SEATTLE, WASH., Oct. 18.—It has been an 
economic mistake to urge the Federal Govern- 
ment to reduce the selling price of spruce 
stumpage in the Aluska forests to encourage the 
development of the pulp and paper industry in 
the territory, asserted A. S. Kerry, of this city, 


president Kerry Timber Co., addressing the 
members’ couneil of the Seattle Chamber of 


Commerce Friday. Mr. Kerry was the leading 
speaker of an Alaska Week program put on by 
the Young Men’s Business Club. 

The logical place for the development of the 
pulp and paper industry for years to 
come, Mr. Kerry said, was in western Washing- 
ton and western Oregon where pulpwood is a 
byproduct of big logging operations. Pulp 
mills in Alaska, he said, could not hope to com- 
pete with mills using these byproducts as raw 
materials since the eosts of logging in the spruce 
forests of Alaska were higher even than in 
western Washington and Oregon and other oper- 
ating expenses also were higher. 


some 


. + 

Condemn Construction of New Bridge 

VANCOUVER, B. C., Oct. 18—This city is 
wrestling with a serious problem affecting the 
sawmill industry on its harbor front. One of 
these is the construction of the bridge across 
the harbor, Burrard Inlet, at the second nar- 
rows, above which a number of important lum- 
ber plants are located. All shipping men seem 
{o join in condemning the structure, now partly 
built because the piers have very seriously af 
fected the currents caused by the in- and out- 


flow of the tides. Millmen affected by the 
changes in the channel joined with shipping 
interests in a protest to J. Hf. King, Dominion 


minister of public works, but they were re- 
minded that in all the years of negotiation to 
have the bridge built, no protest had been 
made. Now it comes too late. William Dollar, 
of the Robert Dollar Co., which operates a mill 
in the upper harbor above the bridge, said he 
feared that the mill could not continue because 
it would be impossible to tow booms of logs 
through the bridge against the heavy and vary- 
ing currents. He also stated that Capt. Robert 
Dollar had predicted the future development 
of Vancouver harbor would be in the upper 
part of the inlet and the bridge would hamper 
it. Dominion engineers are making a_ study 
of the effect of the piers on the flow in the 
narrows and will report to the department as to 
means of amending the difficulty complained of. 


ie s . eje . 
Timber Concession in Philippines 
San FRANCISCO, CALIF., Oct. 18.—The Philip- 
pine Government has recently awarded a con- 
cession of 109 square miles of valuable mahog- 
any timber lands to the Cadwallader-Gibson 
Lumber Co., of Manila, with offices in San Fran- 
cisco and other principal west Coast cities. 
Philippine timber is under the supervision of 
a forestry department of the Islands, and its 
policy is to guard closely the interests of the 
Filipinos. Concessions are awarded by public 
bids that take into consideration the amount 
of the bid, the amount ready to invest in the op- 
erations, the character of the bidder and the 
manner in which he takes care of the timber 
lands for the general good of the country. 

The new concession of the Cadwallader-Gibson 
Lumber Co, is on the Island of Luzon, Province 
of Camarines Sur, about forty miles south of 
the present operations of the company, which 
have been running for the last fifteen years. It 
averages about 15,000 board feet an acre of the 
wood known as Philippine mahogany, which has 
proved very satisfactory for cabinet work, inte- 
rior finish, panels, doors ete. The company is 
now installing its first mill on the tract and 
expects to have it in operation by the end of the 
year. The mills will all be located right on the 
shore thereby eliminating the necessity of build- 
ing inland tracks, which have been found costly 
to maintain on account of the heavy tropical 
vegetation. 

Mr. Cadwallader, pioneer lumberman of the 


Philippines, installed the first American bang 
mill in Manila in 1890, since which time the op. 
erations have steadily developed and expanded 
in both manufacture and marketing facilities 
until the products are now distributed through. 
out the principal countries of the world. Ty 
addition to numerous mills, an extensive veneer 
and panel factory is located at Limay, near 
Manila. This plant is to be enlarged in the im. 
mediate future. The company trade marks its 
upper grades which are said to reflect high credit 
on the Philippine timber industry, being free 
from many of the common defects found jp 
tropical hardwoods. The local trade and Chinese 
markets absorb the lower grade cuttings. 
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New Building for Forest Laboratory 


Oct. 18.—Arrangements 
are being concluded between the Dominion 
Government and the University of British 
Columbia, whereby the latter will erect a new 
building specially for the Dominion forest prod- 
ucts Jaboratory, at the new University site, Point 
Grey, to which the university is moving this 
year. A cooperative agreement has existed 
under which the staffs of the laboratory aad 
of the forestry faculty of the university have 
mutually arranged for facilities in the labora- 
tory for student demonstrations. The Dominion 
Government maintains the laboratory staff, pro- 
viding equipment and machinery. It has re 
cently expanded its field of research to more 
nearly meet the special requirements of British 
Columbia woods, and of the lumber manufac: 
turing industry. Still further broadening of 
the scope of the institution is to be provided 
for in the new building. 


VANCOUVER, B. C., 


Secure Site for New Sawmill 


SEATTLE, WASH., Oct. 18.—Announcement was 
made in Seattle this week of the intention of 
Ninemire & Sons to build and operate at Port 
Angeles a new sawmill of 100,000 feet eight-hour 
shift daily capacity. A site for the mill has 
been obtained on Kdiz Hook, adjoining one of 
Port Angeles’ two paper mills, and building 
will be started at once. The mill will buy logs 
in the gpen market pending purchases of stand: 
ing timber now contemplated. Ninemire & Sons 
have been connected for some years with the 
Ninemire & Morgan mill at Helsing Junction 
in southwestern Washington. 

The proposed new Port Angeles mill is one 
of several that various lumber manufacturing 
interests are planning to establish in that vi 
cinity as a result of the decision of the Chicago, 
Milwaukee & St. Paul railroad and the purchas: 
ers of the so called Spruce railroad, built by 
the government during the war, to establish 
joint through rates that will give mills on thes 
Olympic peninsula lines an opportunity to com 
pete for rail trade virtually on a par with mills 
on the west side of Puget Sound. 

The Spruce railroad taps and makes accesst 
ble several immense bodies of virgin timber. It 
runs from a connection with the Milwaukee ral: 
road near Port Angeles to Lake Pleasant, thirty: 
seven miles west. 
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Wood Used in Rubber Products 


30sTon, MAss., Oct. 21.—Rubber paving hits 
the average lumberman as something which 1s 
more or less of a competitor of wood products, 
but the organization of the Squires Carbonized 
Rubber Co. and the construction of a plant 1 
Stratford on the Housatonic River has revealed 
that extensive timber lands are a necesary at 
junct for such an industry. The lumber has 
be used in the manufacture of carbon black, & 
tensively used by the rubber manufacturig 
trade. Arthur G. Squires, head of the company; 
has just announced the acquisition of extensive 
woodlands in the vicinity of the new plant for 
the production of carbon black, quantities ol 
which are used in the manufacture of rubber 
paving, rubber flooring, reels, wire insulation, 
radio parts and various other products of rub 
ber. 








OCTOBE 


——— 





Al 


A littl 
I somel 
But in 
The set 
A way 
Whatev 
So well 
Its har 


A little 
Sharing 
Sharing 
The wi 
Is ther 
That Ic 
Have t. 
The me 


A little 
Upon t 
They s 
Throug! 
And no 
Togethe 
Have tl 
The wa 


A little 
God ma 
In spite 
A lonel) 
No, let 
When s 
Some li 
To weal 


A little 
A place 
A spot 

And hea 
I pray 

Togethe 
May se¢ 
A little 


We ol 
blind pi 
China 
gene, | 
The t 
ish, but 
that wa. 
The G 
igan, bi 
Saturda 
There 
seems ti 
claims ¢ 
We a 
was not 
Epinard 
Germ: 
It seem 
be done 
There 
solidatic 
them off 
One ¢ 
roads a 
to the 
the peoy 
The ] 
the Bric 
and we } 
game th 
to witne 
It is 
and dec 
maple f 
far fro 
looks ik 
(Lom 
has ch 





its 


On 


ot 
led 


vas 


ort 
our 
has 

of 


Og3 


nd- 


ons 





ring 
any, 
isive 
for 
8 ol 
pber 
tion, 
rub- 





OcTOBER 25, 1924 


AMERICAN LUMBERMAN 


65 





Sens 








A Little Group of Friendly Trees 


A little group of friendly trees! 
I somehow never look at these 

3ut in that hour I seem to know 
The secret of this life below, 

A way to live this life so well, 
Whatever tale old time may tell, 
So well that life is worth the while 
Its hardest hill, its roughest mile. 


A little group of friendly trees, 

Sharing the sunshine and the breeze, 
Sharing the midnight and the storm, 

The winter’s cold, the summer’s warm— 
Is there a lesson in all this 

That lonely men may often miss? 

Have trees the better understood 

The meaning of earth’s brotherhood? 


A little group of friendly trees, 

Upon the hill, beside the seas, 

They stand together through the years, 
Through heaven’s smiles and heaven’s tears, 
And nod and whisper in the night, 
Together share the dawn’s delight. 

Have they not learned the secret of 

The way to live, the way to love? 


A little group of friendly trees! 

God make our lives akin to these. 

In spite of all its majesty, 

A lonely pine I would not be. 

No, let me stand among my friends 

When spring is here, when autumn ends, 
Some little friendly group like this, 

To weary eyes an oasis. 


A little group of friendly trees, 

A place of flow’rs, the haunt of bees, 
A spot where love may build a nest 
And heavy hearts find peace and rest— 
I pray that you and I may rise 
Together to the azure skies, 

May seem to other men, like these, 

A little group of friendly trees. 


We See b’ the Papers 


We observe that ‘‘hogs closed higher.’? 
blind pigs never seem to close at all. 


But 


China is said to be a good market for kero- 
sene. Kvidently the lamp has arrived. 

The tenor of foreign news is said to be bull- 
ish, but we never heard one yet that sounded 
that way. 

The Grange has always been an issue in Mich- 
igan, but never quite as much as it was last 
Saturday. 

There is one department of polities that 
seems to be working overtime, and that is the 
claims department. 

We are beginning to suspect that his owner 
was not so far off when he named that horse 
Epinard—‘‘ spinach.’? 

Germany is a good deal like a bad tooth. 
It seems that whatever is done for it has to 
be done from the outside. 

There are rumors of another automobile con- 
solidation, but that’s nothing; we are pulling 
them off at Chicago street crossings right along. 

One difficulty in the way of taking the rail- 

toads away from the owners and giving them 
‘o the people is that they already belong to 
the people. 
The Indiana Flooring soecer team will play 
the Bricklayers in Chicago Thanksgiving Day, 
and we have a feeling that that is going to be a 
same that it is going to be worth going miles 
to witness. 

It is true, of course, that a brick is a brick, 
and decidedly unupholstered; but a length of 
‘wee flooring when it hits you in the eye is 
see from being any powder-puff, either. 1t 
0oks like a good game. 


(¢ 
‘10m Brown,’ says somebody’s press agent, 
a8 chosen the Premier taxicab to escort him 





to the train when he takes: his last ride in Chi- 
cago before going to Australia.’’ But cheer up, 
Tom. It may not be your last ride, at that. 

Of course you wonder who Tom Brown is. 
You know it isn’t Tom Browne, the English 
cartoonist, because he spells it with an ‘‘e’’, 
we believe. And it isn’t the Tom Brown of 
schooldays, of course. Who is this distinguished 
citizen then? 

Why, he is a saxophone player and, if he is 
going to Australia, we feel like joining the 
parade and helping to escort him ourself. Not 
that we have anything against Australia. It 
may be a nice place to live. We hope Tom 
thinks it is. 

The National Team & Motor Truck Owners’ 
Association has adopted as its slogan ‘‘Say It 
with Brakes and Save the Flowers.’’ And, 
personally, we believe that if the drivers don’t 
say it with brakes, the bystanders should say 
it with bricks. 


Between Trains 

BATTLE CREEK, MIcH.—We picked up a brand 
new idea for the lumber conventions here today, 
although the occasion was not a lumber conven- 
tion, but the annual convention of the Michigan 
Society of Optometrists. It was simply this: 
The eye men announced a free clinie from 2 to 
4 in the afternoon at the Post Tavern, to which 
the public was invited to come with its eye trou- 
bles and get the advice of the men in attend- 
ance at this convention. Did it come? It did, 
farmers from the country, ladies in silks, and 
all sorts of folks. If they needed glasses they 
were told what kind, and were advised to go to 
some optometrist in their home town and get 
them. It was fine publicity for the convention 
and for the profession but, best of all, it was of 
service; and that is what we write poetry and 
make and sell lumber for mostly, isn’t it? 

So why not a home building clinic at the next 
convention? Why not let the publie see our ex- 
hibits and talk to our experts? They will be 
as glad as the doctors were to serve the public 
and to make a little business for the yards of the 
community and State. There are a lot of peo- 
ple who would like to know what this kind of 
wood is like, or that. We might even have a 
Home Builders’ session, to which the public 
would be invited, and at which women like Mrs. 
Judson and men like—why, any of these up 
and coming retailers who know about houses and 
how to build them—would talk. We ought to 
keep the convention city retailer off the pro- 
gram, of course, but ‘there are enough men who 
talk of house building in an unbiased way to 
make up a great program. A man from Roches- 
ter could talk in Albany, and nobody would 
claim that he was there to boost his own yard, 
but there just to be helpful. And it certainly 
would boost home-building. Anyway, we know 
what it did to the fitting of glasses in Battle 
Creek. 


Speaking of Speed 
A Chicago showgirl, who is in jail because 
she can’t pay a $200 fine, imposed on her for 
speeding, after having had a few drinks, has 
asked the court to release her because she re- 
cently underwent an operation, and jail life is 
dangerous to health. Wonder what she thinks 

high life is to other folks’ health? 


Speaking of Advertising 

At Kenosha, Wis., we observed a poster ad- 
vertising the moving picture ‘‘After Six 
Days’’ with the line, ‘‘Featuring Moses and 
the Ten Commandments.’’ This was the 
first news we had that Moses had broken into 
the movies, although we knew that most of 
his race had. 

Here in Chicago William H. Weber adver- 
tises: ‘‘A Man Who Has Had Tax Experi- 
ence.’’ Well, he hasn’t anything on the rest 
of us. 


Cc MICHIGAN Co 


Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s 
Finest Stumpage 


William Horner 


Grand Rapids Trust Company, 
Receivers. 
Sales Office: 
REED CITY, MICH. 
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FURNITURE manufacturers and _ factory 

buyers who insist on having high quality 
veneers should send us their orders. We are 
specialists in Northern Veneers. 

We also manufacture Northern Pine, Spruce, 
Hemlock, Cedar Posts and Poles, Lath and 
Shingles, which we ship in straight cars and 
cargoes or mixed with our “‘Peerless Brand’ 
Rock Maple, Beech or Birch Flooring. 


Get Our Prices, 


The Northwestern Cooperage 


Gladstone, Mich. & Lumber Company 
Chicago Office: 812 Monadnock Block. 


The Cleveland-Cliffs Iron Co. 


Mill Dept., MUNISING, MICH. 


Manufacturers of 


Hemlock *s,, Hardwood 
Lumber, Lath and Shingles 








Northern Fi orest Products 



























Remember 


Mershon, Eddy, Parker Company 
SAGINAW. MICHIGAN 

Specialize in Mixed Cars of WHITE PINE and 

BASSWOOD Lumber, Siding, Ceiling, Flooring, 

Sash, Doors, Blinds, Window Kkrames, Mouldings 

and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct: ship t from Ideho 

















17 17 
VON PLATEN -FOX COMPANY 
Iron Mountain, Michigan 
Manufacturers of 17 different species 
of Northern Hardwoods 


17 17 








WARREN AXE & TOOL CO. 


WARREN, PA. 


honors Panama-Paciie GRAND PRIZE 


international Expost . 
. ‘ALSO ALASKA-YUKON- PACIFIC EXPOSITION — 


s » AND DROP FORGINGS.. Daily fac- 
AXES-LOGGING TOOLS tory capacity 3500 Axes & Tools 
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Cork 
White 
PINE 


80,000 ft. 1x8 & Wdr. D 
Select and Bet. 


21,000 ft. 4/4 Shop Com- 
' mon 


| As well as an ample supply 
| of the common grades, each 
| width and length in each 
| grade piled separately. 


Band Sawed DRY | 


Thoroughly 
and manufactured by 


1 C.C. COLLINS | 


Lumber Co. 


Manufacturers only 





Rhinelander, Wisconsin 


aid | 











LUNHAM & MOORE 


OCEAN FREIGHT BROKERS 


Forwarding Agents. Marine Insurance 
New York, Produce Ex., 3 Great St., Helena, London, Eng. 
Unexcelled facilities for negotiating ocean freight 
contracts and effecting quickest dispatch from sea- 
poard. We handle all classes of cargo and have 
Special Department handling Export Lumber Shipments 


Pickrel Walnut Co. 


Manufacturers 


Walnut Logs, Lumber 


ST. LOUIS, MISSOURI, U, S. A, 
Cable Address : “*Pickwood,”’ St. Louis 


OREIGN 


Brokers - Agents 


Edward Chaloner & Co. 


Wood Brokers and Agents 
for the Sale of American Hard- 
woods in Logs and Lumber. 


LIVERPOOL, ENGLAND 
Cable Address: ‘“* CHALONER, LIVERPOOL” 









































WRIGHT, GRAHAM & CO., Wood Brokers 
86 St. Vincent St., Giasgow, Scotland, 3 Eastcheap St., Lon- 
don, E. C. Cable Address: ‘‘Brackridge,’’ Glasgow. Cable 
Address: ‘‘Nivarium,’’ London. Agents for the sale of all 
kinds of American Hardwoods in Logs, Lumber and Dimension 
Stock. White Pine, Pitch Pine, N. C. Pine, Spruce and Oak 
Staves. Shipments to any of the principal ports in the United 
Kingdom or Continent handled to the best of advantage, 





HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 


431 So. Dearborn St., CHICAGO 


ERG TRIOS SSG 











Questionnaire on Lumber Standards 

WASHINGTON, D. C., Oct. 20.—The division 
of simplified practice, Department of Com- 
merce, has mailed out approximately 3,000 
questionnaires to lumber manufacturers, retail 
ers and wholesalers in an effort to determine 
just what is the present status of the applica- 
tion of the American Lumber Standards, which 
became effective July 1. 

All those receiving the questionnaires are re- 
quested to fill out and return them not later 
than Nov. 15. A summary of the returns will 
be placed before the Central Committee on 
Lumber Standards for the development of a 
program to expedite the prompt adoption of 
the standards by the industry. 

The questionnaire addressed to the three 
branches of the industry urges that all answers 
be based on actual experience, and not on per 
sonal preference. The National Lumber Manu 
facturers’ Association is advising manufactur 
ers that if they prefer not to sign the company 
name they should indicate the State or States 
in which they are operating. It is pointed out, 
also, that approximate figures will be sufficient 
for the purposes of the inquiry, as it is in 
tended that the questions be answered, with 
out necessitating special research, by well in- 
formed officials of the representative companies 
to which the questionnaire is being sent. Manu 
facturers are requested to answer the question 
naire promptly and as completely as possible. 

Manufacturers and wholesalers are asked to 
give the approximate quantity of lumber 
shipped during the month of September; what 
percentage of shipments were in accordance 
with American Lumber Standards, with the 
percentage of standard thickness and extra 
standard thickness, the previous standards, or 
no specified standards. The same information 
is requested concerning the percentage of or- 
ders received. Manufacturers likewise are asked 
from what group of states most of the orders 
were received for American Lumber Standards, 
the previous, or no specified standards. Another 
question asks whether manufacturers have been 
filling orders for boards of standard thickness, 
extra standard thickness, or both, and if not, 
why not. Where orders failed to specify fin- 
ished thickness, manufacturers are asked what 
thicknesses they have shipped. 

Retailers are asked the same questions with 
regard to the amount of lumber received in 
September. They also are asked if the orders 
placed by them on the basis of American Lum- 
ber Standards were filled in aceordance with 
these standards, and if not, why not. Retailers 
likewise are asked to name the group of states 
in which most of their orders were placed. 

All questionnaires when filled out should be 
mailed to the division of simplified practice, 
Department of Commerce, Washington, D. C. 


Conference on Construction Program 
The War Department on Oct. 20 began a 


conference on the construction program per- 
taining to the defense plans of the army. This 


conference was initiated with the idea of test- 
ing the defense plans with respect to construction 
in the event of a national emergency. 

The defense test of Sept. 12 pertained espe- 
cially to personnel, the material side of the 
question having been left for later investiga- 
tion. One of the first questions that came up 
was construction and the best immediate test 
was to acquaint civilians who were chiefly in- 
terested in construction during the World War 
with the War Department plans and to get their 
reactions. From them it is expected to receive 
constructive criticism that will be of real help 
in further development of the plans. 

Edward Hines, president Edward Hines Lum- 
ber Co., Chicago, was in attendance. Other 
civilians present included Prof. A. N. Talbot, 
president American Society of Civil Engineers, 
Urbana, Ill.; Oscar A. Reum, Building Con- 
struction Employers’ Association, Chicago; 





John Donlin and John R. Alpine, American 


Federation of Labor, Washington, D. C.; W. 
A. Rogers, Bates & Rogers Construction Co, 
Chicago; W. A. Starrett, vice president Starrett 
3ros., contractors, New York City. 
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Farm Equipment Data 


The Department of Commerce announces 
that according to data collected at the annual 
canvass of manufactures of farm equipment, 
the total production in 1923 was valued at 
$364,701,537, compared with $209,639,897 in 
1922 and $328,040,783 in 1921. 

Sales of farm equipment by manufacturer 
in the United States last year aggregated $311, 
823,230, against $222,907,764 in 1922, and sales 
fer export in 1923 aggregated $49,349,542, as 
against $21,663,241 in 1922. 

It will be observed that the total of the 
domestic and export sales is not identical with 
the value of tarm equipment manufactured, for 
the reason that a part of the production of 1929 
was sold in 1923 and a part of the production 
in 1923 was sold in 1924. The production con. 
siderably exceeded the sales in 1921, and asa 
result the sales of 1922 were considerably in 
excess of the production. 

Data for 1923 was turnished by 1,069 manu 
facturers; for 1922 by 986 establishments, and 
for 1921 by 1,146 establishments. 


Cordial Response to Conference 


In a letter to Senator Overman of North 
Carolina, inviting him to attend the National 
Conference on Utilization of Forest Products 
to be held at the National Museum here Nov. 
19 and 20, Acting Secretary of Agriculture 
Marvin states that the response to the original 
announcement has been very cordial. He is 
looking forward to a large meeting ‘‘ which 
will result in practical steps toward reducing 
timber wastes.’’ 

Mr. Marvin adds: ‘‘The possibilities of the 
conference are so important that I feel justi- 
fied in asking busy men to give some of their 
time to it.’’ 

Senator Overman was invited because of his 
keen interest in forestry and the department’s 
forestry program. 


Indians Receive Payment for Timber 


A per capita payment of $100 was authorized 
by the secretary of the interior on Oct. 21 to 
be made to the Indians on the Klamath reser 
vation in Oregon. The payment will aggregate 
$122,600. The Klamath Indian tribe now has 
about $275,000 deposited in the Federal treas 
ury to its credit as a result of the sale of tim 
ber and the money for this per capita payment 
will be drawn from this fund. It is estimated 
that the Klamath timber sales will probably 
continue for twenty years or more, bringing 1 
an average income of at least $500,000 annually 
Members of the Tribal Council requested the 
per capita payment at this time in order to hel 
the Indians in supporting themselves through 
the coming winter. 


Grade-Tally Card Meets with Favor 


Encouraging reports from the South show 
that the suggested form of the American Lum: 
ber Standards grade-tally eard prepared by the 
Central Committee on Lumber Standards 3 
meeting with considerable favor. One mani 
facturers’ association is codperating with 18 
members in having the cards printed in qual 
tities. One criticism advanced is that the card 
as proposed is satisfactory for orders havive 
only a few items, but would not serve for ship 
ments of mixed cars where many items are 
cluded. The Central Committee points out tha 
the size of the card is not the objective sought. 
It is not contended that the eards should be o 
uniform size, but that the printed matter up% 
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the forms should be the same if possible, and 
that each individual choose the size of card best 
suited to his needs and have printed thereon 
the form suggested by the Central Committee, 
repared to comply with sections 55, 56 and 57 
of American Lumber Standards. The impor- 
tant point is that the tally-cards contain simi- 
lar classifications and descriptions. 


To Distribute Lumber Pamphlet 


Simplified Practice Recommendation No. 16— 
jumber—is now in final process of printing with 
the promise of delivery not later than Nov. 1. 
Department of Commerce is allotted only 1,000 
copies for its own use, a supply wholly inade- 
quate for distribution to the individual member- 
ship of all organizations interested. 

The Superintendent of Documents, Govern- 
ment Printing Office, is anticipating a demand 
for this publication to the extent of 25,000 
copies, and the initial run will not exceed this 
number. In view of the prominence of this 


pamphlet and its value to the lumber industry, 
the division of simplified practice has arranged 


to supply copies in lots of 100 or more at $3.90 
per 100. 

Persons desiring to purchase the pamphlet in 
these quantities are requested to immediately 
advise Harry G. Uhk, executive secretary of the 
Central Committee on Lumber Standards, 413 
Transportation Building, Washington, D. C., 
of the quantity desired, and to enclose check 
drawn to his order in payment. Mr. Uhl has 
consented to handle orders for the pamphlet in 
order to facilitate distribution. 


Petrified Wood Specimens 


The Department of the Interior announces 
that colleges and museums throughout the coun- 
try desiring to secure specimens of petrified 
wood for exhibition and study may obtain them 
by applying direct to the National Park Service 
of that department. In the three forests of the 
Petrified Forest National Monument in Ari- 
zona are large quantities of petrified wood, many 
of the tree trunks exceeding 100 feet in length, 
and cross sections revealing every color of the 
rainbow. 














Report on Oregon Railroad Extension 
[Special telegram to AMERICAN LUMBERMAN] 
WASHINGTON, D. C., Oct. 23.—In a proposed 

report to the Interstate Commerce Commission 
in Docket No. 14,8392—Public Service Commis- 
sion of Oregon vs. Central Pacific Railway Co. 
et al—Examiner C. I. Kephart recommends 
that the commission find that public conveni- 
ence and necessity, the needs of the national 
defense and prospective development of Oregon 
forests, both private and national, is found to 
require the extension of railroads from Bend 
to Lakeview, Ore., including connection with 
the Natron cut-off, and from Harriman, Ore., 
to a connection with the Natron cut-off. 


The expense necessary for construction of the 
first named extension, the examiner finds, will 
not impair the ability of the Union Pacific sys- 
tem to perform its duty to the public. 

The extension from Harriman, he finds, 
would not be justified under the present owner 
ship of existing lines in western Oregon, owing 
to probable insufficiency of traffic to sustain it. 
Therefore, he recommends that a further hear- 
ing be held for consideration of the question 
of detaching, under railroad consolidation 
plans, Southern Pacific lines in Oregon from 
that system and assigning some or all of them 
to the Harriman extension project as feeders 
in order that its construction may be justified. 


Such extensions were contemplated in the 
dreams of the late E. H. Harriman. Mr. Kep- 
hart discussed the situation in great detail and 
stressed the retarded condition of the Oregon 
lumber industry, the area involved covering 
fully one-third of the State. 


Data on Surplus Freight Cars 


WASHINGTON, D. C., Oct. 20.—Increased de 
mand for transportation facilities resulted in 
a still further decrease in the number of sur- 
plus freight cars available on Oct. 7, according 
to reports filed last Friday by the carriers with 
the car service division of the American Railway 
Association. 

Surplus freight cars on Oct. 7 totaled 103,730, 
a decrease of 12,959 compared with the number 
reported on Sept. 30, at which time there were 
116,689. Surplus coal cars in good repair on 
Oct. 7 totaled 52,643, a decrease of 5,732 under 
the number reported on Sept. 30, while sur- 
plus box cars in good repair totaled 30,018, a 
decrease of 6,750 within a week. Reports showed 
7,818 surplus stock cars, a decrease of 1,176 
Since Sept. 30, while there was an increase dur- 
ing the same period of 205 in the number of sur- 
plus refrigerator cars, which brought the total 
for that class of equipment to 3,657. Practically 
no car shortage is being reported. 


A decrease of 6,368 in the number of freight 
ears in need of repair on Oct. 1 compared with 
Sept. 15, was reported Oct. 17 by the carriers 
to the ear service division of the American Rail- 
way Association. The total number in need of 
repair on Oct. 1 was 206,044, or 8.9 percent of 
the number on line. Freight cars in need of 
heavy repair on Oct. 1 totaled 157,455, or 6.8 
percent. This was a decrease of 3,037 compared 
with Sept. 15. Freight cars in need of light re- 
pair totaled 48,589, or 2.1 percent, a decrease 
of 3,331 compared with Sept. 15. 


High Records in Freight Loading 

WASHINGTON, D. C., Oct. 21.—Three new high 
records were established during the week ended 
Oct. 11 in the number of cars loaded with 
revenue freight, according to reports filed to- 
day by the railroads with the car service divis- 
ion of the American Railway Association. The 
records follow: 

1. A total of 1,088,462 cars was loaded during 
the week of Oct. 11, the greatest number fer any 
one week this year. This was 1,015 cars above the 
previous high record for 1924 established during 
the week of Sept. 27, and only 9,031 cars below the 
highest week in history, which was the week of 
Sept. 29, 1923, when the total was 1,097,493 cars. 

2. More cars were loaded with merchandise and 
less than carload lot freight during the week of 
Oct. 11 than ever before, the total being 259,617 
cars. This was the fifth consecutive week that a 
new high record for all time has been established 
in loading of merchandise and less than carload lot 
freight. 

3. The railroads on Oct. & handled more freight 
cars than on any single day this year, the total 
movement, including both loaded and empty cars 
having been 1,018,852. This exceeded by 5,668 cars 
the best previous record established on Sept. 24, 
this year. 

This was also the fifth consecutive week in which 
the railroads have established two to five new high 
records in the loading of various commodities. 

Total loading of all commodities for the week 
of Oct. 11 was an increase of 11,456 cars over 
the preceding week when freight shipments 
were somewhat curtailed due to the observance 
of various Jewish holidays. Compared with the 
corresponding week last year it was an increase 
of 2,524 cars, and an incresse of 118,975 cars 
above the corresponding week in 1922. 

Coal loading also showed an appreciable in- 
crease for the week of Oct. 11, the total for 
the week being 198,154 cars. This was an in- 
crease of 11,638 cars over the previous week, 
and was the greatest number of cars loaded 
during any one week since that of Feb. 9 this 
year. Compared with the corresponding week 
in 1923 it was an increase of 3,088 cars, and 
with the corresponding week in 1922, an in 
crease of 3,634 cars. 

Loading of grain and grain products totaled 
62,582 cars, a decrease of 8,552 cars under the 
week before, but an increase of 12,292, or nearly 
25 percent, over the corresponding week last 
year, and 10,524 cars above the corresponding 





Here’s An 
Oak Flooring 
Minus Bit Marks 


(It therefore costs less to lay 
because it requires no scraping 
and very little sanding—all of 
which means beauty plus econ- 
omy in the finished floor.) 
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Scientific machine work in the 
manufacture of oak flooring is 
imperative if for no other reason 
than to justify our extraordinary 
precautions taken in drying oak 
lumber. 


Our edge-feed machines are su- 
perior to other devices in that 
they produce a finished flooring 
strip which is mirror-smooth 
and free from planer knife 
marks. (Ask for our free book- 
let.) 
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‘Americas Finest-” 
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Actually gives you a superior 
flooring stock because in making 
“America’s Finest” we have gone 
far beyond commonly accepted 
conventional methods. From se- 
lecting uniformity in standing 
timber to perfect bundling of fin- 
ished flooring, every step is 
taken according to the most ad- 
vanced processes. 
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Your first order makes you a . 
permanent customer. Shall we ; 
quote now? 


Superior Oak 
Flooring Co. 


HELENA, ARK. 


Please Send Your FREE Book. 
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; ” Special eto Saha Items 
Attractive offerings of gum and oak. 
All stock guaranteed for grade and 
Y quality. Immediate shipment from 
4 mill. 
b/g Wire, our expense, for prices, deliv- 
ered your city; also for prices on 
4 cypress, elm, maple, cottonwood and 
j beech. 
r QUARTERED QUARTERED 
i RED GUM SAP GUM 
2 cars 5/8” FAS 2 cars 4/4” FAS 
A 'Y, car 8/4” FAS 3 cars 5/4” FAS 
i Y, car 5/8” No.t C&S !car 8/4” FAS 
¥ 2ears4/4” No. 1 C&S 2 cars 10/4" FAS : 
b. lear 5/4” No.1 C&S _ 10 cars 4/4” No.1 C&S 
{4 '’ car 8/4” No.t C&S 6 cars 5/4” No. | C&S 
j car 10/4” No. 1 3 cars 8/4” No.t C&S 
' Com. & Sel. 5 = a ty ! 
ay > Sel. 
i UARTERED ett 
: FIG. RED GUM PLAIN RED GUM 
4 tear 4/4” No. | C&S 2 ear 6/4” No. | C&S 
mY : 5 ASH 
} PLAIN SAP GUM —2cars 10/4” No. | 
if ars ” Com. & Bet. 
r aha + a! len Ss ae 
tf | 3 cars 4/4” FAS PLAIN RED OAK 
ri} & 10’ 3 cars 5/8” FAS 
iat 2 cars 5/4” FAS 2 cars 3/4” FAS 
j 6 cars 4/4” No. | C&S fcar 5/4” FAS 
we 2 cars 5/4” No. | C&S QUARTERED 
QUARTERED WHITE OAK 


RED OAK 


| 2 cars 5/8” FAS 
| i car 5/8” FAS 


tcar 4/4” FAS 
E. L. Bruce Company 


i MEMPHIS Manufacturers TENNESSEE 
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Quality That 
Retains Customers 


When you buy hardwood lum- 
ber you want good quality and 
good manufacture. By reason 
of the strict inspection we main- 
tain we are able to guarantee 
our customers these important 
points on Oak, Maple, Cotton- 
wood, Gum, Elm, Ash, Cypress. 
Let us prove our ability to meet 
your requirements satisfactorily. 


A trial order will 
tell the story. 


MILLS: 
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Paepcke Leicht 


Lumber Company 


~ ions General Offices : 
elena, - rk. 

Biytheville, Ark. 510 No. onmme icy 
Greenville, Miss. Chicago 
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week in 1922. In 
loading of 
44,252 cars, 
last year. 

Miscellaneous freight loading for the week 
totaled 400,217 cars, 4,000 cars above the week 
before and 2,244 cars above last year. It also 
was 56,708 cars above two years ago. 


the western districts alone 
grain and grain products totaled 
10,191 cars above the same week 


Live stock loading totaled 41,632 cars, an in- 
crease of 2,472 cars above the week before, but 
1,614 cars under the same week last year. This 
was, however, an increase of 2,59] over 
two years ago. 

Forest products loading totaled 70,088 ears, 
3,472 cars above the weck before but 5,122 cars 
under last year. Compared with the correspond- 
ing week two yeurs ago it was an increase of 
10,946 cars. 

Ore loading amounted to 46,509 cars, 
cars below the week before. 
070 cars under last 
two years ago, 

Coke loading totaled 9,663 cars, a decrease of 
136 cars below the preceding week and 2,265 
cars under the corresponding period in 1923, 
Compared with the same period in 1922, 
a decrease of 492 cars. 


ears 


1,949 
This also was 14,- 


year but 242 cars above 


it was 


OcTOBER 25, 1924 
Compared by districts, increases over the 
week before in the total loading of all com. 


modities were reported in all except the north. 
western, central western and southwestern dis. 
tricts, while all reported increases over the cor 
responding week last year except the eastern, 
Allegheny and northwestern districts. Al] 
showed increases over the corresponding week 
two years ago. 
@e@aeaaaaanaanaan 


Confer on Termini Groupings 


BuFFALO, N. Y., Oct. 20.—A meeting will be 
held in Buffalo in a few days between railroad 
officials and shippers to consider western termini 
groupings and differentials. These meetings 
have straightened out cases of congestion and 
speeded up the cars materially. A meeting of 
this sort will be held in Pittsburgh on Oct. 23, 
to be followed by the Buffalo meeting, the date 
not yet being fixed. At the regional conference, 
held here last week, 476 shippers and railroad 
officials attended. It was found that the box car 
situation is tightening up considerably, but it 
is believed that an actual blockade here can be 
prevented. The lumber interests were repre. 
sented at the conference by H. J. Bryant, of 
Taylor & Crate. 


Southern Loggers Consider Fire Prevention 


(Continued from page 55) 


Discussion of logging and skidding costs re- 
vealed wide variations, due to wide difference 
in character of operation. Logging costs with 
machine skidding under favorable conditions 
ranged as low as $3.15, stump to mill. Team 
skidding logging costs under difficult conditions 
climbed as high as $11.50. 

Iixcerpits were read by Secretary Boyd from 
the paper on ‘‘ Feeding Work Animals Employed 
in Logging Operations,’’ by Dr. W. H. Dal- 
rymple, department veterinary seience, Louisi- 
ana State University, Baton Rouge, La. This 
subject occasioned lively discussion. 

President-elect Stevens was called to the 
floor and made «w brief talk in which he called 
attention to the changes in logging conditions 
during recent years, increasing the need of ef- 
ficiency and economy. The big thing, as he sees 
it, is to encourage loyalty and social order in 
industry. Welfare work is good,: but not a 
substitute for fair wages. Good personal lead- 


ership therefore is growing in importance. 
““Peach your men, don’t drive them,’’ he 


urged. ‘Impress upon every foreman a sense 
of his own responsibility. When your men 
are convinced that loyalty will be recognized 
and diligence rewarded you have a_ satisfied 
labor community and efficient service.’?’ 
This afternoon the discussion is on 
regulations and log grading rules. 


Safety in the Piney Woods 


The J. J. Newman Lumber Co., of Hatties- 
burg, Miss., employs about 550 men in its woods 
operations, which are in three different localities. 
It has a safety and welfare department, man- 
aged by J. R. Thompson, who delivered a 
very practical message along the line of safety 
measures and policies that have been put into 
practice since the department was established. 

Mr. Thompson said in part: 


safety 


Our first step is to see that we get good, sound, 
healthy men. This we accomplish by having every 
applicant for employment stand a= physical ex- 
amination, and unless he is physically a good risk 
his application is rejected. Having accepted and 
given a man employment the moral duty rests upon 
us to make that man a good workman, as well as 
a careful and conscientious employee. 

The foreman is recognized as the key-man of 
each organization, and it is through him that we 
endeavor to educate our men and promote a spirit 
of morale generally conducive to safety. 

Our experience has been that a majority of the 
serious accidents occur to the skidder and train 
erews, While the members of the saw crews sustain 
the bulk of the minor injuries. We will, therefore, 
discuss some of the preventive measures taken at 


our skidders : 

Unfortunately two of our men were killed while 
working around a rehaul skidder. These two 
deaths, in a large measure, induced the manage- 


ment to change from a rehaul to a mule line skid- 
der and in thus reducing the injury hazard the ef- 
ficiency of the machine is increased. 

We have, of course, housed in and guarded up 
all exposed gears and frictions, but it took an ac- 
cident that cost a man his life to point out a 
danger spot. A negro stepped up against a drum 


to hammer a friction band and the engine crank 
shaft caught his leg, dragged him down and beat 
him to death before the engine could be stopped. 
Now a simple strap-iron guard closes this space 
so that a man can not possibly get into it. 

Inspection is made at least ones a week of all 
blocks, sheaves and rigging, and any defective parts 
are replaced promptly. Qur skidders are always 
securely tied down and protected by derails before 
operations are started. 

One of the chief sources of serious 
the old link and pin couplers. We tried equipping 
our cars with a patent link lifting device, but 
found the men would not use it, claiming it jarred 
them too much when the coupling was made. De 
spite the fact that orders were issucd that a stick 
must be used in making couplings, every few weeks 
some fellow would have some fingers clipped off 
Finally one of our shopmen devised a “link knife,” 
which very much resembles a long bladed bread 
‘knife with two slots or hollowed out places in 
the blade to fit the link. This knife has solved 
our coupling accidents, as we have had only one 
such injury sinee its installation, and then it was 
proved that the injured party had wilfully violated 
instructions and tried to make the coupling with 
his hand. 


injury was 


Our engines are equipped with all approved 
safety appliances. Trailer cars have rear steps so 
constructed as to be out of the way of logs and 


limbs lying near the track, 


but conveniently sit 
uated for the switchman 


to eatch on. 


That our efforts have not been unavailing is 
shown by the fact that our accidents have been 


reduced approximately 50 percent in a year’s time, 
and we hope, as the months pass, that the per 
centage reduction will keep on growing until finally 
there will be no such thing as an accident on our 


properties. That is the goal we are striving to 
reach 
A. M. Horton, of the Stimson interests, 


Memphis, Tenn., will present the rules adopted 
by the Memphis Lumbermen’s Club for meas 
urement and inspection of logs. 
they will be given some 
by the meeting. 
Resolutions Adopted 

The resolutions tender thanks to all speakers 

and for courtesies; high praise for Oscar Mar 


Indications are 
measure of approval 


san, retiring president, and the following on 
forest fire prevention: 
Resolved, That the men ‘attending this conven 


tion appreciate the importance and necessity of im 


pressing upon the men in their employ their vig 
to be on the alert to put out all fires coming te 
their notice; that they will, not throw lig rhited 
matches, burning cigarettes, cigars or pipe ashes 
on the ground without being certain that no fire 
has been lighted—that those in charge of equip 
ment shall see to it at all times that such equip 
ment is not defective, and that when we arrive 
home we will call meetings of our men and get thelr 


coéperation in these measures for fire prevention 

Final adjournment will be reached Jate this 
afternoon. 

(RARER RBEBRRBEGEBERABEaAA 

Various branches of the Federal Government 
received a total of 54,328,675 pounds of meat 
during the year ended June 3 , Which was first 
inspected and passed by the meat inspection 


division of the Department of Agriculture. 


Nearly fifty million pounds of this meat was 
for the Navy Department and the Marine Corps 


took over three and one-half million pounds 


OCTOBER 
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Common stock sizes of millwork are still in fair 


demand from rural districts, and sash and door 
mills in the Minneapolis and St. Paul (Minn.) 
district report that the slight impetus given to 
pusiness in that branch of the lumber industry 
several weeks ago is being maintained. Operators 


of these mills expect that after the political at- 
mosphere is clarified there will be a sharp upswing 
jin their field. Farmers will be forced to make 
repairs in the near future, and, with crops moving 
freely and at high prices, a brisk demand is in 
prospect in another few weeks. 


Distinct improvement is being 
sash and door and interior 
Duluth (Minn.) market. 
to have booked an 
for all the millwork 


reported in the 
finish trade on the 
A firm there was reported 
order during last week 
required for a large new 
Chicago hotel. That company and other interior 
finish plants in operation in Duluth claimed to 
have sufficient bookings to assure them full opera- 
tions for several months ahead. Millwork quota- 
tions are being firmly held. 


With favorable weather prevailing for building 
work in Columbus, Ohio, demand there for all sorts 
of millwork is rather strong. Most of the mills 
are working almost to capacity, and there is a good 
amount of figuring on new work. Door and sash 
concerns are also busy with current business. They 
will soon start to stock up for the spring trade. 
Labor is plentiful, while prices are holding firm 
at former levels. 


Sales managers of plants in Kansas City, Mo., 
are not expressing much confidence in the imme- 
diate future, though they report a small increase 
in demand from country yards for standard pat- 
terns. City yards are buying very little, and the 
volume of specials continues to decrease slowly. 


The door and millwork trade at Buffalo, N. Y., 
has shown a decline in the last two or three 
weeks, although there is still a good amount of 
work pending. teal estate men say that much 
building will be done this fall, chiefly in the line 
of dwellings, but the need hag been fairly well 
satisfied for the time being, in some parts of the 
city at least. 


The Baltimore (Md.) sash and door men con- 
tinue to find a relatively good demand for their 
stocks, and there is every indication that no im- 
portant contraction of distribution will take place. 
Operations of builders continue sufficiently broad 
to keep the local mills busy and absorb the rather 
large receipts from a distance. There seems to be 
every reason to expect that the rest of the year 
will be satisfactory. 


Demand for building glass of all kinds continues 
to show steady improvement, according to The 
Glass Worker’s weekly review of the trade, which 
says: “Jobbers and retail distributers are demand- 
ing prompt shipment and filling of needs, and some 
factories are somewhat pressed to keep up to the 
requirements of the buying trade. Ilowever, 
production is ample for present needs, and if an 
order can not be filled by one factory, there gen- 


erally is another ready to load and ship.  Ship- 
ments of window glass from factories are at a 
better average than at any time in six months. 


While the recent price cuts probably had some 
effect, it is possible that the continued building ac- 
tivity and the price guaranty until Dec. 1 were the 
most paramount factors. With the price guaran- 
teed, distributers have been buying somewhat more 
freely. Requests for prompt shipments still pre 
dominate on orders received by manufacturers.” 


Issues Appeal to Use Chestnut 

A call for utilization of the large amount of 
chestnut timber standing in the South, which is 
threatened by the blight, is sounded by C. B. Har 
man, secretary Southern Sash, Door & Millwork 
Manufacturers’ Association, Atlanta, Ga., in a re 
cent bulletin. He urges lumber and = millwork 
manufacturers to place their orders and stock up 
With this species of wood as heavily as possible 
The bulletin reads as follows in part: 

Chestnut 


lumber makes a beautiful, very desir 
able and j 


durable interior finish for residences, 


Offices, hotels, schools, court houses ete. 
It has an individuality surpassed by no other 
native wood and it is remarkably striking when 


Properly placed and finished 

It is what may be ealld in the 
Tare wood, as theré are no larg 
either at the saw mills nor at the 
or millwork factorics. 

Still, our southern mountains hold millions of 
feet, on the stump, ready for the axe of the 
lumberman whenever he may call for it, 

The lumberman will bring this chestnut to market 


South a 
stocks on 


Very 
hand 
Jumber yards 


if the architects or the public call for or demand 


Our chestnut trees are in danger. We are told 
that the “blight’? has now reached down into 
Georgia and that within the near future all chest- 
nut trees will pass out of existence and that 
chestnut Jumber will be a thing of the past. 

Shall we leave these fine trees in the woods to 
wither, rot and pass away as a heavy loss in our 
natural resources, and thereby add further loss to 
our already greatly depleted forests? 

Or shall we have the lumberman to bring them 
out ahead of the blight to beautify our homes and 
publie buildings, thereby putting to use this most 
valuable and beautiful “queen of the forest?” 

Will not some of our architects investigate this 
matter and go to the rescue of the chestnut tree? 

Will not our lumber friends, and also our mill 
work manufacturers, send forth their orders and 
stock up with it during the next 18 to 24 months 
or longer and save the situation? It will pay, 
and well. 


Sea aeaeaeaeaanaaae 
Woodwork Institute Selects Insignia 
The governing committee of the International 
Woodwork Institute has selected the design here 
reproduced as the insignia or trademark of the 
institute. Of the many suggestions offered, this 


design seemed to portray best the business of the 
members. 


institute The plane is associated with 
wood only and it im- 
plies finished wood, or 
woodwork. 

Members of the in- 
stitute may use. this 
trademark on their let- 
ter heads, in their pub- 
licity, and will be urged 
to use it in some manner 
on their products. It 
will appear in all the 
publicity work of the 
institute. 

Fred C. Smith is see 
retary-manager of the 
International Woodwork Institute, which maintains 
headquarters at 605 North Michigan Avenue, 
Chicago. 








News Notes from Memphis, Tenn. 


Oct. 22.--The hardwood market continues steady, 
with a fairly active general demand from domestic 
and foreign sources. There is apparently no dis 
position among consuming interests to anticipate 
their needs. Slight recessions noted here and there 
are offset by gains in other items. Manufacturers 


are not pushing their lumber on the market. The 
best demand is from manufacturers of furniture, 
building-trade needs and wood containers. There 


is a fair call from the automobile industry, but 
demand from this source is rather subnormal for 
this time of year. Inquiries from manufacturers of 
agricultural implements and vehicles are 
ing somewhat, and there is a fairly active call from 
manufacturers of musical instruments. Foreign 
buying is moderately large. Most of this, however, 
is for filling-in purposes. Bookings of ocean freight 
room have shown appreciable decrease recently, but 
all the lumber needed to take care of freight room, 
already engaged, has not vet been bought, with the 
result that demand for lumber itself is rather more 
active than that for shipping space. Owing to the 
failure of a broader demand to develop, there has 
few days 


increas 


been some slowing down during the last 
in milling operations 


Architecture in the Berkshires 


““Wooden Architecture in the Berkshires’’ 
is the title of No. 5 of Volume 10 of the white 
pine series of architectural monographs which 
has just heen published and is being distributed 


by the White Pine Bureau, St. Paul, Minn. The 
text of this booklet treats of the origin and 


history of 


serkshire 


wooden architecture peculiar to the 
New England, particular 
lnid on. its 


region of 
¢lassical features 
and distinguishing details. It is profusely il 
lustrated with full views of Berkshire homes and 
detail illustrations of doors, entrances, cornices 


emphasis being 


ete. The monograph is a convincing refutation 
of the 


tecture is monotonous. 


notion that the classic style of areli- 


(SREB AAAAS 
Harvor and river improvements during the 
last year cost the United States Government the 


huge total of $56,559,910. 





HUDSON azcsrine 





HE shrewd dealer today 

considers the salability of 
a product, and its capacity to 
render satisfaction to his cus- 
tomers before he buys. Scores 
of dealers have applied these 
tests to Hudson Oak Flooring 
and it has meet them with a 
margin to spare. 


Hudson Oak Flooring is un- 
usually well machined, possess- 
ing a glass-smooth finish and 
matches right up tight. 


Send for samples and prices. 


Hudson Hardwood 
Flooring Company 


P. O. Box 217 
MEMPHIS, TENNESSEE 


Owned by Hudson & Dugger Company. 











Isn't It Low Expenses and 


High Profits You Want? 


With this machine you can get them— 
unfailingly and continuously. A 
greater production without increase of 
power costs or payroll. 





atlas IMPROVED PHILLIPS —Inventd 
Window Frame Machine 


Pulley Mortiser —Pocket Cutter— Variety Saw Table 


Our bulletin G 45 presents the evidence 
and proofs. Send for it today. 


Atlas Manufacturing Co. 
Orlando, Florida 
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BUSINESS CHANGES, INCORPORATIONS, ETC. 














Business Changes 


ALABAMA. Mobile—W I. 
succeeded by W. Rh 


Paterson 
Farnell Lumber Co. 


Lumber Co. 


ARKANSAS. Newpo:t—Newport Veneer Co suc 
ceeded by Commercial Veneer Co 
COLORADO. Longmont —J. F. Swartz Lumber Co. 


has purchased the business and stock of Wm. McCarty 
& Sons 
IDAHO. Cascade 
H. Eccles Lumber Co 
INDIANA. Gas City—Custer Lumber Co. 
principal place of business to Marion, Ind. 
KANSAS. ‘Tonganexie—E. C. 
Hunter MeNerney Lumber Co. 
KENTUCKY, 


Dion Lumber Co. succeeded by W. 
moving 
McNerney succeeded by 
Lauisville 


Southern Wood 


O TEXAS HARDWOODS O 


Actual 
Hardwood Sales 


and 


Stock Reports 


Past Sales Reports 
issued weekly 


Hardwood Stock Reports 
issued monthly 


Are You a Subscriber? 


WRITE TODAY 


Hardwood Manufacturers Institute 
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Co. changing name to 
Co 

Tauisville--A, IL. 
original partners in 
notice of dissolution. 

Louisville R. F. Monroe, vice president and director 
of Mengel Body Corporation, has withdrawn from that 
company to head “a new company organized under the 
name of Associated Bodies Co., which will make truck 
and bus bodies principally, along with auto bodies. One 
pPlunt is operating at Owensboro and another at Pontiac, 
Mich.; main office, Louisville. 

LOUISIANA. New Orleans—Central Hardwood Lum- 
ber Co., recently organized by Bert Wilson, H. S.-and 
Touis G. Riecke, has changed name to Tulane Hard- 
wood Lumber Co.; change due to similarity of name 
to that of another company. 

MASSACHUSETTS. Boston 
succeeded by Horace W. Hall Lumber Co. 

_ MICHIGAN, Sault Ste. Marie—Kelly Lumber Co. of- 
fering plant and equipment for sale and will go out of 
business. 

MISSOURI. 
by Nilson Bros 

NEBRASKA. see——Bee Elevator Co. 
Joyce Lumber Co, of Nebraska, 


Klarer Lumber & Planing Mill 


Musselman and C. Walter Koehler, 
Musselman Lumber Co., have filed 


Hall-Blinn Lumber Co. 


Kansas City-—Carl A. Nilson succeeded 


succeeded by 


NEW YORK. Brooklyn-—-Seaside Lumber Yard _ sold 
to Silver Lumber Co. 
suffulo--Fred Wittmeyer succeeded by Wittmeyer & 


Harrigan Sash, Frame & Lumber Corporation. 
Lima-—-Warehouse, lumber sheds and produce business 
of the late Fred EK. Lord have been sold at administra- 
tor’s auction sale to Wm. F, Harvey, president of Vorce- 
Jluin Insulator Co. 
New York 
Island City. 
NORTH DAKOTA. Hazelton and 


burn-Merrick Lumber Co. changing 
Lumber Co. 


OHIO. Caledonia—A,. 
. F. Monnett. 
Cleveland—-Collamer Lumber Co, 
Lumbermen’s Door & Trim Co, 
or management, 


Carroll Box & Lumber Co. moving to Long 


Napoleon— Wash- 
name to Merrick 
Williams & Co. succeeded by 
changing name to 
No change in personnel 


Coal Grove—Yellow Poplar Lumber Co. sold oak 
flooring plant to Indiana Flooring Co., of New York. 
Plant will be extended und improved and a high grade 


of oak flooring will be turned out to be marketed under 
the company’s trade name of ‘‘IFCO Flooring.”’ 

Zanesville—Kohler Lumber Co. sold to Southern Pine 
Lumber Co., of Clarksburg, W. Va., which will operate 
under the name of Southern Pine Lumber Co., with 
Dorsey Davisson in charge. 

OKLAHOMA. Crescent—Arkansas Lumber Co. and 
P. TT. Walton Lumber Co. sold to Fullerton-Stuart Lum- 
ber Co., of Oklahoma City; yards will be combined 
under management of S. M. Ross. 

PENNSYLVANIA. Morrisville—Carl bh. 
changing name to Watson & Mather. 

WASHINGTON, 
Robinson Mfg. Co. 

WEST VIRGINIA. Fairmont--Potomac Lumber Co. 
surrendered its charter and discontinued business. 

WISCONSIN. Monroe—G, Clarke Dodge has sold the 
Monroe Planing Mill to C. M. Larson, of Stoughton, 
and A. L. Groshong, of Madison, who will operate under 


name of Green County Lumber & Fuel Co., with H. L. 
Larson in charge. 


Watson 


Everett—Buayside Shingle Co. sold to 


Incorporations 


ALABAMA. Birmingham—Hood-W heeier 
Co., incorporated; capital, $50,000. 


Furniture 


Eden—Langford Mfg. Co., incorporated; millwork. 

CALIFORNIA, San Mateo—Pigeon Point Lumber Co., 
incorporated; capital, $100,000. 

FLORIDA. Jacksonville—Jacksonville tox Co., in 


corporated; capital, $25,000. 


GEORGIA, sartow—F lowers (Ine.), incorporated; 
capital, $35,000, 
INDIANA. Wabash—Cardinal Cabinet Co., increas- 


ing capital from $250,000 to $300,000. 

KENTUCKY. Louisville—Potter Basket 
ware Co., incorporated; capital, $10,000. 

LOUISIANA. Shreveport—Doyline Lumber Co. de- 
creasing capital from $100,000 to $50,000. 

MARYLAND. Baltimore—Mattingly Lumber Co., in- 
corporated; will take over and continue the wholesale 
North Carolina pine business formerly conducted by 
J. Goddard Mattingly. 

NEW YORK. Brooklyn 
porated; capital, $50,000. 

New York—Orrin 8. Good Lumber Co., incorporated; 
capital, $25,000. 

New York—Atlantie & Pacific Forest Products Co., in- 
corporated; capital, $10,000. 

New York, Queens—Paulwell Lumber Corporation, in- 
corporated; capital, $10,000. 

New York—South Western Lumber Co., incorporated; 
eapital, $15,000. 

NORTH CAROLINA. New Bern—Southeastern Lum 
ber Co., incorporated; capital, $25,090. 

OREGON. Clatskanie—Snider & Sons Lumber Co., in 
corporated; capital, $50,000. 

Meacham—Meacham Lumber Co., 
tal, $25,000. 

Portland 
$30,000. 

Portland—Western Fixture 
creasing capital to $50,000. 

SOUTH CAROLINA. Moncks Corner—Berkeley Bar 


& Wooden 


-Allwoods Lumber Co., incor- 


incorporated; capi 


Freeland Table Co., increasing capital to 


& Show Case Co.,_ in- 


rel & Basket Co., incorporated; capital, $25,000. 
Rock Hill—Barker Lumber Co., incorporated; capita! 
$20,000. 
TEXAS. Fuqua—Long 
rated; capital, $50,000, 
Nacogdoches—W ynne- Buchanan 
incorporated; capital, $50,000. 
WASHINGTON. Liberty Bond 
incorporated; capital, $21,000. 
Seattle—Douglus Cedar Mfrs., 
$99,900. 
Seattle-—-Washington 
tal to $7,500. 
Seattle—Superior 
capital, $15,000. 


Bayou Lumber Co., incorpo. 


Land & Timber Co 


Independent Box Co,, 
incorporated; capita), 
Hardwood Co., increasing capj 


Pole Treating Co., incorporated: 


New Ventures 


ARKANSAS. Fayetteville—W. G. Barron Vost Co 
opening lumber yard on South Hill St. 
FLORIDA. Jacksonville and Miami—City Millworks 


(Inc.) recently opened; headquarters, Miami; will manvp- 
facture millwork. 

Orlando—D. I. 
ation. 

Plant City—Exchange Supply Co. opening new lumber 
business, 

Tampa—American Pitch Pine Export Co. opening of- 
fice here; headquarters, New Orleans, 

ILLINOIS. Mattoon—McKamy 
begun, 

INDIANA. Noblesville—O. L. Talbert, of Westfield 
will open branch, 
MARYLAND. 

cently began, 
NEW YORK. Westfield—Orlando & Ricotta recently 
begun lumber business. 


Neher recently began sawmill oper 


Lumber Co., recently 


Cambridge—Woolford Lumber Co. re 


OHIO. Alliance—E, B, Silver recently began retail 
lumber business. 

Lancaster—The Giesy Lumber Co. will open lumber 
business. 

OREGON. Elmira—L. F. Roberts recently began; 


sawmill. 

PENNSYLVANIA, Connellsville—Horton Lumber Co. 
recently begun; wholesale. 

TEXAS. Anton—Higginbotham-Bartlet Lumber (Co. 
of Dallas, will open branch; J. C. Whaley Lumber Co 
of Gainesville will also open yard here. 

Sullard—R. H. MeMinn opening lumber yard. 

Lubbock—Clem Bros. Lumber Co., of Dallas, opening 
branch yard, 

Levelland—Clem Bros. 
here. 


WASHINGTON. Seattle—Millwork Supply Corpora 
tion has been organized by F. A. Duncan, C. D. Fratt 
and E, E. Huston, to take over the business of the 
Rovig Lumber Co.; will enlarge production, doing 
wholesale and retail business; few changes in personnel, 
Charles A, Gustafson remaining as manager, 


WEST VIRGINIA. 
poration has opened a 


Lumber Co. will open branch 


Huntington—Minter Homes Cor 
plant in Atlanta, Ga. 


New Mills and Equipment 


CALIFORNIA, Los Angeles—Los Angeles Screen Co. 
building $8,000 addition to plant. 

Stockton—California Navigation 
ing $3,000 planing mill, 

FLORIDA. Miami—Webster Lumber Co. has acquired 


adjacent lots and will enlarge plant and construct spur 
track, 


& Imp. Co. erect- 


LOUISIANA, Campti—Sawmill of Frost-Johnson Lum 
ber Co., which was recently destroyed by fire, will be 
rebuilt at once, work having already begun; new plant 
will have capacity of about 40,000 feet. 


MISSISSIPPI. Millard—Batson-MceGehee Lumber Co 
will rebuild portion of sawmill recently burned. 

Gulfport—Wood Products Co. may erect plant here 
for manufacture of turpentine, pine oil, rosin and paper 
pulp from pine stumps. 

OKLAHOMA, 
Co. opening retail 
manager, 

WASHINGTON. Rochester—Ninemire 
erect sawmill at Port Angeles. 

Vancouver—Mackall-Paine Veneer Co. is about to erect 


a sawmill. 
Casualties 


ALABAMA. Birmingham—Plant of Jenkins 
Co. damaged by tire; loss, $1,000. 

Mobile—Mobile Cooperage Co.’8s abandoned plant op 
Three Mile Creek destroyed by fire; loss, $100,000. 

CALIFORNIA. San Bernardino—Chas. R. 
Lbr. Co., loss by fire, $5,000. 


ILLINOIS. Sparta—Stratman 
damaged by fire. 


Lumber 
Homer as _ local 


Davenport—Fullerten-Stuart 
yard with C. B. 


& Sons will 


Lumber 


MeCormick 


Lumber Yard badly 


IOWA. Cornell—Coéperative Lumber Co., loss by fire 
$10,000. 
LOUISIANA. 3arham—Weber-King Lumber Co., loss 


by fire, $150,000; dry kilns, 
quantity of lumber destroyed. 

MISSISSIPPI. 
$3,000. 

Garner—Green Lumber Co. lost entire mill, dry kilns, 
planing mills, rough and dressed lumber sheds and yard 
stock by fire. 

Monticello—Planing mill of E. E. Lovell destroyed by 
boiler explosion. 

Utica—Utica Lumber & Gin Co., loss by fire. 

NORTH CAROLINA. Silver City—Oak Mfg. Co., loss 
by fire, $14,000. 


BRITISH NORTH AMERICA 
NEW BRUNSWICK. Frederickton—Lumber mill be- 
longing to W. G. Gunter of this city, and located across 
the river, was destroyed by fire; loss about $25,000 


some sheds and au large 


Aberdeen—E,. L. Young, loss by fire, 
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National Retailers Discuss Problems 


(Continued from page 43) 


investigated rumors of financial collapse, and the 
groups exchanged credit information with other 
organizations of merchants. He said the sub- 
ject of ethics was closely studied and that fair 
dealing was strictly enforced. 

Mr. Stover said there were twenty local asso- 
ciations in western Pennsylvania and forty-three 
credit bureaus that cooperate for the general 
protection of all. He declared that in one dis- 
trict, by cooperation, bad accounts had been 
reduced $24,000 in one year. 

W. H. Williams, of Pittsburgh, Pa., said big 
losses resulted from the man who asked eredit 
for $5 and $10 worth of lumber, and the man 
who buys $25 to $50 worth and asks indefinite 
credit. ‘‘If you would work on a thirty-day 
basis, you would find it would pay well,’’ he 
concluded. 

J. A. Mahlstedt said all retail lumbermen give 
too much credit. 

John Dower was called on near the conclusion 
of the debate, and said he did not know any 
system that would improve collections. 


Would Shorten Credit Period 

The following resolution with reference to 
shortening the credit period was adopted: 

Resolved, That the growth in number of local 
credit bureaus would decrease the risk in granting 
credit, and facilitate collections, and that our asso 
ciation facilitate establishment of these credit 
bureaus by sending out information. 

A report on the National Retail Lumber Deal 
ers’ Inter-Insurance Exchange was presented by 
Guy Gray, of Cleveland, Ohio. He said the ex- 
change was in splendid shape. F. H. Ludwig, of 
Reading, Pa., among others, said he was using 
the policies of the exchange, and they had 
proved highly satisfactory, with a big saving 
in premiums. 


ELECTION OF OFFICERS 

[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., Oct. 22.—Fred L. 
Lowrie, of Detroit, Mich., was elected late this 
afternoon to succeed John EK. Lloyd, of Phila- 
delphia, Pa., as president of the National Re- 
tail Lumber Dealers’ Association. Mr. Lloyd 
declined to accept another term despite per- 
suasion on the part of the board of directors 
that held up the work of the nominating com- 
mittee for two days. 

When the members were finally convinced Mr. 
Lloyd would retire, they gave him a rising vote 
of thanks for his efforts in behalf of the asso- 
lation. Mr. Lowrie was first vice president of 
the association, and his name was the only one 
considered as successor to Mr. Lloyd. Mr. 
Lowrie is strictly an association man and has 
been in the lumber business ever since he started 
to work. He is president of the F. L. Lowrie 
Lumber & Finish Co., of Detroit, and of the 
Union Lumber Co., a wholesale firm of that city. 
His brother, A. B. Lowrie, is president of the 
Lowrie & Robinson Lumber Co., of Detroit. 

The new president of the National is a direc- 
tor in the Michigan Retail Lumber Dealers’ 
Association, and formerly was president of the 
Detroit Lumber Dealers’ Association. He was 
4 director of the Suburban Retail Lumber Deal- 
ers’ Association of Detroit, and a director of 
the Detroit Board of Commerce. He has been 
4 member of the National association since its 
inception. 

He said he would press the work of the Na 
tional association along lines laid down by Mr. 
Lloyd, and he believes the association is des 
tinned to do still greater work for the retailers 
f the country. 

Vice Presidents and Directors Chosen 

L. P. Lewin, of Cincinnati, Ohio, in present 
mg the report of the nominating committee, said 
it had been determined to have four vice presi 
dents instead of three. Other officers elected 
were: 

Vice presidents—P. BE. Mestayer, of New Orleans, 
La.; Kdward Hamilton, of Paterson, N. J.; Bruce 
Hill, of Pittsburgh, Pa.; Charles L. Schwartz, of 
Naperville, Ill. 

_Directors—J. A. Bowman, of Kansas City, Mo. 
(ia place of E. E, Woods) ; A. J. Hager, of Lansing, 


Mich. (to succeed F. J. Robinson, of Detroit, 
Mich.) ; Arthur C. Miller, of Buffalo, N. Y. (to 
succeed William L. Henrich, of Buffalo, N. Y.); 
Ben C. Mueller, Davenport, Iowa (to succeed E. R. 
Englebeck, Des Moines, Iowa); John Dower, Ta- 
coma, Wash.; A. C. Gauen, ‘president Illinois asso- 
ciation (to succeed Charles L Schwartz); F. C. 
Westover, Bay City, Mich.; Luther C. Ogden, of 
Cape May, N. J. (reappointed); W. R. Cole, of 
Punxsutawney, Pa. (to succeed Bruce Hill); J. D. 
Loizeaux, of Plainfield, N. J. (to succeed Frank J. 
Wallace, of Elizabeth, N. J., resigned), and M. B. 
Spriggs, of Weston, W. Va. 

The new office of sergeant-at-arms was cre- 
ated, and the honor fell to George Busby, of 
Philadelphia, Pa. 


ASSOCIATION SECRETARIES CONFER 


Twenty-two secretaries of metropolitan and 
State associations, invited to attend, met in 
the Traymore Hotel this afternoon to discuss 
ways and means of increasing the usefulness 
of organization work. Findley M. Torrence, 
secretary of the Ohio Association of Retail 
Lumber Dealers, was chairman. 

The first question under discussion was that 
of ‘‘Postal Card Quotations’’ and was in the 
form of a general protest against this practice 
of shippers sending ‘‘open face’’ price lists 
to the retailers. Retailers contend that postal 
cards lying about their offices often result in 
customers seeing the wholesale prices and 
often, in consequence, cause complaints of 
margin of profit. 

The Ohio association was chief complainant 
against the postal cards, but inquiry developed 
that several other States had been troubled 
with them. It was reported, however, that 
lumber shippers had promised to codperate, 
and a statement of the ‘‘open face’’ reforma- 
tion is assured. 


Favor Development of Credit Bureaus 

John Kreilick, of Kalamazoo, Mich., and War- 
ren J. Duffey, of Toledo, secretary the To- 
ledo district of the Ohio association, led a 
discussion on credits and collections. It was 
agreed that the establishment of credit bu- 
reaus by lumber organizations has been one of 
the biggest moves ever inaugurated for the 
benefit of the retailer, and the secretaries 
decided that great good is to be accomplished 
by the further development of credit systems. 


Pennsylvanians Will Open Branches 


J. H. Reiter, of the Pennsylvania associa- 
tion, gave a new angle to the subject of group 
work. He said the Pennsylvania association 
has found trouble in getting up district organ- 
izations, and as a result had decided to open 
up several branch offices of the State organiza- 
tion in the principal cities. The idea is to 
have a paid representative in each city repre- 
senting a district, and this official preferably 
will be an attorney, whose duty it will be to 
look after credits and collections. It will be 
the duty of the ‘‘district manager’’ to call 
meetings when matters of sufficient impor- 
tance are impending. It is estimated the work 
will cost the Pennsylvania Association some- 
thing like $7,000 a year, but it is believed the 
money will be well spent. 

The lien law situation was taken up, with J. 
Crow Taylor, of Kentucky, and George De 
Nike, of New Jersey, as the chief spokesmen. 
No concrete action was taken by the secre- 
taries, the speakers mainly pointing out defi- 
ciencies in their State laws. 


Benefits Shared by Nonmembers 


‘*Membership Directories and Campaigns’? 
led to a discussion of what benefits members 
get from the associations that are not shared 
in by nonmembers. It was the consensus of 
the secretaries that nonmembers share prac- 
tically all of the good accomplished by organ- 
ization work without sharing a cent of the 
cost. In this connection, Mr. Torrence said 
the Ohio association had adopted the policy 
of not inviting nonmembers to meetings. He 
explained, however, that the purpose was not 
to keep them away, but that the policy had 
been adepted mainly because the presence of 
outsiders had often resulted in crowding 
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hotels where meetings were held for those who 
supported the organization. 
Will List State Retail Conventions 

The only positive action taken by the secre- 
taries was in the adoption of the following 
resolution: 

“Resolved that Mr. Pfund on Jan. 2, 1925, issue 
a list of dates for conventions of retail State 
ussociations, keeping in mind the customary dates 
used heretofore by the different associations, Each 
association shall receive this list, and exchange 
dat's with others if agreeable to all parties con- 
cerned. The final list must be complete on Jan. 


lL, £920. 
THURSDAY SESSION 

[Special telegram to AMERICAN LUMBERMAN] 

ATLANTIC City, N. J., Oct. 23.—The Na- 
tional Retail Lumber Dealers’ Association 
closed its greatest convention in the Hotel 
Traymore here today. The registration ex- 
ceeded eight hundred, and it was estimated 
fully two hundred Jumbermen were present who 
did not register. This fulfilled the promise of 
Idward Hamilton, president of the New Jer- 
sey association, that if the convention would 
come to Atlantic City the attendance would 
reach the thousand mark. 


Seek Overhead Reduction 


The final session opened with a discussion 
of how to meet the demand for retail service 
without increasing overhead. Arch Kumph, of 
Cleveland, suid the increased cost of operation 
was rocking the foundation of the retail lum- 
ber business. He said the cost of handling 
lumber had increased from $2.50 to $17 a 
thousand feet. le declared every item of ex- 
pense had increased except fire insurance, 

Fred L. Lowrie, the new president, said 
that in Detroit certain items were put in 
storage and a list given to dealers at least 
once a month. He said this enabled the dealer 
to ‘fill in’? with no additional overhead. 

J. M. Diebold said that in Pittsburgh the 
Hardwood Flooring Co. has been organized 
to sell to dealers at the same price it sells to 
company members. 

Mr. Barry said that in Cedar Rapids, Iowa, 
one dealer handles heavy timbers, another posts 
and poles, another asphalt, and another hard- 
wood flooring. These stocks are available to 
all retailers in the city. Others who took part 
in the discussion were William Ryan, Toledo; 
J. Loizeaux, Plainfield, N. J.; and A. J. Hager, 
of Lansing, Mich. 

The following resolution was adopted: 

Resolved, That the constantly increasing service 
rendered the public indicates necessity for reduc- 
tion both in overhead expenses and investments. 


Accounting System Endorsed 


J. A. Mahlstedt, of New Rochelle, N. Y., 
presented the question of cost accounting. 
The three accountants of the association pre- 
sented reports: William Lucas, for the East; 
L. G. Batelle, of Dayton, for the middle West 
and South; and Harry J. Coleman, for the 
West. The accountants reported more than 
five hundred installations in the last year, and 
approximately one hundred retail yards that 
had ordered the system put in. Michigan, 
with sixty-six systems, leads the States, ex- 
cept New York, which has eighty-two. There 
are forty-seven installations in Massachusetts, 
and thirty-eight in Illinois. Indiana has thirty- 
one. A number of retailers endorsed the sys- 
tem, including Fred H. Ludwig, Reading, Pa., 
W. J. Riley, Hartford, Conn., Howard Conk- 
lin, Goshen, N. Y., John Hi. Lloyd, Philadel- 
phia, S. S. King, Dayton, Edgar Cummings, 
Cincinnati, and M. B. Sprigg, Weston, W. Va. 

L. P. Lewin, president of the Ohio Associa- 
tion of Retail Lumber Dealers, said the cost 
system doesn’t cost any more, and his firm 
could not do without it. Mr. Lowrie said 
Detroit is 100 percent sold on the cost sys- 
tem. O. D. Haskins, of Indianapolis; A. M. 
Melone, Minneapolis; Clarence Godfrey, Kal- 
amazoo; Hager Lansing and others spoke on 
the question. Mr. Batelle called attention to 
the AMERICAN LUMBERMAN questionnaire to 
‘‘retailers,’?’ which showed that the questions 
foremost in the minds of lumbermen were costs 
and credits and the cost system. He said the 
AMERICAN LUMBERMAN’s inquiry could be 


taken as an official inquiry. Mr. Coleman said 


Jine yard installations had been as successfy] 
as any other kind. 
This resolution resulted from the discussion 


of costs: 

Resolved, That competition resulting in sales to 
a loss is harmful to the public, the dealer and the 
industry. 

Mr. Lloyd made an appeal for more sus. 
taining members, saying the present member. 
ship exceeds six thousand. He announced em 
phatically that the national association is not 
fighting mutual insurance companies. ‘‘ We 
are cooperating with the mutuals,’’?’ Mr. Lloyd 
said. ‘There is no reason we can not support 
both kinds of insurance companies. ’’ 

The Howell-Barkley labor bill was condemned 
in the following resolution: 

Resolved, That the National Retail Lumber Dea] 
ers’ Association in convention unanimously con- 
demns the proposal set forth in the Howell-Barkley 
Jabor bill and urges a continuation of the present 
labor scctious of the transportation action, 

Another resolution read: 

Resolved, That the Southern Pine Association be 
asked to define mildew and black sap stain in its 
grading rules. 

Another resolution voiced thanks to the New 
Jersey Lumbermen’s Association, the North- 
eastern Retail Lumbermen’s Association, and the 
Pennsylvania Lumbermen’s Association — for 
their help in making the 1924 convention ‘‘the 
greatest meeting of lumbermen ever held.’’ 


Trade Journals Are ‘‘Great Good’’ 


Another resolution voieed appreciation of 
the trade journals for their ‘‘great good for 
the lumber industry.’? 

Guy Gray, of Cleveland, offered a resolution 
of appreciation to shingle manufacturers for 
preparing to make their products conform to 
standards. The resolution adopted read: 

Resolved, Members of this association are hereby 
urged when placing orders for shingles to express 
a preference for new standards. 

Another resolution thanked State associa- 
tions for their codperation in making the con- 
vention the biggest success ever. 

Just before adjournment, Mr. Lloyd called 
on Andrew H. Landram. Mr. Landram said 
the West Coast Lumbermen’s Association and 
the Portland Lumbermen’s Club joined in the 
invitation to the national retailers to hold 
their next convention in Tacoma, Wash. Mr. 
Landram is sales manager of the St. Paul & 
Tacoma Lumber Co., and he and John Dower 
were the only men to cross the continent to 
attend the national convention. Mr. Landram 
said the West Coast deserved the next con- 
vention, and is looking forward to it with 
enthusiasm. 

A golf tournament this afternoon 
the activities of the convention. 


CONVENTION SIDELIGHTS 

A pleasing sidelight of the convention was 
a dinner given by W. W. Wood, of Birming- 
ham, Tuesday night, to dealers using ‘‘Bill 
Ding’’ service, and other plates were set for 
one hundred and after the dinner talks were 
heard from two nationally known advertising 
experts followed by experiences of the Bill 
Ding dealers, all of whom were enthusiastic. A 
Bill Ding club was organized with A. J. Hager, 
of Lansing, Mich., president, and Walter 
Koehler, of Louisville, Ky., vice president. The 
Progressive Merchants’ Bureau, which handles 
3111 Ding service, has moved its headquarters 
to New York City, from which point it will be 
operated in the future. The dinner was a com- 
plete suecess and Mr. Wood received many 
compliments upon his enterprise and hospitality. 


Ohio Does Herself Proud 

Ohio deserves the palm for attendance at 
the eighth annual meeting of the National Re- 
tail Lumber Dealers’ Association, now in ses- 
sion at the Hotel Traymore here. Eliminat- 
ing New Jersey, which is really the host of 
the national retailers, the Buckeye State sent 
more delegates to Atlantic City than any 
other community in the United States. 

L. P. Lewin, president of the A. M, Lewin 
Lumber Co. and also head of the Ohio Asso- 
ciation of Retail Lumber Dealers, said to- 
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night that Ohio was proud of her distinction, 
having brought more than fifty lumbermen 
and their wives to Atlantic City. He said the 
delegation probably would reach sixty by to- 
morrow, and claimed that the big turnout set 
a record for the National Retail convention. 
‘‘T doubt if any State outside of that in which 
the convention was being held ever sent as 
many as fifty in one delegation to such a 
gathering,’’ said Mr. Lewin. ‘‘It shows that 
we Ohioans ure on the job, and that we be- 
lieve in the association. Il am sorry we could 
not have brought our entire association mem- 
bership to this convention.’ 

Among others in the Ohio delegation are 
Edgar Cummings, of the Pierson Lumber & 
Coal Co., Cineinnati; William Lager, of the 
Cincinnati Sash & Door Co.; J. H. Doppes and 
George Bauer, of the J. B. Doppes Sons Co., 
Cincinnati; Vright, of the Settle Lum- 
ber Co., Cincinnati; George B. Wise, secretary 
of the Cincinnati district of the Ohio associa- 
tion; Clayton Stearns, of the Lockland Lum- 
ber Co., Lockland; EK. L. Lorimer, of the Herd- 
man Sash & Door Co., Zanesville; J. L. Laird, 
of the J. G. Laird Co., Ashtabula; Irving 
Jones, Cleveland; Thomas Neal and Guy Gray, 
of the Guy Gray Lumber Co., Cleveland; Earl 
Williamson, Cleveland; Warren J. Duffy, see 
retary of the Toledo district organization; 
William Ryan, of Toledo, former president of 
the Ohio State association, and C. C, Sieving 
and Gus Kemper, both of Toledo. 


Findley M. Torrence, secretary of the Ohio 


George 


State association and of the McDowell & Tor- 
rence Lumber Co., Xenia, said the large at- 


tendance from Ohio reflected good business 
conditions. 


Canadians Get Hearty Welcome 

Hands frequently were clasped across the 
international border Tuesday afternoon at the 
close of the first session of the convention of 
the National Retail Lumber Dealers’ Associa- 
tion. American retailers, four hundred strong, 
joined in hearty applause for a delegation of 
retail lumbermen who had come to Atlantie 
City to ‘‘cement the friendship existing be- 
tween the lumbermen of this country and 
Canada.’”’ 

John E. Lloyd, president of the National 
retailers, called for the Canadians to stand up 
one at a time and be introduced to the con- 
vention. First Mr. Lloyd himself introduced 
Horace Boultbee, secretary of the Ontario Re- 


tail Lumber Dealers’ Association. Mr. Boult- 
bee in turn introduced W. M. Tupling, presi- 


dent of the Ontario association. The Ameri- 
¢can retailers almost shouted their welcome 
when Mr. Boultbee said that Mr. Tupling be- 
lieves in association work to the extent of 
seeking closer codperation between the Onta 
rio organization and the National retailers. 

Others in the Canadian delegation are B. F. 
Clarke, secretary of the Southwestern Ontario 
fetail Lumber Dealers’ Association; G. 8. 
Zimmerman, of Lanstock, Ont., and an officer 
in the Hastern Canada Wooden Box Manufac¢ 
turers’ Association; J. B. MeKenzie, of 
Georgetown, Ont., and M. R. Bogart, of Chat- 
ham, Ont. The last of the Canadians intro- 
duced was James Harriman, of Niagara Falls, 
Ont., one of the oldest retail lumbermen of 
Canada, who attends all the conventions. 

Several of the Canadians were accompanied 
by their wives, making up a delegation in all 
of eleven members. 








FOREIGN FIELDS FOR INDUSTRIAL ENDEAVOR 








Swedish Lumber Prices Cut 

WASHINGTON, D. C., Oct. 20.—Trade Commis- 
sioner Mowatt M. Mitchell, London, reporting to 
the Department of Commerce on conditions in the 
United Kingdom lumber market, states that the 
turn appears to have come in the battle between 
Scandinavian sellers and British buyers and the 
former have made considerable cuts in their prices. 
The cut in price of good Upper Gulf Swedish wood 
has been £2 10s. per standard from the early seasun 
demand, and as much as £5 has been cut from deal 
prices. 

The last week of September witnessed a consid- 
erable arrival of Douglas fir, which was in good 
demand, with prices ranging from £26 10s. to £28 
per standard for good clear stock. The opinion at 
the time was that this price would not go lower 
during the coming winter. Southern pine was 
steady at £41 to £42 per standard on a T-inch 
basis. 

The market for hardwoods had been picking up 
and indications pointed to a strengthening of this 
market for some weeks. 

Contrary to expectations, Russian Government 
selling agencies have not cut their prices along 
with Swedish sellers and there is a feeling that 
they have determined, if necessary, to hold over 
their best stocks until next year. 


American Hardwoods in England 


John H. Burrell & Co., prominent wood brokers 
at Liverpool, England, in their wood circular for 
Oct. 1, outline the position of American hardwoods 
in the British market as follows: 


Asu—Logs: There has been no 
stocks are slightly reduced. Lumber: Arrivals 
were free and holdings are increased. 

BLaAcK WALNUT—Logs and Lumber: The very 
small import of logs went into consumption. Fair 
quantities of lumber have arrived, and there is 
moderate demand. 


GuM—Lumber: Arrivals have been more than 
ample for the limited demand; stocks are heavy. 

Hicxkory—Logs: There has been no import, but 
stocks are ample. 
_ OsK—Boards: Import has been heavy, and hold- 
Ings are exeessive. Logs: No arrivals have been 
reported, and the market is bare. There is no 
inquiry. Planks (cabinet): The import was mod- 
erate and sufficient for the light inquiry. Planks 
(wagon): The arrivals have been moderate, but 
more than ample for the very restricted demand. 
Stocks are excessive. 

Pitcno Pine—The import of sawn 
lumber was 148,000 cubic feet during 
and the consumption was 109,000 


import, and 


timber and 
September, 
cubic feet. 


Stocks are slightly increased. Values remain 


steady. 
PopLar—Logs: The small import was more 
than ample. There is little inquiry. Lumber: 


Arrivals have been free, and mostly on contract. 
Stocks are more than sufficient and there is very 
little demand, 


Lumbermen Seek Preference 

Vancouver, B. C., Oct. 18.—Disappointment is 
deep among the lumbermen this week owing to the 
failure of the Australian Government to include 
mill products, in the list of products, which under 
the new tariff just issued by the Commonwealth, 
will have preference in duty. 

Lumbermen have asked for a conference with 
Hon. W. L. Mackenzie King, Dominion prime min 
ister, now on a visit to the Coast. They are going 
to urge on him, and through him on the Canadian 
Government, the importance of having mill prod- 
ucts placed on the preferential list. The preference 
features of the new Australian tariff must be ac 
cepted and ratified by the Dominion Parliament at 
the coming session, and this is felt to be the last 
chance the lumber interests will have of pressing 
their case, 

Preference is sought on straight lumber speci 
fications, on factory work such as sash and doors, 
and on box material. 

Of recent years British Columbia has been losing 
the Australian trade, the bulk of which has been 
going to Oregon and Washington exporters. 


Bureau Establishes Eight Offices 


WASHINGTON, D. C., Oct. 20.—Dr. Julius Klein, 
director of the bureau of foreign and domestic 
commerce, announces the establishment of eight 
new trade-promoting offices. They will be located 
at Ottawa, Canada; Hamburg, Germany; Stock- 
holm, Sweden; Helsingfors, Finland; Bombay, In- 
dia ; Canton, China; Montevideo, Uruguay, and San 
Juan, Porto Rico. The offices will be in charge 
of Trade Commissioners L. W. Meekins, E. C. 
Squire, T. O. Klath, E. A. Kekich, J. E. Miller, 
O. S. Watson, L. B. Clark and L. W. James, re- 
spectively. All of these men are trained in the 
service of the bureau and have been selected for 
their peculiar fitness for the duties involved in 
each office. Dr. Klein expects more direct and 
complete service to American industry in the mar- 
keting of goods abroad to follow this strengthening 
of the chain of trade-promoting offices, especially 
since the volume of business the world over is 
likely to increase as a result of the stabilization 
of Europe. 


— GEORGIA Roemeese 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


P| Sales Agent for the Following Mills:— 
‘ THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 

BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 


Gable, S.C. Odessa, Fa. 
BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 


Vale Royal Mill, Savannah, Ga. 
Gilmania Mill, Gilmania, S.C. 


CYPRESS CO. 
In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








Our Specialty: 
BAND SAWED 
OAK-GUM 
ASH - PINE 
CYPRESS 


Carefully Air 
or Kiln Dried. 


110,000 Feet 
Daily Capacity. 


Massee - Felton 
Lumber Co. 


MACON, GA. 











building the World’s 
best portable Saw 


40 Years 







Mill. Also manufacturers of Shingle Mills, 
Edgers and Water Wheels. 
Winner of gold and_ silver 
medals at Chicago and St. 


Louis World’s Fairs. 
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LONGLEAF 


Yellow Pine 


2x4 


—and—- 


2x6 


S1S2E Standard 
YOUR INQUIRIES ARE INVITED 


Henderson-Waits 


Caryville, Fla. Lumber Co. 
wi 





We also make 
Gang Sawn 

4" Flooring, 
Car Decking 
Framing and 
Yard Timbers 








W. B. Harbeson 
Lumber Co. 


DE FUNIAK SPRINGS, FLORIDA 


Producing about 40 million feet 
annually of 


LONG LEAF YELLOW PINE 


Dimension 


CAR MATERIAL 


LONGITUDINAL SIDING A SPECIALTY 














Cummer Gypress Go. 
YI 





Mills: Jacksonville and Sumner, Fla. 


eencace LUMBER 
GYPPeSs. soughand dressed 


Shingles and Lath 











Sales Office, 280 Madison Ave., New York City i 





UuSOMOPAESS, Gompanng 


AKU FACTURERS oF 
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Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
“*‘Ask the Wholesaler’’ 


The Alger - Sullivan Lumber Co. 
CENTURY. FLORIDA 

















THE ACTUARY DOES A MAN’S WORK 


And does it accurately. A book to use for figuring 
moulding, lumber bills, car freights, car invoices, yard 
inventories, odd sizes, ete. Has a table for determining 
the list of new mouldings, a table of prices on door and 
window stock, a table of measurements on wall board 
in 32 and 48-inch widths and various other valuable 
tables. The Lumberman’s Actuary, price postpaid, bound 
in leather, $8.50. AMERICAN LUMBERMAN, 431 S. 
Dearborn St., Chicago, Ill. 








Yews of American Hardwood Industry 








DETROIT, MICH. 


Oct. 21.—With few desirable transit cars being 
offered, most items in softwoods are much stronger. 
Orders from retailers are largely for immediate 
delivery, stocks in local yards being low. Although 
volume of business continues quite good, there is 
little tendency toward speculative buying for re- 
tail or industrial purposes. There is apparently 
an unmistakable trend in the automotive industry 
to provide for future hardwood requirements on a 
larger scale. sody plants are undertaking larger 
production schedules. Some orders for hardwoods 
have been placed for January delivery after a con- 
siderable period of buying almost entirely for spot 
delivery. This is regarded as a forerunner of in- 
creased activity in advanced hardwood purchases. 
Ash has taken on more firmness. 

Through an errer, Oct. 21 instead of Nov. 21 was 
given in the Oct. 18 issue of the AMERICAN LuM- 
BERMAN as the date for holding the next concatena- 
tion of the Detroit Hoo-Ifoo. <A large class of kit 
tens will be conducted through the ceremonies. 


CLEVELAND, OHIO 


Oct. 20.—There is a slight general improvement 
in lumber purchases throughout this territory, al- 
though industrial plants are slow in a number of 
instances in getting back to normal production. 
Business in retail yards has held up very favor- 
ably, because building operations have been con- 
tinued on a large scale, principally on account of 
the continued mild weather. The hardwood trade 
is characterized as fair, with orders for spot deliv 
ery still dominating the buying. The reported im 
provement in automobile production in the Cleve- 
land territory is expected to increase volume of 
hardwood purchases within a short time. 

The Wood Construction Bureau, of the Cleveland 
Soard of Lumber Dealers, has been awarded a gold 
lettered pennant as one of the organizations which 
presented the best displays in the recent Broadway 
White Way Celebration that consisted of a parade 
of 400 floats furnished by 175 exhibitors. The 
celebration was held to signalize the opening of 
the longest single white way lighting system in 
the world. 

J. V. O’Brien, secretary Cleveland Board of Lum- 
ber Dealers, is spending a month’s vacation on the 


west Coast. 
EVANSVILLE, IND. 


Oct. 20.——In southwestern Indiana a fair amount 
of hardwood orders and many inquiries have been 
coming in. Poplar has been in good demand, oak 
and gum have been quite active, and there is also 
a very good movement of elm, ash, maple and 
walnut. Retail dealers report that trade has been 
very good. Most veneer plants have been operated 
on steady time. The furniture’ business has 
slumped somewhat, not many factories in Evans- 
ville are on full time. Desk and chair manufae- 
turers say that their business has fallen off. Pro- 
duction has been favored by good weather and 
splendid roads. Mills in this seetion have been 
operated on fairly good time and logs are still com- 
ing in nieely. Log prices are rather high, although 
the quality of the logs is very good. 

The J. V. Stimson Lumber Co., which is operat- 
ing a small mill at Chandler, Ind., has a large 
number of logs on hand. 

» Robert Carroll, well known timber buyer at Boon- 
ville, Ind., has returned from a_ business. trip 
through southern Indiana and southern Tllinois. 

Gus FE. Bauman, of the G. BE. Bauman Hardwood 
Co., has returned from a southern business trip 
and reports that trade is improving. 


LOUISVILLE, KY. 


Oct. 21.—Business has been fair to good in 
hardwoods as well as veneers and plywoods, and 
hardwood companies which also produce pine re- 
port that they are selling pine with no great 
difficulty. Movement of hardwoods continues 
steady at'steady prices, there having been very 
little change in the general market. The automo- 
tive industries are buying just a little better; the 
furniture, interior trim and flooring people are all 
taking some material, and there is seattered busi 
ness from car foundries and other consumers. In- 
terior fixture people have also been fairly busy, as 
merchants are prosperous and are doing a good 
deal of remodeling of old stores, and opening new 
ones, 

Hardwood quotations on inch stocks are about 
as follows: Kentueky and Indiana quartered white 
oak, FAS, $140; common, $80; quartered red, $115 
and $70; plain white, $105 and $60; plain red, 
$95 and $55. Southern oak, quartered white, $125 
and SSO: quartered red, $90 and $60: plain white, 


$86 and $57; plain red, 
Kentucky, FAS, $110; 
selects, 


$82 and $55. Poplar, 
southern, $100; saps and 
$70@75; common, $48 on southern and 


$53 on Kentucky. Walnut, FAS, $210@215; se. 
lects, $150; common, $110. Chestnut, $100 and 


$60. Cottonwood, $55 and $40. Ash, $100 and 
$60. Basswood, $85 and $55. Quartered red gum, 
$85 and $55; plain red, $78 and $50; quartered 
sap, $60 and $45; plain sap, $55 and $3 


JACKSON, MISS. 


Oct. 20.—Local manufacturers of hardwood re 
ported a little more activity last week, although 
the general tendency seems to be to hold off buy- 
ing until after election. More inquiries were re- 
ceived last week than the week previous. The lead- 
ing item in demand for the domestic market is com- 
mon quartered red gum. Sap gum and oak for 
flooring are also in good demand, but poplar is 
not so active. The brightest spot in the hardwood 
market is the export situation. Demand from 
England and other European countries is heavy. 
Quartered oak is in heavy demand for export. 
Logs are plentiful in this section. There are plenty 
of cars for every use, and the labor situation is 
satisfactory. Stocks are nearly normal in this 
section, and.,mills are all running full time. 

C. B. Isbell, of the H. I. Isbell Co., Elkhart, Ind., 
is making his annual fall trip among its southern 
mill connections, and called on the Finkbine or- 
ganization in Jackson on Monday and also spent 
a day or two with the Adams-Banks Lumber Co., at 
Morton, Miss. 


JACKSONVILLE, FLA. 


Oct. 20.—Buying in the hardwood market con 
tinues to be hand-to-mouth. Demand for ‘low 
grades is reasonably good. The building trades 
continue to provide one of the main outlets. Plan 
ing mills and sash and door factories are taking 
their usual quota. Hardwood flooring manufac 
turers report a very brisk market, that promises 
to continue well into the winter. Furniture manu 
facturers have been doing a little better recently, 
especially those in the Carolinas. ‘They have been 
taking more gum lumber than formerly. Automo- 
bile production has increased slightly, but not sufli- 
ciently to be reflected in bardwood buying. Prices 
are still unreasonably low, and show practically 
no change, 

Jacksonville is well on the way to become a fur 
niture manufacturing center. The Willow Craft 
Shop, now in Philadelphia, will soon be removed 
to this city, making the second plant to be estab 
lished here this month. It will make a specialty 
of split willow furniture, 


CINCINNATI, OHIO 


Oct. 2 encouraging signs are reported in the 
export market by Cincinnati hardwood exporters. 
They say inquiries have been increasing, and have 
brought some orders. Business is being placed at 
fair prices. There has been little difficulty in ob 
taining requisite steamer space. While business 
is by no means active, it is much better than it has 
been for many months. 

The next meeting of the Cincinnati Lumbermen’s 
Club will be held at Vernon Manor. The dinner 
session will be held on the evening of Monday, 
Nov. 8. C. W. Tunis, is chairman of the entertain 
ment committee. 


COLUMBUS, OHIO 


Oct. 20.—Hardwood trade is showing consider 
able strength with buying pretty evenly divided 
between retail yards and factories. Automobile 
factories are showing a tendency to come into the 
market. Railroad inquiries are good, and quite 4 
few are developing into orders. Shipments are 
coming in promptly. Price cutting is gradually dis 
appearing. There is no accumulation of dry stocks 
as production and shipments are about on a parity 
The American Column & Lumber Co., reports 4 
rather quiet trade, although prices have been main 
tained. W. M. Stark, head of the company, said 
“Basic conditions are good.” The Imperial Lumber 
Co. says trade in hardwoods is steady. 

J. B. Patton, assistant sales manager W. M 
Ritter Lumber Co., says vard demand is the best 
feature, although factory demand is not far be 
hind. Prices are well maintained, F. B, Pryor. 
sales manager, has returned from a three weeks 
business trip on the Pacifie coast. W. M. Ritter. 
head of the company, visited the head offiecs 1 
Columbus over the week-end. 

Southern pine trade is showing signs of im 
provement. While buying has not been inere: ased 





materially, there is more steadiness in the dé mand 
Boards, both No. 2 and No. 3, are still weak and 
Flooring and rough 


the same is true of dimension. 
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finish are the strongest items. Transit cars are 
numerous and are frequently sold below the usual 
market prices. Frank H. Lumbert, jr., of the 
Fifth Avenue Lumber Co., reports a fair volume 
of business last month, although prices are getting 
stronger every day. W. L. Whitacre, of the W. L. 
Whitacre Lumber Co., reports a steadier market 
in southern pine, although prices are still some- 
what irregular. R. M. Lucas, secretary of the 
Columbus Lumbermen’s Credit Club, reports deal- 
ers doing a fair amount of business, although the 
rush for the season is now over. Dealers are 
figuring on some new construction work. 


BUFFALO, N. Y. 


Oct. 20.—The season for lake-and-rail shingles 
from the Pacific coast is about closing. They come 
bere from Duluth as deckloads on package-freight 
steamers, this method reducing the cost 14 to 15 
cents per hundredweight. The shippers expect an- 
nouncement of closing almost any day, as it would 
be expensive to allow shingles to accumulate at 
Duluth after the season closes. 

Grayes, Manbert & George report that the saw 
ing at the Byng Inlet mill will close for the sea- 
son in a week or so, with some logs left over for 
early spring cutting. The logging camps have 
been established, the idea being to make a mod- 
erate cut for next year’s rafting. The logging 
costs have been reduced somewhat by lower wages, 
but supplies are quite as high as last year, and 
horses are higher. 

The baseball nine of T. Sullivan & Co. finished in 
second place in the Riverside Twilight League this 
season, and has been awarded a silver cup. James 
Daly acted as captain of the nine. About twenty 
games were played, the Dupont Fiber Silk Co.’s 
nine finishing in first place. Maurice M. Wall has 
been elected an honorary member of the Buffalo 
Lumber Exchange. 

Llye S. Vincent, wholesale lumber representa- 
tive, of Seattle, Wash., was a caller on the trade 
in the last week. 

H. Shumway Lee, president of Mixer & Co., is 
spending two weeks in New York on business. 

The Seamon Container Co., of Olean, has bought 
the plant of the United Wood Fiber Co, there and 
will manufacture fiber buckets. 

suilding permits in Buffalo for last week num 
bered two hundred, with costs of $523,400, or 
about up to normal. A good many dwellings are 
appearing in the list each week. 

A memorial to Frank E. Williamson, traffic com- 
missioner of the Chamber of Commerce, who died 
recently, has been drafted by a Buffalo Lumber 
Exchange committee composed of Ganson Depew, 
president; O. E. Yeager and C. Walter Betts. 


ASHLAND, WIS. 


Oct. 20.—An investigation to determine the cause 
of the fire which destroyed the Menominee Indian 
sawmill at Neopit will be started this week, as 
soon as a representative of the Federal bureau of 
Indian affairs arrives, officials said Monday. A 
loss of more than $200,000 was caused by the 
fire. Nothing has come to light yet, according to 
E. A. Allen, superintendent of the reservation, 
which would indicate that the fire had any other 
cause than a defective refuse burner. 

Manager Frank Brown, of the Schroeder Lumber 
Co., of Ashland, has been spending several days at 
Outer Island appraising damage done to the com- 
pany’s property by the cyclone that visited the 
Marengo district recently. Outer Island is about 
the last island to contain suflicient standing timber 
to make logging profitable, and the Schroeder Lum- 
ber Co. has a first-class camp outfit stationed 
there, including a logging railroad to the lake, over 
which it is towed to the mill at Ashland. The 
company expects to maintain logging camps on the 
island this winter. 

Conservation Agent Harrington, of Madison, ac 
companied by Lucius F. Hanks and Mr. Ensinger, 
also of Madison, representing the Vilas estate, have 
gone to Presque Island on the launch Liberty to in- 
spect the island. The total area of Presque 
Island is about ten thousand acres, most of which 
is owned by the Vilas estate. The estate is making 
arrangements to donate the property to the Uni- 
versity of Wisconsin. Although the island has 
been logged of its original timber, a healthy 
second crop of young hardwood and conifers is 
rapidly springing up. It has been suggested that 
the place be kept as a State park, preserving its 
native flora and fauna for the delight of coming 
generations. It is pointed out that the proposed 
forest conservation amendment to the constitution 
to be voted on at the November election, if passed, 
will allow the conservation commission to carry 
out its plan for establishing such a park. An 
appeal for the adoption of the conservation con- 
stitutional amendment was issued by Elmer S. Hall, 
State conservation commissioner. Mr, Hall de- 
clared that the future of industry, commerce and 
recreational facilities in Wisconsin depends to a 
large extent upon the adoption of the amendment 


RHINELANDER, WIS. 


Oct. 21.—Demand for lumber still fluctuates, but 
there is some movement all the time. Hardwood 
flooring sells well, crating lumber is always in de- 
mand, there is a call for maple hearts in sizes 
for industrial plants, car stakes, blocking, skids, 
also for sewer planking, and the supply of this 
material is quite low. Only a few mills are run- 
ning, and the early sawing is well cleaned up. In 
hardwoods, select and better birch has moved out 
better in 4/4 than in thick stock. The manufac- 
turers of heavy chairs and similar furniture seem 
to have kept out of the market. The yards have 
more than the usual proportion of thick birch. For 
common grades there is a demand, and Nos. 1 and 2 
are moving more or less steadily. Stocks of bass- 
wood seem to be ample, but there is not much de- 
mand for this wood, except at lower prices than 
the mills like to take. Hemlock is moving to some 
extent. There is a good demand for strips, prob- 
ably for crating purposes, and some yards are 
taking in a carload here and there. Northern pine 
is slow. Prices are very much reduced from what 
they were six or eight months ago, by reason of 
close competition from western manufacturers. 
Still there is some sale of Wisconsin pine, along 
with shipments of hemlock. 

The pulp and paper mills have not as yet de- 
cided how much timber they will buy this year, 
nor what price they will pay. ‘This has a tendency 
to hold back jobbers from going into the woods, as 
it does not pay to log the hardwood alone and leave 
the hemlock and pulp standing. <A number of 
buyers have been around, looking for suitable traets 
of timber land to buy and start logging, and some 
sales have been made. 


BAY CITY, MICH. 


Oct. 21.—-During October inquiry for hardwoods 
has been very light, and buyers are placing orders 
in small quantities for their immediate needs only. 
The demand is largely for the higher grades, al- 
though there has been a considerable movement 
of hardwood culls to the box factories and crating 
users. The flooring industry is making some pur- 
chases of hard maple, but the volume of demand 
from this industry is below normal. The auto- 
mobile industry shows little interest in lumber, 
and there has been a decline in the business re- 
ceived from building interests, 

teports from the sawmills show stock condi- 
tions to be very favorable. The quantity of dry 
lumber in stock is considerably below normal, 
especially in the higher grades and in 8/4 and 
thicker; with the near approach of cold weather 
this condition can not be improved. 

Over two million feet of lumber was discharged 
on the Saginaw River, in Bay City and Saginaw, 
during the last week. The steamer 7’. S. Christie 
discharged 500,000 feet of hard maple for W. D. 
Young & Co., Bay City; the steamers Pierce Mc- 
Louth and S. M. Stephenson discharged about a 
million feet of white pine for Bradley-Miller & 
Co., Bay City and the steamer Genoa distributed 
over 800,000 feet of white pine between the estate 
of E. B. Foss, Bay City, and the Mershon, Eddy, 
Parker Co., of Saginaw, 


MILWAUKEE, WIS. 


Oct. 22.—The sash and door factories and retail 
yards were the most active factors in the Wisconsin 
lumber market during last week. Following the 
trend of southern pine prices, the general market 
is rising, but to date there has been no effort to 
buy in quantity from any source. Increased busi- 
ness from rural yards is not noticeable to any great 
extent in Wisconsin, because farmers in this State 
have been able to keep up their repairs from year 
to year. Milwaukee furniture and chair factories 
are all in the market for lumber, buying mostly 
southern hardwoods and some oak and maple. 
Flooring items are still moving at a steady pace, 
The wood box factories are very active and stocks 
everywhere are so low that wholesalers are finding 
it hard to fill orders for the crating grades of hard- 
woods. Considerable crating lumber was sold to 
the furniture factories last week. Auto body build- 
ers are buying large amounts of dimension hard- 
woods. One of the leading builders here, produc- 
ing bodies for a popular six cylinder car is in the 
market for ash. ‘The industrial market is em- 
phatically not what it should be. The yards, 
though buying steadily, have no stocks on hand; all 
orders are for “rush’’ delivery. 

Building permits issued in Milwaukee last week 
showed a gain over those issued in the same week 
of 1923, the valuation last week being $872,005 as 
compared with $686,215 a year ago. 

Former Gov. Edward Scofield, who had been ill 
for several weeks at the Ilotel Pfister, Milwaukee, 
recently returned to his home at Oconto, Wis. 

William Donovan, head of the Donovan Lumber 
Co., at Aberdeen, Wash., was a recent visitor at 
Menominee, Mich., where he formerly conducted 
the Donovan & O’Conner Lumber Co. 
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Weis - Patterson 
Lumber Go., Inc. 


PENSACOLA, FLORIDA 


Manufacturers 


Gulf Red Cypress 
Tupelo 
Southern Hardwoods 


CYPRESS AND TUPELO 
MOULDINGS AND TRIM 
CYPRESS LATH & SHINGLES 
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Lutcher & Moore 
Cypress Lumber Co. 


LUTCHER, LA. 


Manufacturers of 


Band Sawed Louisiana Red 


CYPRESS 


LUMBER, LATH and SHINGLES 


GYPRESS 


We annually produce 40,000,000 feet of 
Louisiana Cypress 
Lumber, Lath 
and Shingles 


; Also Tupelo Lumber, and have Complete 
Planing Mill Facilities. 


Dibert, Stark & BrownCypressCo. Ltd. 


PONNER, LOUISIANA 























Manufacturers 











j The Planters Lumber Co. } 


JEANERETTE, LA. Limited 
BAND SAWED 


OUISIANA 
RedCypress 


AND TUPELO LUMBER 
Special Attention to Railroad Orders. 


LATH, PICKETS, SIDING, FLOORING 
CEILING and MOULDINGS. 
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Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necessary 
information. Bound in Red Leather. $2.50, 
postpaid. 

431 So. Dearborn St, 
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offered for prompt de 


Pig | 


WHITE 
OAK 


RED 
OAK 


RED 
GUM 


SAP 
GUM 


BLACK 
GUM 
HICKORY 
MAGNOLIA 


CYPRESS 


WHITE 
ASH 


or mixed Cars. 


OAK, GUM 
CYPRESS 


15,000 4/4 FAS Plain Red Oak 
$50,000 4/4 Ne. | Com. Plain R. Oak 
720,000 4/4 Ne. 2 Com. Plain R. Oak 
60,006 4/4 FAS Plain White Oak 
15,000 4/4 No. | Com. Plain W. Oak 
200,000 4/4 Ne. 2 Cem. Plain W. Oak 
80,000 4/4 FAS Cypress 
9,000 4/4 Select Cypress 
10,000 4/4 Ne. | Shop Cypress 
15,000 4/4 Ne. 2 Shop Cypress 
156,000 4/4 No. 2 Cem. Cypress 
75,000 8/4 Select Cypress 
17,000 8/4 No. | Shep Cypress 
8,000 8/4 No. | Com. Cypress 
53,000 4/4 FAS Quartered Red Gum 
69,000 4/4 No. | Com. Qtd. R. Gum 








Write for prices today. 


Grant Timber 
& Mfe Co. SELMA, 


LOUISIANA 
W. W. Bu Sales Manager 














sawn SHORTLEAF 
Base, Casing, Edge and Flat 
Grain Flooring, Ceiling, Partition 


Finish (all thicknesses), Mouldings 
1°& 2” Yard Stock up to 20" long 





Also SOUTHERN HARDWOODS 
DAVIS BROS. 
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Mills at Mobile, Ala. 
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News from America’s Lumber Centers 








TACOMA, WASH. 


Oct. 18.—A discussion of market con- 
ditions covering the entire field of the lumber in- 
dustry of this district occupied the regular meet- 
ing of the ‘Tacoma Lumbermen’s Club last Wednes- 
day. The attendance at the mecting was small, 
but those present discussed the situation more fully 
than at any recent meeting of the organization. 
The consensus was that while there might have 
been a slight improvement in some particular lines, 
the general market situation had changed very 
Jitthe during the last two weeks, and that no im 
mediate improvement was to be looked for. Some 
of the members expressed the belief that conditions 
would improve after election, while others held 
that the principal trouble is overproduction, and 
that as long as the output of lumber exceeds the 
demand there will be little or no change in con- 
ditions. Prices were reported to be slightly weaker 
on some items. In general the market was con- 
sidered inactive. The door manufacturers reported 
very little new business, and no immediate im- 
provement in sight. Most of these mills have been 
operating at a loss for some time, it was agreed, 
and prices are generally below the cost of produc- 
tion. Ernest Dolge, president of the West Coast 
Lumbermen’s Association, made a brief address in 
which he urged the manufacturers to pay more 
attention to reducing the cost of production. 

The regular meeting of the officers and stock- 
holders of the Douglas Fir Exploitation & Export 
Co, is to be held in Tacoma Oct. 30. A large at 
tendance is expected, and the local members of 
the organization are planning to entertain the 
visitors after the conclusion of the business meet- 
ing. Arrangements for the affair have not been 
completed. 

The regular meeting of the Northwest Lumber 
3uyers’ Club was held in Tacoma last Friday 
evening. A large attendance of members was pres- 
ent. The principal speaker was C. J. Hogue, who 
first discussed the material wanted by eastern buy- 
ers, and urged the buyers to codperate with the 
western manufacturers in furnishing such mate- 
rial. Mr. Hogue then gave his lecture, illustrated 
with stereopticon views on the lumber industry 
in Japan. Carl Crow, of Portland, made a talk 
on market conditions. This address was followed 
by a general market discussion. The members were 
generally confident of a much stronger market two 
or three weeks after the election. The club de- 
cided to hold its annual dinner dance in January, 
and will decide on the location and the details at 
a later meeting. 

It is planned to hold the November meeting of 
the West Coast Lumbermen’s Association in Ta- 
coma, and to hold a conference of mill superin- 
tendents at the same time. This was announced 
today by Ernest Dolge, president of the associa- 
tion. The date of this meeting has not been fixed 
but it will probably take place early in the month. 
This will be the last association meeting before 
the annual gathering which will be held in Janu- 
ary. 

A number of Tacoma manufacturers are plan- 
ning to attend the Forest Utilization Products Con- 
ference which is to be held at Washington, D. C., 
Nov. 19 and 20. The National Lumber Manu- 
facturers’ Association is sponsoring the conference, 
and it is expected that Tacoma will be well repre- 
sented, 

Shipping from Tacoma during September showed 
an inerease cover August, 135 deep sea vessels with 
an aggregate tonnage of 355,850 tons leaving the 
port during the month. In August only 115 ves- 
sels left. A large majority of these ships are lum- 
ber carriers. 

Lumber carriers at the Tacoma docks during 
the present week included the following: Porta- 
coma dock, Vinita, Atlantic coast, 400,000 feet 
(part cargo) ; Lake Gunni, Atlantic coast, 120,000 
feet (part cargo) ; Claremont, California, = 000 
feet (part cargo) ; Wahkeena, California, 250,000 
feet (part cargo) ; Orleans, Atlantic coast, 125, 000 
feet (part cargo). Dickman Lumber Co., Vinita, 
Atlantie coast, 300,000 feet (part cargo); Lake 
Frances, California, 300,000 feet (part cargo) ; 
Everett, California, 150,000 feet (part cargo); 
Jlaremont, California, 150.000 feet (part cargo), 
and Ayaha Maru, Japan, 200,000 feet (part cargo). 
Tidewater Mill Co., Wahkeena, California, 750,000 
feet (part cargo). Oriental dock, Everett, Cali- 
fornia, 1,000,000 feet lath (part cargo). Defiance 
Lumber Co., Wheatland Montana, Japan, 600,000 
feet (completing), and Vinita, Atlantic coast, 500,- 
000 feet (completing). St. Paul & Tacoma Lum- 
ber Co., Lake Frances, California, 1,300,000 feet 
(completing), and Orleans, Atlantic coast, 300,000 
feet (part cargo). Terminal dock, Eldorado, Cali- 


general 


fornia, 50,000 feet (part 
bach, Atlantic coast, 


cargo) ; Lewis Lucken 
500,000 feet (part cargo) ; 
Munaries, Atlantic coast: 400,000 feet (part 
cargo); Wahkeena, California, 750,000 feet (com 
pleting), and F. J. Luckenbach, Atlantic coast, 


2,000,000 shingles (part cargo). Baker dock, 
Dakotan, Atlantic coast, 70,000 shingles, 4,700 


doors and 21,000 feet lumber (part cargo), and 
Doylestown, California, 77,000 feet and 800 bundles 
box shook (part cargo). Ocean dock, W. I. Cham 
berlain, jr., California, 500,000 feet (part cargo) 

Tacoma lumber mills are now finding an outlet 
for a large quantity south of the equator, and 
nearly 17,000,000 feet from the Pacific Northwest 
will be shipped within the next thirty days to Aus 
tralia and South Africa. Much of this lumber is 
being shipped by J. J. Moore & Co., and Tacoma 
mills have a large part of the order. Five ships 
are to be used to transport this big order, and 
all of them will call here within the next four 
weeks. 

The name ‘Portacoma’ has been adopted by 
the Port commission for the Port district docks of 
this city, which handle the largest part of the 
lumber shipped by water from inland mills in this 
section. 

A new form of parquet fir flooring, invented by 
Arthur T. Hollenbeck, of Tacoma, and patented 
by him, will probably be placed on the market in 
the near future. This form of material is to be 
used on a new floor to be laid in the Tacoma Hotel, 
and if this proves successful it is probable that 
a company will be organized for the manufacture 
of the product. The material is now being manu- 
factured in small quantities at the Buffelen, Nord, 
Morlock Furniture Co. plant, of which John Buf 
felen is president. The flooring is made from 
blocks obtained from the waste of the Buffelen 
Lumber & Manufacturing Co. door plant. The 
pieces are dovetailed and are glued together by a 
process worked out by Mr. Hollenbeck. The aver 
age size of the blocks is 36 by 18 inches. 

The John Dower Lumber Co. will establish a 
branch yard at North 26th and Proctor streets, in 
the north end residential district. Opposition to 
the proposed improvement held the matter up for 
some time, but 75 percent of the property owners 
approved the plan and the city council granted the 
necessary permit. The company will erect an 
office building and storage sheds on the property 
recently acquired. 

Arthur T. Upson, of Washington, D. C., lumber 
standards advisor to the National Lumber Manu- 
facturers’ Association, was a visitor in Tacoma 
this week and called on many of the local manu- 
facturers to discuss standardization problems. 

A. H. Landram, sales manager St. Paul & Ta- 
coma Lumber Co., is in the East on a_ business 
trip which will take him to all the principal cities 
of the Atlantic coast and middle West. Mr. Lan- 
dram is not expected back in Tacoma until Decem- 
ber. 

J. A. Gabel, president Pacific Mutual Door Co., 
is now on a business trip to the East. 


SEATTLE, WASH. 


Oct. 18.—There has been no noteworthy change 
in the lumber situation in this district this week. 
The market is dull, but mill prices are holding 
firm and manufacturers and wholesalers agree in 
attributing the slack buying to the desire of east- 
ern dealers and consumers of lumber to play safe 
until the national election is over. Manufacturers 
are pinning their faith on a brisk market in Novem- 
ber and December, when buying usually is slow, 
believing that the railroads and other big industrial 
users of lumber will begin placing long deferred 
orders as soon as election uncertainty is over. 
Inquiries for car material, they point out, already 
are more numerous. 

The rail trade this week was reported better, 
all things considered, than cargo business. The 
Atlantic coast market continues unattractive to 
wholesalers because of the accumulation of transit 
shipments there. Cargo space to the Atlantic coast 
is quoted at $11 for November. Parcel rates are 
rather weak at $12, but wholesalers can see no 
profit in shipping at this figure, with the fir base 
price here $18. The California cargo trade con- 
tinues to promise improvement. Export business, 
however, is off as compared with a week or two 
ago, principally because Japan has limited her 
buying sharply following a drop in exchange that 
is ascribed to the war in China, China is one of 
Japan’s big markets and the war is affecting 
detrimentally Japan’s buying power. Australian 
business, however, is showing much promise. 

Mill stocks of fir are still short in virtually all 
lines, though the last week or two has witnessed 








OCTOBER 
een 


an impro 
what ¢as' 
siding is 
is for th 
cedar sid 
A larg 
that wer 
opened. 


Oct. 1 
waukee 
this line 
The econ 
gevelty 
five oth 
increase 
ears a © 
shingles 
Sumas | 
cifie rec 
ears a! 
shingles 

The 
near Bl 
since 1. 
operate ( 
shingle 
gays th 
cause 0 
its sto 
other s 
will clo 
but al 
closed 

The s 
to the 








One 


Stev 
Veni 
the 
the 
mad 
dy 

due 
Lun 
feet 
feet 
abo 








OCTOBER 25, 1924 


AMERICAN LUMBERMAN 


77 





an improvement in that respect, 
what easier to fill orders for 
siding is dull and mills are 
ig for the time being a demand for short 
cedar siding from New England markets. 

A large pereentage of the big logging operations 


making it some- 
straight ears. Cedar 
well stocked up. There 
good 


that were down throughout the summer have re- 
opened. Log prices remain unchanged. 


BELLINGHAM, WASH. 


Oct. 18.—The growth of log traffic on the Mil- 
waukee railway in Whatcom County has forced 
this line to order twenty or thirty additional flats. 
The company now has in use here two hundred 
seventy log fiats and about one hundred twenty- 
five other flats. Log business on the Milwaukee 
increased this week and is nearing one hundred 
ears a day. Meanwhile, shipments of lumber and 
shingles from British Columbia are large. At 
Sumas both the Milwaukee and the Northern Pa- 
cific receive on an average nearly two hundred 


ears & month; of the total about 75 pereent is of 
shingles. 

The Baeten Lumber Co.’s Dakota Creek mill 
near Blaine has resumed activity after being idle 
since last spring. This sawmill was formerly 
operated by James L. Gilfilen, who now has a 


Gilfilen 
close soon be 
having filled all 
indication that 


shingle mill and camp near Kendall. Mr. 
says that the Kendall plant will 
cause of market conditions, after 
its storage sheds. There is no 
other shingle mills now running in this district 
will close. Every mill in Bellingham is operating, 
but a number of small plants in this vicinity are 
closed or will be idle. 

The second shipment of British Columbia shingles 
to the Atlantic through this port by Bloedel, 


soon 


eoast 


in the Northwest. Ed. English, president, 
heavily interested on Vancouver Island, 
president of Wood-English (Ltd.), 
a dozen camps on that island. 
The popularity eof the Baker national forest 
was proved this season by the largest number of 
visitors it has ever had. Many of them were drawn 
to the new reereation center at Austin Pass, where 


is also 
being vice 
which has half 


the Mount Baker Development Co. has built a 
tent camp and where it eventually will build a 
substantial hotel. Next summer this camp will 


be connected with Bellingham by a Federal high- 
way, in whose Whatcom County is sharing. 
When completed it will have cost about $770,000. 


eost 


J. J. Donovan, vice president Bloedel Donovan 
Lumber Mills, has been one of the consistent 
backers of this Austin Pass projeet and believes 
it will become one of the nation’s most popular 


playgrounds. The forest in which it lies contains 
billions of feet of some 


of the finest timber in the 
Northwest. 


PORTLAND, ORE. 


Oct. 18.—The lumber market last week has been 
rather dull here, without any features, except per- 
haps that there have been occasional signs of re- 
turning activity before long. California buyers 
have been making many inquiries, but mostly in 
the nature of feelers. The foreign demand has 
been about normal. Several cargoes and_ parcel 
shipments were set afloat from the Columbia River 
during the week. 

The huge Long-Bell 
got into its stride 


lumber mill at Longview 
this week, a night crew doubling 
output. The company is now shipping both by rail 
and water, and the operations will be scenes of 
great activity next week when the delegates to the 
Pacific Logging Congress assemble there next Fri- 








One of the most comprehensive displays at the recent Indianapolis 


was that of Eh. C. 
275,000 persons 


Atkins & Co., 


manufacturers of saws. 


(Ind.) Industrial Exposition 
The display was witnessed by 





Stewart & Welch will be made on the steamship 
Venita. It will consist of 2,000,000 shingles from 
the company’s Burnaby plant, recently owned by 
the Shull Lumber Co. Other shipments will be 
made at intervals. 

The cargo record of the last 


week and cargoes 


due to be lifted soon follow: Bloedel Donovan 
Lumber Mills, Whitney Olson (loading), 1,500,000 


feet, San Pedro; Woyo Maru (loading), 800,000 
feet, Japan. The Woyo Maru will call here in 
about ten days for a further 400,000 feet. The 

J. Luckenbach will call at this company’s mill 
next week to lift 3,000,000 shingles for the Atlantic 
coast. Puget Sound Sawmills & Shingle Co., Sierra, 
400,000 feet, California ; Ayaha Maru, 500,000 feet, 
Japan. Within a few days a freighter will call at 
the Puget Scund piers to lift 500,000 feet for 
China. FE. K. Wood Lumber Co., Cascade (due), 
1,200,000 feet, San Pedro; Remus, 1,500,000 feet, 
Peru. Part of these cargoes will be loaded at the 
company’s Anacortes mill. The Morrison Mill Co. 
will ship 400,000 feet of box shook to Honolulu 
next week. 

The English Logging Co., which has a number 
of camps in Skagit County, has added 240 acres 
of timber to its holdings. The purchase was in the 
Vicinity of Lake Cavanaugh for the sum of $24,- 
892. This is one of the largest logging concerns 


day and after the business sessions in 
Portland. 
J. S. Kent, of San 


the Germain Co., of 


Saturday 


Francisco, Coast manager for 
Pittsburgh, Va., has been in 


Portland for some time looking after the affairs 
of the branch here. Mr. Kent expects to make a 
trip to the home office in Pittsburgh shortly, in 


with the future management of the 
office. J. L. Jackson, who resigned as 


connection 
Portland 


Portland manager, has become associated with 
George Barker, well known Portland lumberman, 
in the operation of the Maytown Lumber Co. plant 
near Centralia, Wash. 

That Port Orford cedar lumber will show an 
advance shortly is the opinion of D. D. Darling, 
of the Darling-Singer Lumber Co., which specializes 


in that species. Mr. Darling bases his prediction 
on the fact that the wet season which will soon 


set in will prevent the smaller mills from operating 
to full capacity, and that logs have already shown 
an advance of $2. 


John McDonald is leaving the International 
Lumber Co. to go to Eugene, Ore., to take charge 
of the wholesale department of the Lewis-Peters 


Lumber Co, there, 


“Doc’ S. G. Bottum, formerly in charge of sales 


of the Lumberjack Co., which retired from the 
wholesale lumber game a few weeks ago, has been 
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No Premium 
to Pay 


You can buy Oak and Gum trim, 
oak flooring and aromatic Red 
Cedar from us in small quantities 
mixed with all regular items in 
Shortleaf Pine without paying a pre- 
mium as you would normally do in 
buying these items L. C. L. 


Your freight costs are less, your 
buying is greatly simplified. You 
get everything you need all from 
one source. 


Pine, Oak and Gum 
Trim, Oak Flooring, 
AromaticRed Cedar 


Let us quote you ona mixed 
car of the above items. 


Hodge-Hun 


LUMBER CO., Inc. 


HopceE, LA. 


Members So. Pine Assn. and 
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High Grade Shed Stock 


Ask For Prices. 


Headley Pine Co., ““xin*™ 
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Logging Ralph C. Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 
tell you how. An invaluable reference book 
for logging superintendents, timber owners, 
etc. Cloth, $4.50, postpaid. 

° 431 So. Dearborn St. 

American Lumberman * Chicago. IIL 
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CI MISSISSIPPI Co 





You Know That 
Quality Counts 





in building and holding trade. 
No matter how small your 
customers’ order, he wants 
well manufactured stock, ac- | 
curately graded stock, prop- 
erly dried stock. Ifhe doesn’t | 
get it, he’s dissatisfied, and he 
goes somewhere else to buy 
next time. 

You want to hold your trade and 


build new trade. Our lumber will 
do this for you. 


Yard and Shed Stock, 
Timbers, Lath. 


Gilchrist- 
Fordney Co. 


LAUREL, MISS. 
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LONGLEAF 7 


e 
HEAVY PITCH P ine 


For Export and Interior Trade 








We make shipments 
from New Orleans, 
Gulfport, Mobile and 
Pascagoula of 


patty Canary TIMBERS, YARD 
400,000 Feet and SHED STOCK 


Dantzler Allied Mills 
L. N. DANTZLER LUMBER CO. 


Moss Point, Miss. Sales Agents 
MILLS AT 








Moss Point Howison Ten Mile Cedar Lake 


DAVENPORT 
HOTEL 


Spokane, U.S. A. 


er 











Headquarters for 
Lumbermen of 
the Northwest. 





Reasonable Rates 
Informal 





Numerous Dining 
Rooms Including 


Coffee Shop. 

















Circulating Ice Water. Washed 
Air Ventilation. 











appointed sales manager for the International 
Lumber Co., of which John Honey is manager. 

Lee Held, formerly Portland secretary of what 
was at that time the Pacific Coast Shippers’ Asso- 
ciation, has become a member of the force of the 
H. J. Anderson Lumber Co. 

EK. DD. Kingsley, of the West Oregon Lumber Co., 
has returned from a business trip to California. 

There is little let-up in the building activity in 
Portland, notwithstanding the fact that all through 
summer cottages and business buildings have been 
springing up in every section of the city. The 
population is increasing rapidly through new ar- 
rivals from other parts of the country, so that the 
city will soon be in the 400,000 class. The great 
building activity is reflected in good business for 
the sash and door manufacturers, all of whom re- 
port order books well filled. 


LOS ANGELES, CALIF. 


Oct. 18.--Seventy-nine million feet of lumber 
eame into Los Angeles harbor in seventy ships 
during the first half of October, establishing a 
record for the last ten months and signifying the 
definite revival of the lumber importing industry 
and house construction in southern California. 
Those seventy ships brought 79,000,000 feet of 
construction material which, lumbermen declare, 
was needed by the new demand. September had 
already shown the definite revival of lumber im 
portation, with a total for the month of 103 ships 
earrying 118,030,000 feet. But since then, ship- 
pers state, many more lumber carriers have been 
put back into the trade, with little possibility of 
their being taken off or diverted to any other ports. 
Should the second part of this month equal the 
first, and the large lumber coneerns are of the 
opinion that it should, October’s imports will ex- 
ceed September’s by 40,000,000 feet. Tuesday of 
this week saw one of the largest lists of lumber 
earricr arrivals for this year, ten ships making 
port during the twenty-four hours, bringing a total 
of 13,250,000 fect. Prices are stationary, dealers 
report, with common random at $22 at San Pedro. 
Small dealers report a brisker business in all ma- 
terial for home builders’ use, which is borne out 
by the continued advance in building permits. 


SACRAMENTO, CALIF. 


Oct. 18.—The improved outlook in the lumber 
trade, both retail and manufacturing, is sustain- 
ing the optimism aroused when the demand picked 
up some weeks ago. While the number of mills 
operating is naturally decreasing with the logging 
season drawing to a close, snow now being on the 
ground in some timber areas of northern California, 
those still running are at full capacity. The Red 
River Lumber Co., for instance, is running full 
crews on both night and day shifts at Westwood, 
where the shipments of common lumber are heavy. 

suilding operations continue brisk, especially 
in the Sacramento Valley towns. Building permits 
in Sacramento last week ran to $153,030. In Chico 
and vicinity, new construction is unusually active, 
according to W. L. Aisthorp, manager of the Gris- 
wold Lumber Co., of that city, who says the de- 
mand runs especially to Oregon pine. 

The Hobart Estate Co. closed down its mill and 
logging camp at Hobart Mills for the season this 
week, The mill ran about a fortnight longer this 
season than last, due to the open spring. 

The timber region around Lakeview, Ore., despite 
the recent raise in tax assessment on forest lands, 
is attracting much attention and seems on the 
eve of big developments. One of the latest visitors 
to Lakeview is J. W. Watzek, jr., of the Crossett 
Western Lumber Co., of Wisconsin, manufacturer 
of sash and door and mill products. Mr. Watzek 
made an inspection trip through the timber north 
of Lakeview and the early entrance of his concern 
in this field is looked for. A survey of the East 
Warner timber tract near Lakeview, which has 
been applied for by the Lake County Oregon Pine 
Syndicate, has just been completed. The tract is 
about ten miles east of Lakeview and has been 
cruised during the summer, There is more than 
300,000,000 feet on it. 

Timbermen of the Fandango district near Lake- 
view have complained against the decision of the 
Government to withdraw timber there from further 
sale. Four small operations have been under 
way, but next season will see only one able to 
operate. The Jerome mill has a large private sup- 
ply available. The timbermen have been given to 
understand that the reason for the withdrawal is 
to keep the large body of timber intact for a single 
large operation. The area comprises about 300,- 
000,000 feet. 

Seven million feet of yellow pine timber will be 
offered for sale at the Klamath Indian Agency on 
Nov. 18. The timber lies on either side of the 
Southern Pacific railroad from a point north of 
Sand Creek, extending north toward Big Springs. 
The sale will be the fifth reservation timber unit 
disposed of this summer and fall. The lowest 


price that will be considered for the pine timber 
will be $5 a thousand board feet. 

Decision of the Sprague River Lumber Co., one 
of the largest sawmill operators in Klamath 
County, not to build its proposed box factory op 
the site purchased at Chiloquin but to seek a Calj 
fornia site, was announced at Klamath Falls this 
week, causing a considerable stir, as William M. 
sray, head of the company, declared that the 
Oregon income tax figured in the decision. Mr. 
sray has taken up his legal residence in California 
because of the Oregon State income tax, he admits. 
He is the head of a group of former Wisconsin cap. 
italists who are third largest owners of timber ip 
Klamath County. The group, according to Mr. 
sray, left Wisconsin for the same reason they are 
now discouraged about expanding in Oregon—the 
deterrent effect of the State income tax law. 

W. C. Ribenack, president of the California & 
Oregon Lumber Co., has announced that Thomag 
Cotter, manager of the Brookings (Ore.) operations 
of the company, has been promoted to have charge 
of the San Francisco and Oakland operations ag 
well. There will be no change of residence, as Mr, 
Cotter will conduct his enlarged activities from 
Brookings. M. D. Taylor, formerly of Portland, 
Ore., is announced as the new sales manager of 
the company. 


SPOKANE, WASH. 


Oct. 18.—There has been no change in volume 
of orders or shipments one way or the other 
to occasion comment. The larger manufacturers 
believe that their product will be in strong de- 
mand and at better prices as soon as inventories 
are well under way, and are not dropping prices 
to get what present business there is. There hag 
been a softening of prices in some quarters on long 
items of stock in the last few weeks, but the 
published prices have undergone no change and 
are being lived up to by most organizations. 

J. M. Brown, president Long Lake Lumber Co., 
commenting on his reeent trip which took him 
east to the Hoo-Hoo convention at Minneapolis 
and then to Chicago, New York, Washington and 
other cities, says: “Conditions in the middle West 
struck me very favorably. The farmer there is in 
better position than in a number of years. The 
effect is going to be felt by us out here in the 
lumber business. I believe we may look for a 
large building movement this next year. Lumber 
prices in this section are below cost. Only a gen- 
eral business stagnation can prevent an increase of 
prices in the next few months.” ‘The Long Lake 
Lumber Co. operates a mill at Long Lake about 
fifteen miles northwest of Spokane, which cuts 
about 15,000,000 feet of western white pine, fir 
and larch each year and is now operating one 
shift, and also a mill at Northport, near the 
Canadian, boundary, which has a yearly output of 
about 12,000,000 feet, and is operating one shift 
and shipping as fast as it cuts. 

Grant Dixon, president Western Pine Manu- 
facturing Co. and of the Exchange Lumber Co., 
returned this week from a six weeks’ business trip 
which took him east as far as New York. 

Morris Cronkhite, of the Cronkhite Lumber Co., 
returned Thursday from a two weeks’ business trip 
to the Coast. 

George Duffy, of the Duffy-Hamacker Lumber 
Co., is back in the city after an extended eastern 
trip. 

T. R. Belt, of the Mershon Lumber Co., Phila 
delphia, Pa., who has been spending several weeks 
on his annual trip to the Inland Empire and the 
Coast, left for the East early this week. 

H. J. MeCoy, assistant general manager of the 
Bonners Ferry Lumber Co., Bonners Ferry, Idaho, 
was in the city yesterday. 


BOSTON, MASS. 


Oct. 21.—Total sales of lumber to New England 
retail yards and industrial buyers are believed to 
have been slightly larger during the last week than 
during the previous week. Wholesalers are now 
looking for October to develop into a better month 
than September proved to be. There hag been no 
special change in the price situation. Eastern 
spruce dimension is steady at $40 base for frames. 
Provincial random spruce quotations have showpD 
no change, but the spread on New England random, 
narrower widths, has slightly widened. Northern 
and eastern boards are quiet at reeent reductions 
in price. Lath prices are showing a weaker ten- 
dency. White cedar shingle prices are irregular, 
while red cedars are firm.’ Uncertainties about 
southern pine flooring prices continue to annoy 
sellers and buyers alike. The firmer tendency of 
southern roofers is retained for the present, but 
the producers appear to be somewhat less confident 
during the last few days and rather more cager for 
immediate orders, Hardwoods have certainly lost 
nothing during the last week, and some authorities 
here think they detect signs of improvement, Ii{ard- 
wood flooring continues to sell rather slowly at the 
same prices as prevailed the previous week. At 
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least a reasonable quantity of spruce lumber is be- 
ing sold in New England and New York territory. 
Insofar as scantling is concerned prices have not 
changed. 

Discussing the hardwood flooring situation, a 
prominent local authority says: ‘The demand is 
not of the sort that arouses enthusiasm, large or- 
ders being scarce and small ones not very numer- 
ous. Business is not, in fact, of robust proportions.” 

Water shipments of Canadian softwoods, arriv- 
ing at Boston during the week of Oct. 8, aggregated 
about 1,500,000 feet. 


PITTSBURGH, PA. 


Oct. 21.—-Wholesale lumbermen here report an 
improved tone in business on a better demand in 
the last week or two, with prices a little stronger 
in many items in hardwoods. There is a continued 
shortage apparent in lower grades of hardwoods, 
which is taken to mean that there will be no con- 
siderable amount of dry stock available for some 
time on account of the approach of the season 
when weather conditions retard drying. Some 
dealers report a better demand for southern pine 
and a stronger market, with more stock moving. 
Prices continue practically unchanged, except on 
boards, in which the trend is toward an advance 
of $1.50 a thousand. Prices in southern pine di 
mension continue in about the same position they 
have been for several weeks. Idaho and western 
white pine maintain their strong position, with 
stocks in Idaho white pine considerably depleted. 
There is a seareity in some items and a tendency 
toward higher levels in a few. Retail yards are 
reported buying hardwoods more actively.  Retail- 
ers expect an advance in some grades of white 
pine used in house building. ‘They report Oregon 
fir a little weak, due to the fact that sales are 
somewhat behind the accumulation of large stocks 
in the East. The improved industrial demand has 
received added impetus from railroad buying, an 
important factor in which is an order by the Penn- 
sylvania for 10,000 new cars for early delivery, 
which will quicken the demand in the Pittsburgh, 
Cleveland, and Chicago areas. The fine fall 
weather of the last few weeks has also helped the 
market by stimulating outside building. Ifemlock 
lath are moving freely. 

F. R. Babcock, of the Babcock Lumber Co., spent 
a few days last week in Detroit and during his 
trip north was the honor guest at a Windsor 
(Canada) Chamber of Commerce dinner, given 
by James Schofield, a former Pittsburgher, who 
was organizer and has been president of the Wind- 
sor chamber. Mr. Babcock’s address had for its 
subject the functioning of a chamber of commerce 


NEW YORK, N. Y. 


Oct. 20.—A sudden weakness in No. 38 Idaho 
white pine developed in the local market the last 
week. This grade of lumber is plentiful in the 
metropolitan district and shipments are coming 
through regularly and in record time, The weak- 
ness in No. 3 Idaho was the first sign in many 
weeks of any bad break in western pines. No 
great falling off in price has occurred. Other 
grades of white pine, No. 2 and C selects especially, 
are scarce and are bringing good prices on a very 
firm market. Many retailers report that they are 
unable to get what they want in C selects at any 
price, and in No. 2 the word has come that most 
of the best lumber has been sold in the middle 
West and that there is comparatively little left 
for eastern consumption. With the one display of 
weakness in white pine, other pines have held sta- 
tionary for the last week. 

One of the biggest retailers in Manhattan said 
today that his firm had been as busy as could be 
for the last six weeks, and if he had any more 
business he would not know what to do with it. 
He also said he had received word from compecti- 
tors in the heart of the city that they, too, were 
doing an immense October business and that in- 
quiries and orders were increasing day by day. A 
leading wholesaler also told the AMERICAN LuUM- 
BERMAN correspondent today that orders had picked 
up wonderfully in the last ten days, and the situa 
tion seemed to him to be exactly as it had been 
at other times on the eve of flourishing business. 
General inquiries around the district today re- 
vealed that lumbermen expect October to close out 
in good siyle, and they see a promising outlook for 
November, 

Price increases on eastern spruce lath that 
seemed inevitable ten days ago have been held up 
due to a big influx of lath. The prevailing price is 
$7.50 shipside. 

The wholesale group, organized last spring, will 
resume its fortnightly meetings within two or three 
weeks, The wholesalers feel that great good was 
accomplished by the meetings. The committee is 
Comprised of George M. Stevens, Fred Bruce and 
Arthur E. Lane. 

Thomas N. Nixon, head of Wistar, Underhill & 
Nixon, has returned from a southern trip of sev- 
eral weeks. He was accompanied by his wife and 
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son, and while away visited Mrs. Nixon’s former 
home in Edisto, N. C. 

S. G. McClellan, formerly president of the Old 
Dominion Lumbew Co., Roanoke, Va., has recently 
become associated with W. <A. Smith, millwork 
wholesaler, Manhattan. 

Charles Grosskurth, head of A. P. Bigelow & Co., 
has been away for the last ten days on a bear hunt 
in Canada. 

Walter M. Winne, due to ill-health, recently re- 
tired from the co-partnership of Winne & Carhart 
and the firm dissolved. Mr. Stanferd W. Carhart 
will continue to conduct the business under the old 
name. Mr. Winne has returned to his former home 
in Albany to reside. Mr. Winne began in the lum- 
ber business as a tally boy in Albany in 1868. In 
1870, he went with Smith Craig & Co. and twelve 
years later became associated with Douglas L. 
White & Co. From 1896 to 1916 he was with 
Arnold & Co. The partnership with Mr. Carhart 
was organized in 1917. 

A. L. Taylor, for many years associated with 
the J. C. Turner Lumber Co., wholesaler of eypress, 
has resigned as secretary of that company to act 
as receiver for the Giles Bay Lumber Co., Florence, 
S.C. E. C. Shaefer has been appointed secretary 
of the Turner company. 

Wilfred E. Murchie, vice president Cross, Austin 
& Ireland, Brooklyn and Manhattan retailers, has 
just returned from Oswego County, where he spent 
a vacation bird hunting. 

The Dykes Lumber Co. has recently become a 
member of the New Jersey Lumbermen’s Associa 
tion. The firm operates a large branch yard im 
Hoboken, 


PHILADELPHIA, PA. 


Oct. 20.—Last week new business showed a 
slight inerease over the previous week, and prices 
have advaneed 50 cents to $1. Regardless of in 
clement weather in the South, shipments have 
been arriving here steadily, but total receipts have 
been small. Transit cars have been getting searcer, 
as shippers found them unprofitable, and thos: 
now available often bring a premium. The market 
here has strengthened as a result. The yards usually 
want lumber in a hurry. Philadelphia yards are 
doing a fair amount of business and, although 
they have good stocks, are continually buying addi 
tional lumber. City yards are hauling a lot of 
lumber to many big operations, and are getting a 
good business from the suburbs, while suburban 
yards do not seem to be experiencing any ill effeets 
of this practice. Outlying retailers have plenty of 
good orders on their books. Yards on the other 
side of the Delaware River, New Jersey territory, 
while not as busy as Philadelphia suburban yards, 
are doing a good business and are buying. Interior 
retailers seem to be doing more business than «are 
seashore yards. 

Southern pine commons and higher vrades are 
both strong. Flooring has been moving very well, 
and prices on kiln dried longleaf are: B&better, 
1x3-inch, $63; No. 1 common, $53; No. 2 common, 
$28; and No. 3 common, $20. No. 1 common siding 
and Philadelphia fencing are in good demand at 
$46. Shortleaf framing, 10-16-foot, is: 2x3-inch, 
$29.50; 2x4-inech, $30; 2x6-inch, $28.50; 2x inch, 
$29.50 ; 2x10-inch, $30.50; 2x12-inch, $31. Roofers 
and boards, air dried %-inch stock, are: 1x6-inch, 
$28; 1xS-ineh, $29; 1x10- and 1x12-ineh, $29.50. 
The hardwood market is also showing a. trifle 
stronger tone. Oak flooring is very active. Chest- 
nut is moving well. Southern white pine is steady. 
Southern hemlock base is $37 on the Philadelphia 
rate. Western fir and hemlock are gradually getting 
a strong foothold in this seetion; prices are low 
on this material. A great deal of this western 
Jumber is brought by boat, and then loaded on cars 
and shipped into surrounding territory 


HATTIESBURG, MISS. 


Oct. 20.—The continued dry weather has enabled 
the many little mills to continue to operate 
steadily. Yet prices on special cutting continue 
strong. Decking demand is in every good position, 
and call for special cuttings of both framing and 
sills has been better during the last few weeks. 
The demand for car material has enabled the mills 
to get away from producing so much boards and 
dimension, and such stock has not been accumulat- 
ing lately. Stocks as a rule are rather broken, and 
it is very likely that when the rainy season sets in 
orders will be hard to ship, as the little mills play 
a considerable part in making up the total ship- 
ments of green stock as well as dimension and com 
mon boards, 

The Forest Lumber Co., Purvis, Miss., started 
operations this week. It has virgin longleaf tim- 
ber and will cut strong to car material and shed 
stock. 

The J. J. Newman Lumber Co., Sumrall, Miss., 
will cut out its night run, which has been going 
since the storm several months ago blew down con- 
siderable timber. Since that time it has been 
operating double shift cutting up the down timber. 


CI MISSISSIPPI Co 
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Poplar Magnolia 
Oak Beech 


Gum 
POPLAR BEVEL SIDING 
BOX SHOOKS 


Eastman-Gardiner 


LAUREL 


MISSISSIPPI Hardwood Co. 


Member Hardwood Manufacturer’s Institute. 
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ices quality stumpage an 
Gum make a special point of 
Oak having stock sawn accu- 
Magnolia rately and milled the way 

tea it should be. 
7 Let us mail you our list. 
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Lumber Company 
LAUREL, MISS. 
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2" Stock 
From 8’ to 16’—No. 2 & Brr. 
A Specialty 


\ Our three planing mills and 
\ four concentration yards in 


Nee you prompt deliveries 





of high grade lumber. 
\ We invite your 
orders. 











Manufacturers “ Wholesalers 
W. G. Kirkland Lumber Co. 
TUPELO, MISSISSIPPI - 











CARNAHAN & COMPANY 
WHOLESALE 


LUMBER TIES TIMBERS PILING 


JACKSON, Miss. 




















RGIN ° 
loncear XY Cllow Pine 
HEART CUTTING EXPORT TIMBERS 


Railroad and Car Material 
Shed Stock—Boards 


Mills, 60,000 ft. Daily Capacity 


Gulf Pine Lumber Co. 


| POPLARVILLE, MISS. 
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CO PACIFIC CoAST CO 





Quick Shipments 


¢ DOUGLAS HR =» 


West Coast Hemlock Lumber 


WITH 


Red Cedar Shingles 


FROM 


The Lumber Capital of America 
| PACIFIC STATES LUMBER CO. 


| TACOMA, ~ . WASHINGTON 











Branch Offices and Salesmen: 


S. B. Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
G.A. Jones, 706 Lumberk-xchange,Minneapolis,Minn. 
Joseph Lean, P. O. Box 774, Omaha, Nebraska 
Frank Probst, P.O. Box 1187 Fargo, No. Dakota 
O.G. Valentine, P.O. Box 171, Denver, Colorado 
H. G. Grabow, 1035 N.TopekaSt , Wichita, Kansas 
















Western 
White 


Pine 


Spruce 
Cedar 
Fir 









California 
White & Sugar Pine 
Redwood 








for 
Quotations 


W:I-MSKEE LUMBER CO. 


ANUFACTURERS 
AND WHOLESALERS 


General Offices, QUINCY, ILL. ° 
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WE ARE PRODUCERS OF r 


Western 


Red Cedar Poles | 


Radio 
and 


Flag Poles 


You inquiries solicited. 


Robbins Lumber Co. 


COLVILLE, WASH. i 


Spruce 


s 


Eureka Cedar Lumber & Shingle Company 
HOQUIAM, WASH. 


Fir and Hemlock Lumber 


Service Is Our Specialty 

















ON’T waste time figuring board and surface 
measure. Get ‘The Lumber Estimator” 
from the American Lumberman, 431 So. Dear- 
born St. Thousands in use. Postpaid $10.00. 
Send for special circular. 


SHREVEPORT, LA. 


Oct. 20.—Demand, according to several of the 
largest manufacturers, continues to expand, and 
certain of them are increasing their production 
somewhat. Sawing at a good many mills continues 
slack, while planers are working to capacity, and 
shipping is brisk, so stocks are being reduced, 
Plenty of orders are coming in now for shiplap 
and center matched flooring in the lower grades, 
especially No. 2. Demand for yard stock seems 
to be steadily growing, und that for factory and 
railroad items also continues in good volume, so 
that the tone of the market is decidedly favorable. 
Railroad deliveries are unusually prompt, so that 
demand and supply are more easily adjusted than 
usual. Cars are plentiful; likewise labor. The 
drouth continues in most of the mill sections. ‘The 
hardwood situation shows little change. Demand 
for gum has been good, but price of FAS sap gum 
is reported a little soft. Other items are firm. 

The State Fair Association has designated Nov. 
4 as Lumbermen’s Day. Lumbermen from = all 
parts of the State are expected to attend. 


LAKE CHARLES, LA. 


Oct. 22.—Aside from the improvement in de- 
mand for railroad car material, there have been 
no great changes in the lumber market. Recently 
railroads have been placing some rather large 
orders for southern pine. Mixed cars are in good 
demand, Common stocks are moving freely, and 
there is sufficient foreign demand to round out 
the situation satisfactorily. Demand from rural 
communities has been a little better than usual this 
year, though it has not attained the proportions 
expected several weeks ago. While efforts are 
being made in this territory to maintain produc- 
tion, the appearance of salt water as a result of 
dry weather has more or less interfered with oper- 
ations. No doubt if the condition exists much 
longer more mills will be obliged to change their 
operating schedules or close down temporarily. 
Shipping conditions are ideal. Mills aecept only 
business calling for shipment, and decline orders 
for future dating at present prices. They are 
holding very close to existing price lists. There 
is a little more firmness to quotations on railroad 


stocks, 
NORFOLK, VA. 


Oct. 20.—Demand for North Carolina pine did 
not compare very favorably with that of the week 
previous. The weather has been very good, and 
mills have been able to make more stock and more 
shipments, although some report being behind on 
shipments of old orders. Prices show little change. 
Most mills are now complaining that they are not 
making a profit. 

The demand for 4/4 edge No. 2 and better was 
very light, and inquiries have not been numerous. 
Prices of band and circular sawn stock are hold 
ing firm. No. 2 and better 4/4 stock widths eon- 
tinue in good demand, with buyers” preferring 
mixed cars of 6, 8-, 10- and 12-inch, and buying 
circular sawn stock because of lower prices. Edge 
4/4 No. 3 is not moving at all. Demand for 4/4 
No. 8 stock widths is not very active; some rather 
low prices have been noted on No. 3 stock widths. 
Kdge No. 2 and better, 5/4 and thicker, is moving 
a little better in mixed ears in small lots along 
with other items. Edge and stock widths in 6/4 
appear to be more popular than 5/4 and 8/4, al- 
though 5/4x10- and 12-inch are good sellers, rough 
and dressed, and are hard to buy for quick ship- 
ment. Nos. 1 and 2 bark strips continue very 
quiet. Miseuts in 4/4 are in good demand, and 
few mills have any to offer. 

Sales of 4/4 edge No. 1 box continue light. 
Sales are limited, a number of mills being over- 
sold and out of the market. Box makers are 
buying in small lots. No. 1 4/4 stock box is in 
good demand in all widths, but is hard to buy for 
quick shipment. A large number of mills are over- 
sold on all widths and are refusing further busi- 
ness. Edge 4/4 No. 2 box is moving very slowly. 
No. 2 4/4 stock box has been very quiet. Edge 
box, 5/4 and 6/4, is very quiet, with much stock 
being offered in air dried and kiln dried. Box 
bark strips, 4/4, dressed, are moving just a little 
better, due in a large measure to some mills again 
lowering their prices. 

Demand for flooring, thin ceiling and partition 
has been very light. Sales of No. 4 flooring have 
been a little heavier, but prices are lower. Some 
buyers are interested in 214%4-inch face No. 2 and 
better flooring, but are looking for rather low 
prices. No. 2 and better 4/4 stock widths, dressed, 
are moving well, and good prices are obtained on 
small lots. Sales of kiln dried roofers have been 
light, due largely to the fact that many mills are 
oversold on rough stock box. Air dried roofers 
are picking up a little, but there is no real life 
to demand. After a rather active week, framing 
has been very slow. Retailers seem to be pretty 
well supplied with lath. 


Below is a statement of exports of forest prod- 
ucts through Norfolk and Newport News, Va., dur 
ing August: 


Item Destination Feet Value 
Lumber— 
Oak, United Kingdom........ 2,176,000 $136,612 
So A OS eee 358,000 3,104 
Oak, Argentine Republic...... 1,502,000 121,414 
Poplar, United Kingdom...... 596,000 48,798 
Maple, United Kingdom....... 109.000 13,143 
Hickory, United Kingdom..... 156,000 9,407 
Walnut, United Kingdom..... 175.000 29,857 
Pine, United Kingdom........ 8,000 652 
PUG OEP OULONNG: so oie 5 acti 6 v6.08 41,000 4,050 
Spruce, United Kingdom...... 44,000 3,083 
Hardwood, United Kingdom... 18.000 185 
Ash, United Kingdom........ 109,000 10,016 
sasswood, United Kingdom... 24,000 1,701 
Chestnut, United Kingdom.... 27,000 1,688 
Creosoted, United Kingdom... 37,000 3,326 
Logs— 

Creosoted, United Kingdom,... 69,000 5,432 
Cedar, GeFMANY 6 < sc soe c ck «es 9,000 900 
5,138,000 $394,168 

RATRCCUABCOUR oi0 eieiics hin tee Wats, Sele scares 40,777 
SEIU A ead o) ave aranaiso a ana cen ghee’ $434,945 


Lumber exports during August, 1924, were 
slightly larger than during July, 1924, the figures 
for the latter month being 5,039,000 feet, total 
value $356,991, average value per thousand feet, 
$70.84, compared with an average value during 
August, 1924, of $76.72. The figures for August, 
1923, were 4,453,000 feet exported, valued at $354,- 
561, average value per thousand feet, $79.62. 


WARREN, ARK. 


Oct. 20.—Arkansas soft pine has continued 
about the same as last weck, with prices prac- 
tically on the same levels. Some inquiries are 
being received from the retail dealers and from 
industrials. Most dealeY orders are mixed, as very 
little straight car buying is being done. Demand 
for railroad material is light. Business from the 
small dealers in the grain raising States has not 
developed as expected, as most of the business is 
coming from the cities and larger places. Produce- 
tion this week has been about normal, and ship- 
ments have exceeded, production, so stocks at the 
mills have been further reduced. The supply of 
labor is good. The weather continues very dry, 
and logging operations are not being interfered 
with to any degree. 

The hardwood market this week has not been 
active, and prices have hardly held their own. De 
mand is lighter than for some time. ted gum 
is about ,the best mover, with the better grades 
of oak next. Car material orders are scaree. Oak 
flooring mill takings are light. Production con- 
tinues about normal. Mill stocks of some items 
are being reduced, but those of others are increas 
ing, especially lower grades of gum. Oak flooring 
is moving easily, also gum and oak interior trim, 
at fair priess. 


HOUSTON, TEX. 


Oct. 20.—The unfavorable crop report was the 
most significant item of last week. Though de 
mand for lumber has been quiet for two weeks, 
there has been no exeessive accumulation of stocks. 
In fact, some of the largest southeast Texas lum 
ber coneerns report that their stocks are lower 
than at this date two years ago. Construction of 
frame buildings in Texas, especially in the cities, 
is keeping up its former pace, but the expected de- 
mand for yard stocks from the cotton districts s0 
far has failed to materialize. 

Charles E. Brown, of the Parker Machine Works, 
Riverside, Calif., and the Parker Lumber & Box 
Co., of Everett, Wash., spent last week in Houston. 


JACKSON, MISS. 


Oct. 20.—Local manufacturers and wholesalers 
of southern pine declare that the market shows 
much more snap than any time in the last sixty 
days. While the demand is spotted as to terri- 
tories and also as to items, yet the genera] tone 
is strong and less resistance to present prices is 
shown by buyers, and in many cases advanced 
prices have been obtained by the mills, especially 
for prompt shipment. Prompt, in fact immediate, 
shipment is the big factor in the placing of all 
orders. Buying in the cotton territories is heavy, 
not only to replenish stocks but also for direct 
consumption. Southern States are going ahead 
with their building. None of the manufacturers 
cares to sell ahead. 

Some items of car material are exceedingly 
strong, 2%4-inch decking leading the list. This 
item is very scarce, it being practically impossible 
to buy dry stocks for quick shipment. Coal car 
planks and 18-foot lining are also strong. More 
inquiry is being noticed for car siding; stocks 10 
the South are low and a very small demand would 
clean them up. Flooring items are moving much 


freer, 4-inch B&better flat being strong at $45. 
Lath and shingles are better. In the export market 
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South American stock is the leading item, usual 
schedules bringing better than $40, port, net. Ex- 
port prime is active, and saps have more call than 
at any time in years. Sufficient orders for sawn 
timbers seem to be available to take care of all of 
the production as fast as the mills care to cut, 


TUSCALOOSA, ALA. 


Oct. 20.—There seems to have been no change 
in market conditions during the last week. ‘The 
amount of inquiry is fairly good, but prices are 
not yet satisfactory. Low grades especially are 
out of proportion to price, while high grade stock 
is bringing good prices as a rule, and orders are 
very plentiful for that class of material. Recent 
railroad orders have taken practically all the sur- 


plus car siding and car decking available, and 
some mills are booked ahead for the next sixty 


Millmen seem fairly well satisfied with con- 


NEW ORLEANS, LA. 


Oct. 20.—The 


days. 
ditions. 


week developed further gains in 


the call for southern pine and hardwood, while 
cypress demand maintained the slight gain re- 


corded for the preceding week. Reported features 
of the southern pine market ineluded symptoms 
of a revived speculative call, which has been dor- 
mant for some weeks. In general, however, the 
call seems to be coming direet or in behalf of 
retailers who are buying to maintain stock assort- 
ments and supply spot demand for consumers. 
Southern pine mill stocks are badly broken in as- 
sortment, and prices on wanted items in searce 
supply naturally are tending upward. Hardwoods 
continue to move on small orders, but the volume 
shows a gain and the market comment is optimistic. 


J. B. Bateman, New Orleans representative of 
the Great Southern Lumber Co., is back from a 
three weeks’ vacation spent in Colorado. 


ELKINS, W. VA. 


Oct. 21.—Although a considerable volume of 
lumber is being shipped from the hardwood sec- 
tions of West Virginia, buying is somewhat spas- 
modie, with many bargain hunters in the market. 
Their shopping around makes for more or less 
stability as to prices, particularly on the 6/4 and 
8/4 maple. Anticipating a strong demand for 
those grades, many mills have been eutting the 
thicker maple for automobile use, but the demand 
expected has not apparently materialized. Sound 
wormy also was in a very desirable market position 
a few weeks ago, but at present demand is not as 
strong. The 4/4 maple is in better demand than 
the other grades of maple mentioned, and con 
sequently prices are more stable. Upon the whole, 
however, prices are doing a little see-sawing. Ow- 
ing to the fact that yards in market centers are 
somewhat congested, buyers are curtailing ship 
ments to some extent. 


MINNEAPOLIS, MINN. 


Oct. 21.—Industrial users of northern pine are 
in the market making inquiries. The hardwood 
manufacturers and wholesalers are sitting tight, 
with light supplies, and prices are firm. The red 
cedar shingle market has shown a light tendency 
toward further weakening. Northern white cedar 
posts of larger sizes are being sold in heavier vol- 
ume and, although the smaller sizes are short, the 
vards here are able to meet the demands. ‘There is 
a spotted demand for poles. Stock millwork from 
the Minneapolis and St. 








A pleasing tree line along the shores of Garda Sea, in the little town 
The mountains in the distance add to the en- 


of Salo, Austria. 
chantment 


Paul sash and door mills 
is being sold in heavier 
quantities, but the peak 
of the fall season is be- 


lieved to be only a few 
weeks away. 

The last two weeks 
made the most remark- 


able showing in the his- 
tory of the Minneapolis 
Federal Reserve Bank, so 
far as bank deposits are 
concerned. Deposits here 
of the nearly one thou- 
sand banks which are 
members of the Federal 
Reserve System were 
$57,013,317, while two 
weeks ago they showed 
$49,469,390. This $7,000,- 
000 gain means a $100,- 
000,000 gain in deposits 
of member banks, accord 
ing to the ratio reekoned 
at the bank. Moreover, 
there are twenty-two hun- 
dred nonmember banks in 
the district. Therefore, 
the gain in reality, is 
even greater than $100,- 
000,000. Sankers said 
that the bulge wholly is 
due to the marketing of 
the grain crop. At the 





Red gum, sap gum in slightly lesser degree, cotton- 
wood for box material, the flooring grades of oak 
and ash are listed among the more active items. 

A lumberman-postmaster is one of the New Or- 
leans possibilities. E. L. Schlegel, secretary-treas- 
urer of the Hortman Lumber Co., is one of three 
New Orleans citizens certified by the civil service 
commission as eligible. 

E. H. Clapp, of Washington, assistant forester 
of the United States, visited New Orleans a few 
days ago for a conference with R. D. Forbes, chief 
of the Southern forest experiment station. Messrs. 
Clapp and Forbes later visited the Louisiana State 
University at Baton touge as the guests of Prof. 
J. G. Lee, head of the university school of for- 
estry, and inspected the buildings of the greater 
University which is under construction near Baton 
ouge, 

B. F. Rider, of the B. F. Rider & Son Co., Cleve 

land, Ohio, was in New Orleans last Saturday on 
business. 
Se cretary-manager E. W. McKay of the Southern 
Cypress Manufacturers’ Association left last Fri- 
day for Savannah on association business, and will 
Teturn the Jatter' part of the week, when it is ex- 
pected that .the date of the association’s semi- 
annual meeting—and the meeting place—will be 
announced, 

Col. J. Ll. Dantzler, of the Standard Export 
Lumber Co., and) Mrs. Dantzler returned last week 
froth’ gevera] months’*vacation, spent in New Hamp 


tire. During ‘theiy’ sojurn there, they enjoyed 
Several automobile trips through New England 


4nd the adjoining Canadian Provinces. 


same time bankers are re- 
porting heavy payments of interest on farm mort 
gages and increases in deposits from county treas- 
urers in their country correspondent banks. In 
Minneapolis for the week ended Oct. 15 debits to 
individual accounts by the Minneapolis Federal 
teserve Bank were up $7,000.000 from that of 
the week before, and $45,000,000 from the corre- 
sponding week of a year ago. Debits to individual 
accounts are considered as the best index of volume 
of business and much superior to bank clearings, 
which catch only the checks drawn on one bank and 
cashed through another. 

Harry K. Brooks, general manager Brooks-Sean- 
lon Lumber Co., Bend, Ore., brought a report here 
that its two large mills are operating to capacity 
and are able to lay in only small reserves. ,usi- 
ness now is principally with the East, high spots 
being New York, Pennsylvania and Massachusetts. 
Sam Brooks, in charge of the Powell River Paper 
& Pulp Co., Powell River, B. C., also came to 
Minneapolis a few days ago, and as a result a 
reunion of the Brooks family took place, with Dr. 


D. F. Brooks, Minneapolis, presiding. 
Frank M. Ward, of Ward Bros., Big Rapids, 
Mich., manufacturers of hardwood flooring, said 


the mill is being operated to capacity with a satis 
factory run of orders from the central, eastern 
and northwestern States. 

South Dakota lumber dealers are making plans 
for a heavy volume of business in the spring, ac- 
cording to R. S. Campbell, superintendent of sales 
for the Clear Lake Lumber Co., who just has re- 
turned from a trip through the adjoining State. 
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has been definitely settled 
by many buyers who have 
put our facilities to the test. 
Let us know your needs in 














Timbers, Bridge, 
Track and Car 
Material, Shiplap, 
aI Boards, Dimension 





Get our latest list of big value items in Fir, 
Spruce and Hemlock before you order elsewhere. 


Newbegin Lumber Co. 
1052 Pacific Avenue, 
TACOMA, WASH. 


Duluth— Lyceum Bldg. 
H_ 5S. Robb, Mar. 

















Wm. Harper, Pres. 
J. R. Wotring, V.P. 
Geo. Shearer, Sec. 
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Manufacturers 
LUMBER CO. Mamie 
Warland, Mont. Merchants 


Pondosa Pine 


AND SOFT 


MONTANA LARCH 
Mouldings and Lath. 




















Lloyd Hillman 
Lumber Co. 


SEATTLE, WASH. 





Export and Domestic Shippers 


Pacific Coast Lumber 
Red Cedar Shingles 




















a 
Dunn Lumber Company | 
SEATTLE, WASHINGTON 


FIR LUMBER, RED CEDAR | 


SIDING AND SHINGLES | 

















MAKE your timber investments pay maximum 
returns. “Principles of Handling Wood- 
lands” by Henry Solon Graves tells how. $2.50, 
postpaid. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 
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Screened and Unscreened 


TACOMA SCREEN DOOR & 
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TACOMA, WASH. 
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Dimension, etc. Shingles. 


E are manufacturing 40,000,000 ft. annually of Idaho and West- 
ern Pine at Dalkena, Washington. Send us your inquiries. 
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IDAHO |WALLACE-BALLORD | WESTERN 
WHITE LUMBER CO. PINE 
PINE 609-614 Lumber Exchange, | We make a special- 
Grades Minneapolis, Minn. ty of Shop. 


























Willapa Lumber Co. 
Fir 
Spruce 
Hemlock 


Our Specialty 
Vertical Grain Uppers 


Carefully dried—Well manufactured. 


Mills: - - RAYMOND, WASH. 
General Sales Office: PORTLAND, ORE. 
Chicago Representative 


Robert S. Burnside, 749 Railway Exch. Bldg. 
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E.R. BLAIR, Treasurer. H. WILKINSON, Secretary. 
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3usiness has improved generally, he said, and 
retail stocks are low. 

In Wisconsin lumbermen, also. are expecting a 
good spring business, according to J. B. Doddridge, 
who represents the Central Warehouse Lumber 
Co., with headquarters at Madison, Wis. He was 
in the Twin Cities in the last week. Yard stocks 
are low. 

Farmers in northwestern Iowa, where the recent 
depression hit hard, are refraining now from mak- 
ing improvements on heavily encumbered proper- 
ties, awaiting financial arrangements, according to 
Dean Glenn, assistant manager of Thompson Yards 
(Inc.), who just has returned from that section. 

S. Nicholson, president Nicholson Lumber Co., 
Lynn, Minn., which operates a retail yard, is un- 
der treatment at St. Mary’s Hospital in Minne 
apolis. His condition is not serious. 


SAN FRANCISCO, CALIF. 


Oct. 18.—Local conditions are favorable, with 
building quite active and retail yards doing a 
healthy business. They are buying for immediate 
requirements, and stocks are not exceptionally 
large. Prices are low, and the outlook encourag 
ing for building in the San Francisco Bay region. 
Steam schooners are bringing in regular shipments 
of Douglas fir and redwood, San Francisco com- 
mission men and mill agents have inquiries right 
along, although many buyers are offering prices 
lower than the mills will accept. 

The Red River Lumber Co, continues to make 
a good output of white and sugar pine, and has 
been making fair shipments to the eastern market, 
with some increase in its order file. No. 1 shop 
and No. 3 clear continue scarce, and there is not a 
great supply of No.2 shop. Buyers, in many cases, 


are holding off for low prices. The company's new 
veneer factory is being completed. 

The Fruit Growers’ Supply Co. is making uw mod 
erate output of white and sugar pine at Susanville 
and at Hilt. F. B. Hutchens, general manager, 
and a delegation of directors have been making ap 
inspection of these plants. Good sales have beey 
made, and stocks of C select and better are pot 
excessive, Some export business has been done. 
The mills will close down after snow puts a stop 
to logging, as there is a good supply of box lamber 
on hand for the factories. 

Redwood lumber mills generally are curtailing 
to some extent, and will probably let stocks run 
down. The Pacific Lumber Co. is operating two 
mills at Scotia, but has curtailed during the sum 
mer. Eastern orders are being filled promptly, 

Chas. R. McCormick & Co. are taking care of 4 
moderate demand for Douglas fir, and keeping their 
coastwise steam schooners busy with shipments tg 
California ports. 

Although there has been some rain and a little 
snow in the mountain districts where the white 
and sugar pine mills are, logging is still in progress 
and many of the mills are operating, but are pre 
paring to close when logs get scarce. The Lasgey 
Lumber & Box Co, has just closed its small mij) 
at Susanville, and will continue to operate the large 
mill until the middle of November. Logging con 
tinues, but no logs will be held over to next year 
It is expected that the year’s total cut of lumber 
Will be about 42,000,000 feet us against 44,000,006 
feet last year. Shipments are being made to the 
eastern market, The shook demand is light, and 
the box factory at Castella will 
down. while one at Susanville will operate 


(Continued on page 97) 


soon be closed 








‘NECROLOGICAL RECORD OF THE WEEK. 








MRS. FRANCES ANN LUTCHER, widow of 
the founder of Lutcher & Moore Lumber Co., of 
Orange, Texas, died on ‘Tuesday night, Oct. 2], 
in a hospital in New York City where she had 
been for the last two weeks. Mrs. Lutcher had 
suffered a stroke of paralysis and this was fol- 
lowed by pneumonia which proved fatal. Funeral 
servies ure to be hele from the Lutcher Me- 
morial Presbyterian Church in Orange on Sat- 
urday, Oct. 25, with interment in [Evergreen 
Cemetery in the mausoleum containing the body 
of her husband, the late Henry J. Lutcher. With 
her at the time of her death were her daughters, 
Mrs. W. H. Stark and Mrs. Carrie Brown, her 
son-in-law, W, H. Stark, and her grandson, H. J. 
Lutcher Stark. Two other grandsons, BE. W. 
Brown and H. Lutcher Brown, were enroute to 
New York when news of the death reached them. 

Mrs. Lutcher was born in Philadelphia on Oct. 
17, 1840. and was therefore just 84 years old. 
Sh? was rrarried to Mr. Lutcher, who then lived 
in Williamsport, Pa., in 1870 and they moved to 
Orange in 1877. Mr. Lutcher joined with Mr. 
Moore in starting a small mill which was the 
foundation for the vast fortune, now estimated 
at several millions, that was built up by the 
Lutcher family. Mrs. Lutcher was notably 
philanthropic and gave liberally to all charitable 
and public enterprises. She left three fine mon- 
uments in the city of Orange to keep her mem- 
ory revered. These are the Lutcher Memorial 
Church, the Frances Ann Lutcher Hospital, both 
buiit and endowed entirely by herself, and the 
old Lutcher mansion on the river bank near the 
big mills of the company, which is considered 
one of the finest private homes in the State, 
with magnificent greenhouses and one of the 
best libraries in the southwest including a won- 
derful collection of rare books, prints and art 
objects. 

JOHN CHARLES RABUS, who has been as- 
sociated w:th the Tri-State Lumber & Shingle 
Co., of Chicago, and Kansas City, Mo., for sev- 
eral years, d'ed on Oct. 16 at his father’s home 
in Fort Wayne, Ind.. at the age of 27. Mr. 
Rabus had been taken sick last May with what 
later developed to be scarlet fever, from which 
other ccmplications had set in. Mr. Rabus was 
very well known in the lumber business and 
had many friends, especially in the Chicago 
trade, having seen formerly associated with the 
Edward Hines Lumber Co, and other Chicago 
concerns. Although he was a young man, he 
had gained a wide experience in the lumber busi- 
ness. He was for a time the West Coast buyer 
for the Edward Hines Lumber Co., and then be- 
came the Wisconsin representative for the Acme 
Lumber & Shingle Co., which represented West 
Coast coneerns in Chicago. Later he entered 
th: Chicago office of that company. Mr. Rabus 
left a widow and a father and mother. 


-W. D. ARNOLD, for 25 years an operator in 
lumber and timber in Oregon, died suddenly 
while inspecting a tract of timber in the vicinity 
of Portland, on Monday, Oct. 13. Although 72 
vears of age, Mr. Arnold seemed to be in ex- 
‘cellent health till his sudden taking off. He 
was born in Wisconsin and went to Oregon in 
the early ’80s. For some years he remained in 
eastern Oregon engaging in timber operations 


and railroad construction. In 1890 he moved to 
Portland and later constructed the Sheridan 
Lumber Co.’s plant at Sheridan, Ore. He de- 
signed and was interested in many major flume 
operations in Oregon and Washington, and was 
active and interested in the Oregon Timber & 
Lumber Co., of this city, of which his son-in- 
law, C. H. Mimnaugh, is president. He is also 
survived by the widow, another daughter, Miss 
Ethel H. Arnold, and two sons, Arthur W. and 
Fred FEF. Arnold. 





JOE E. VANN, of Sylacauga, Ala., logging 
supcrintendent for the Wisconsin-Alabama Lum- 
ber Co., was killed in an automobile accident, 
Wediiesday, Oct. 15. His daughter, Ia May, 
aged 12, was also kiiled. Mr. Vann was on his 
way to Sylacauga from the logging camp when 
he met with the accident caused by losing con- 
trol of his car cn a high fill. Mrs, Vann was 
seriously injured and is now confined in the hos- 
pital at Sylacaugva. 'Two young ladies who were 
accompanying the Vann family were also badly 
injured, but not seriously Mr. Vann was 49 
years old and was one of the most _ highly 
esteemed employees of the Wisconsin-Alabama 
Lun.ber Co., having begun work for that com- 
pany in January of this year. He went there 
from the plant of the W. R. Pickering Lumber 
Co., at Haslam, Texas. His widow, two sons and 
two davgnters survive. 

MRS. CECIL C. SCHLEIHAUF, whose hus- 
band is a member of the firm of Schleihauf Bros., 
commission lumber dealers of Pittsburgh, Pa., 
died on Oct. 12 at the St. Francis Hospital in 
that city at the age of 33. Mrs. Schleihauf was 
born in Zelienople, Pa., and had lived in Vitts- 
burgh since she was 10 years old. She was 
graduated from the Pennsylvania College for 
Women in 1911 and had taught in the city high 
schools for several years. She was a member 
of the Point Breeze Presbyterian Church. Be- 
sides her husband, Mrs. Schleihauf is survived 
by a son, Richard, a daughter, Jean and two 
sisters: Miss Ellen Crowe and Mrs. Harry A 
Schultz, of East Orange, N, J. 


MRS. CHARLES H. ROSS, wife of Charles H 
Ross, of the H. W. Ross Lumber Co., died at 
the family home at Sioux Falls, S. D., accord- 
ing to word received in Minneapolis, where she 
was widely known Mrs. Ross was a native 0! 
South Dakota, having been born at Yankton 
Afte: finishing school there she went to Sioux 
Falls, where she took a position in the city 
schools. She was married to Mr. Ross in 1910. 
Mrs. Ross was socially popular in Sioux Falls 
and Minneapolis and leaves a wide circle of 
friends. Mr. Ross is a past president of the 
South Dakota Association and active in the work 
of the Northwestern Association. 


FRANK LINTON, for the last thirty years 
manager of the Peterboro (Ont.) Lumber Co. 
died suddenly on Oct. 16 while on a hunting 
trip. His body was found in the woods ipa 
Campbellford. Death had _ evidently resultee 
from neart disease. He was a bachelor, abou 
50 years old, and a member of several clubs an 
organizations, taking a particular interest in 
Kiwanis. Mr. Linton was one of the most 
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highly respected residents of Peterboro. He is 
survived by his mother, three brothers and two 
sisters, 


FRANK H, GOEPEL, for nearly 
connected with the Chicago Lumber 
and its predecessors, and its treasurer until 
four years ago, died at his home in St. Louis, 
Mo., on Oct. 17, of the infirmities of age. He 
was 74 years rm The funeral took place in St. 
Louis on Oct. 18, with interment in Bellefontaine 
cemetery. The "pall bearers were: C. W. Reig- 
hard, secretary; L. W. Bonnell, treasurer, and 
H. F. Humes, manager, of the hardwood depart - 
ment of the Chicago Lumber & Coal Co., and 
George 3ayle, Alfred Fairbank and H. R. 
Thomas. Mr. Goepel suffered a nervous break- 
down in 1920, which caused him to retire from 
active business life, although he continued as 
a director of the company. His health improved 
steadily, and he spent the last summer in 
Europe, returning only recently. A few weeks 
ago he suffered another breakdown, which re- 
sulted in his death. 

Frank H. Goepel was born in Stuttgart, Ger- 
many, Dec. 28, 1849, the son of Karl and Hmma 
(Seller) Goepel. His grandfather was Dr. L 
A. Zeller, a professor at Bonn University and 
private tutor to King William of Prussia. He 
attended the public schools until 14, when he 
decided to follow the seas, shipping 4s a cabin 
boy on a sailing ship from Bremen to East 
India, China and the Philippines, at $4 a month, 
Prussian money. ‘‘The story of this voyage, 
from 1864 to 1567, would fill a volume,’’ said the 
AMERICAN LUMBERMAN in an account of the jour- 
ney. ‘‘The ship was captured by Chinese pirates, 
sacked and burned. The crew escaped and made 
their way to Hongkong, where the German consul 
secured a berth for young Goepel on a Russian 


fifty years 
& Coal Co. 





THE LATE FRANK H. 


GOEPEL. 


vessel loading sugar at Manila for San Fran- 
cisco. After a few weeks, a storm arose, the 
vessel sprung a leak and the crew wore out the 
pumps trying to keep it afloat. A round robin 
was signed Ly the crew, and the captain put 
back to Hongkong, where the vessel was in- 
spected and condemned. Mr. Goepel finally 
reached home by shipping as a common sailor on 
another vessel.” 


Mr. Goepel again signed for a round trip 
voyage from Hamburg to New York, where he 


had brothers and sisters. He left the ship at 
New York and decided to take up farming. He 
became an overseer on a plantation in Virginia, 
gsiving up that work to go west in 1872, taking 
up a homestead in Clay County, Kansas. A 
year later he purchased lumber with which to 
buila a granary from Robert Fullerton, a retail 
lunberman at Ciay Center. The granary with 
iis contents of wheat was burned, and Mr. 
Goepel obtained employment from Mr. Fuller- 


ton. The only instruction Mr. Fullerton gave 
Mr. Goepel was to the effect that he would 
rather that a customer should receive a foot 


more than a foot less than he 
ciple which Mr. Goepel always followed. Robert 
Fulierton’s brother, S. H. Fullerton, head of 
the Chicago Lumter & Coal Co. took charge of 
the yard at Clav Center in 1875, and Robert 
went to Des Moines, taking Mr. Goepel with 
him. In 1879 Mr. Goepel was sent to Cawker 
City, Iowa, whose nearest railroad was Beloit, 
twenty miles distant. The AMERICAN LUMBERMAN 
Mm an article on those days said: “A large 
amount of lumber was shipped to Beloit and 
farmers were hired -to haul it to Cawker City, 
before anyone had visited the latter place. §. 
H. Fullerton was with Mr. Goepel on that oc- 
casion, and, after superintending the loading of 
the Wagons, they drove to Cawker City, went 
to a real estate office, leased the ground and had 
a place ready to unload the lumber when the 
teams arrived. In time the yards at Cawker 
‘ity (there were three others) became the source 
St supply for farmers for 49 or 50 miles around 


paid for, a prin- 


The average sale of each yard was $2,500 a 
month.” Mr. Goepel spent 20 years at Cawker 
City, serving five terms as its mayor at a salary 
of $1 a year. Mr. Goepel’s savings were in- 
vested in the Chicago Lumber Co., which later 
became the Chicago Lumber & Coal Co., and 
when it was incorporated he was made a di- 
rector. In 1898, he was elected treasurer, serv- 
ing in that capacity until he retired in 1921. 
Mr. Goepel had also served as a director of the 
Gulf Lumber Co. and was a director in the Chi- 
cago Lumber & Coal Co., at the time of his 
death. 

The widow, Mrs. 
ters: Mrs. Clarence H. 
Mears and Miss Emma 
Alexander Goepel, 
I.urmber & Coal Co., 


Louise Goepel, three daugh- 
Tevis, Mrs. J. Homer 
Goepel, and one son, 
who is with the Chicago 
survive. 


DIETRICH F. VELDE, of Pekin, Ill., who was 
for 30 years engaged in the lumber business there, 
died Oct. 12 at the age of 56. Mr. Velde had 
beer ill only three duvet having been actively 
engaged in his business and club duties until 
the hursday before his death, when he con- 
tracted pneumonia. Mr. Velde was born in 
Pekin in 1856 and lived in that city all of his 
life. He was a graduate of Wesleyan University. 
A widow, three sons and two sisters survive. 
Mr. Velde was prominent in the Elks, Kiwanis, 
Masons and Woodmen lodges and was a member 
of the State board of equalization under the 
Lowden administration. He had been a city 
alderman five veirs and was a leader in civic 
enterprises. 


MICHAEL BROWN, who was for many years 
a lumber inspector at Minneapolis, Minn., died 
in that city on Friday, Oct. 17 at the age of 67. 
He is survived by a widow, two daughters and 
two brothers, John and Thomas, both of 
Marinette, Wis. 

EDWARD R. JONES, JR., son 
Mrs. Edward R. .lones, of Shreveport, La., 


of Mr. and 
died 


at the family home in that city on Monday, Oct. 
13, aged 3 months. Mr. Jones is president of the 
Victoria Lumber Co., 


of Shreveport. 





B. F. YOUNG, of Dorotha, Va., died on Oct. 
19 after a long illness. Mr. Young was 51 years 
old and was for many years a sawmill operator 
in the vicinity of Dorotha. He leaves a widow 
and several children. 


TIMBER LAND SALES 


ELKINS, W. Va., Oct. 20.—-Negotiations have 
been completed by Morrison, Gross & Co., for the 
purchase of a tract of timber near Wallman on 
the Western Maryland. This tract was. purchased 
from H. B. Cotrill and will be developed immedi 
ately, a circular mill being installed at onee. It 
is ro ported that there is enough timber to run the 
mill for four or five years. Guy R. Morrison will 
be in charge of operation. 


Wittespurs, Ky., Oct. 20.—J. W. Hogston, of 
Cleveland, Tenn., has purchased 500 aeres of hard- 
wood timber land in Pike County near the Virginia 
line and will begin eutting about the first of the 
year. Amburgy & Amburgy, of Hindman, Ky., pur- 
chased a tract in Perry County and will install 
mills in November. 


TROUBLE AND LITIGATION 


BALTIMORE, Mp., Oct. 20.—Dietrich Bros., struc- 
tural steel manufacturers, filed a petition in Cir- 
cuit court asking that a receiver be appointed for 
the American Woodworking Corporation, of this 
city. Judge Morris A. Soper, of the district court 
has appointed William Bunnecke reeeiver for C. C. 
Luerssen’s Sons (Inc.). 

New York, N. Y., Oct. 21.—New York Forest 
Products Sales Co. "(Ine.) 542 W. 30th St., in- 
voluntary petition in bankruptey filed by Reese 
Sheriff Co., J. C. Hayes and Julius Levine. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D., C., at 20 cents each. State number 
of patent and name of inventor when ordering. 


1,510,767. Log raft. Gilbert C. & Matthew J. Davis, 
Vancouver, B. C. 

1,510,924. Parquet flooring and wall paneling. Ernest 
S. Daniels, Washington, D. C., and Harold P. Sehuck, 


East Orange, N 


1,511,400. Process and apparatus for drying veneer. 
Alexander L. Waly, Stapleton, N. Y. 

1,511,635. Combination carpenter machine. Louis 
F. Ruziecki, Ins Angeles, Calif. 

1,511,742. Method of preserving wood and wooden 
structures. Friedrich C. Mattheis, Lauerbach, Ger- 


Stahl, 
machine. 


Jersey City, N. J. 
William Potter, 


many, assignor to George E. 
1,511,748. Woodworking 
New York, N. Y. 
1,511,797. Saw guard. 
Ni 


Frank E, Berghold, Rochester, 
1,511,865. Woodworking machine. Carl F. Anderson, 
Brookfield, and Lester W. Knapp, Berwyn, IIl., as- 
signors to Conlon Corporation, Cicero, Ill. 

1,511,959. Togging tractor. Daniel W. 
Stockton, Calif 


Glascock, 


CI CALIFORNIA Co 





alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Room 712 Railway Exchange CHICAGO, ILL. 


Tel. Harrison 1295 


| CALIFORNIA } 


REDWOOD 


Siding Tank Stock Shop 
Finish Silo Stock _ Ties 
Ceiling Squares Timbers 
Mouldings Flitches 


Union Lumber Co. 


FORT BRAGG, CALIFORNIA 








Crocker Building, - : San Francisco 


Lane Mortgage Bldg., - - Los Angeles 

Grand Central Terminal, - + New York 

London Guarantee Building, - Cite 
360 North Michigan Avenue 

W.O. W. Building - - Omaha 





\ | ° 








CALIFORNIA 


White Pine 


Box, Shop 
and Clears 


cut from high 
altitude timber 
of fine quality. 


Clover Valley 
Lumber Co. 


LOYALTON, CALIFORNIA 





H. B. HEWES, 


President 
W.T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. W. McWILLIAMS 
C. D. TERWILLIGER, 
Sec.-Treas. & Gen. Mgr. 


F. E. WALKER, 
Asst. Sec. & Treas. 











REDWOOD 











ALBION LUMBER co. 


General Offices, Albion, California 


Mills: Albion and Navarro, Cal. Sales Office, Hobart Bldg., San Francisco 











' MAC ARTHUR & KAUFFMAN 
SHELDON BLDG., SAN FRANCISCO, CAL. 
SUGAR and WHITE PINE 


|_ Ow epeciahy for 15 years. 


Write for prces. 


.——SY 
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CHICAGO 





A.J. BARKER GEO. A. HOENE 


Fir, Spruce, Redwood 


Idaho White 
and 
Western Pine 


Red Cedar 
Lumber 
and Shingles 





Acme Lumber & Shingle Co. 
Tel. Wabash: 6596—6597 
20 W. Jackson Boulevard, CHICAGO 





Winegar-Gorman 


Lumber Co. 


Birch, Maple, Ash, Basswood, 
Elm, White Pine, Hemlock, Lath 


Mills:— Rhinelander, Wis.—Winegar, Wis. 


Sales Office:— 
39 So. LaSalle St., CHICAGO, ILL. 


YPRESS Specialists 


Everything in 
Yard and Shed Stocks. 


Gregertsen Brothers 
Co. Morvieses. CHICAGO 


Yards and Planing Mills:—CAIRO, ILL. 








“‘Good Lumber at Prices YOU Can Afford to Pay” 


E.L. Cook Lumber Co. 


Kiln Dried and Air Dried 


Northern —HARDWOODS — Southern 


Ash Chestnut Plain Oak Walnut 

Basswood Red Gum Quartered Oak Mahogany 

Birch Sap Gum Poplar Maple 
White Pine Western Pine Fir Cedar 


3101 So. Western Ave., CHICAGO, ILL. 





GEO. D. GRIFFIVH Cc. C. HUBBARD 


Geo. D. Griffith & Co. 
WHOLESALE LUMBER 
Northern and Southern Hardwood and Pine 


Telephone: 805 Lumber Exchange Bldg. 
Randolph 2165 Madison and LaSalle Sts., Chicago 





WHITE STAR LUMBER COMPANY 
811 Lumber Exchange Bldg., CHICAGO 
Randolph 1069 Mills at Mattoon, Wis. 
Jobbers of Yellow Pine, Fir and Red Cedar 
Manufacturers cf HEMLOCK and CEDAR 


Sales Agents for Redwood Manufacturers’ Co., and 
“I.F.C.O.”’ Maple, Beech and Birch Flooring. 





GEO. T. MICKLE LUMBER CO. 
Manufacturers and Wholesalers 
Yellow Pine and Fir Lumber 


Chicago Portland 
Hattiesburg, Miss. 


Jacksonville, Fla. 
Columbus, Ga. 





PILSEN LUMBER COMPANY 
White Pine — Yellow Pine 
Hemlock, Lath and Shingles 
Straight or Mixed Cars. 

Quick shipments from our mills or from a 
large stock in our seven acres of yard at 
Laflin'and 22nd Sts., - - CHICAGO 




















LOCAL AND PERSONAL 








L. HW. Levissee, of the Levissee Lumber Co., 
Oshkosh, Wis., transacted business in Chieago dur 
ing the week. 


teuben A, Joy, president of the Joy-Tarbell Lum 
ber Co., recently went to New York City to spend 
some time, combining business with pleasure. 


Ierbert Vanlandingham, buyer for the Edward 
Hines Lumber Co., returned this week from an ex 
tensive trip through the southern lumber producing 


regions, 


J. W. Seltzer, of the J. BE. Morris Lumber Co., 
has been making a trip among the southern pine 
mills producing car material, in which his concern 
specializes. 


Albert Wallerstein, of the Lumber Mills Co., ad- 
vises that he has not left for a vacation in Cali 
fornia, a8 was inopportunely stated in these col- 
umns last week, 


I. P. Rubenstein & Son, operating a retail lum 
ber yard at Crawford Avenue and Taylor Street, 
have opened a branch yard at Grand Avenue and 
Halsted Street, 


John Granger, southern buyer for Clarence Boyle 
(Ine.), was in Chicago during the week, conferring 
with officers of his company, which has its head 
quarters in the Roanoke Building. 


The Mid West Manufacturing Co., manufacturer 
of frames and sash, 2848-2868 Quinn Street, Chi- 
cago, has equipped its new factory for the produc- 
tion of high grade interior cabinet work, 


HW. R. Winton, of the Brunswick-Ewen Lumber 
Co., has been making a business trip through the 
Kast, visiting the trade in Buffalo, N. Y., and other 
lumber distributing centers in that region. 


KF. B. MeMullen, of the MeMullen-Powell Lum 
ber Co., has returned from an extensive European 
tour, on which he was accompanied by Mrs, Me 
Mullen and their daughter. 


L. IX. Hooper, jr., manager of the Chicago sales 
office of the Louisiana Red Cypress Co., New Or- 
leans, La., is spending a two wecks’ vacation with 
his family motoring in Tennessee. Ile is expected 
to return to his desk toward the beginning of next 
week, 


Harold Knapp, manager of the Chicago sales 
office of the Union Lumber Co., San Francisco and 
Fort Bragg, Calif., was in Kansas City, Mo., re- 
cently, conferring with the Tri-State Lumber & 
Shingle Co., which represents the Union concern 
in that territory. 


Volume 42 of the “Blue Book” has just been is- 
sued by the National Lumber Manufacturers’ Credit 
Corporation. This book contains up-to-date informa- 
tion and credit ratings of all manufacturers, whole- 
salers and retail dealers in lumber, as well as of 
factories which buy lumber in carload lots. 


If. B. Zartman, of the Sanford & Zartman Lum- 
ber Co., Freeport, Ill., called on the local trade 
during the week. Mr. Zartman, who is in the 
retail lumber business, stated that conditions 
have been pretty good in the Freeport territory 
practically throughout the year, and that he ex- 
pects a good deal more business before the fall 
season is entirely over. 


Phil P. Philippi, associated with W. C. Landon, 
of Wausau, Wis., while in Chicago on a business 
visit this week, stated that he had noted an ex- 
pansion in the demand for northern hardwoods dur- 
ing the last several days. The market has been 
quiet for some time, but has remained strong on 
account of the scarcity of stock. He believed that 
the outlook was very favorable. The operators 
in the Wausau territory are preparing for a rather 
large input of hardwood logs during the coming 
winter, 


R. C, Clark, sales manager of the Bloedel 
Donovan Lumber Mills, Seattle and Bellingham, 
Wash., left the Coast on Monday of this week for 
an extensive eastern business tour, according to 
advices received in Chicago. After spending sev- 
eral days in New York City, Philadelphia and 
Washington, he expects to arrive in Chicago about 
Nov. 6, and to spend a week or ten days here, call- 
ing on the trade in the company of officers of the 
Vanlandingham-Cook Lumber Co., which represents 
the Bloedel Donovan Lumber Mills in this territory. 


H. W. Swafford, vice president of E. J. Stanton 
& Son, Los Angeles, Calif., spent a few days in 
Chicago this week, going from here to Oshkosh, 
Wis., and other northern centers for the consump- 
tion of California white and sugar pine, in which 
woods his firm deals on a wholesale basis. Mr. 








Swafford stated that business in southern Calj- 
fornia has picked up considerably of late, and ig 
again very fair. Kastern demand for western 
pines he characterized as slow, but he believed that 
an improvement would occur after the election and 
inventories had been disposed of, or at least shortly 
after the New Year. 


Opens Eastern Sales Headquarters 

The Wheeler, Osgood Co., large manufacturer of 
sash and doors at Tacoma, Wash., announces that 
it has opened a New York branch, located in the 
Grand Central Terminal, which henceforth will be 
its principal eastern sales office. This office will be 
under the management of W. S. Nurenburg, who 
for the Jast several years has been in charge of the 
company’s branch in Chicago, 

Laminex and Woco doors, which represent 4 
large proportion of the company’s production, are 
distributed exclusively 
through recognized  job- 
bers, and it is felt that 
this move to the East will 
be in the interest of both 
wider distribution and 
more efficient service, It 
is announced that the 





W. S. NURENBURG, 
New York City; 
In Charge of Eastern 
Sales Office of 
Wheeler, Osgood Co., 
Tacoma, Wash. 





marketing of these doors 
has been met with great 
success wherever _ they 
have been introduced. 

Mr. Nurenburg has 
been a successful  dis- 
tributer of lumber prod- 
ucts since 1906, when he 
first became identified 
with the southern pine industry. In 1911 he went 
to the west Coast. Two years later he joined the 
sales orgunization of the Wheeler, Osgood Co., and 
came East as a pioneer in the market for Douglas 
fir panels! It is undoubtedly true that many of 
the country’s largest present day outlets for fir 
panels might be traced to the early development 
work done by Mr. Nurenburg. 

Besides the newly established New York office, 
under Mr. Nurenburg, the Wheeler, Osgood Co. will 
continue to maintain its headquarters for the 
southern States in Memphis, Tenn., under the 
management of L. J. Phillips, while the Los An- 
geles (Calif.) office will remain in charge of Robert 
S. Osgood; the San Francisco branch in charge of 
L. J. Woodson, and the Spokane (Wash.) office, 
with Harry S. Osgood as manager, 


ae aaaaaaaaaan 


Wins Favorable Court Decision 

The United States District Court of the western 
district of Wisconsin on Saturday, Oct. 18, issued 
a decree instructing the Insurance Commissioner of 
that State to issue an annual license to transact 
business in Wisconsin to the National Tumber 
Manufacturers’ Interinsurance Exchange, follow 
ing payment by the latter of certain filing and 
license fees previously acerued. 

The National Lumber Manufacturers’ Interin- 
suranee Exchange has had great difficulty in se- 
curing a license to do business in the State of 
Wisconsin, its intermittent efforts toward this end 
having extended over a period of eight years. An 
early settlement of this matter is now looked for- 
ward to, as a result of the action of the court. 

Harry B. Clark, manager of the Interinsurance 
Exchange, in announcing this development ex- 
plained the situation as follows: 

“During the present year we have made per- 
sistent efforts to win this license, but without suc- 
cess, as the commissioner has been insisting upon 
the payment of very severe penalties for which the 
Wisconsin statutes do not provide, He has har- 
assed our Wisconsin subscribers with letters 1D- 
timating his intention of entering suit against them 
for the penalties which we have declined to pay. 
The situation beeame so tense that our advisory 
committee instructed our attorneys to bring au 
action against the insurance commissioner for the 
purposes of compelling him to issue our license and 
of restraining him from molesting our subscribers. 
Suit was filed in the United States District Court 
for the western district of Wisconsin during the 
early summer. 

“In the course of the hearing the court found 
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that during an examination made in January, 1924, 
the insurance commissioner discovered, for the 
first time, so far as the defendant is concerned, 
that the exchange had theretofore been exchang- 
ing contracts covering property located in Wiscon- 
sin. The commissioner thereupon demanded that 
the exchange pay all back filing and license fees, 
together with 6 percent interest from due date of 
such fees and later demanded, in addition, a pen- 
alty of 10 percent per month. The court further 
found that the plaintiff. Harry B. Clark, acquiesced 
in the demand of the commissioner that the fermer 
pay the required filing and license fees for each of 
the intervening years but contended that the 10 
percent penalty was not applicable; that the plain- 
tiff. on Mav 9, 1924. made a tender of the amounts 
due, excepting the 10 percent penalty, at the same 
time delivering a certified public acecountant’s re- 
port, and that the tender was refused, mainly upon 
the grounds that the 10 percent penalty was not 
included. 

“The court decision reads in substance: 

“‘TIt is its (the court’s) conclusion that a 
decree should be entered, such decree to contain 
the following provisions: 

(1) Restraining the defendant from demand 
ing or attempting to coerce plaintiff into paying 
any tax or penalty imposed by the provisions of 
section 76.33, Wisconsin Statutes, as a condition 
to A mg of a certificate or otherwise ; from 
demanding payment of any tax or penalty imposed 
by said last mentioned section from the subscribers 
to said exchange or reciprocal, and then instituting 
any proceedings against such subseribers or any of 
them to comp:l them to pay such tax or penalty. 
Such decree will further provide that 

“*(92) pon the payment to defendant of all 
filing and Jicense fees, accrued under the provisions 
of seetion 20.139, Wisconsin Statutes, for the years 
1915 to 1923, inclusive, with interest thereon at 
6 percent to December 31, 19238, that defendant 
shall issue to plaintiff the annual certificate of 
authority provided for in paragraph 10 of said see 
tion 201.39 for the year 1924.’ ”’ 


Japanese Lumberman a Visitor 

T. Uyematsu, managing director of Yuasa Lum- 

ber Co. (Ltd.), Otaru, Japan, was an appreciated 
visitor at the AMERICAN ‘ 
LUMBERMAN’S Offices this dy. 
week. Mr. Uyematsu is a y 
graduate of the forestry C4 
department of the State Hx 


Forestry School of Japan, A 


and has been engaged in Lav, 
the hardwood industry mi 
for fifteen years. This AL A 
concern is cutting approxi- 
mately 5,000,000 feet of Lys 
hardwood lumber each 
year, mostly white oak, fj tk 
but also some ash and fi 
birch. Its plant is splen- 
didly equipped with two @ 
band saws in operation. . 
The Yuasa Lumber Co. pk 
(Ltd.) exports lumber in is 

the rough, mostly to Eng- a) 

land and Australia, It 
cuts its timber in the 
northern part of Japan J. 
during the winter, when 

the snow is very deep. 
The logs are hauled about KE 
100 miles to the mill. iby 

Mr. Uyematsu is a most ili y 

delightful gentleman to 
mect, speaks English 
fluently, and is well read, 
with a thorough knowl- 
edge of world conditions 
and events. It is a pleasure to meet him and visit 
with him. Ile has a keen sense of humor, enjoys 
a good story and can tell a good one in return. 


Mr. Uyematsu’s 
Japanese 
Business Card 


Le 


Views from the extensive hardwood lumber and log yards of the Yuasa Lumber Co. (Ltd.), Otaru, 


Safety Emphasized by Calendar 


A winter scene, jn which the newly fallen snow 
lies thick on the ground, bushes and trees, in the 
exposed spots sparkling in the light of the setting 
sun, in the shaded places reflecting in blue hues 
the darkness already creeping on. A little girl 
with blond curls and cheeks aglow, bundled up 
together with her doll in a red sled to which is 
harnessed a vivacious, intelligent police dog. <A 
real American boy, in sweater, toque and mittens 
alongside the dog, which he has cautiously brought 
to a standstill at the suburban street intersection, 
gratefully saluting the motorist who has stopped 
his car and is signaling the youngster to proceed 
across the street with his charge, 

That is the subject of the well executed and 
delicately colored reproduction from oil which 
graces the January sheet of the calendar for the 
year 1925 being distributed by the National Safety 
Council, Chicago. “Courteous and Careful—He’s 
a Safety Seout’” is the title of the picture, and 
Andrew Loomis is the artist. Each sheet for the 
subsequent eleven months carries an equally at- 
tractive reproduction, all showing some phase of 
safety in practice, and all executed from the works 
of high ranking artists. 

This calendar is a work of taste, and is worthy 
of a place in the most finely appointed office. It 
is an effective piece of propaganda for safety. 


Six Percent Increase in Building 


suilding activities throughout the country dur- 
ing the first nine months of the year were 6 per- 
cent ahead of the corresponding period in 1923, ac- 
cording to the national monthly building survey 
of S: W. Straus & Co., completed this week. For 
September, the gain over the same month last 
year in building permits and plans filed in the 
305 leading cities and towns of the country covered 
by the survey, was 9 pereent. The total for the 
nine months period was $2,733,000,000, compared 
with $2,568,000,000 last year. The eastern and 
southern sections showed creditable gains, while the 
central and far western states revealed slight 
losses. 

Among the large cities, New York made an out- 
standing record during the three-quarters of the 
year, the total in plans filed for the period being 
$681,693,000 compared with $575,015,000 last year, 
a gain of $106,678,000 or nearly 20 percent. De- 
troit, Philadelphia, Boston, San Francisco, Mil- 
waukee, Saltimore, Dallas, Denver, Providence, 
Louisville and Rochester made gains worthy of 
notice, 

Kivery section of the country displayed increased 
activity in September as compared with the same 
month in 1923, although the gain in New York 
was nominal while Chicago displayed a $5,000,000 
decline. 


. 
Traffic Regulation Discussed 

“Safeguarding Traffic: A Nation’s Problem, a 
Nation’s Duty,” is the title of an important pam- 
phlet being distributed among motorists by the 
National Automobile Chamber of Commerce, 366 
Madison Avenue, New York City. It contains an 
address made by George M. Graham, vice president 
of the Chandler Motor Car Co. and chairman of the 
traffic planning and safety committee of the cham- 
ber, before the convention of the International As 
sociation of Casualty and Surety Underwriters, 
held at White Sulphur Springs, W. Va., Sept. 23. 
This pamphlet should be of especially great  in- 
terest to Chicago motorists, in view of the acute 
traflic problem in this city, the numerous casual 
ties and the persistent drive on the part of the 
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CHICAGO 


HUTCHINS stcrece &: 


Saw Mill, Band Resaw and Planing Mill 


CHICAGO OFFICE: YARDS and MILL: 

402 Great Northern 139th . Western Ave. 
Building. Blue Island, II. 

Phone, Harrison 2517 Phone, “blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway. 
Railroad and 


Car Material. 


ORDERS SOLICITED 





BIG FOUR LUMBER CO. 


Office and Warehouse 
2100 Marshall Blvd., - CHICAGO 
Telephone Lawndale 9440 
Hardwood Lumber, Sash, Doors, Interior Trim 
Local Distribution. 











Steel Engraved Letter Heads 
Business Cards and 
Announcemerts 









For 
Business 
and Social Use. 
Prices Reasonable. 
CREST ENGRAVING COMPANY 
Har. 2670-557 W. Jackson Blvd., Chicago, Ill. 











Now is the Time 


credit protection is needed, even 
though orders are scarce. Credit losses 
hurt most when your volume of sales is 
low. Clancy’s Red Book Service gives 
you notice of changes in ratings, also 
names of new concerns TWICE a week. 
May we send you the fall Red Book? 

Write today for rates and pamphlet 
No. 49-S. 

Even if you do not subscribe we will 
handle your collections. Ask for pam- 
phlet No. 49-C. 


LumBermen’s Crepit AssociATION 
Suite 1746-68—608 So. Dearborn Street 
CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 











Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical woodworker who traveled 
many thousands of miles to gather the necesen 
information. Bound in Red Leather. 3 
postpaid. 

‘ 431 So. Dearborn St. 
American Lumberman “" Chicago, DL 
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Appalachian 
Flooring Co. 


KNOXVILLE, TENN. 


dy. Oak and 
Maple 
Flooring 


Manufactured from 
stock coming from 
our own timber 
lands in Eastern 
Tennessee. 


th 
Weer, 
le ys 


Our Flooring is:— 
Soft Textured 
Tennessee stock 
Uniform grade 
Uniform Color 
We have spared no effort or expense to secure 


experienced men for our organization and know 
that our flooring will give you perfect satisfaction. 


We offer for Immediate shipment— 
50 M 13/16x2'4 No. 2 Com. Mixed Oak 
50 M 13/16x2% Cl. Pl. Red Oak 
100 M 13716x214 Sel. Pl. Red Oak 
25 M 13416x2'% No.1 Com. Pl. Red Oak 
20 M 13/16x2'4 Cl. Maple 
20 M 13/16x2% No. 1 Maple 


MAPLES LUMBER CO. 


KNOXVILLE, TENN. 
Manufacturers 
Hardwood Lumber— Poplar Bevel Siding 


Commercial Work, Kiln Drying and 
Planing Mill work of all kinds. 














“It’s a SWISHER!” 


Dozens of purchasing agents will say that 
when you ask them who makes the log- 
ging hammer they use. For thirty-seven 
years Swisher hammers have served in 
camp, mill and yard. You save money by 
buying direct from manufacturer. 





Ask for special folder L-4 which lists 
trade checks, badges, steel stan.ps and 
many other items you constanily use. 


TheR.D.Swisher Mfg.Co. 


411-413 So. Clinton St., CHICAGO 











The Frugality of 
i= Most Farmers 


makes them ready customers 
for anything that hus- 
z4 bands their resources. 
When they learn how 
cheaply they can buy 


Monarch Meal 
and Feed Mill 


and to what uses they can put it, youcan’t stop them 
from buying one. Install one in your yard and grind 
corn, Oats, rye, buckwheat, etc. on shares. Acting as 
our agent will often lead to more profits. Let us tell 
you how this mill helps to hold trade. 


Sprout, Waldron & Co., honey oa. 






Ie dpe 














police department for the elimination of automobile 
speeders and the accidents for which they are 
accountable. Mr. Graham, among other things, 
points out that accurate statistics, frequently pre- 
sented, are essential in applying remedies for traffic 
difficulties; that education of the community, the 
driver, the pedestrian, the child, will go far toward 
bettering traffic conditions, and that regulations 
and signals should be uniform, 

“There should be no leniency for the reckless 
driver; take his car away!” declares Mr, Graham, 

Copies of this pamphlet can be obtained from the 
New York headquarters of the National Automobile 
Chamber of Commerce. 


Building Ordinances Available 


An edition of 5,000 copies of the building or 
dinances of Chicago, containing all amendments up 
to and including July 1, 1924, with a complete 
index, has been printed and placed on sale at 
the municipal reference library, room 1005 City 
Hlall, at the cost of publication—50 cents. In an- 
nouncing this fact, Municipal Reference Librarian 
Irederick Rex stated: “The building code has 
been unobtainable for some time, as the last edi- 
tion was printed in 1920, and was exhausted a 
long time ago. Builders, contractors and various 
civic bodies have urged the publication of a new 
edition for the last two or three years.” 


Subscribers Warned Against This Man 


Information at hand indicates that a young 
man, about 26 years old, with dark hair and dark 
eyes, and giving the name of Jean Oliver, has some 
subscription receipt blanks from the Trade Period- 
ical Service Co., 1400 Broadway, New York City, 
who claim that he is not in their service, and is 
representing himself to some AMERICAN LUMBER 
MAN subscribers in Pennsylvania as authorized to 
solicit subscriptions. For the information and 
guidance of its friends, the AMERICAN LUMBER 
MAN wishes to state that it knows nothing about 
Jean Oliver, never saw him, he is not in the em 
ploy of the AMericaNn LUMBERMAN, and subscrib 
ers and Jumbermen are warned against giving this 
man any money, or handing him a_ subscription 
for the AMERICAN LUMBERMAN, ‘This man may at 
some time represent himself as Ed Winslow, and 
it is thought that he is one and the same person 


Another Furniture Skyscraper 


Another furniture skyscraper within the near 
future is promised Chicago. The Golf Furniture 
Co, has recently acquired a site measuring 100x109 
feet on East Erie Street, just opposite the main 
entrance to the American. Furniture Mart, and 
announces that it will erect an cleyen-story fur- 
niture exhibition building, with foundations capable 
of supporting three additional stories. The cost of 
the structure will be approximately $400,000, and 
it is expected to be completed by midsummer next 
year 


Returns from European Trip 


New York, Oct. 21.—J. A. Mahlstedt, president 
MahlIstedt Coal & Lumber Co., and the Mahlstedt 
Millwork Corporation, New Rochelle, arrived in 
New York last Tuesday on the liner Majestic from 
a Kuropean trip. Mr. Mahlistedt was accompanied 
by his wife and not once did they touch the 
British Isles, having sailed from Cherbourg. 

While in Paris, Mr. MahlIstedt visited a number 
of lumber yards, but being unable to speak the 
language he said he could not get very much in- 
formation, One thing that impressed him, how- 
ever, was the manner in which the French lum- 
berman conducts his business, 

“Entirely different from the American method,” 
Mr. Mahlstedt commented. “All the yards seem 
to be located in one area and one fellow does the 
buying for all. We would be in a pretty mess in 
this country if we endeavored to get along under 
any such scheme as that. From my observations I 
would say that we are ages ahead of the French 
in the manner of conducting the lumber business. 
1 would call their methods antiquated.” 

In Varis, Mr. MahIstedt unexpectedly ran across 
Joseph EF. Murphy, president New York Lumber 
Trade Association. “It goes to show how small the 
world is,’ said Mr. Mahlstedt. “I met a number 
of my American friends while walking on the 
boulevards of Paris and it was one of these 
friends who told me that Mr. Murphy was stopping 
at the Continental Hotel. I looked Mr. Murphy up 
immediately. We went to dinner at Ciro’s that 
night and next day we made up a party and at- 
tended the races at Longchamps. This was the 
day before we sailed for home,” 

The manner in which the French have obliter- 
ated the sears of war amazed Mr. Mahlstedt. 


“There is an enormous amount of building going 
on,’ he said. “In some localities you would not 
know there had been a war. The French very 
wisely are building homes and factories first, leay- 
ing theaters and amusement places for the last. 

“We visited the battlefields and it is still easy 
to discern the enormous amount of damage in- 
flicted by the Germans. However, the French people 
are happy again and will come out of things all 
right.’’ 

Mr. Mahlstedt took a number of long motor 
trips and among other places visited Venice and 
Milan. 


To Discuss All Forms of Waste 


“Waste and Extravagance in Business and Goy 
ernment” will be the subject for exhaustive dis 
cussion at the second mid-year meeting of the 
north central division of the Chamber of Commerce 
of the United States, which will be held at In 
dianapolis, Ind., Nov. 17 and 18. This is in ac 
cordance with an announcement made this week by 
John W. O'Leary, of Chicago, vice president of the 
north central division of the chamber. Mr. O'Leary 
stated: 

“We are trying an experiment in this meeting, 
the success of which will depend on the coépera 
tion of the participants. Instead of asking those 
present to listen to presentations of subjects of 
national importance, more or less intimately con- 
nected with their business, we are building our 
whole program around one theme, That is, ‘Waste 
and Extravagance in Business and Government,” 
and we are going to provide plenty of opportunity 
for the discussion of this subject in its most in 
timate details. 

“Waste in production, waste in distribution, the 
economy of normal inventories as tied up with the 
merits of seasonal and hand to mouth buying, are 
the types of subjects which are going to be dis 
cussed at the meeting. They will be presented by 
able men and then thrown open to the general 
attending public for the free discussion.” 

Mr. O'Leary said that 11,000 invitations to at 
tend this mecting had been sent out, and that 
all indications point to a very heavy attendance 


Trade Extension for Southern Kraft 


NEw Or.EAns, La., Oct. 21.—The problem of 
overproduction of kraft paper in the South, 
and proposed solutions, were given serious con 
sideration at the meeting of the Southern Kraft 
Manufacturers’ Association, an organization 
embracing ‘mills manufacturing pulp and paste- 
board from southern pine, held at the Roose. 
velt Hotel in this city yesterday. Delegates 
from Virginia, North Carolina, Texas and 
Louisiana were present. 

Overproduction in the kraft paper industry 
has caused the association concern for some 
time, but during the last two months the situa 
tion has become infinitely more serious. <Ac- 
cording to the association’s statisticians, dur 
ing the last sixty days production of this com 
modity has increased by 60 percent due to the 
opening of new mills or the extension of those 
already existing. The situation has been fur 
ther complicated by the facet that the mar 
ket was already in an uncertain condition as 4 
consequence of the general slowness in the 
business movement, the competition from north. 
ern kraft papers, and the influx of kraft paper 
from Europe. 


In an effort to maintain the southern mar 
ket, the association has established a central 
office in New Orleans for trade extension work. 
The authorities of the association are further 
attempting to discourage the establishment of 
other new plants and are urging southern buy 
ers to investigate southern kraft before mak 
ing purchases. At yesterday’s meeting it was 
agreed to report weekly the prices received for 
kraft during the preceding week. This infor 
mation will then be digested by the secretary 
and the average price reported to the members 
and through the newspapers to the public. The 
secretary was authorized to proceed with trade 
extension plans which involve the circulariza 
tion of industries with a view of extending the 
use of southern kraft. 

It was decided that the next meeting should 
be held at the Waldorf-Astoria Hotel, New 
York City, on Feb. 9, 1925, coincident with the 
meeting of the American Paper & Pulp Asso 
ciation. 
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Latest Reports on Lumber Prices 














There has been some variation in prices during the last week, although the present market Cincinnati, Ohio, Oct. 21.—The following are 
is well stabilized. The following list represents values f.o.b. Michigan mills: average wholesalers’ carlot prices, Cincinnati 
ven ; No. 1 No. No. 3 No. 1 No.2 No.3 base, on “soft texture” poplar, from Virginia, 
FAS Selects com. com. com. . ‘ FAS Selects com. com. com. West Virginia, Kentucky and Tennessee, and 
BASS WOoop— Sorr ELM— on Mississippi Valley poplar: 
4/4 $ 70@ 75 $ 60@ 65 $ 50@ 54 $30@33 $24@26 12/4 1is@i20 95@100  80@ 85 45@50 ..@.. | gopp TextuRE 
5/4 75@ 80 65@ 70 55@ 58 32@35 26@; y 5@120 100@105 85@ 90 50@55 <@.. ws sate 
4 80M 85 70@ 75 60D be aeOsk sees | 16/4 135@140 120@125 108@110 55@60 _1@.. —_ 4/ 5/466 /4 8/4 
8/4 90@ 9 80@ 8 10@ 75 40@45 ..@. = a ee ee $105@115 $110@120 $115@125 
Ks 95 @ 106 +4 Ss ! afc | oe” 6 6 AR MAPPER Saps & select.. 80@ 85 85@ 90 90@ 
10/4 95@100 85@ 90 75@ 80 45@50 ..@.. No. 1 com 60@ 65 65 @ 70 70@ 
BEECH— 4/4 85@ 95 75@ 80 52@ 60 32@35 15@17 No.2 com. A.. 38@ 40 42@ 45 45 
5/8 No.2 common & better 33@36 12@14 5/4 100@110 90@ 95 65@ 75 35@40 17@19 No. 2 com. B.. 26@ 28 28@ 30 30@ 32 
4/4 65@ 70 55@ 60 40@ 45 26@28 18@20 sa Boek eee ‘aie pas 85 40@45 18@20 VALLEY a 
5/4 70@ 75 60@ 65 45@ 50 30@32 9@2 r 0@120 N0@105 55@ 90 45@50 19@2]1 ea 
8/4 7B) 80 88D 10 BOD 3p BS@a8 D0e22 | 10/4 120@130 105@110 93100 50@35 2325 FAS .-....... $ 90@ 95 $ 95@100 $100@105 
8/4 85@ 90 75@ 80 60@ 65 40@45 20@22 | 12/4 130@140 115@120 105@110 50@55 23@25 Saps & selects. 70@ 75 80@ 85 85@ 90 
' 7 14/4 140@150 1250130 115@120 55060 ..@.. No. 1 com..... 30@ 55 =655@ 60 =—60@ 65 
vn 115@120 95@100 52@ 57 32@35 18@20 | L°/4 150@160 135@140 125@130 55@60 ..@.. No. 3 com. Be. 260 28 80 30 30@ 32 
NC 95@ 52@ : 2@ 020 No. = com. b.. q -< a5@ 
5/4 120@125 100@105 60@ 65 35@38 19@21 | Sort MAPte- 
6/4 120@125 100@105 70@ 75 40@45 20@22 4/4 80@ 8 65@ 70 50@ 55 28@31 17@19 
bh Hot end Ht 4444 on P Fr t74 ee 5/4 85@ 90 W@7T 55@ 60 32@35 19@21 POPLAR BEVEL SIDING 
‘2 Vhede ‘ © / Jd OV 00 ee ee >/ COG 95 75a j0@ 65 35 3) Gap? s . . r 3 
12/4 135@140 115@120 95@100 50055 ::@.. | 3/4 95@100 Som 8S 650 10 domain I9m>1 CS en ee Seen mee 
16/4 160@165 140@145 125@130 ..@.. ..@.. ; : as ei 7 : ee average wholesalers’ carlot prices, Cincinnati 
Sorr ELM END DRIED WHITE MAPLE base, quoted on poplar bevel siding: 
4/4 70@ 75 60@ 65 45@ 50 25@28 20@22 | 4/4 120@130 ...@... 95@105 ..@.. ..@.. No.1 = No. 2 
5/4 80@ 85 §=8665@ 70 =50@ 55 30033 22@24 5/4 125@135 ...@... 100@110 ..@. Os. | ae Clear Select a a 
6/4 85@ 90 75@ 80 60@ 65 30@33 22@24 | 6/4 130@140 |..@... 105@115 |l@. 7 re $60.00 = $50.00 = $30.00 $20.00 
8/4 95@100 85 @ 90 T0@ 75 40@45 ~~  o : 8/4 1385@ 145 AvP) ee 110@120 a. s oats Oe scuddeawuaals 60.00 50.00 30.00 20.00 
: ‘ a cnaetavegads 55.00 48.00 25.00 19.00 








WISCONSIN HARDWOODS | aaistiline ieaiee eee inneinas eneemcaaee 


market is firm, with demand fair, movement 
having been good this month as a whole, and 


Following are prices of hardwoods and hemlock f.o.b. Wisconsin mill points 

















No. 1 No. 2 No. 3 No. } No. 2 No. 3 ‘ Pat : 
FAS Selects com com, Com, FAS Selects com eom com promising to hold un better than normally = 
na Rocx ELM result of very active fall building. Quotations are 
on ¢ ~ ,. ay e417 , aa unchanged: 
4/4 $100@105 $ 80@ 85 $ 58@ 2 $20G@32 $1718 | 4/4 TOM 75 ...@... 45@ 47 2@28 16@1g | “NODAnses 
5/4 110@115 90@ 95 5G 70 82035 1819 | 574 380@ 82 ..@... + 50@ 52 28@32 17@19 Clear Select No. 1 com. No. 2 com 
6/4 115@ 120 95@100 70% 7 $938 ..@.. 6/4 85@ &8 ...@. 55a 60 28032 17@19 6-inch . $62 $48 $34 $24 
8/4 120@125 100@105 SO@ 8&5 10@42 i Pee &/4 85a 90 ety 55@ 60 30@M235 1S@20 5-inch ee 48 33 22 
BASSWOOD 10/4 90 95 ...@.. 70@ 75 45@50 .@.. 4-inch .... 50 45 24 18 
4/4 68@ 72 58@ 62 $9@ 52 28@31 21@23 12/4 95@100 ...@.. 75@ 80 45@50 @.. 
5/4 74@ 78 + 64@ 66 5A@ 56 32034 24026 . "3 
6/4 80@ 84 70@ 74 5x@ 2 34036 25@27 | HARP Mapem— 5 HARDWOOD DIMENSIONS 
8/4 86@ 90 76@ 80 641@ 68 36@38 ..@.. | 4/4 74@ 7S 60@ 64 52@ 54 32034 13@15 
; 5/4 90@ 95 Th@ 80 60@ 64 34@36 15@17 Chicago, Oct. 22.—Actual sales of short hard 
Bircu 6/4 957100 = 80@ 85 10M 75 36039 16@18 S dimenal . je this week at the 
4/4 112@116 86@ 90 48@ 52 28@31 17@18 | 8/4 105@110 90@ 95 72@ 76 40@44 16@1x | WOOd Gimension were made this week a 
5/4 117@120 94@ 98 56@ 60 34@36 18@19 | 10/4 115@120 1000105 95@100 54@58 ..@.. | following prices: 
6/4 120@122 98@102 62@ 65 26439 19@20 12/4 120@125 105@110 100@105 56460 a F j “eS . i 
bes : % “ a y ) -@. urniture stock— Plain oak Gum 
8/4 125@130 104@ 108 78M 84 424 46 18@ 19 Sorr MAPLE— rr 1S ore rrr rere reer rrr: $55.00 $50.00 
fp ‘ mf + HeGH 110 aa aa »0@o4 — 4/4. 68@ 73 58@ 62 40@ 44 22@25 16@18 | 24%ex2Y%yxl9” ..... eee eee eee 60.00 —s 
° ee en Pease ‘ € » a | Tad lod r ° ows ” a4 
E ‘° . : ° : 6e@ee oe 5/4 SO@ Sh 65@ 70 50@ 55 30@3 17@19 BERNE | vackacadedddaccservencad 65.00 . 
Sorr ELM— 6/4 S5@ 90 TO@ 75 60@ 65 35a 40 17@19 DEERE 3 dcdcedacdedacoccened 75.00 70.00 
4/4 68@ 70 58@ 60 42@ 45 25@28 18@20 8/4 95@100 80@ 85 Th@ 80 45@50 17@19 BEG cudacceavdvsasaecesseees 80.00 75.00 
5/4 78@ 80 ‘64@ 66 50@ 55 30@35 20@22 OAK Chair stock = 
6/4 S5@ 90 7T2@ 75 58@ 60 33735 20022 4/4. 1150120 90M 95 60@ 65 35@38 15@17 ERG” SN WIG Se ck vcaciws 55.00. 55.00 
8/4 95@100 80@ 85 TO0@ Th 40045 20@22 5/ 120@125 95@100 65@ 70 37@40 17@19 14%4x4” and wider x 19”......... 60.00 60.00 
10/4 110@115 95@100 85@ 90 50@55 ..@.. 6/4 125@130 100@105 70@ 7 87@40 17@19 2x4” and wider x 19”........... 65.00 65.00 
12/4 115@120 100@105 90@ 95 50@55 ..@.. 8/4 130@135 105@110 75@ 80 50@55 20@22 ERRNO” “acaduateeccesactscauds 70.00 70.00 
The following are f.o.b. prices on Wisconsin hemlock: 
No. 1 HEMLOCK BoarpDs. S1S— HEMLOCK, No. 1 S1IS1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ 8’ 10-14’ 16’ 18-20’ 22-24’ 


lx 4” $26.00@28.00 $27.00@29.00 $29.00@31.00 $33.50@35.50 $28.00@30.00 2x 4” $31.00@33.00 $30.00@32.00 $31.00@33.00 $36.50@38.50 $38.50@40.50 
ie 6” 28.50@30.50 29.50@31.50 31.00@33.00 35.50@37.50  30.00@32.00 as 6" 26.50@28.50 27.50@29.50 30.00@32.00 35.50@37.50 37.50@39.50 
ie 8” 30.50@32. 7 31.50@33.50 33.00@35.00 37.50@39.50 32.00@35.00 19 i 30.00@32.00 29.00@31.00 30.50@32.50 35.50@37.50  37.50@39.50 
1x10” 31.50@33.5 32.50@34.50 34.00@ 36.00 38.50@40.50 33.00@ 35.00 2x10” 30.00@ 32.00 31.00@33.00 31.00@33.00 35.50@37.50 37.50@39.50 
rxio” 30 bO@ a4 60 33.50@35.50 35.00@37.00 39.50@41.50 34.00@36.00 212" 31.00@33.00 32.00@34.00 33.00@35.00 36.50@38.50 38.50@40.50 

For merchantable S1S1KE deduct $2 from prices of No. 1; for No. 2, 


deduct $4. For shiplap or flooring, add 50 cents to prices of No. 1 boards. 








3 he ee rough, 6’ and longer: 2x4” and wider, $17@19; 1x4” and | For merchantable boards, from prices of No. 1 deduct $3, and for No. 2 
ae. $18 @ 26 | deduct $5. 
SOUTHERN HARDWOODS HARDWOOD LOGS 
St. Louis, Mo., Oct. 21.—Current quotations on southern hardwoods, f.o.b. St. Louis Memphis, Tenn., Oct. 21.—Following are aver 
, “, . . ) ) eS 4 < - 
GUuM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 $/4 age quotations on logs in Memphis, and at points 
Qtr red: QUARTERED RED OAK— in the Memphis territory, based on average 
i $ 78@ 80 $ 82@ 84 $ 84@ 86 i ae $105@110 $120@125 $1 304 135 dimensions, 14-inch and up in diameter, and 12- 
No. 1 com... 52@ 53 55M 56 58@ 59 NO. E com. .<.. 65@ 68 TO@ 72 T5@ 77 to 16-foot in length: 
No. 2 com... 30@ 31 32@ 34 35@ 37 No. 2 com..... 444 46 «50@ 53 57@ 60 Fob oe 
bays se d, S.N.D.: PLAIN WHITE OAK Delivered Memphis 
5 at) & . 44 7 > ic arri , 
me tins i 57@ As 59@ 60 59@ 60 WAG. ... 80@ 82 110@112 115@118 asi . i pening 
; ; ‘i No. 1 com. and fariety er | er 
: 45@ 5 57@ 58 6 
ene com. a a = ro} s ot bo SOhe wc cccees 57T@ 58 62@ 64 68@ 79 Red and white oak......$28 to $30 $22 to $25 
P} . pcg it aorne ee No. 2 com..... 37@ 38 38@ 40 42@ 44 | Gum ..............6-0 05: 200 to 23 16 to 20 
ain re¢ No. 3 com... 20@... 24@ 26 24@ 26 | Poplar .............0006- 32 to 35 27 to 30 
Up ee ee T5@ 76 77@ 78 82@ 84 Sound wormy. . 85@ 36 144) 45 50@ 52 Elm ; 25 to 30 17 to 21 
y a4 a4 ey re a RG we ee gr eee GU ean ae eee aoe eas ov D. 
cs: lh 2S eee 58@ 59 pian Rep Oak- Ash (12” and up)........ 45 to 50 35 to 40 
- ~a@ C ees ~ ms ” D ” ore pee 9 
ry etna ‘ : ee @ s6 ss@me 1096186) OO eee. Oe Oa 
mune serge pee ae No. 1 com. and Logs are classified “a buyers here roughly as 
a" oo pebe 35 aca ps ye 4 Serres 56@ 57 60@ 62 68@ 70 | Nos. 1 and 2, and the foregoing price range is 
i 2 De dl 39@ ee o5 oe on Ga 26 No. 2 com... 36@ 37 38@ 40 42@ 44 | supposed to cover the average prices paid for 
4 ~ @ € eae am ° ~* aD “v )» } 
/ > | both. 

COTTON WooD— POPLAR— ps : ‘ —? ' 
| ae 51@ 52 55@ 56 ...@.. ere 95@100 105@110 110@115 The difference in variation as between deliv 
NO t com... 37@ 33 42@ 44 ...@.. Saps and sel... 68@ 70 TQ 75 7S@ 80 ered prices and f.o.b. prices is based on the dis 
No. 2 com..... 32@ 34 388@ 39 ...@... No. 1 com.... 47@ 48 49@ 50 51@ 52 | tance the logs are hauled, and the weight of the 

Qu , ? . No. 2 com. A. 33@ 34 36@ 3 37@ 38 timber. Oak, ash and hickory are drawn from 
eo WHITE , No. 2 com. B 27@ 28 20@ 31 31@ 235 = no z ¥ 

| | rae 20@125 135@140 150@155 egies : S a - " than wider distances; while gum, poplar and elm can 
No. 1 com. and ; SOFT MAPLE— | be profitably drawn into Memphis only from 
| ae wae, te te T5@ 80 90@ 95 Log run . 45.00 65@ 70 75.50@77.50 | nearby points 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Oct. 21.—Average wholesalers’ 


4/4 5/4&6/4 8/4 

QUARTERED WHITE OAK— 

DAS isso eee $13 5@ 145 $145@155 $155@165 

Selects ..... -.. 105@110 110@115 115@120 

No.1 °com.... 85@ 90 90@ 95 95@100 

NG: 2. COM. 6 04 + 45@ 50 54@ 59 55 @ 60 

Sound wormy.. 43@ 45 52@ 57 55@ 60 
QUARTERED RED OAK 

PBS Sonwescid se Paaene oR Dss.s ee ee 

No. 1 com..... 60@ 65 ...@... es, re 

NO. 2 COM se css 40@ 45 .2+@ie | 
PLAIN WHITE AND RED OAK— 

UL Se $105@108 $115@125 $130@140 

Selects ...666. T0O@ T 80@ 85 85 @ oe 

No. 1 com..... 60@ 65 70@ 75 T70@ 

No. 2 com..... 40@ 45 45@ 47 45@ a0 

No. 3 com..... 22@ 2: 25@ 28 25@ 28 

Sound wormy.. 43@ 48 55@ 60 55@ 60 
3ASSWOOD— 

bh ee $ 75@ 80 $ 80@ 85 $ 80@ 85 

Wo. I com........- 52@ 55 57@ 60 57@ 60 

No. 2 com..... 30@ 33 35@ 40 40@ 45 
CHEST NUT— 

RTS: ox2 sealer $105@110 $115@120 $125@130 

No. 1 com..... 65@ 70 7O0@ 75 T5@ 80 

No. 6 com...... 18@ 20 20@ 21 20@ 21 

Sd. wormy and 

No. 2 com... 29@ 31 382@ 35 33@ 36 


Sd. wormy and 
No. 1 com. & 


better ...... 33@ 35 35@ 37 37@ 39 
Bircu— 
RNS, 99:5 506.4550 $115@120 $120@125 $130@135 
No. 1 com. and 
BEL, esde wee TO@ 75 7T5@ 80 T5@ 80 
No..2 com... .... 33@ 38 38@ 43 40@ 42 


Cincinnati base, 


Sea eee lU 


on Virginia, West Virginia and Tennessee hardwoods today 


4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
$ 95@105 $ 95@105 RS gre tsose $ 65@ 70 $ 70@ 75 $ 75@ 80 
65@ 70 65@ 70 NO. 2 COM: oss 42@ 45 47@ 50 47@ 50 
35@ 40 385@ 40 No. 2 com..... 27@ 30 30@ 33 33@ 35 
4/4 5/4&6/4 8/4 10&12/4 16/4 
$ 90@ 95 $ 95@100 $105@110 es 
52@ 5D 65@ 70 70@ 75 75@ 80 ee 7 ae 
Sedan wheacNAs hte 35@ 40 38@ 42 40@ 45 45@ 50 as ee 
Se eee eT $100@105 $110@115 $115@120 $120@125 $155@160 
ea hee cation 55@ 60 70@ 75 75@ 80 95@100 95@ 100 
Pera ecicca at bia Gusts aurea Tee 30@ 35 35@ 40 40@ 45 45@ 50 50@ 55 





aaa 80@ 


defect : 
6C 


pple lee. Se $65 ) 


VALLEY HARDWOODS 


Average wholesalers’ prices, carlots, on Mississippi Valley woods, Cincinnati 


5/4&6/4 8/4 


5 $ 85@ 90 $ 90@ 95 
5 55@ 60 60@ 65 
65 70 
46 52 
80 83@ 8 85@ 90 
50 52@ 55 57@ 60 
C5 2259s te 
58 58@ 60 60@ 63 


39 40@ 42 42@ 44 
25 25@ 27 27@ 29 


8 
5 


$ 55 $ 60 
5/4 6/4 8/4 
$70 $75  $80@85 
55 55 60@65 
7A 30 30@32 





Corton woop— 4/4 5/4&6/4 8/4 
FAS, 6” & wdr.$ 52@ 55 $ 55@ 58 ...@.. 
NO. 1 COM... « 42 @ 44 44@ 46. ...@.. 
INO; 2-COM:. 66:5. 35@ 37 37@ 39 ...@.. 

QUARTERED WHITE OAK— 
re $120@125 $125@130 $130@135 
OIRCOS s.6c0ses 9O0@ 95 95@100 100@105 
No. 1 com..... 10@ 75 T@ 80 80@ 85 
Os. -2 CORN. 60x 40@ 45 45@ 50 5O@ 5h 

QUARTERED RED OAK— 

BD: i0 ease ee SLIOGIWS: 26 c@enre ee) ae 
NO. 1 COM... COM 70. sevens «ec Bee. 
No, 2 COM... ... eo 20. ..cQews Gack, 
PLAIN WHITE AND RED OAK— 
BMD! saa; wie ieee $ 80@ 85 a> $110@115 
BRIGCLS «<a's. w/e 60 65 65 70 oe 75 
No. 1 com... 50@ 55 55@ 60 60@ 65 
No.2 com..... 35@ 38 40@ 45 45@ 50 
No,. 3:COM...<.« 20@ 22 22 25 25@ 30 


Sound wormy..: 33@ 35 38@ 43 43@ 48 





HARDWOOD FLOORING 


Sales by Michigan and Wisconsin flooring mills 
of maple, beech and birch flooring, D&M, as re- 
ported to the Maple Flooring Manufacturers’ 
Association, averaged as follows, f.o.b. cars floor- 
ing mill basis, during the week ended Oct. 18: 


Clear No. 1 Factory 
MAPLE 
ng i ll re $79.80 $67.60 $34.60 
Bee eigvin bubcw <2 50m OOCO0 71.03 pvemace 
OE eric werns Se md 95.6% 77.68 42.81 
| ll ne wakes 76.40 anes 
<4, Ale ee 99.25 85.00 38.00 
WS. hrs. craks onblaim eo sgimera 77.50 oe wisis 
Sy ie Pasa a puaisias 49.75 
34x11~” Jtd. ....... nie 50.05 severe 
: [fills Rll Re ea 62.10 47.10 
SEECH 
daxl2” eT ere 67.53 ere 
OE ne wesw tig a 87.55 67.80 
banc i 
5 oA! (ll ee $2.65 67.30 
Sri cee one See 60.20 








OAK FLOORING 


The following are average carload prices, Mem- 
phis base, for oak flooring during the week ended 
Oct. 11, as reported by the Oak Flooring Manu- 
facturers’ Association: 


2x116” p x24. 3x14” Bex 2” 


Clr. qtd. wht....4138%6 $142. wesen 9104.07 
Cir, qtd. red..... 90.83 aT $83.50 80.00 
Sel. @td. w&r.... secce $2.50 61.83 69.33 
Cir. pin. wht..... ....; 96.75 64.04 66.69 
Cir; pin, red...... 71.06 86.50 60.11 60.80 
Sel. pln. wht.... 62.81 78.71 52.29 50.39 
Sel. pln. red..... 62.02 T6O.87 50. 21 49.73 
No. 1 common... 45.96 53.50 28.61 33.28 
No, 2 common... ste weed 15.00 
x1 Vy’ x2” ‘% x1% fy X2” 
Clr. qtd. wht. A 07 ee 
Sel. qtd. w&r.... 93.00 89.79 were ee 
Clr. pln. wht.... 88.50 83.40 neh $78.87 
Cir. pin, red..... ra 74,20 72.38 
Sel. pln. wht..... spire 72.01 66.33 
el, PIN. TEA... sccs 62.14 : 
No. 1 common.. 49.00 





OAK FLOORING STRIPS 


Chicago, Oct. 21.—The following are carload 
prices, f.o.b. Chicago, on #,x2-inch square edge 
oak strips, weight estimated at 1,250 pounds a 
thousand feet: 


——White ——— ————Red———_- 

Qrtd. Plain Qrtd. Plain 

CRORE .c5 <6 canon $134.000 $ 85.00 $116.00 $ 79.00 
Sap clear ....... 109.00 Sseeuve 

STS 98.00 69.00 sae 68.00 

No. 1 

LAMM: «5566 e tena siew oars ee asaswa scans $45.00 





BLACK WALNUT 


Cincinnati, Ohio, Oct. 21.—The following are 
today’s prices on American black walnut, f.o.b. 
Cincinnati: 


4/4 5/4 6/4 8/4 
RAGS. vis gine comune $215.00 $225 5.00 $230.00 $240.00 
SIG ae err 150.00 155.00 160.00 170.00 
PWs Bales wis's. wares 107.50 117.50 122.50 132.50 
DN: excercise ss 50.00 55.00 55.00 60.00 


RED CYPRESS— 


YELLOW CYPRESS— 
Factory, Rough 





CYPRESS 


are current f.0.b. Chicago prices 
GULF COAST RED CYPRESS— 


Factory, Rough 
Factory 


Selects Shop Box Peck 


an $ 76.50 $51.50 $34.50 $29.50 


86.50 63.50 36.50 29.50 
89.50 66.50 36.50 29.50 
97.25 74.50 35.25 30.25 
R08 .20" BUD cacse: ssiesie 


ORR: “OOD. wccie Gases 
108.25 85.25 ..... 42.50 
rds, Rough 


No. 1 No. 2 No. 3 


random lengths. .$55.50 $44.50 $36.50 
eons worms Random Lengths 


& 


A B D 
“$109. 00 $104.00 $ 94.00 $84.00 $74.00 


104.00 94.00 84.00 74.00 
112.00 102.00 93.00 81.00 
above prices: for 6/4, add 
‘ yer $16; for 5/4 and 6/4 “D” grade, 
aaa $3; for 8/4, add $6. 


ast “in 
B 


_ D 
. Igths. $49.2 5 $45.75 $41.75 $28.75 
Bungalow Siding 


%x8” from v I eee $53.75 $45.75 $43.75 


A B C&btr. 

Kista ervnes 71.25 62.25 60.25 
Lath 

No. No. 2 

(aaiethaeee 30 38 $8.25 


Factory, Rough 


No 1 No. 1 No. 2 
shop common common 
$ 55.00 $50.00 $40.00 
70.00 50.00 40.00 
70.00 50.00 40.00 
£0.00 50.00 40.00 
1) re re 
DeeO Nese | Slaneras 
Ieee Sexes ois 


— Rough 


1 com. No. 2 com. Peck 
$53.50 S43:00 cecer 


60.50 | | ne es 


No. 1 No. 1 No. 2 
shop common common 
$43.00 $37.00 $33.00 
56.00 38.00 35.00 
56.00 38.00 35.00 
66.00 42.00 36.00 


Boards, Rough 


Selects No. 1 com. No. 2 com. Peck 
ste ae $75.00 


$44.00 $37.00. ..... 
44.00 37.00 ..... 
44.00 St eee 
54.00 oe 





Cincinnati, Ohio, Oct. 21.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 

RED CYPRESS— 
Rules of March 18, 1922 


Factory— Selects, rough Shop 
BWIBe sienna pan core ek mre ace edits HiBieceeNee NG $74.25 $49.25 
EMA? ie ccs. sus ea ee Gnieie evils Ne rcaTe ON er elKS 84.25 61.25 
Rs Fa ori caer ahr Marprecate av vero pane mclne Merete 87.25 64 95 
BEE ih se eislere sable ma Line fs erie 95.00 72.00 
om Rough— No. 1 com. No. 2 com 
RR eC CEI $51.25 $42.25 
saan, SiS or S2S— 
Clear 
Heart A B Cc D 
Ue 60: 12" on cass $107.50 $102.50 $92.50 $82.50 $72.50 


For 5/4, add $5; 6/4, add $8; 8/4, add $15.50. 
YELLOW CYPRESS— 


Factory— No.1 Rand. widths 
. FAS Sel. shop No.1 No. 2 
i SO $75@85 $60@65 $37@42 $33 $25 
5&6/4 .... 80@90 TO@T5 oc 38 27 
BE tweens 90@95 80@85 57@62 41 30 
Boards— i 1 com. No. 2 com 
Bik Fc I eae RS $40.00 $33.00 
BOO RE eae) c'0 10 0a vie 56S S's ase 47.00 30.00 


St. Louis, Mo., Oct. 21.—The following are 
current quotations on cypress, f.o.b. St. Louis: 


GULF COAST RED CYPRESS— 
New Grades 


Factory— Factory 

Tank Selects Shop Box 
BAe ox sin eas ane $115.75 $ 75.75 $48.75 $30.75 
Ue Serer a 120.75 85.75 60.75 32.75 
LE ce cre k 123.75 88.75 63.75 32.75 
Brit sia he rei ate 131.75 96.50 71.50 31.50 
BIO dcasy brated ore ¥-419%6 136.75 102.75 Wi. 25 panes 
1] EC Ce SE 136.75 102.75 77.25 
HOPE Sein iiekvais elses 141.75 107.75 82.25 
POC LARGOM Of aes awaeeesie vente tescics $24.75 
Common Rough— No.1 No.2 No.3 
1X4—10” oo... ccc c eee ee ee $58.00 $43.75 $31.75 
RN 6 is 4s pi5ie 0 Win SSeS 6 oe 59.75 48.75 31.75 


Add $2 for specified lengths on common grades 
Finish, S1S or S2S— 


Clear 
Heart A B Cc 
1x4—10” ....$107.00 $102.00 $ 92.00 $ 82.00 $ 1 00 
Pe” Kvn as 114.00 110.00 110.00 90.00 79. 
js 3) le are 127.00 122.00 112.00 104.00 
PSEC cease ae 137.00 132.00 122.00 115.00 
Bungalow Bevel Siding— A B Cabtr, 
DI. ois sarsiosies. Fo essa ad Few $74.75 $65.75 $63.25 
PAGS aia ecrera's: owsalpie- oie aia © om p 75 «670.25 = 68.25 
Bevel Siding— A B c D 
BERR Caiccevaccm een $48.50 $45.00 $41.00 $28.00 
YELLOW CYPRESS— ota 
Factory— No. 1 No. 1 NO. ¢ 
FAS Select shop com. com. 
WM oie so eelee $ 78 $62 $40 $35 $28 
77. es 80 70 55 39 31 
OE 80 70 55 39 31 
22 a 90 75 62 41 32 
NE. sre iaale ee 110 82 74 - . 
Boards— No. 1 com. No. 2 com. 1” random 
DRAG oideceranialeoatelnte $42.50 $35.00 weer 
MM Perk lop tarane ile ee cure 42.50 36.00 
MT io essereiesveine 00% 43.50 37.00 
Me” asiucrnerdarnaveteces 53.00 40.00 


Peck, 1x12” ....... ee $23.00 








Q 
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SOUTHERN PINE 


Jacksonville, Fla., Oct. 20.—Following is a recapitulation of f.o.b 





- mill prices obtained in this territory during the two weeks ended Oct. 18: 








Week ended Oct. 18 Oct. 11 Week ended— Oct. 18 Ocg. 11 Week ended— Oct. 18 Oct. 11 Week ended— Oct. 18 Oct. 11 
Flooring Siding Boards Boards 
1x4 B&better cpt estes $39.43 939.09 Novelty, 1x6” B&better— No. 3 common— 
No. : COM. sus 605 36.74 36.43 B&better “ee ib Bt, a eee oO eer 1x8 Shiplap ........... har 
No. 2 com......... Ngo lm eal I~ dg at Ne ett ete san s6 ode ls eee re eee cr eS ee 16.50 16.00 
. ae! BR COND  6cs erates 11 00 11.04 a teu tt 31.93 a ae | ED We eeuceaes 54.33 aaxad ao 
1x3 — —— Seewveien 02.27 pe a I ON a =~ See PE PERCE RGRS (crude a a ele'daée ce 47.67 45.00 Ceiling 
— to ba gt Bevel xg DAs. wage tettceees arae 45.00 | 1x4 No. 1 com......... 37.50 
NO. 2 COM... eee ees 9.2 D9 | geass sea be te 1x6 > fi’ ae 7.00 eeces NG 2 COMB 6.6 caer 19.00 
- pee “ Pats tee en caricane 10.25 gee Raa rete eae ap = ix 8 D4S ah shal bean ba 50.00 eiae'g %&x3% B&better ...... 33.00 caces 
5/4X8 NO; 2 ON sesso: ween 23.50 ha hae sree > 5/4x10 D4S ........... 60.00 eae a Nek. 3 COmM@ie.. 5. aan 29.09 
ie ig _—- eae Sn wares 20 00 ENOK. 2 COM enesk i ceeen mane 11.00 GFES0E EPS wawicsadsas 65.00 waned No. 2 com...... 15.00 16.41 
1x6 NO. 2 com......... Seat ge ren Square edge, %x6” No. 1 common re xX3%4 ee av ew ae 24.50 ry 
7 Q wtetn , No. | 22.50 21.6 
Lath, Std. 4-Foot TOE NGEROR dere ceasicn ss 21.50 MOE ERGUEIGeP noG soau ee dwas Gwe 42.00 agar ae 7 4 
: : ee es yee 21.00 20.64 | 1x5 D4S .............. 47.00 See Seem renee ae eee 
No. kiln dried ...... 3.60 3.65 ae fe COW ews anesieveslacas 10.00 10.00 BMG EMG ecveswecdkan ea 41.67 Roofers 
gree 3.1 ce NO. 3 Com... 5 5 8 S d , 
No. 2 green 1.2.10... [90 ee eet a ee ce cesta SN) I eee sees tants ey 44.00 | 1x6 No. 2 com......... 23.00 22.68 
Poe Pe ee ie ee renee ease - Shinal 4x18 No. 2 common NGS GOMRaaecevawa 17.00 12.00 
ee Ingles, 4x PROSE «cds waneuanee 9. evens ix8 No. 2 com......... atene 22.00 
Partition vane oe SS Ere eae 22.29 Georgia 
re : ne nies NO. DING 6.06086. te ee 5.00 ease 1x 8 Rough 18.50 Be GOINGS Geass s4 19.00 
ins : ao ORME 6-2 0 Bet ann eee 2.50  ..... | 1x10 Shiplap sxx | SECON 2 COD... .. 20.00 
Be, BG SEP o's 6:65 oa'9: CoRS-y wee JOSE, CYPRESS §.scies ces wae 6.00 PRES NOUS scsi nneuae< 2 and 23.00 ix $8No. 2 com........ 20.00 











The following f. 0. b. mill prices are taken from sales made 


during the week ended Oct. 18 in sections named: 
Hat- Kan- 












































: fat- an- at- = 
a ties- Sas Alex- vane — Alex- prea —— 
andria, burg, City, andria, burg, City, andria, burg, City. 

La. Miss. Mo. Li Miss. Mo. La. Miss. Mo. 
Flooring Fencing, S1S Shiplap 
1x3” EG Bé&better ...... 75.05 75.54 PEGG NOs EF, ERAT IG esse ins 32.50 whic wae No. 1, 1x 8”, 14 and 16’.. 35.50 ards zaaey 
2 Maat OR eke ake wee . 54.61 _ aad ol | are ee Sara 33.53 Other lIgths. ..... eee 33.36 
pr a Seay aeeeereee ree 19.83 BG GiB -ccectecces “Hola adi eae 1x10”, 14 and 16’. eae uae ienas 
0) a ere seen oe 81. ‘00 30.00 : : Other lIgths. .... 36.80 34.79 Other Igths. ia ewan 32.58 
| FG B&better ....... 50.00 52.20 51.00 | No. 2 —- lengths): No. 2 (10 to 20’): 
| EM CE aoe ca clgle oe ween 39.62 37.33 | > 2 le BA Nee ere 16.76 16.51 15.64 PM eth vaees Bade ces 21.96 21.33 21.47 
| ING Sere oes occa seas pee 17.75 17.91 oe ix” etree ee 20.39 19.79 1b ah Orr er rrer 22.75 20.65 21.47 
x4” EG B&better ...... 67.40 No. 3 4 all lengths): No. 3 (all lengths) 
ERROR ee 39.50 SO ha danwaretuiaes adeows Prey 12.26 Sree rade eae .. 16.96 16.65 17.25 
SS YOR gs eh ao ot 19).93 TRO” witndet eee ans ‘ ; 16.50 14.81 BRIO exedeuaneenas 17.99 17.00 17.12 
y 2 
wes he Pat Seater mee ee Boards, S1S or S2S ’ ce Longleaf Timbers 
coy yopneeebeade 95,51 or gg | No. 1, 1x 8”, 14 and 16’.. 34.00 eeaes _.... | No. 1 Sq.E&S S4S, 20’ and under: ae 
ee Re eg Ca gee pg Other leths 33.71 34.35 Oo Sdadewtdeeceussedeaes err rrr 26.¢ 
RO Bede so nares 18.16 20.79 : aa =e ede nae ” 30.73 
; < rah 1x10”, 14 and .16’.. 37.00 i eee ere ercrre ec ‘ merry 73 
ROK Aire  cigiereis A aire 11.2¢ ree . i jn aa no as ” 
nt. 16 a ice 39 04) sane wail Cthey lathe: sees 36.17 37.41 ~~ eed ee nace aa ia aces ee 4 eax 56.68 
° ne 90). 4¢ Sia; and 16’.. 50.07 atte Ce ne > PURE eS oe ete w Sees - 
i ce = vile =a sane waSes Other lgths. ..... 48.50 50.86 AG” ¢ivewcesccecadxcedas asad iterate 42.19 
) INO, *. feeren cers eee oO won N 2 (all 1 90)")- 
No. 2 (a ) to 20’): Plaster Lath 
4 Ceiling EE. atat sviennceureess 20.98 20.91 I a Ar 3.75 3 33 
) ¥, “BR - 99 , 99 7F 1x10” 99 26 20.63 No. iB y, ae DP biveGaw-wea ee 2: 3.t9 3.00 
5 Myx4 s& better pied. ei Rigree are eae 33.90 00.40 ig: EOS SEEK See te oa ne ae ING Se Teo Wo Kodnccwenion ‘+ te 3.20 1.64 
) le eee sesee eeeee 26.80 | 2x12"... 2.000. n es - 25, 22.26 24.00 
Ce Oe eee at ae Rang 15.00 ..... | No. 3 (all lengths): mye: Lath 
5x4” B&better .......... 97.50 34.15 ESO sea devusenaaawe. Sere 17.09 16.69 MOO ag ia ddaceusaves P paca 15.34 
[es ee ee eae 28°84 BUGS aeriecankeewaeeesss ney, pei 10-60 (ES anil 16". ok crete cus PRES adore 16.45 
Rs ‘ 17.86 17.50 19.15 ERRA cnieee cases ow cmanicc 18.13 17.64 17.07 12’ and longer.. moraines Sats 17.64 
ING th decile cx mene war eee 8.00 Saad Roofers i 
Bxe" B&better «xc eas ccns re 42.21 aus ING, 2, EXO” «2.005 baees 20.60 ., ear Material 
0 No. 2 20.00 1x8" 5008 |. «| CAML Ix and 6"): 
a a Ree Wah ae ue aca 20, Rene. Be Sabie diewene ws cua ewan ’ wees -ehetter. § and 18’....  ... or 44.38 
Partition Grooved eames No. 1, 9 and 18” rere oeaee ee Se 13.25 
1x4 & 6” B&better ....... .. ices 44.95 | No. 1, 1x10", 14 and 16’.. eer ids 12 and 14’..... 34.40 
4 7s eae ee ee cs 97 75 Other lgths. ..... tes 35.00 | No. 2, Random .......... xd 18.18 
ig x6” B&better Lc cgcatenal ee oon Rate Seaart 44.50 ; ‘ Cc Decki 
a ane Dimension, S1S1E ar Decking 
ING er a choeureseem. re yews 23.25 : J Q” - 2 3 
oO. 23.25 No. 1, 2x 4”, 10° ........ 26 09 26 00 No. 1, 2”, 9, 10, 18 or 20° . ; 30.00 
Bevel Siding ee ee 26.03 23.04 Car Sills 
1 xh" B&better ........ » ee cor 30.48 16’ 2.2.2... 27.78 25.62 S48, SqE&S 
%x6” B&better .......... ; here 35.67 IR & 20"... 30.84 27.28 8”, 34 to 36’....  ..... 37.50 wees 
1’ to 20°.... 30.96 22.50 aden Up to 9%”, 38 to 40’.. . ee 36.11 
Drop Siding Be Oak aewcmhaes aaaers 23.69 23.37 Up to 10”, 34 to 36’. eer 37.00 
re 1x4 or 6” B&better ...... 37.95 42.30 40).86 3 Serer re 24.66 23.60 23.97 38 to 40’.. aes wees 40.00 
INGh Site usw ees 36.21 33.85 36.29 6 eee. 25.79 23.60 25.07 Car Framine 
ee oe ¢ 99 Deis 8 & 20° 28. 25.15 27 ai va : $ g aaa 
hing a ssereenneuaees oer - 7 mene +f ge ie ri 99 — 27.44 | ge & under, 20’ & under.. .... 28.51 
av Pare crrerrt ay es eesee = wes aan Foshan, Sena 
F Oe Og cic wiccswess eee 25.54 
Finish So eese 25.50 24.00 . 
x B&better rough: a 27.00 22 O00 5 t WEST COAST SPRUCE 
-f ow 5 oR OK 9 7 96 ‘ 2 P 
z — L2M eee eee eee ves 15.96 ee +a . a - ee 27.32 29.17 [Special telegram to AMERICAN LUMBERMAN] 
Hy PE alec ao wy ince el wk ee aay rere ae ew as) ) ‘- 20. 30.50 owes maa ae ’ ‘ 
15 2. | URONIC rar Pete t “ues 50.00 50.02 2x10", 10° . =f ei mae 8 voce 27.77 Portland, Ore., Oct. 21.-The following are 
50 EE scbuiur sue anis renee eens 49.20 54.10 ea 25.28 26.25 prices for mixed cars prevailing here today: 
” FOr or 7 97 90 fr 
ol) gual EA eee ‘mn ee ED wnceneces SARE = EER RRO DR SHUN ics ds cnn cosines snsneeennsnenis $73.00 
"eee rs eae 2a en TE NN OND ise cacternnetcsenedeey 62.00 
x be AP ES cere aoe y to 20. 35.09 vs sevel sidi MS ona sncivcktceinieduvaxewen 32.00 
” tae rs s/ax2 Rae ere es eee 84.43 > 1 Yai || are ee 30.52 idasiitiiaiins x6 Pat igneted mccay aee aera 33.00 
Dttes andaceas*”” Me te ria ee 0.33 95.52 31.33 | Lath ......... eae ghv okaek osntcdonee sa tenaen 5.00 
: ae Sarat (| 16’ ...... none 25). 35. “actory stock, 1” ........... sare tates 27.00 
51.90 pap ere 18 & 20° 35.33 26.00 a 114" ea tata Raa eS a auwreteety 30.00 
nt BET 3K | No, 2, 2x 4", 1 oo ee ee | Salata see sc 32.00 
50.00 50.95 53.42 | of 22.67 8.96 21.80 Sata vewacinues swendeaee ede 36. 00 
60.75 58.26 69.59 16° 99 9 99 (V2 94 95 ou whey gesawnnee tents pers 
P va ety . ere S600 nam ‘2 and hava asasvevaceacanasd ; 
) ed i mn be . gt 24 26.21 | Common rough dimension................. os 
ee ee) ’ ) . | Y to 27... 22.61 7 ears ox . 2 
r r : r ey i 30x lumber, Green. .....6.2-cccesccccccoece 20. 
= ae | oldie | Acree 20.00 18-98 = 30.83 MP vase caaiscescncgdes 21.00 
hd NT. e° | a apatite dele 9.75 ‘“ , 
ses Di.ad | Lae corre 21.12 18.85 21. 60 
ae - | 10. @ ZG ese. Zacae 22.00 22.3 
tr 72.01 | 10° to 20°... 2236 0 a. aee CROSS TIES 
oF 5 RE | 9 § RS » ry . 
25 ( mG | 2x 8”, +4 ene 91) 60 19 75 = a St. Louis, Mo., Oct. 21.—-The following cross 
4) rere Cer EUmUt—“‘i‘ésSOSOSCSCSCSC™*™SCLGE =—pceeeeeee a. o 21.00 ° : : + ry 
: 77.57 16’ 200.07 19.37 92.14 tie prices prevail, f.o.b. St. Louis: 
| ereeee 2 9.3 ac a 
;.00 a 18 & 20°.... 23.07 23.13 24.20 2, Untreated 
. 39.00 eee 10’ to 20’... 22.07 pers RS White Southern 
‘ 37.82 15.69 | RENO IE 5 eaeaess Saac 20.76 21.05 Oak Sap Pine 
). & 2 of oe NOs cance ws 20.07 24.00 26.00 No. 5, 7x9”, 8°, 9-inch face..... $1.40 $1.20 
noe : ae | 18 & 20'.... 23.07 21.72 27.35 | No. 4, 7x3”, 8 3 inch face..... 1.30 1.05 
I ag 10’ to 20°... 23.07 tees seeee | No. 3, 6x9”, 8°, 8-inch face..... 1.20 .90 
2 53.91 SEle go eeKceaees 21.00 moe aye No. 2, 6x7” 8°, 7-inch face..... 1. 30 . 
3 9" 99 7 9 98.75 T ” ’ B . 7 
32 Casing and Base se atti t weit ee roth he 21.09 97°34 No. 1, 6x6 , 8’, 6-inch face..... 1.00 .70 
; 12 & 20°... 27 00 22 62 92°57 Red oak and heart cypress ties, 15 cents less 
lom 58.00 58.79 10’ to 20’... 27.00 cue **" | than white oak; sap cypress, 20 cents less than 
om 70.00 63.33 N 2 ox 4” Cra SS 42 00 noses 15.30 white oak. ’ 
0. 6 nA. sheen taacces o Do Switch Bridge 
Jambs SO. “axinavucueens cnn edie 13.78 Ties Plank 
B&better: BO vcensvncouans vet, ceca, «eee ' 5.0 ( 
ERHy Peel Gee. eae. face 61.09 Bae adi na scxoass 13.00 14.43 WHRICE COONS esi ciiccrcdccds canes $45.00 $44.00 
0 14,144 & 2x4 & 6”..... 72.00 Ble “dese danecnede 14.25 We ON i tee cd cdcccennse ces .. 42.00 40.00 
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ARKANSAS SOFT PINE 











The following are current f.o.b. mill prices on Arkansas soft pine made during the week ended Oct. 17: 
Flooring ; Dimension—Dressed Ceiling and Partition Fencing and Boards 
Edge grain 1x3’ 1x4” No. 1 No. 2 yy" 5B” 4” 44” No. 1 No. 2 No. 3 
ee ass. $73.50 19. 38° Gy 16. 12.4. 20: 18 Rey Cle. Cle. Part. i ay: lee ERP $33.50 $16.75 $14.75 
B&better . $76.00 68.50 16 20 16 20 Bé&btr. 00 $40. 00 $45.00 $47. 25 PEO! isieeycaw eee 21.00 17.06 
_. Oa boy 66.50 | $26.00 $28.50 2x 4” $23.00 $25.50 No. 1 ? 33.50 BPH | EKO saccceeees 32.50 22.25 17.56 
cs. oe 58.00 23.50 26.25 oxo” 68985 225 No. 2 90.75 99:00 | X10" .c..csue0 S000 22.25 I8.09 
tet eatin 24.25 27.50 2x 8” 21.50 23.50 OEGe ‘henanas aes 47.50 23.75 18.50 
: > 26.00 29.00 2x10” 22.50 25.00 ini : 
B&better 1.00 43.50 | 9890 30.95 2x12” «24.75 26150 Finish—Dressed SO Ae ee 
= 1 8. 20 36 fo 2S& hipl B&better ‘‘C”’ 1x4, 6. 8” $69 0°. 
No. 2 3.25 22.75 SESECM—Shiplap Cee <5 ME I a tess one nn ren ane sss 73,50 
Lath No. 1 No.2 No. 3 | 1x6 and 8”............. ae ag en he eee ar centers es sais 
; pe $34.25 $21.00 $16.75 | 1x5, 10, 12”............ 67.00 53.75 Moldings 
7 ; No. 1 No. 2 BOS avi laaeitap oe 31.75 22.75 18.00 1%, 146, 2°4 to 8”.... 72.25 iene 15%” and under..25 percent discount 
%x1% EB uc. paneaed . $3.85 2.50 RW nce Sivtee haw 34.00 22.75 17.75 1%, 1%, 2°xb, 10, 12”... 13.60 1%” and over...21 percent discount 
Norfolk, Va., Oct. 20._-The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 
Edge, rough No. 2 & better No. 3 Box Cull & red heart No. 2 & bett 
cs , ee ia ge . etter 
4 fs — $48.00@50.50 $29.00@32.00 $24. 00@ 24.50 $19.50@ 20.50 Lath, No. 1.3 5.40@ 5.60 200fers 6” $26 50 @ 27.50 D4S 6” $55 00@60 00 
5/ 13.00@56.00 35.00@37.00  25.00@26.00 D7 ee "No. 2. 2-75@ 3.50 "9" "97' 00 @ 2800 iz gi 56.00@61.00 
6/4 56.00@59.00 37.00@39.00 25.50@ 26.50 Fe Factory ‘on 26 5029.50 10”. 28.00@29.00 10”. 58. 00@63 06 
8/4 . 59.00@62.00 41.00@43.00 ..... @ oes ee a area ar Sizes, ‘on rae : 29 (027.00 12”. 29 004 30.00 12”. 64. ‘00g 88. 00 
tough 4/4 ae P ‘ J 
Bee e ceases 55.00@57.00  37.00@39.00 26.50@27.50 23.000 24.00 Finished widths No, 2 & better No. 3 No. 4 
Pe. aseeawgcdsababe e 57.00@59.00 39.00@41.00 27.50@ 28.50 24.00 @ 25 oh Flooring, }/x2% and 8” rift...... 84.00@89.00 a. @ 
Lee dausmonsineasee 63.00@65.00  41.00@43.00 28.50@29.50 24.50@25.5 si 2%, 3 and 3%"....... 5 00@53. 00 $36. 0042.0 00 $24.00@28.06 
Bark strips, Nos. 1 & 2.$33.00@35.00 jark strip partition, CeMING, Br ccccccccvcvcsecvscseees 30.50@32.00 24.00@25.00 14.50@15.50 
BOK. 5 ok 00.3 14.00@15.00 Nos. Rr adie ee $40.00@43.00 Wee Sai. 8 ard esE 1aiseral rng eas bee rR 31.50@34.00 25.00@28.00 15.50@17.50 


Cull red heart. 


- 10.50@11.00 





sas 16 a0 
Partition, 43 


47.00@54.00 37.00@43.00 25.00@29.00 





NORTHERN PINE 





Duluth, Minn., Oct. 21.--Ajl items of northern pine are firm. Shipments of mixed cars to points in the Northwest have increased recently. Prices 
f.o.b. Duluth follow: 
COMMON BoakRDs, RoucgH— FENCING, ROUGH- 
6’ 8’ 10’ a2” 14&16’ 18’ 20’ 6’ 8’ 10,12&14’ 16’ 18&20' 
We: 2 8"... covseee $55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 OR ss olecdtumnccer seen $52.00 $55.00 $60.00 $62.00 $61.00 
a: 61.00 63.00 69.00 71.00 66.00 71.00 71.00 PHOS Benes wines re 39.00 40.00 42.00 42.00 
| 7 ae 65.00 68.00 75.00 75.00 70.00 75.00 75.00 Seer 26.00 27.00 28.00 28.00 
Os 2 Bl visccews cae 36.00 38.00 45.00 47.00 45.00 51.00 53.00 fave | ee een ie eee 50.00 53.00 55.00 61.00 63.00 
PS weese sma 39.00 41.00 48.00 48.00 45.00 51.00 53.00 121 a RE 30.00 33.00 37.00 43.00 25.00 
AS ev ssseensee 44.00 46.00 56.00 rege 50.00 roped oe THO. Bicinsa 0 seinen cea 25.00 25.00 27.00 28.00 27.00 
IE | eee 27.06 29.( 31. 30. 31.0 $1) 31. . . * . 
bain.” Saaraaptnt- 31.00 29.00 «31.00 «31.00 31.00 31.00 31.00 | NO. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $27. 
ee ae 29.00 30.00 32.00 32.00 32.00 32.00 32.00 5” fencing same as 6”, 
For all white pine Nos. 1 and 2, add $1. All white pine, Nos. 1 and 2, add $1. 
Boards, 6 = a 10 and 12”, = 4. esi: — 5, nia a3) S1 or S2, add 75 cents; S1S1E, add $1. 
For S1 or S82, add 75 cents; SISIE, adc ; for resawed, adc ; : pa eek pea toe , ics s 
Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50 Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Shiplap and D&M, 8’ and up, add $1.25. Drop siding or partition, add $1.50. 
No. 1 Pince Sturr, S181E Well tubing, D&M and beveled, add $2. 
6’ 8’ 10’ 13” 14’ 16’ 18’ 20° 6", . Pe 
ax 4”...... $27.00 $29.00 $31.00 $81.00 $30.00 $32.00 $34.00 $34.00 RE, SS Se ar m i - 
Se 27.00 28.00 30.00 0.00 29.0 31.0 33.00 33.00 n ¥ 
Ss ee 28.00 30.00 31.00 33.00 32.00 32.00 35.00 35.00 > s& better --$40.00 $44.00 EL wee een e eee eee eee $20.00 $22.00 
Sx10”.......% 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 | C -seeereeceereceeeees 33.00 38.00 Norway, C&better ... 34.00 36.00 
Se gaeneee 33.00 34.00 36.00 38.00 36.00 35.00 38.00 38.00 D wee e ese ec eee eees 28.00 31.00 
cl ee 38.00 39.00 41.00 43.00 41.00 41.00 44.00 44.00 Siding mz -ontai ae is -foot 
No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 7 ing ee ee — mot to aunees PD Hercent oF 4 One 9 _ ae 
or S4S, add $3. Siding run to O. G., $2 a thousand extra; product of the strip as it grades 
Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. Beaded ceiling, %-inch, $1.50 more than same grade of siding. 











[Special telegram to AMERICAN LUMBERMAN] Spokane, Wash., Oct. 18.—Current quotations 
San Francisco, Calif., Oct. 11.—The following Portland, Ore., Oct. 21.--The following are f.o.b. f.o.b. mill on western and Idaho pines and white 
are average prices, Oct. 1-10, of California pines, mill, and f.o.b. Chicago shop, prices: fir are as follows: 
f. o. b. mill, those on common being for 1-inch Boards, S2S WESTERN WuiTe PINE, 16-Foor, INcH— 
stock only: No. 2 No. 3 ‘ 340 pS 329, pA ped 3 No.4 No.6 
2 com. com. Pa agian aa -00 Sere ‘ 
: feed” Arto dO. ca ssw cess eewae 28.00 $17.00 GY savonsevee 40.00 30.00 21. 00 rer 
California White Pine Mixed Pine 1x 6”, 10 Oe Sibaaace ee ebibceeiha rece 09-00 ¥0'50 SE ahnshcee-aievevecs 40.00 23.50 20.00 11... 
us PERI WOMAGTO! Coos hoc cis seas oan D800: SOO Oe x ssstcaiee 40.00 23.50 20.00 ..... i 
No. 1 & 2 clr...$ 97.10 Common— P18, WO CONG" s 00.6 ss.scuiee es nee ask BAO, SIOOM| E seats besececors 40.00 24.50 20.50 ..... ‘a 
C select ....... 76.95 No. 1 ........ $ 46.00 | 4x13” and wider, 10 to 16’........ 29.50 24.00 | 4” and wider. .....  ..... 0 ws... $16.50 $ 7.00 
> BOICCE ...0-00%66 58.90 Ce Sa eee 28.60 No. 4 No eee Sere eee “90 
No. 3 clear ..... 57.65 No. 3 sees. 20.75 i san 1 enews pe ea 
Inch shop ..... 29.40 Died ol Since .85 ” 4 ide 15.00 $ 8.0 a 
No. 1 shop... 48.80 No, 5, saat... foes | Xt" AAO Willer... 60 oes easivans eis _ ce fee Fes Com 
No. 2 shop...... 29.90 No. 1 dimen. .. 20.00 Selects, S2S fe & 6/4... .$63.50 $43.50 $28.50 $18.50 
No. 3 shop...... 19.35 8 2 dimen. 18.15 “B&btr.” “OC” “up 414 Ze J 73.50 53.50 38.50 18.50 $96 9 
D&btr. short... 47.10 “orm stock 18.00 ere és ey . . a ee OYE: Wieaewecee esas Meeks.  walvein <piaceora $26.20 
No, 3 clr. stnd. 62.50 Timbers ....... 24.60 ~t o” and 9", B9 60'20 aes i ped yp Ipano Wuite Pinr— 
— <*- a0, «Beveled Siding 1x12” 11.2 ITIIITITIIIIT, 93500 ssi00 6700 No.1 No.2 No.3 No.4 No.5 
om, Hees - se btr $ 35.50 | 1x13” and wider............. 98.00 93.00 72.00 | 4” --..-.-...$55.50 $37.50 $20. ee : 
pe eta: 29°99 | 5/4, 6/4x4” & wadr., 10 to 20’ 96. 00 91.00 74.00 | 87 ---eeeees 56.50 38.50 24. x tenes 
Sugar Pine Oy on cen Oe ea a 29 20) B/S PNG WAC 3 ov iascksicnedews 8.00 93.00 76.00 a piste ere ie S oct eres yt - eas 
PEE PS SP ee =a seer ecree se DED 04.0 o a 
Nos. 206 1.35 Shop, S2S, f.o.b. Chicago Ay es avoteisterstats 71.00 36.50 25.50 ..... . 
aa i. 95 White Fir No. 1 No. No. 3 | 4” and wider. ..... 0.1... sees $18.50 $ 7.00 
D select ........ 74.65 sabes: 6, eer Ere $56.50 $41.50 $31.50 See % on Shae. Bae 
No. 3 clear... 75.10 ule ee ee $44.40 | gig no, echanaateanteecemonte 66.50 s11'50 eT Reece eas pee 
_, — oer a <n oe 17.80 Above prices are for shipments of No. 3 and INO. cc w ours $23.50 $25.50 $26 50 $27.50 = sh 
No. 2 oan ai ieere 39°35 No. 4 com., asst. 13.75 better shop. For straight cars of specified grades, No. &....5... 20.50 22.50 28.50 24.60 REY? 
No. 3 shop ..... 39.30 No. 1 dimen.... 19.10 | 2d $5 I A A gee ina erie $16.50 
ay ia ee ee aia No. 2 dimen.... 14.70 
ede seictenanss WEST COAST LOGS 
Miscellaneous .$ 21.15 C&btr. ........! 60.90 [Special telegram to AMERICAN LUMBERMAN] Everett, Wash., Oct. 18.—The log market re- 
Export ee ee 0 18.50 Portland, Ore., Oct., 21.—Present log quotations mains unchanged; quotations: 
Com., 5/4 & up. 9.30 are: 
Australian .....$ 50.90 Ties & timbers. 23.30 - a Fir: No. 1, $25; No. 2, $18; No. 3, $13. 
Dimension ..... 20.20 Cedar: $15 to $17. hc: Alan il lilly. itll, ail $18 base; 
Lath Yellow fir: $21, $17 and $12. ne: afts of shingle logs only, ; 
B é 25 cents added for each 1 percent of lumber 1088 
No. 1 mix. pine.$ 3.75 ”" Red fir: $18, $17 and $16. 
4g ° 6 4 iad 2 . J 2 5: No. 2. 
No. 2 mix. pine. 4.60 Mix. pine, 5/4 & Spruce: $32, $25 and $15. RE: ie hs ke) See 
32” mix. pine.. 2.00 _} 6 RS pa es Hemlock: $12 to $13. Spruce: No. 1, $27; No. 2, $21; No. 3, $15 
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7 REDWOOD 


The following are the prevailing redwood 
prices f.0.b. Chicago (72-cent freight allowance): 


Bevel Siding, /2-Inch S1S1E 


Clear ssa” «B” 


pecan 

3°-7' 8-20" 3°-7' 8-20’ 3-20" 
U7 eee ee + $24.25 $34.25 $20.25 $30.25 $23.25 
OF sc ancenias 29.25 39.25 25.25 35.25 27.25 


G@ .usccccsese 24.29 84.25 20.25 30.25 26.25 
Random Shop, Rough or S2S, 5” and up, 8’ -20’ 


” 1} “” 1 ” or" © yy” a” ” ‘ea ” 
$40.50 $57.50 $57.50 $58.50 $75.00 $73. 00 $77.00 $81.50 
Finish—Rough, S2S or S4S 





Clear — —* — 
l-inch “/.. 4%’ 5-7’ 8-20’ 3-4%’ 5-7’ 8-20’ 
ere $50.50 $60.50 $78.50 $42.50 $52.50 $68.50 
Be wicingleces 50.50 60.50 84.50 42.50 52.50 74.50 
Re agitate 59.50 69.50 86.50 51.50 61.50 78.50 
eae ee 52.50 62.50 84.50 44.50 54.50 74.50 
3 to @*... GOG60  GRSEO <.c.. 42.50 62.50 ..«.. 
. nes 69.50 74.50 86.50 64.50 69.50 78.50 
Me paseeen 80.50 85.50 88.50 75.50 80.50 80.50 
Pe. swmces 82.50 87.50 90.50 77.50 82.50 82.50 
CO Eres cases xed BGO) fee «wees 78.50 
1% & 1%-inch— 
| A Tee $57.50 $67.50 $85. Ms $49. - $59.50 $78.50 
| PE 57.50 67.50 91.5 49.50 59.50 84.50 
ee 66.50 76.50 93. a 63. 20 73.50 90.50 
ee ee 59.50 69.50 91.50 51.50 61.50 84.50 
3.to: 6.03 GEOR GhOe «acne 49.50 59.50 ..... 
RR ree 81.50 81.50 93.50 76.50 76.50 90.50 
) (1 eee ee 92.50 92.50 95.50 87.50 87.50 92.50 
1 ee ae 94.50 94.50 97.50 89.50 89.50 94.50 
CHOC ke cece: wekie GRE caves, Sxsus 89.50 
2-inch— 
Oe Wem eves $55.50 $65.50 $86.50 $47.50 $57.50 $79.50 
Os een oS 55.50 65.50 92.50 47.50 57.50 85.50 
Oe Scmew es 64.50 74.50 94.50 58.50 68.50 91.50 
 eeamiiaes 57.50 67.50 92.50 49.50 59.50 85.50 
3 to 6” 55.50 65.60 ..... 47:80 SEBO cccce 
a eats 74.50 79.50 94.50 71.50 76.50 91.50 
Cee ee 85.50 90.50 96.50 8 87.50 93.50 
Se ew aridinte s 87.50 92.50 98.50 84.50 89.50 95.50 
ROR Ra os. acura eeeas GENO ivnasecead 90.50 


Bungalow Siding, S1S1E, 4 = 20-Foot 
%x8 %x8 2x10 %x8 %x10 %x12 


ae $43.25 $50.25 $54.25 $66. 5 $68.75 $70.75 

ee ipaeaee 40.25 47.25 61.25 64.75 66.75 68.75 

Wide Clear Finish, Rough or S2S, Random, 8-20’ 
1 ad 1 yY- 1% ” oo” ts 4” 6” 


i ae + ae 50 $119.5 = 9337.50 $127.00 $131.00 $134.50 
1G”. 117.50 124.50 122.50 132.00 136.00 139.50 
18”... 122.50 129. 50 127.50 137.00 141.00 144.50 
+ aoe oF rd 134.50 132.50 142.00 146.00 Ly 50 
22”... 132.50 139.50 137.50 147.00 151.00 154.50 
ee 137.50 144.50 142.50 152.00 156.00 159.50 
26”... 142.50 149.50 147.50 157.00 161.00 164.50 
28”... 147.50 154.50 152.50 162.00 166.00 169.50 
30”... 152.50 159.50 157.50 167.00 171.00 174.50 


Ada for S48, $2. Add for specified lengths, $2. 
Clear and Tank, Rough or S2S, 8 to 20’ 


Width— 6” 8” 10” 12” 6-12” 
oe kness- 

Hee ee eART $107 $107 $108 $109 $107 
Ee ee ET rie 111 112 113 114 112 





RED CEDAR SHINGLES 


Seattle, Wash., Oct. 18. 
mill are: 


-Kastern prices f.0.b 


Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 








Drtre. stare, 6/2 oaks civics $2. ta 2.08 $2.55@2.60 
Bextra, Stars, 5/2... s000.c0% 2. 2. 65 
Extra clears PR rire 238 
PORTOOUR. GFE 566s ches vewuxe 2.81@2.85 3.5! 
WOUTCKAS  cicccacrscccdovese GODeOo .55 
POMIGCHONS: oxic cacweanewann 3.14@3.18 4 28@ 4,30 
First Grades, Rite-Grade Inspected Stock 
Debra: Stare, 6/2. is ccizienesd $2.12 
Extra stars, SY Se eer re oy | 
PXtEH CIOARS 6 cies ccecccass. 24 
POrects, 6/2 i cccccstcccces 2RU@ee9 3.60 
WUTORRS «vic ccccscccsiesce 2.63@2.66 3.65 
POPleCtiOns) ccnccc cweseevees 3.18 
Second Grades, Standard Stock 
Common stars, 6/2........ $0.88@1.00 $1.10@1.25 
Common stars, 5/2........ .92@1.08 1.15@1.35 
Common clears Mere rire ree 1.40@1.48 1.75@1.85 
British Columbia Stock, Seattle Market 
eer. COCMMACISIUY: ive s.k.0 0'64iecn ¥ sibwe lenis $3.20@3.35 
XXXXXX (U. S.) ...0+0--$2.97@3.05  3.70@3.80 
Eurekas i ilcep Spiele 4.45@4.55 
POPTCCUIONS oi o6s ceicsrciscnes 2 3.40@3.47 4.60@4.70 
os Gre 20 COANAGINAINK «602. adaaieicnes 1.45@1.60 
S/S BC” Os Biviecicccsvcas . 1.55@1.67 1.95@2.10 





CYPRESS SHINGLES & LATH 


Cincinnati, Ohio, Oct. 21.—The following are 
average wholesalers’ carlot prices today f.o.b. 
Cincinnati: 


Shingles 
Best Primes Economies 
3” PEE ee $5.70 $2.70 
SR ere re ee ere 6.70 4.85 $3.70 
3” 5 atari ereiara/a areata eine 6.95 5.45 4.10 
MRE Le ee eee 6.95 5.45 4.10 


Lath, 4-Foot, exi/p- Inch 
$8.90 No 


No. 1. 





DOUGLAS FIR 


[Special telegram to AMERICAN LUMBERMAN] 

Seattle, Wash., Oct. 21.—The following prices 
paid for vard items, f.o.b. mill, were reported 
today: 


Pre- 
High Low vailing 
prices prices prices 
Vertical Grain Flooring 
ix4” No. 2 clear ...ces ss G400 $44.00 
N@iod awacedeucaw sede 30.00 : 
Slash Grain Flooring 
1x4” No. 2 and better..... 25.00 is 
RAMAN, a ea cr at id aan GG Re xedeg) ) .cawes 
1x6” No. 2 and better..... 35.00 30.00 
Stepping 
No. 2 clear and better.... 65.00 
Finish, No. 2 and Better 
ESO SO I occ xaecas Jes eee 
Casing and base.......... 60.50 
Ceiling 
5gx4” No. 2 clr. & btr.... 25.00 24.00 
IMG Oe adiawtalnkemcae ds 21.00 Fo.Ge } —-kweae 
1x4” No. 2 clr. & btr.... 27.00 i, ee 
ING. 2 ChE cc cceces’ 22.50 
Drop Siding 
eG” No. 2 clr. & btr..... $ 33.00 30.00 
NO. 3 GleAF cic ceccces 26.50 23.50 
No. 1 Common Boards and Shiplap 
PO SIME ok oe cee hdc cues 16.50 13.50 
Dimension, No. 1 Common S4S 
ORE TE AU URS occu ccnces< 16.50 14.50 
Plank and Small Timbers, No. 1 Common 
4x 4”, 12 to 16’ S4S....... 20.50 18.50 , 
SRE > GR COO Beicccsss DR | (cease || wees 
Timbers, 32’ and Under, No. 1 Common 
GRO ON cauicwcdviasens sats 24.00 22.00 


[Special telegram to AMBRICAN LUMBERMAN] 


Portland, Ore., Oct. 21.—F ir prices today, car 
basis, f.o.b. mills, are as follows: 


Vertical Grain Flooring 


EEG NGG D GID  ceicddesiadacdicacecaewnewens $50.00 
ING: 2 QUE ade cacaddecececeedeusenees 30.00 
ING BLGNE. 6 sccaccecscacececusendceeae’ 3.00 
1x3 and 14x4” No. 2 clear and better...... 50.00 
ING GO CHORE ccdedadeeewvieenss 35.00 
Slash Grain Flooring 
1x4” No. 2 clear and Detter <...cciccccccssvs 27.00 
Oh, Oi GIORS cc cueecangussdswteweieticuane 24.00 
ENG" NG 2 CIOGr GE OGIO ec caeeicecwccans 32.00 
ING a GIO oc cncus ded uceccuduccedeeuseees 28.00 
Vertical Grain Stepping 
1% and 1%” No. 2 clear and better........ 64.00 
Finish 
No. 2 clear and better..... aie wien ee wat - 50.00 
Ceiling 
54x4” No. 2 clear and better ...........«0. 25.00 
INGG WI GlOM  acikveaeuans aacddeutnuteees 18.00 
Ix4” No. 2 clear atid’ DGtlGr 2... 6 ccccccess 26.00 
NGS Cie sctexaddsveddnaececadene due 22.00 
Drop Siding and Rustic 
SiG" NG: 2 GG THOUGE -.k. cdanccscevecsuccuss 31.00 
DRG SO CORE Sick sc ktedctaccvexuecousdenw 25.00 
Boards 
eRe Mico: hw Wha aAWicrareter etal acala ita alae daa aaracde $16. wei. PH 
PMU -@ sxakbas Be ea w es Cad Malgk wai ereesua an 
Dimension—2x4-Inch, S4S 
Pes ha a RRS ceadie wad cucawad see Kendeneee 15.50 
ROSE £4 CRT LES Ge cdE Eee Ree Ea es 12.00 
Timbers 
SANE iu ts Uo oa ah gaye ane ekn werk eewene toads 17.00 
GEG Gee Peet iwacudewivnte caauecenadwaees 18.00 
Miscellaneous Items 
CHINGr Dis,  VAMOOU «66 kk ci ccateedekdeececds 17.00 
BV Gis CRW eis ccna Baan 600s ancedacanececeens 3.25 





For Editorial Review of Current Market Con- 
ditions See Page 35 


an aaaaaanae 


NORTHERN PINE 


MINNEAPOLIS, MINN., Oct. 21.—Industrial 
users and retail yard operators are making more 
frequent inquiries, indicating a program of fill- 
ing stocks in the near future. In the last week 
there has been a more active demand from re- 
tailers in adjacent territory, reflecting more 
generous buying by builders. While mills are 
operating steadily, some of the more commonly 
used varieties are becoming exhausted. 

NEW YORK, Oct. 21 Not much lumber is 
coming in and to a certain extent sacrifices have 
been resumed. The contention is made that 
prices are holding firm, but actual statements 
by wholesalers refute this claim. 

BOSTON, MASS., Oct. 21. 
activity in the New 


There is no great 
England market for north- 
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The BESSLER 


MovableStairway 


—the greatest development ever made in 
stairway construction. Saves money for 
the house owner, makes money for you,— 
everybody happy. 


Write for details of our 
money making plan. 


The Bessler Movable Stairway Co. 
General Offices: 1903 E. Market St., Akron, Ohio 
New York Offices : 103 Park Avenue 

























W: don’t know how many 


times the Gandy Belts in use 
would circle the earth, but the 
nation and ourselves were a 
whole lot younger when we 
started. 





We built the firststitched cotton 
duck belt, so we feel that we 
know our trade. 


{ Se 
Why not trya Gandy, it’s just 
the kind of tough belt you need. 
Test it to your own satisfaction. 


Gandy Belt is Tough 


THE GANDY 
BELTING CO. 


Main Office; 740 WEST PRATT ST 
BALTIMORE, MARYLAND 


NEW YORK: 36 WARREN STRE=T 


CHICAGO 554 WEST ADAMS STREET 
STITCHED 
yy “orres BRIT 
JANDY DUCK 


> 


“Jt’s the belt with the Green Edge 











Logging Ralph C Bryant 


Have you a problem to solve in logging, log 
transportation or harvesting tan bark and 
turpentine economically? “Logging” will 

tell you how. An invaluable reference book 

for logging superintendents, timber owners, 

etc. Cloth, $4.50, postpaid. 

431 So. Dearborn St. 


American Lumberman “ Chicago. IIL 
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[N the many new and | 

extensive logging dev- 
elopments on the Pacific 
Coast, Willamette Log- 
ging Equipment is being 
adopted almost exclu- ! 
pe | 
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( Manufacturers of 
} i LOGGING MACHINERY 
PORTLAND, OREGON 
thoes 






















A 
Here’s our 
Why go East Mechanically 
for a Burner 
Improved 


when you can 
get a Better } 
One for Less fi: 
Money in vi 

Seattle 


AIR-COOLED BURNER 
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ul nite & Ginn Of Ome 


This Smokeless and Sparkless Burner Will Last 20 Years 


e also manufacture 
MARINE AND 
STATIONARY BOILERS 
Tanks and Sheet Iron Work of all descriptions 
REFUSE BURNERS and TOPS A SPECIALTY 


Wholesale and Retail Dealers in Pure Iron Wire for Burner 
Tops and Smoke Stacks. Repairing Done on Short Notice. 


; Phone Ballard 555 
Seattle Boiler Works fPoi¢ fe Wasu. 


Successor to Ballard Boiler Works 


Frank F. Hopkins, Prop. Rea. Phone Ballard 1202 
Canadian Office, 1103 Columbia St., New Westminister. 


MAL, VW OF LATUNON OF BUNKER 








SAW MILLS 
; ENGINES : : 
SAW MILL MACHINERY 


Write for Catalog 


THE ENTERPRISE Oo. 


L@rolitisety st: tet: am @letien 
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MAKE your timber investments pay maximum 
returns. ‘Principles of Handling Wood- 
lands’”’ by Henry Solon Graves tells how. $2.50, 
postpaid.. American Lumberman, 431 So. Dear- 
born St., Chicago, Ill. 


ern pine, but moderate replacement orders from 
retailers and industrial consumers aggregate a 


fair total. There has been no notable change 


in prices, but sellers seem to be less willing to 
grant concessions. 








NORTH TONAWANDA, N. Y., Oct. 21.—Re- 
tail yards are ordering a little more frequently 
than for everal weeks, but the factory trade 
has shown little inclination to purchase sup- 
plies on an increasing scale. The general trend 
of the market is still sluggish. Many yards are 
still bringing forward large stocks by vessel. 


BUFFALO, N. ¥Y., Oct. 21.- 
trade is slow. Industrial plants are not taking 
much crating lumber and low grade sales are not 
as large aS usual at this time. High-grade stock 
is also in only moderate demand. Vrices hold 


steady. 
EASTERN SPRUCE 


BOSTON, MASS., Oct. 21.—Spruce manufac- 
turers are booking a fair volume of orders for 
dimension. The base quotation is steady at $40. 
There is considerable variance in the quotations 
on scantling and the narrower sizes of random 
from New JSengland mills, some producers selling 
direct to retail yards quoting and claiming to 
be getting $35 while others have lately accepted 
bids of $32. Demand is somewhat spotty. 
Boards are dull and prices soft, competition with 
southern and western stock being keen. Quota- 
tions: Dimension, rail shipments, f.o.b. Boston, 
8- to 20-foot, 8-inch and under, $40; 9-inch, $41; 
10-inch, $42; 12-inch, $44. Provincial random, 
2x3 to 2x7, $32@33; 2x8, $36@37; 2x10, $38@39. 
New England random, 2x3 to 2x7, $32@35; 2x8, 
$37@38; 2x10, $39. Covering boards, 5-inch and 
up, $-foot and up, D1S, $33@34; matched, clipped, 
10- to 16-foot, $37@39. Furring, 1x2, $34@35; 
1x3, $33@34. Clapboards, 4-foot, extras, $120; 
clears, $115. 


-Northern pine 


NEW YORK, Oct. 21.—Kastern spruce has not 
shown the least improvement in the movement, 
either in sales or prices, even though wholesal- 
ers have been more active in endeavoring to get 
rid of stocks. Kastern spruce is weaker now 
than it has been any time in the fall and prices 
are being maintained with difficulty. 


WHITE CEDAR 


MINNEAPOLIS, MINN., Oct. 21.—Distributers 
of northern white cedar posts hold that the situa- 
tion in their field is satisfactory with an in- 
creased demand for the larger sizes of posts. 
Three- and four-inch rounds have been scarce, 
while the sevens, which are available, have been 
sought in the last week. Fives and sixes are 
being purchased, also. Stocks of poles are about 
normal and prices steady, with demand spotted. 


HARDWOODS 


CHICAGO, Oct. 22.—The hardwood market re- 
mains fairly active, though there has undoubt- 
edly been some lessening in the buying of south- 
ern varieties during the last fortnight. Prices 
appear to be well maintained, no reportable 
changes having occurred, though there is a tend- 
ency toward weakness. FAS red gum is the 
strongest wood on the southern list. Northern 
species have been quiet for some time, but some 
distributers this week reported that some in- 
creased buying was in evidence. 


MINNEAPOLIS, MINN., Oct. 21.—Flooring 
still is moving to country yards in fair quantity 
and at good prices. The shortage of the supply 
has been an outstanding factor in holding prices 
firm, generally, on most grades of hardwood in 
this market. There has been little or no in- 
creased buying in the last week. Some manu- 
facturers of northern hardwoods are making 
some inducements this week, particularly on 
basswood, which is in fair supply with light 
demand. 





COLUMBUS, OHIO, Oct. 20.—Hardwood trade 
is steady. The volume of business which has 
prevailed for several weeks continues and manu- 
facturers and wholesalers report a generally 
satisfactory business. Retail trade is the best 
feature. Concerns making boxes, musical in- 
struments and furniture are coming into the 
market. Railroad inquiries continue’ good. 
Shipments are steady. Flooring is the strong- 
est item on the list. Prices of oak at the Ohio 


River 
No. 1 No.2 No.3 
FAS com. com. com. 
Quartered .s..00 $150.00 $85.00 $55.00 ..... 
Pah. eis teow se 105.00 70.00 50.00 $20.50 


KANSAS CITY, MO., Oct. 21.—Hardwood de- 
mand holds up well, but largely by reason of 
the mills meeting the buyer’s idea on prices, 
This is reported particularly true of furniture 
factory buyers, who are placing orders only 
when they can get bargains. The motor trade 
continues to buy freely and without much bick- 
ering over prices. Other industrial consumers 
are buying close to requirements. Railroads are 
buying some bridge material and inquiring for 
cur stock. Retailers have been doing little buy- 
ing of late. 

BOSTON, MASS., Oct. 21.—A somewhat better 
feeling is noticeable in the hardwood market. 
There continues to be more or less price cutting 
by some producers. The house trim people are 
beginning to buy more freely. Large orders for 
flooring are scarce and small ones are not very 
numerous, put flooring prices look just a shade 


stronger, Quotations, FAS, inch: Ash, white, 
$105@115. Basswood, $83@90. Beech, $80@85. 
3irch, red, $130@140; sap, $115@120. Maple, 


$100@110. Oak, 


white, plain, medium texture, 
$90@105; 


soft texture, $105 to $115; quartered, 


$135@150. Poplar, $110@118. Flooring, 4%x2% 
clear: Beech and birch, $85@90; maple, $95@ 


106.50; oak, white, plain, $104.50@106.50; selects, 
$88. 


BALTIMORE, MD., Oct. 20.—Considerable 
fluctuations in hardwood quotations are quite 
common, these differences amounting at times 
to as much as $10. There has been some fairly 
active buying of late, but much of it is believed 
to have come from furniture manufacturers. 
The export situation looks decidedly better. 


NEW YORK, Oct. 21, —Inquiries in all hard- 
woods picked up somewhat for the week, giving 
encouragement all along the line and creating 
the impression that the fall will be closed out 
with a fair volume of transactions. Good chest- 
nut is scarce and there is not much ash to be 
had. Supplies of oak lumber are fair and de- 
mand is much better than a month ago. Flooring 
items in oak and maple are moving satisfac- 
torily. Prices hold firm. 

HOUSTON, TEX., Oct. 21.—While domestic 
inquiries for hardwoods have slowed up, export 
demand has improved. Export shipments are 
retarded, however, by scarcity of steamer space. 
Red and sap gum, oak flooring and cypress are 
in good demand. 


CINCINNATI, OHIO, Oct. 21.—There is a little 
better business in the domestic market for hard- 
woods. Buying is conservative, but has shown 
more consistency than in September. Prices 
have been firm with few changes of any moment. 
Mills have fair stocks on hand but production 
is not going far ahead of F CORON at present. 

ST. LOUIS, MO., Oct. 21.—The southern hard- 
wood market is fairly firm, with the total volume 
of business continuing about the same. Prices 
remain virtually unchanged. A good demand in 
gum from furniture concerns is reported. 


NEW ORLEANS, wy Oct. 20.—Further slight 
gain is noted in de mand for all southern hard- 
woods. Red gum is mentioned as a leader, Cot- 
tonwood box boards had an excellent week. 
Prices are tending toward greater firmness. Pro- 
duction continues steady, current log supply 
being better than usual at this season, due to 
the prolonged dry weather which has favored 
logging operations. 


BUFFALO, N. Y., Oct. 21.—Hardwood demand 
has been small of late, with many buyers in- 
clined to hold off until after election. Furniture 
factories are generally busy and are using 4 
good deal of gum and walnut, but are buying 
only for immediate needs. A steady tone pre- 
vails as to prices. 


FIR, SPRUCE, CEDAR 


CHICAGO, Oct. 22.—The Douglas fir market 
in this territory is very quiet, with little hope 
of improvement until after the elections. Prices 
meanwhile are rather weak, though many of 
the larger mills continue to hold firmly to their 
price lists. 


BOSTON, MASS., Oct. 21.—There has been 
rather more animation the last week in Douglas 
fir demand. The tone of the market looks a little 
firmer. For mill shipments of an ordinary di- 
= nsion schedule the range now is about $31.50 

@32.00, ship’s tackle, for dressed stock, and $33 
a3 33.50 for rough. Arrivals are quite substantial 
and some spot lumber is still being offered at 
moderate concessions. Lots of No. 1 common 
with not more than 10 percent of No. 2 common 
are quoted here $28 to $28.50, ship’s tackle. 
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There is a moderate demand for cedar and clear 
western spruce at steady prices. 


NEW YORK, Oct. 21.—Arrivals of fir were not 
as heavy iast week as for other weeks of the 
fall and a still further falling off in receipts 
seems Certain from the amount of lumber now 
actually afloat. There is no question that a dim- 
inution of supplies will help fir, prices on 
which hold firm. There is only a fair supply in 
storage here. 





KANSAS CITY, MO., Oct. 21.—With two big 
new mills pushing fir in this market there has 
been some increase in the volume of business 
placed here, and with southern pine prices firmer 
on the most wanted items of yard stock it is 
easier to sell fir. Flooring is in good demand, 
both in mixed and some straight cars. Uppers 
are firmer than lower grades, 


BUFFALO, N. Y., Oct. 21.—The fir market is 
quiet. Millmen say that they look for improve- 
ment after election, with a good revival in 
building. Other woods from the Coast are about 
holding their own. 


SAN FRANCISCO, CALIF., Oct. 18.—With a 
good volume of building in progress there is 
about a normal demand for Douglas fir in San 
Francisco and other cities around the Bay. Ship- 
ments from the Northwest by water are not ex- 
cessive. Prices are pretty well maintained here, 
and, if too much low grade common is _ not 
rushed into southern California, the market will 
be better after the rains relieve the drouth. 


CYPRESS 


CHICAGO, Oct. 22.—No change of importance 
has occurred in the cypress market. Demand 
for both retail and industrial items remains 
rather restricted, and the outlook is uncertain. 
Much will depend on the outcome of the presi- 
dential election, say distributers. If the result 
is pleasing to the business interests, there should 
be a quick, and probably sizable, increase in ac- 
tivity; if it should be unsatisfactory, the re- 
vival may tarry a_ while. Cypress prices 
meanwhile are practically unchanged. 


KANSAS CITY, MO., Oct. 21.—Country yards 
are expanding their requirements for cypress 
and last week showed a gratifying increase in 
the number of orders placed. Millwork plants 
continue to buy, but hold orders close to im- 
mediate requirements. Demand from city yards 
is small. There has been no change in prices 
here. 








BOSTON, MASS., Oct. 21.—Cypress demand 
is no more than fair for the season. 3uyers are 
ordering moderately for current needs, usually 
mixed cars wanted for very quick shipment. 
Quotations: 


FAS Selects Shop 
i en Ne aR Nera $ 93@ 98 $73@ 83 $53@63 
5/4 and 6/4........ 103@110 SS@ 98 65@71 
Lh eee Ere 108@121 95@101 75@85 
BOIS ecaie ewe ire .... 130@136 PS ee ceates 


BALTIMORE, MD., Oct. 20.—The cypress mar- 
ket is quiet. Offerings are not so free as to in- 
dicate real congestion, and mills are generally 
firm in their ideas of values. Production has 
been held down to about trade requirements. 

NEW YORK, Oct. 21.—There are fair stocks 
of lumber in the hands of wholesalers and it is 
well dried and of fine quality. Mills show no 
disposition to force stocks on local distributers, 
who are keeping prices firm and generally taking 
business only when offered on a satisfactory 
basis. 

CINCINNATI, OHIO, Oct. 21.—Demand for 
cypress has been pretty fair during the last 
week or two and dealers are encouraged to 
expect a fair fall business. The price position 
has been a steady one. 


ST. LOUIS, MO., Oct. 21.—Prices continue un- 
changed in the red and yellow cypress markets. 
Demand is seasonably good in red cypress, while 
activity in yellow cypress is small and limited to 
afew mixed car orders. 

NEW ORLEANS, LA., Oct. 20.—Cypress prices 
rule unchanged and firm, with demand of about 
the same volume and character as last week. 
In Louisiana territory production continues at 
normal volume, but in some sections of Florida 
heavy rains and resultant high water are said 
to have slowed down the cut. Mill stocks are 
in good assortment, with shipments prompt. 


BUFFALO, N. Y., Oct. 21.—The cypress market 
is not showing much activity, sales being chiefly 
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FINANCING THE FOREST INDUSTRIES 
Fixed Investment 
Within Safe Limits 
Expansion of fixed assets, when financed through 
temporary borrowing, is always dangerous. 
If you can profit by increasing your plant facilities 
or timber reserves, we shall be glad to discuss 
with you the safest method to adopt—a long term, 
self liquidating bond issue. 
Securities Corporation 
332 South Michigan Avenue, Chicago 
SECURITIES DIVISION—JAMES D. LACEY & CO. 
ae) 
- Handle 225,000 feet of lumber daily 
for Peninsula Lumber Company 
Here is what W. Bb. McMillan, Vice President, says:— 
| 
| 
Handles 50,000 “We have five Ross Carriers, three Electric and two 
feet more in Gas. We formerly worked ten teams around our plant | 
less time > when we operated ten hours and cut 175,000 feet. We 
now cut 225,000 feet per eight hours and handle the entire | 
output with five machines. This means handling the 
output from sawmill, to and from dry kilns, planing mill, 
yards, sheds, export dock and loading platform. 
Saves wear of 
Platforms ————»> “Another big saving is the wear and tear on the plat- 
forms. There is very little wear with the Ross Carriers 
S: lifj while with horses we had to renew all our drive-ways 
a at least once a year. 
handling and , | 
reduces labor “With horses we were continually short of trucks, and 
costs > had to unload trucks and in a few days were obliged to 
load this same lumber up again. With the Ross Carrier 
all that is necessary is platform room for the operator to 
drop Carrier loads, and when we wish to move these loads, 
the cperators pick them up which entails no expensive 
hand labor which in the old days was a big expense.” 
Write for list of other lumbermen who are using Ross Carriers ; 
also for complete data on their costa. There’s no obligation. 
> MURRY JACOBS COMPANY 
The Ross Carrier Co. : 
69 Columbia Street, - - - - - - - Seattle 
Office and Plant 249 Monadnock Building, - - San Francisco 
Benton Harbor, :: :: Michigan 546 Maison Blanche Annex, New Orleans, La. 
= ea ae _| 
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Port of PHILADELPHIA TERMINALS 
PROPERTY FOR SALE 
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Formerly war-time shipyard Pusey & Jones Co. 





200 acres, 3100-ft. waterfront between League Island Navy 
Yard and the New Philadelphia and Camden Bridge and 
adjacent to plants of New York Shipbuilding Company. 


HIS strategically located property on the Delaware 
| River front at Gloucester, N. J., will be sold in whole or 
in part. Adapted to the receiving or shipping of lumber, 
sand, cement, coal, oil, iron, machinery or any other com- 
modity requiring deep water wharfage and main line 
railroad facilities and modern, up-to-date loading or un- 
joading machinery. 

On line of Pennsylvania Railroad (W. J. & S. S. Div.) with 
trackage facilities direct to water edge. Power plant on | 
premises. Large, fireproof buildings in fine condition 
excellent storage or manufacturing space. Convenient 
transportation to big cities. Labor abundant. 








The largest site available on waterfront | 
contiguous to Philadelphia and Camden 
with deep water and railroad facilities. 


Great variety of heavy machinery, formerly used by Pusey | 
and Jones Company in shipbuilding operations, still on | 
premises in perfect condition. 


| Lease proposals for certain parts will be considered. 
Details on request. Address replies to 


H. K. F ORT ee PHILADELPHIA | 
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LMOTH” CLOSET LINING 


Quality OAK FLOORING —“uii'NotH” 


lives up to its name in every way — the finest quality Southern Closet Lining? 
Oak, uniform in milling and grading. It will prove a good selling It’s genuine Tennessee 
brand. Try some and see for yourself. Aromatic Ked Cedar- 
; ; f the wood that makes 
Order in carlots or L. C. L. to suit your requirements. homes vermin-proof. 


DeSoto Hardwood Flooring Company 


MANUFACTURERS AND WHOLESALERS 
Sledge Ave. and Southern Ry. MEMPHIS, TENN. 














in small lots. Dealers’ stocks are not large, 
and they are waiting for better trade before 
replenishing them. Prices are steady 


HEMLOCK 


NEW YORK, Oct. 21.—General conditions are 
making for a healthy situation in the hemlock 
market. Lumber is moving well into suburban 
yards; arrivals have dwindled to a certain ex- 
tent and wholesalers are keeping prices on an 
even keel. 


BOSTON, MASS., Oct. 21.—Some distributers 
think they detect a firmer tendency in hemlock 
this week. This is probably due to the fact 
that stocks of dry hemlock dimension and plank 
are comparatively light. Considerable western 
stock is coming in and being offered at less 


“money than is considered reasonable at eastern 


and northern hemlock mills. Clipped boards, 
eastern lengths, are offered at $33@34 and ran- 
dom boards at about $2 less. 

NORTH TONAWANDA, N. Y., Oct. 21.—De 
mand lately has been disappointing to dealers 
who have found consumers buying only for im- 
mediate requirements. Retailers have been fol- 
lowing the course of other branches of the trade, 
taking supplies only when there was a demand 
from a customer or so for the stock. Prices are 
unchanged. 


BUFFALO, N. Y., Oct. 21.—Wholesalers say 
sales of hemlock are considerably smaller than 
several weeks ago, and that competition from 
other woods continues quite keen. Mills are 
able to offer more stock than a short time ago 
but are not disposed to sacrifice it. 


WESTERN PINES 


BOSTON, MASS., Oct. 21.—Although the local 
market for most of the western pines is com- 
paratively quiet, wholesalers in a position to 
promise good deliveries say they are booking a 
very fair volume of orders. Business in Idaho 
white pine, especially for yard items and shop, 
is good. Wholesale quotations on Idaho white 
pine: 

No. 1 com. No. 2com. No.3 com. 


PD. sons $73.00@73.50 $56.50@57.00 $39.50@ 40.00 
QO aaa 72.00@72.50 54.00@54.50 41.00@41.50 
13 ra 75.00@75.50 54.00@56.50 41.00@41.50 
PREG “src se ...--@89.00 56.50@57.00 42.00@42.50 


NEW YORK, Oct. 21.—Idaho white pine in 
No. 3 common is weaker, 1x12-inch having de- 
clined from $42.50 to $41.50, although many deal- 
ers hold for the former figure. There is not 
much good No. 2 to be had, and the price here 
is up just a bit. Some Idaho C selects are 
scarce, especially 1x6-inch. Cars continue to 
come in from the West in record time, but the 
better grades of lumber, wholesalers here assert, 
are going largely to the big chain yards of the 
West. 








KANSAS CITY, MO., Oct. 21.—Factory buyers 
are the most numerous in the western pines 
market. California mills are getting a good 
trade from that source also some business from 
retailers. There is not a very heavy demand 
from the Inland Empire mills at present. 


BUFFALO, N. Y., Oct. 21.—Trade is quiet in 
the California pines and orders show a falling 
off from several weeks ago. Much close com- 
petition prevails for any business developing 
and many buyers seem to have decided not to add 
to their stocks to any extent this month. No. 2 
common lumber is short at the mills. 








SAN FRANCISCO, CALIF., Oct. 18.—There 
is a continued demand for California white and 
sugar pine, but it is a buyers’ market and they 
are not willing to pay the mills a reasonable 
price on certain items such as No. 2 shop. A 
number of mills are still in operation. Notwith- 
standing large outputs at some mills, there has 
been curtailment at others, and with good ship- 
ments to the eastern market during the last few 
months stocks to be carried over will not be 
very heavy for a normal demand. 


NORTH CAROLINA PINE 


BOSTON, MASS., Oct. 21.—North Carolina 
pine is a little more active. 3uilding holds up 
well and retail yards are moving a lot of lumber 
into consumption. Some finish mills are buying 
on a more generous scale. The full spread of 
quotations on rough edge, 4/4 under 12-inch, 1S 
$55@60, but for really nice band-sawed stock 
most sellers now want $58@60. The recent fall- 
ing off in the number of transit cars has had @ 
tendency to stiffen up roofer prices. Low range 
of quotations on shortleaf flooring, 1x4: B&bet 
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ter rift, $76; C rift, $55; B&better flat, $51. Par- 
tion, B&better, $50. 


BALTIMORE, MD., Oct. 20.—The North Caro- 
lina pine situation has shown no particular 
change during the last week. Box grades are 
perhaps easier in price. Construction lumber 
is in fair request, and the market holds up quite 
well. 


NEW YORK, Oct. 21.—The North Carolina 
pine trade is just about as it has been all dure 
ing the month, but better things are looked for 
in the immediate future. There is considerable 
lumber in the hands of retailers, though they 
are not buying to the extent noted last fall. 
Prices keep up well. 


BUFFALO, N. Y., Oct. 21.—Business in North 
Carolina pine is fair. Retailers are not carrying 
any heavy stocks, but are unwilling to add much 
to them, as they do not wish to carry much 
lumber into winter. Prices hold steady. 


REDWOOD 


BOSTON, MASS., Oct. 21.—There is little for- 
ward buying of redwood, but eastern wholesale 
yards carrying well assorted stocks and able to 
make prompt deliveries are securing a fair 
amount of business. Some concessions are being 
given, however, as competition is keen. 


KANSAS CITY, MO., Oct. 21.—The redwood 
market remains dull and prices on most items 
show little strength. Retailers are taking some 
siding in mixed cars and factory consumers are 
buying when they can get a special, but few 
orders are being placed otherwise. 


SAN FRANCISCO, CALIF., Oct. 18.—The situ- 
ation on redwood is not discouraging, although 
orders have been below normal recently, accord- 
ing to reports from a number of mills, and prices 
are so low that more curtailment of production 
is expected during the winter. The big drop in 
uppers, effective Oct. 11, made a reduction of 
$10 in clears and saps 8 inches and wider in long 
lengths. In widths of less than 8 inches the re- 
duction was $3 to $5 and some items of stand- 
ards and selects were reduced. As commons were 
reduced, July 23, the list is now pretty well 
equalized. Buying has already shown a little 


increase, SOUTH PINE 


CHICAGO, Oct. 22.—-Local demand for south- 
ern pine remains restricted. Distributers say 
that the cause is largely uncertainty regarding 
the outcome of the presidential election, and 
believe that if this turns out favorably to the 
business interests, there should be a quickening 
in the market during November. Southern pine 
prices meanwhile are strong, and are advancing 
on not a few items, the mills apparently get- 
ting very good business from other sections of 
the country. Stocks in manufacturers’ hands 
are fair, though somewhat broken. 


BOSTON, MASS., Oct. 21.—Some large south- 
ern pine distributers say they are doing fairly 
well, but there is brisk competition for every or- 
der in sight and quotations show some soft 
spots. tetailers are only buying for immediate 
needs. Roofers are hardly so firm as a week ago. 
Advices from the roofer mills are less confident; 
ordinary air dried are offered at $30@31 for 6- 
inch and $31@382 for 8-inch, about $2 under the 
lowest range in September. The longleaf floor- 
ing mills are pushing hard for business. A re- 
cent sale of B&better rift, 1x4, is reported at 
$86. High range of quotations on longleaf floor- 
ing, 1x4: 3&better rift, $82; C rift, $61; B&bet- 
ter flat, $53. Partition, B&better, $54. 


NEW YORK, Oct. 21.—There is not much ac 
tivity in timbers, but business in this dire solhan 
is expected to develop later on. Flooring and 
roofers are in fair demand. Lumber is not mov- 
ing any too freely, but prices are steady, and 
inquiries in the last few days indicate the mar- 
ket will pick up at once. 


KANSAS CITY, MO., Oct. 21.—The southern 
pine market took on a firmer tone late last week 
with an increased demand coming from country 
yards in the West and South. Items that have 
gained strength are on the right hand side of 
the list, but the left hand side is expected to 
make a better showing very quickly if the new 
demand holds up. Buyers continue to insist on 
quick shipment as a prerequisite to placing or- 
ders, and sales managers say they have no trou- 
ble in meeting this demand so far. 


HOUSTON, TEX., Oct. 21.—The market is 
Still quiet on the whole, although there seems to 
be considerable lumber moving from the east 
Texas mills. Dimension and flooring hold up 

















Buy the Frames You 
Need With Lumber 


We not only offer you the advantage 
of buying direct from the maker, but from 
a maker who has his own source of raw 
material, so that there is no intervening 
profit anywhere. 


Your freight cost on frames shipped with lumber 
will be lower than if you buy them L. C. L. from 
local factories, which have already paid freight on 
the lumber used to make them. 


Moreover, when you buy our frames, you know 
you’re getting 100% White Pine frames. We cut 
the stock we use right out of our own forests. 


Why not test out our service? 





K. D. White Pine 
Window, Door, 
Sash, Cellar 
Frames 


In carload lots or 
in mixed cars 
with 
Western White 
or Idaho 
White Pine 


Fir and Larch, 


White Fir, Cedar 
Lumber 


Lath, Mouldings, 
Bevel Siding, 
Split Cedar Posts, 
Cedar Rounds. 
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BRANCH SALES OFFICES AND REPRESENTATIVES : 
ELWOOD TATE, HERBERT KING, 


321 Park Ave., Rutherford, N. J. P. O. Box 111, 
OTTO KLENKE, 
1660 18th St., Milwaukee, Wis. 


Maxwell Sta., Detroit 
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SALES REPRESENTATIVES: 
J. C. Lackey, 5832 McGee St., 
Kansas City, Mo. 
G. S. Patterson, Oconomowoc, Wis. 
R. D. Hunting Lbr. Co., American , 
Trust Bldg., Cedar Rapids, la. ‘ul 
Colorado Continental Lbr.Co. 
Chamber of Com. Bldg., 
Denver, Col. 
G. A. Jones, Lbr. 
Ex. Bidg., 
Minneapolis, 
inn. 
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Nature Made 
It a Good Seller 


Craig Mountain Pondosa Pine 


light and clear as mountain air. 
stuff to work—light to handle. 
absolutely unknown in 


Craig Mountain Quality 
PONDOSA PINE 


LIGHT—SOFT— WHITE 


Scores of dealers are 


satisfaction. 
Order a trial car ot 
Craig Mountain Pondosa Pine. 


Craig Mountain 


Lumber Co., 
WINCHESTER, IDAHO 


E. H. VAN OSTRAND, W. C. GEDDES, 


President. 


is cut 
mountain grown trees, and it’s as soft, smooth, 
It’s wonderful 
Brash streaks are 


“cashing in’ 
splendid lumber’s mountain growth. It’s a good 
sales point, good to make the sale on and good 
after the sale is made, for the builder who uses 
Craig Mountain Quality lumber is assured highest 


Vice-Pres. €& Gen. Mgr. 


from 


on this 


Whi: 





well. 
items. 


One-inch No. 2 and No. 3 are the weakest 
The car shortage is beginning to be felt. 





CINCINNATI, OHIO, Oct. 21.--T’here is a fair 
volume of business in southern pine, with bulk 
of the buying from the small towns, indicating 
that rural dealers find an 
from farmers. 
is spotty. 


increasing demand 
Demand from the larger cities 
Prices are steady. 


ST. LOUIS, MO., Oct. 21.—The southern pine 
market is reported as strong, with prices vir- 
tually the same as a week ago. Transit lists 
are not large. There is a generally good demand 
for Nos. 1 and 2 common dimension. There is a 
very good demand for 6-inch No. 2 S28S&CM and 
8-inch No. 2 boards and shiplap. 


BUFFALO, N. Y., Oct. 21.—The southern pine 
market is steady, with no reported changes in 
prices during the last wéek. The building frade 
is likely to be good this fall, as a large number 
of plans are being filed, but the retailers expect 
a slump in this line with cold weather and are 
not buying ahead. 


NEW ORLEANS, LA., Cct. 20.—Mill reports 
show‘a gain in bookings and shipments for the 


week, with a slight decline of production. Book 
ings lead, with shipments second and production 
third. Local offices likewise report an improved 
call, with some indications of a revival of specu- 
lative demand. Four-inch B and better flooring, 
No. 2 boards and short dimension by some re- 
ports are in short supply while mill assort- 
ments are more or less broken with respect to 
other items. Prices are firmer and buoyant, ad- 
vances being reported on several current trans- 
actions involving the scarcer items. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Oct. 21.—The red 
cedar shingle market still is unsteady after the 
break several weeks ago from the high prices 
for the season, which reached $3.10 for clears 
and $2.70 for stars. This week the average prices 
were about $2.85 for clears and $2.60 for stars, 
mill basis. There has been no marked improve- 
ment in demand and few cars are in transit. 


SEATTLE, WASH., Oct. 18.—Shingle prices 


hold firm, generally speaking, as a result of the 
feeling prevalent among the manufacturers that 
a Republican victory in the coming national elec- 


tion will release a sizable flood of deferred buy- 
ing orders and be followed by a sharp price ad- 
vance. In these circumstances the mills are not 
as a rule booking orders except for immediate 
or early delivery. The present demand is fairly 
satisfactory, but prices are not. Stocks on hand 
are less than normal. Seventy-five percent o; 
more of the mills are running. Transit ship- 
ments are light. Logs are plentiful at un- 
changed prices. 


COLUMBUS, OHIO, Oct. 20.—Retailers restrict 
shingle orders to present needs and are not in- 
clined to stock up. The bulk of the business 
comes from rural dealers who report a fair 
volume of small building going on among farm- 
ers. Receipts are sufficient to take care of all 
orders and there is no oversupply on the loca! 
market. Prices are steady at the same levels of 
the previous week. Red cedars are the strong- 
est variety. lath trade is steady and prices are 
unchanged. 


KANSAS CITY, MO., Oct. 21.—Country yards 
ure buying a little heavier of shingles, but de- 
mand from city yards has fallen off. Prices 
quoted here are the same as a week ago, $2.70 


for clears and $2.40 and up for stars. Demand 
for lath is stronger in the country, but not 


enough to make any difference in prices. Siding 
is in better demand with country yards and a 
good many buyers are looking for mixed cars 
of shingles and siding. 


BOSTON, MASS., Oct. 21.—Few important or- 
ders for shingles are being booked by wholesal- 
ers. Quotations on white cedar shingles are 
weak, but red cedars are firmly held notwith- 
standing the light demand. Quotations: White 
cedar extras, $4.50@5; clears, $4@4.50; red cedar, 
British Columbia XXXXX, $5.56@5.61. Demand 
for lath has slackened since the last price de- 
cline began. Some wholesalers here say they 
can not find « mill willing to take less than 
$8.75 less the 5 percent commission on 1%-inch 
spruce lath, but there has been business within 
a few days at $8.50; the full range on 14-inch 
is now $7.25@7.50. There are chances to buy 
western hemlock lath at $6.75@7, ship’s tackle 


NEW YORK, Oct. 21.—The shingle market is 
in a healthier condition, and a fair movement is 
under way. The improvement is believed due 
to a lessening of arrivals of west Coast shingles. 
Eastern spruce lath have been coming to New 
York in large quantities and prices are being 
maintained with difficulty. 


HOUSTON, TEX., Oct. 21.—Shingles and lath 
have shpwn no improvement in demand over 
the last two or three weeks. Prices are un- 
changed. 

ST. LOUIS, MO., Oct. 21.—Shingle prices are 
$2.80 for clears and $2.50 for stars, Pacific coast 
base. The market is rather inactive. There is a 
little better demand for lath than last month. 
Some scarcity of No. 1 lath is reported. Prices 
are $4.85 for No. 1 and $3.25 for No. 2, f.o.b 
St. Louis. 





NEW ORLEANS, LA., Oct. 20.—Cypress 
shingles continue in brisk call, most mills giving 
preference to mixed car orders but in position 
to ship straight cars for accommodation of 
steady customers. Cypress lath likewise are in 
sufficient supply to permit straight car ship- 
ments. Prices rule unchanged and firm. 


BOXBOARDS 


BOSTON, MASS., Oct. 21.—Packing lumber 1s 
in fair demand, as industrial plants have been 
gradually speeding up toward a normal basis of 
production during the last two or three months. 
Stocks of dry lumber in first hands are moderate 
and a smaller cut than last winter is being 
planned by the loggers. Quotations: Square 
edge pine, inch, $35@40; round edge, inch, $3 
@35; mixed lots, inch, $24@29. 


MAHOGANY 


BOSTON, MASS., Oct. 21.—Mahogany deman¢ 
is active and well sustained. Demand from fur- 
niture factories shows more strength. There 15 
a good request from piano and radio makers. 
The call for inside finish and built-in fittings 
continues good. Wholesale quotations on alr 
dried plain mahogany, log run for figure, f.0.b. 
3oston: 


No. 1 No.2 No.3 
FAS com. com. com. 
i $200@205 $170 $110 $50 
5/4, 6/4 & 8/4.. 205@210 175 115 45 
os ETS 215@220 180 120 ” 
eee 225@230 185@190 120 
OF stnavniccis 225@230 190 120@125 
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News Letters 


(Continued from page 82) 
KANSAS CITY, MO. 


Oct. 21.—There is a stronger tone in southern 
pine here, and a slightly better demand for pine 
and cypress. The orders placed here are largely 
for middlewestern and southern yards, and it 
appears there will be a good market in those 
sections as long as the weather remains good. The 
eastern market, so far as Kansas City distributers 
are concerned, is poor, and some sales managers 
say Chicago is about the weakest point east of the 
Mississippi. While local demand has been better 
the last week, prices have been made largely by the 
puyer. ‘There is some railroad demand for both 
pine and hardwood bridge material. There is some 
feeling out of the market on car material, and 
the belief is held here that the railroads will be 
good buyers of this if the situation is not dis- 
turbed by the election. 

Horace Barns, salesman for the Exchange Saw- 
mills Sales Co., and Mrs. Barns were called home 
last week by illness in the family of Mrs. Barns, 
just as they were on the eve of sailing from 
Norfolk, Va., for Bermuda. While in Washington 
and New York, Mr. Barns saw all of the games in 
the world’s series. 

W. S. Dickason, of the Dickason-Goodman Lum- 
ber Co., arrived home last week after a six weeks’ 
stay at Albuquerque, N. M., for the benefit of his 
health, which is now much improved. 

Frank Schopflin, vice president of the Central 
Coal & Coke Co., will spend most of the next two 
months at Conroe, Tex., while the company’s mill 
at that point is being rebuilt after the disastrous 
fire two weeks ago. 


MERRILL, WIS. 


Oct. 20.—No. 3 hardwood is still the strongest 
item on the northern lumber list, although the 
market generally is holding up very well. Cus- 
tomers in buying lumber demand prompt shipment, 
and general indications are that there is very lit- 
tle supply ahead among retailers and other buyers. 
There is a tendency to withhold buying, a slight 
feeling of uncertainty, which lumbermen as a rule 
ascribe to election. With election over, nearly 
all lumbermen expect a better demand for all 


major items. 
DULUTH, MINN. 


Oct. 21.—Lumber trade on this market is re- 
garded as satisfactory. Bookings of retail yard 
orders for mixed cars is a feature. Substantial 
shipments are being made to retailers over a wide 
area, business from agricultural districts figuring 
to a greater extent. Retailers are confining orders 
to immediate requirements. The largest cargo of 
lumber that had been loaded at Duluth in several 
years was cleared during the last week. It con- 
sisted of 1,400,000 feet of No. 3 common northern 
white pine, and was loaded out for a Cloquet 
(Minn.) mill on the steamer Usona, owned by 
White, Gratwick & Mitchell, of Tonawanda, N. Y., 
to which firm it was consigned. One full and 
a part cargo of lumber were also shipped from 
Duluth during the last week, for Cleveland (Ohio) 
delivery. They consisted of 300,000 feet of Nor- 
way pine and 1,000,000 feet of spruce. The Nor- 
way was shipped on account of a Duluth operator, 
and the spruce for a Cloquet mill. A jobber here 
has received an eastern inquiry for 500,000 feet 
of No. 3 and better northern pine lumber. 

Due to competition from the northern Michigan 
hardwood districts, the labor situation on this 
market is tightening up. Employment agents down 
there have been offering $40 a month and board 
for general labor, as compared with $30, the asso- 
ciation scale here. To meet that competition a 
Prominent Minnesota company has raised its scale 
to $35. Lumbermen here figure that during the 
new season costs of lumber will be fully as high 
as or higher than last one. All supplies except 
meats are costing more than last year. 

C. A. McDonald, Duluth jobber, is receiving the 
congratulations of his trade and personal friends 
on the arrival of a young son. 


LAUREL, MISS. 


Oct. 20.—Some slight increase has been noted 
during the last week in export demand, without 
any material change in prices. South America is 
taking its usual requirements. The demand for 
8aps, prime and deals from Europe has shown a 
fair improvement, and there has been some stiffen- 
ing in prices on these items. On the other hand, 
Sawn timber is possibly not quite as strong as it 
was ten days ago. The domestic demand last week 
Was better, especially that for yard and shed stock 
‘ut with no change in prices. 
ket is showing some gain. 
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—‘*Buy a Moore and Get the Best’ —— 














“Drying faultless 


Write for the 


Gum issue of 
Moore Facts 





Green Gum ready to enter Moore Moist Air Kilns 


Rosa Lumber Company, 
Picayune, Miss. 


GUM” 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 





says Mr. L. O. Crosby, Pres., 
Rosa Lumber Co. on enter- 
ing their THIRD ORDER for 
Moore Moist Air Dry Kilns. 








Jacksonville, Fla. * 2 Fully Equipped Plants. 


North Portland, Ore. 
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bermen, participated in the tournament at Columbia 
which formally opened the new course there. This 
course had been secured lately through the efforts 
of Hugh White, of the J. J. White Lumber Co., and 
he royally entertained the visitors. Laurel golfers 
brought back five cups, one of them having been 
captured by Charles Green, of Eastman, Gardiner & 
Co. The party included Charles Green, Alfred 
Slasson and S. H. Laughlin, of the Wausau 
Southern Lumber Co., the last named having as his 
guest T. S. Hunter, of Hunter, Benn & Co., Mobile, 
Ala.; Murray Bissell, of the Marathon Lumber (Co. : 


’ 


Vern C. Rutledge, of Rutledge & Co., and Hudson 


Lehr, of the Lehr Lumber Co, 

Local visitors to the mills lately include EB. B. 
Baldinger, of the firm of Baldinger & Vernon, New 
Orleans; Harry Walters, president of Walters- 
Tonge Lumber Co., Birmingham, and James Halley, 
of the Anchor Planing Mill, Meridian, Miss 


CORINTH, MISS. 


Oct. 20.— For the last week or so the market 
has shown a little more activity, and prices seem 
to be getting stronger for short dimension. In- 


quiries are more numerous. 
fairly heavy. 


Shipments have been 
Indications are that there will be 
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- Better Money 
Selling 


**Sidewalls of 
Enduring Beauty’’ 


Here’s a high quality, 
standardized and brand- 
ed red cedar siding that 
is being advertised. Its 
popularity is increasing 
steadily. It hasa real sell- 
ing idea behind it. 

Dealers carrying this KEY- 
STONE Red Cedar Siding 
find that it sells readily at a 
good price and that every 
foot that goes into use helps 
to create a market for more. 

7 ' me ponte eet gp dealers are > 
y 3 ied with advertising ma- | 
MAIL THIS TODAY! cg helps that wa e 
produce results. Write nearest } © 














HAMMOND CEDAR CO, 








New Westminster, B. C. distributor or direct to us for 
Gentlemen:—_ __Let’s have details about Key- details. No obligation. hd 
stone Siding. 
HAMMOND CEDAR CO., Ltd. 
sonal ee alias New Westminster, B. C., Canada 
Address 5 tian eee cores Eastern Sales Office 






Spitzer Bldg. 
Toledo, Ohio 


CEUSTONE 
































Garland tizh'wneer Wagons and Trailers 
FOR TEAM AND TRACTOR HAULING 


Equipped with Solid Steel Axles Guaranteed for One Year. 






Also Also 
Four Wheel 8 : Lumber 
Log Wagons Buggies, 

and Self Ps “V3 ~ ee Haul-off 
Loading a % ’ \ Ss = 4x Gears, 
Skidders Vy y W/TY wry A Etc. 





clvnte or, The Only Eight Wheel Trailer = ive “z,. 


Recommended by Tractor Manufacturers. 








| Garland Wagon Co., New Orleans, La., U.S.A. 











an advance in prices on No. 2 and better dimension 
stock within the next forty-five to sixty days, 
There is a large stock of dimension on hand 
throughout this section, however, but heavy ship. 
ments and curtailment of production are cutting 
this down materially. Prices on No. 2 and better 
dimension range from $17 to $18, mill basis on 
Corinth rate of freight. No. 1 common dimension 
is in fair demand, Railroad material is moving 
rather briskly and at fair prices. 

W. H. Berkhelser and J. M. Pegg are constructing 
their plant at Jackson, Tenn., and expect to have 
it completed within the next two or three weeks, 

The Golden Saw Mill Co., of Golden, Miss., has 
started construction of its logging road into the 
22,000 acres of timber recently acquired in Ittawam 
County, Mississippi. It has several months cutting 
yet in its original holdings in Franklin County, 
Alabama. There will be no cessation of operations, 
This is the last tract of rosemary pine in the 
northern parts of Alabama or Mississippi and the 
company expects to have nine or ten years run on it, 

C. I. Millard, president Chicago Lumber & Coa! 
Co., St. Louis, Mo., together with H. F. Humes, of 
the same company, were visitors in Corinth. 


VANCOUVER, B. C. 


Oct. 18.—-Volume of lumber trade has shown no 
appreciable increase in the last week. British lum 
ber orders have not materialized, and Australian 
business has apparently tended to swing even 
more to the Pacific coast States, while at the 
moment some small orders are being filled here, 
South Africa is the destination for two or three 
cargoes now being loaded at British Columbia 
mills. United States Atlantic coast ports will re 
ceive several more cargoes from this Province in 
the next thirty days, a number of vessels being 
in process of loading. 

tepresenting the Hage Logging Co. and th 
Chehalis Logging & Railway Co., Sigurd Hage 
operating in an extensive way in the Fraser valley 
has purchased a 135-acre mill site on Pitt River, 
at Port Coquitlan, above the confluence of the 
Pitt with the Fraser. In his contract Mr. Hage 
agrees to erect at least one sawmill of larg 
capacity on the site, which has nearly a mile of 
deep-water frontage well suited for booming 
grounds. Logs will be brought from the various 
camps in which Mr. Hage is interested. The loca- 
tion will have direct rail connection with the 
Canadian VPacifie main line, 


WINNIPEG, MAN. 

Oct. 20.—The weather has settled, and thresh- 
ing operations are again general throughout the 
West. The credit managers of line yards say that 
so far collections have been anything but satisfac- 
tory, due to the late season and bad roads, al 
though it is expected that high wheat prices will 
cause them to be a great deal better than a year 
ago. Wholesalers again report very little buying 
being done, although locally there has been a small 
spurt in business during the last week. Coast 
prices still continue to be very unsteady, and the 
same may be said of northern spruce quotations 
Demand for spruce is not very great. 

There is considerable agitation now over the 
recent cancelation by the Board of Railway Com- 
missioners of the Crow’s Nest pass agreement, the 
rates being made the same as were effective prior 
to July 7. The matter will likely be taken to the 
Supreme Court. This agreement does not affect 
lumber except east of Winnipeg, but does affect 
other building commodities. 


BEAUMONT, TEX. 


Oct. 20.—A general strengthening all along the 
line has marked the southern pine market for the 
last week. While there has been virtually no ad 
vances in price, there has been a demand which the 
manufacturers find it hard to fill, owing to broken 
stocks, and this has had a tendency to put a slight 
premium on certain items. On the whole, the piné 
market is today considered to be in the best con- 
dition of any time during the last twelve months 
Inquiries and orders exceed production, and ship 
ments are also considerably behind orders. The 
hardwood market continues strong, with furniture 
and flooring interests taking the bulk of the stock. 
There have been some slight advaness in price, és 
pecially on oak and gum stock. Locally, practically 
all the gum cut in this territory at present is being 
used by the Neches Lumber Co. in filling a 10,000, 
000 feet order for box shook stock for the Texas 
Co. 

The Beaumont dock and wharf board at a meet: 
ing held Friday ordered wharfage charges on staves 
reduced from 1% cents a hundred pounds to a flat 
$1.50 a carload, the price charged for wharfage 02 
lumber. Unloading charges on hardwood were 
changed from 75 cents a thousand feet board 
measure to 2 cents a hundred pounds. The new 
charges will not become effective until the middle 
of November. 

Five vessels are taking on lumber cargoes at 
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Beaumont and three at Orange, their combined 
eargoes totaling some eight million feet. 


MACON, GA. 


Oct. 20.—Weather for the last two weeks has 
peen ideal, so lumber that was thoroughly soaked 
during the recent rainy spell has had a chance to 
dry, and mills that do not have trouble getting in 
cars are shipping out their regular output. De- 
mand seems to be fairly uniform. The 6-inch items 
are moving a little slower than some of the others, 
put the mills seem to be able to get orders to cover 
this width without very much trouble. Roofer 
prices are: 1x6-inch, $19; 1x8-, 1x10- and 1x12- 
inch, $20, f. o. b. mill on a Georgia main line rate of 
freight. There are some being offered at 50 cents 
less, and other mills have no trouble getting 50 cents 
more. The mills are not eager to sell very far 
ahead, and the retailers are just as indifferent 
about buying stock they do not absolutely need. 
The 1x4-inch strips are selling at $14 to $14.50, 
and are moving fairly well. Most orders for fram- 
ing are badly mixed, and for these the mills are 
usually able to get a small premium. Some mills, 
on account of the low prices and slow demand for 
cars of random framing, are concentrating on 
mixed orders. Bé&better rough kiln dried finish 
in both 4/4 and 5/4 is moving freely. The 4/x6 
to 12-inch rough is selling for $42, and the 5/4 
and 6/4 at $45. 


JACKSONVILLE, FLA. 

Oct. 20.—While no marked changes developed 
im southern pine circles during the week, the mani- 
fest trend is toward improvement, and recent gains, 
though slight, are being maintained, especially as 
far as prices are concerned. The export market is 
slowly improving. The Cuban market is under the 
influence of the coming election. Very little rain 
has fallen over the southern pine belt this week, 
but production is still considerably below normal 
on account of slow logging operations. Mill stocks 
south of Jacksonville are low; those in other sec- 
tions are lower than they were ten days ago, as 
shipments have exceeded production. Building in 
the southern part of the State continues active, 
and all of the retail yards are doing a good busi- 
ness. Negro labor is returning from the cotton 
fields. Car supply is good, and shipments are going 
through promptly. 

Demand for shed stock was not quite as strong 
as last week. <A few orders were booked this week 
for future delivery, but most of them are for quick 
shipment. The tendency toward asking for price 
concessions is not as pronounced, The demand for 
the better grades of flooring was equal to that of 
the last several weeks, but sales of the lower grades 
were light. DB&better 4-inch is holding steady at 
$40; No. 1 has advanced $1, making the price to 
the wholesale trade $37; No. 2 continues to aver- 
age $16.50; No. 3 is holding steady at $11 to $11.50. 
Sales of 3-inch B&better equaled those of last 
week and the price was higher, average for the 
week being $52.25; No. 1 moved in small quantities, 
priced to the wholesale trade at $41; No. 2 is mov 
ing slowly at $15.50 to $15.75; No. % is hard to 
sell at $10. Demand for 6-inch was a little 
stronger at $22 to $23 for No. 2 common. Lift 
and 5/4-inch stock is in fair demand at steady 
prices, 

Demand for ceiling was not as strong, the move- 
ment being mostly on mixed orders. Stocks of 
resawn ceiling are plentiful in the lower grades. 
Sales of %-inch stock were not large. Prices are 
not quite as firm, B&better selling at $42.50; No. 
1, $38; No. 2, $18. Demand for ,%-inch was slow 
at prices in effect last week. Sales of 7,-inch were 
also light. Prices on B&better and No. 1 are hold 
ing steady, but No. 2 has declined 50 cents. Only 
an occasional order is booked for partition, and at 
the prices in effect for several weeks. 

The bad weather held up building, and sales of 
siding were light. DB&better Pat. 105 continues to 
sell at $40; No. 1 at $36 to $37; No. 2 averages 
$22, although some sales are made at a less figure 
in order to move other items on mixed orders. 
There was no demand to speak of for bevel siding, 
Prices being about the same as last week. Square 
edge stock moved as well as last week, but prices 
are not as firm, several sales having been made at 
$1 less than last week. Most of this resawn stock 
is to be found at the southern Georgia mills. 

Demand for roofers has been stronger this week 
and, as the weather has cleared up, a number of 
the operators in the air drying section have started 
their planing mills. Some of the mills are still 
unable to do any hauling, especially those located 
on low ground. Prices continue about the same as 
last week. No. 2 and better 6-inch sells at $19; 
8-, 10- and 12-inch, $20. Longleaf kiln dried 
6-inch No. 2 common is selling at $23, and No. 3 
common at $17. All orders are for quick ship- 
ment. Dressed and rough finish are moving slowly, 
and the mills are eager for this class of business. 
Prices are not as firm as two weeks ago. Bé&better 
4/4 stock D4S is being bought at $42 to $43. There 
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is very little demand from the northern and eastern 
yards. Common boards are also moving slowly, 
most of the demand being for 6-inch No. 2 com- 
mon D4S at $22, cars mill. Several sales of 
8-inch No. 8 common shiplap were made at fair 
prices. 

The volume of orders for dimension and timbers 
for rail shipment is small, but there is a fair vol- 
ume moving coastwise out of Jacksonville and 
Tampa. West Coast woods are competing on the 
eastern market. The small mills without timber 
sizers are receiving very low prices. Car materjal 
continues in very good demand. Also the rail- 
roads are gradually increasing their purchases of 
structural material, but there seems to be prac- 
tically no business from that source in roadway 
material or cross and switch ties. 

Demand for shingles and lath is not as strong, 
and prices have weakened a little. 

Demand for cypress has eased up somewhat, and 
leading sellers have revised their prices downward 
on factory select, box, clear heart and ‘“‘A”’ finish. 
Wide stock in clear heart grades has also been 
reduced $5 on 4/4 stock, to $20 in 8/4, and wide 
“A” finish has taken a like reduction. Consider- 
able railroad business is being placed. The de- 
mand from southern Florida continues good, build 
ing holding up well. Prices f.o.b. cars at points 
taking a Live Oak, Perry & Gulf rate are: 


4/4 5/4 6/4 8/4 
Tank eee ees $105.00 $110.00 $112.50 $121.00 
es. bw bun ee se 95.00 100.00 103.00 110.00 
Factory select 60.00 70.00 73.00 85.00 
Shop F . 40.00 52.00 55.00 60.00 
ENS s,Q Soeh es BAS GS 22.00 25.00 25.00 25.00 
Peck . 16.00 16.00 16 00 17.00 
Clear he art 100.00 105.00 108.00 115.00 
i rere 92.00 97.00 100.00 107.00 
ae Lesa pee Oe 90.00 93.00 98.00 
Pee de. Nob alee. : 75.00 80.00 &3.00 S800 
<j | i een eee ee 65.00 70.00 73.00 T8.50 
No. 1 common. . 44.00 47.00 50.00 52.00 
No. 2 common... 31.00 31.00 335.00 35.00 


The Champion Box Factory Co. has just pur 
chased a large tract of land just outside Thomas 
ville, Ga., and work will begin on a new building 
at once. The equipment at Bainbridge will be 
moved here, except that of the crate factory. The 
new plant will make Jight wirebound boxes. 

H. C. Monroe, formerly assistant sales manager 
W. L. Shepherd Lumber Co., Montgomery, Ala., 
is now engaged in the commission business there, 
as the American Lumber Co. 

H. J. Isbell, commission lumberman, of Elkhart, 
Ind., was a Jacksonville visitor this week. 

Hampton S$. Smith, sr., of the Acme Coal & 
Lumber Co., Birmingham, spent several days in 
Jacksonville this week. 

John J. Earle has resigned his position as sales 
manager of the Ansley Lumber Co., of Tampa, Fla., 
and has accepted the management of the Jackson- 
ville office of the Carolina Lumber Co 


HYMENEAL 


WARD-ROOD. The engagement of Krank M. 
Ward, of Ward Bros., hardwood flooring manu- 
facturers of B ig R apids, Mich., to Miss Mary B. 
Rood, of Minneapolis, Minn., has been announced. 
Miss Rood is principal of one of the Minneapolis 
grade schools. She formerly resided at Big 
tapids. The marriage is to take place before 
the holidays and the couple plan to spend their 
honeymoon in Florida. 


JOHNSON-MORETON. Miss Alice 
Moreton, daughter of Col. and Mrs. S. I. More- 
ton, of Brookhaven, Miss., and James J. John- 
son, were united in marriage on Wednesday 
evening Oct. 15 at the home of the _ bride’s 
parents in Brookhaven. The wedding was one 
of the social events of the Brookhaven season, 
many out-of-town guests being in attendance. 
Following the ceremony Mr. and Mrs. Johnson 
left for a honeymoon trip to Chicago and Michi- 
gan. Col. Moreton, father of the bride, is one of 
south Mississippi’s leading lumbermen, while the 
groom, a graduate of the University of Michigan, 
is also connected with the lumber industry, hold- 
ing a position with the J. J. Newman Lumber 
Co. Mr. and Mrs. Johnson will make their home 
in Brookhaven. 


Fitzhugh 


ODEY-MARSHALL. Henry J. Odey and Miss 
Adalyn Marshall were married on Oct. 11 at the 
home of the bride’s parents in Tacoma, Wash. 
The young couple left for a short wedding trip 
and on their return will make their home in 
Tacoma. The bride is the daughter of George 
W. Marshall of the Tacoma office of the Weyer- 
haeuser Timber Co. 

STEVENS-ELVINS. The wedding of John 
3utler Stevens, of Tacoma, Wash., and Miss 
Cletus Elvins, of Seattle, took place Oct. 9 at 
the home of the bride’s parents. Mr. Stevens is 
the son of the late John B. Stevens, pioneer 
lumber manufacturer of Tacoma, who died early 
in the present year. The young couple will make 
their home in Facoma on their return from the 
wedding trip. The bride is the daughter of Mr. 
and Mrs. W. H. Elvins, of Seattle. 
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Advertisements will be inserted in this de- 
partment at the following rates: 


25 cents a line for one week. 

45 cents a line for two consecutive weeks. 

60 cents a line for three consecutive weeks. 

75 cents a line for four consecutive weeks. 

Eight words of ordinary length make one 

line. Count in signature. 

Heading counts as two lines. 

No display except the heading can be ad- 

mitted, 

Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office not 
later than Wednesday morning in order to 
secure insertion in regular department. All 
advertisements received jJater will be placed 
under heading Too Late to Classify. 





























COMPETENT STENOGRAPHER 
And Sales Assistant Wholesale Office in Toledo. In 


reply state age, salary expected, references, date 
available. 
Address “M. 108,’’ care American Lumberman. 





WANTED—EXPERIENCED SALES MANAGER 
Want man thoroughly familiar with yellow pine, ca- 
pable of buying from the mills as well as handling 
sales. Prefer man who can invest a few thousand dol 
lars. Will make attractive proposition to a hard worker 
that can make us money. Position now open. State age 
and experience, giving full details. 

Address ‘‘M. 101,’’ care American Lumberman, 


WORKING FOREMAN WANTED 
To estimate and detail on special millwork and interior 
finish. Experienced in New York State mills, accurate 
taking quantities off plans and a first class estimator. 
Apply THE MARKERT MANUFACTURING CO., East 
Water & Almond Sts., Syracuse, N. Y. 


WANTED 
Experienced mill work estimator capable of estimating 
plans for buildings of any kind. Give references and 
experience, also salary wanted. The opening to be 
filled in two to four weeks at the latest. 
Address ‘‘A. 112,’’ care American Lumberman 


WANTED—YOUNG MAN 
With yellow pine office and mill experience desiring 
to become salesman on road. Write fully. 

THE DIMENSION CO., Lockhart, Ala. 














TO WHOM IT MAY CONCERN: 


The New River Lumber Company is in the hands of 
H. KE. Fuller and John F. Shea, as co-receivers. 

The New River Lumber Company has no office at 312 
First National Bank Building, Cincinnati, Ohio, or any 
other place in Cincinnati, Ohio, except at the office of 
The Globe Wernicke Company. 

Neither W. H. Hopkins nor the W. H. Hopkins Lum- 
bre Co. are sole agents of the New River Lumber 
Company 

The selling office of the 
is located at Norma, Tenn, 


New River Lumber Company 


a F. SHEA, 
. ees ULLER, 
Co receivers of the on River Lumber Co. 





WANTS SUPPLIED 


Large number of wants supplied each week through the 
classified section. We do it for others, why not for you? 
AMERICAN LUMBERMAN, 431 S. Dearborn St., Chi- 
cago. 














WANTED: COMPETENT, RELIABLE 


HIustler under 45 years of age to take charge of 
branch office in town of about 1,000 in Missouri, having 
charge of production, buying, inspection and shipping. 
Oak and pine, ties, car stock, ete., Steady position for 
the right party. Must be competent inspector familiar 
with work of this kind. State age, experience, and 
salary expected. Position available immediately. 
Address “S. 129.’ care American Lumberman, 


WANTED 
Experienced planing mill superintendent and estimator 
for concern doing from forty to sixty thousand business 
annually, employing ten to twelve men in this depart- 
ment. Prefer young man who has ability to handle 
sales, estimate, plans, layout and detail millwork 
into factory. Would prefer one familiar with Cost 
300k A. Splendid opportunity. Good future for right 
man. Good Southern town, population 150,000. Give 
reference, age, experience in detail in first letter. 
Address ‘‘S. 115,’’ care American Lumberman, 


WANTED—SUPERINTENDENT 
For Sash and Door Factory employing thirty-five men. 
Must understand the business and be able to give 
first-class references. No detailing, billing or estimat- 
ting. State references and salary wanted in first letter. 
Address ‘‘S. 107,’’ care American Lumberman, 


WANTED—MALE STENOGRAPHER 
Must be experienced in billing and general office work 
in lumber manufacturing plant. Location, healthy town 
in Carolinas. State reference, experience, age, salary 
expected and full information in own handwriting. 
Good opening for right party. 
Address ‘‘S. 101,’’ care American 


WANTED—FOREMAN 
For a pine yard in Chicago; steady job; must have good 
experience; state age, give references and salary want- 
ed in first letter. 
Address “R426,” 


WANTED—EXPERIENCED DETAILER AND 
tiller for mill manufacturing high-class special work. 
State age, ability, experience and salary expected in 
first letter. 

Address “Rh. 


RELIABLE WHOLESALE 
Lumber company, doing business principally with rail- 
road and industrial trade, wants experienced pine and 
hardwood salesman and buyer as assistant manager. 
Address “p.?? 137,’’ care American Lumberman. 


WANTED—AN EFFICIENT ESTIMATOR 
Of lumber and mill work, with thorough understanding 
of all phases of estimating. Answer, giving references 
and experience. Write KEYSTONE LUMBER COM- 
PANY, Pittsburgh, Pa. 











Lumberman, 





eare American Lumberman. 





106,’’ care American Tamberman, 











DO YOU WANT EMPLOYMENT? 


Write an advertisement; send it to the paper that 
reaches the people. We can help you. AMERICAN 
LUMBERMAN, 431 So. Dearborn St., Chicago, Il. 



































WANTED—SALESMAN 





Hemlock and Cedar Lumber 
Will work on either 
Exclusive ar- 


To sell West Coast Fir, 
and Shingles to the yard trade. 
straight commission or split profit basis. 
rangement, 
Address ‘‘S. 


LARGE MIDWEST MANUFACTURER 
Of an exceptionally complete line of saw mill machinery 
requires high grade selling representative for southern 
territory. While not absolutely essential, preference 
will be given to man with experience in preparing saw 
mill plans. Practical experience with saw mill ma- 
chinery is essential as no other class of selling experi- 
ence will be considered. 
Address ‘‘S. 114,’’ care American Lumberman. 


WANTED—TO MAKE ARRANGEMENTS 
With a first class commission man for selling cypress 
and hardwoods in the State of Illinois. 

Address ‘‘S. 108,’’ care American Lumberman, 


EXPERIENCED SASH & DOOR SALESMAN 
Thoroughly experienced and competent to figure lists 
and plans. lowa territory. Give references. 

Address ‘‘S, 104,’’ care American Lumberman. 


WHOLESALER WITH ESTABLISHED 
Reputation wishes to engage a salesman to travel ip 
Western Ohio. Must be thoroughly informed on Yel- 
low Pine and have established trade. We are offering 
position on salary or commission basis. 

Address ‘“‘S, 102,’’ care American 


THOROUGHLY EXPERIENCED 
Building material salesman. Permanent position. Good 
territory. 
Address **R. 109,’’ care 


A WELL KNOWN WHOLESALER 
Specializing in Yellow Pine and North Carolina Pine. 
has an opening in western New York for an experienced 
salesman. State experience, references, and all neces- 
sary information in first letter. <All correspondence 
confidential. 

Address ‘‘S. 


WE’RE LOOKING FOR RELIABLE 
Dxperienced millwork salesman, with Chicago contrac 
tor acquaintance. Splendid proposition—commission ba- 
sis. Confidential. Large responsible concern. 

Address “Pp, 115,’’ care American Lumberman. 


WANTED—SALESMEN 
To sell Southern Pine and Hardwoods to consuming and 
industrial trade. Good commission paid to high class 
men. Address ‘*M. 127,’’ care American Lumberman. 


WANTED—TRAVELING SALESMAN 
For Pittsburg territory, by reliable Pittsburg whole- 
saler. Must have established yard trade, yellow pine 
principally. For immediate engagement or January 1. 
Give age, experience, salary, etc., in detail. 
Address “G.117,"" care American Lumberman 


WANTED—SALESMEN 
To sell southern pine and gulf red cypress lumber on & 
commission basis. 
ELM CITY LUMBER COMPANY, New Bern, N. ¢ 


WANTED—COMMISSION SALESMEN , 
To sell white pine mouldings as a side line. Territories. 
Illinois, Northern Indiana, Southwestern Michigan and 
Northern Wisconsin. THE TRAILER-TRUCK CO 
Nashotah, Wis. 


118,’’ care American Lumberman. 














Lumberman. 





American Lumberman. 





103,’ care American Lumberman. 























AGENTS WANTED 
Exclusive territory to handle established Patent Car 
Attractive proposition 
P. BOURKE, ecanahe. Mich. 
See display advertisement. 
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